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CAROLINA PORTLAND CEMENT COMPANY 


We are the largest distributers of Portland Cement, Lime Plaster, Fire-brick and General 
Building Material in the Southern States, and have stocks of Standard Brands at all of the 
Atlantic and Gulf Seaports, and at our interior mills and warehouses, for prompt and 
economical distribution to all Southern territory. Write for our delivered prices anywhere, 

Also Southern agents for the ‘“Dehydratine’s” waterproofing material. “Universal,” 


Get our prices. 


Atlanta, Ga. 


“acme” and “‘Electroid’” Brands Ready Roofing. 


Charleston, S. C. Birmingham, Ala. New Orleans, La 











UNION MINING COMPANY 


Manufacturers of the Celebraced D EVOTE a special department to the 


QOUNT SAVAGE 


manufacture of Bric a ad- 
apted both physically and chemically to 


Lime Kiln and 
Cement Kiln 


Construction 


Large stock carried. Prompt shipments 
made. Write for quotations on Stan- 


r | a E B R ¢ A dard and Special shapes, to 


CMa LSE N GE ONION MINING CO. 


CAPACITY, 60,000 PER DAY 
ESTABLISHED 1841 
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Salt Lake City’s new two million 
dollar hotel 


“American Keene Cement” 


used. 





Durability Strength 


USE 


Superiority 





“STRONGESTSZKEENE CEMENT KNOWN” 


AMERICAN KEENE CEMENT CO., 


SIGURD, 
UTAH 





OUR THREE 
LEADING 
BRANDS 





New York 
New Orleans 
Cleveland 





Each Brand Guaranteed. 
as to which belt is best suited for your various conditions. 


CHICAGO'BELTING COMPANY 


RELIANCE=WHITE STRIP=SEA LION 


LEATHER BELTING 


All are adaptable to Cement work. Write us for expert advice 


8 a. Angeles 
San Francisc 
116 N. Green Street, Chicago Portland, Ore. 


TANNERY: NILES, MICHIGAN 








SPECIAL. FEATURES IN THIS NUMBER 


Ohio’s 9th Annual Convention 


Indiana Building Material Dealers’ Association Organized 
A Mammoth Lime Burning Establishment 
Interstate Stone Manufacturers’ Association Meeting 
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UNEXCELLED POR 
ALL USES. 


(as Phoenix Portland Cement 
ey, PHOENIX PORTLAND CEMENT CO. 


NAZARETH, PA. 


Sole Selling Agent, WILLIAM G. HARTRANFT CEMENT CO . 
Real Estate Trast Building, PHILADELPHIA, PENNSYLVANIA. 








Ottawa Silica Co.’s Washed White Flint Sand 


Is used for sawing’stone in more than a dozen states. Cuts 
more and lasts longer than any other sand on the market. 
Unexcelled for Roofing, Facing Cement Blocks, White Plaster, 
etc. Freight rates and prices on application. 


OTTAWA SILICA CO.4 Ottawa, Ill. 
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SECRET of FINE GRINDING 
LIME and LIMESTONE 


and reducing crusher repairs 
lies in keeping the Hammers 
close to the grinding surface. 


“PENNSYLVANIA” 
HAMMER LIME MILLS 


embody this and many other 
good features that make them 
money-makers for Agricultur- 
al Lime and Limestone egrind- 
ing. Send for catalog. 


PENNSYLVANIA CRUSHER CO. 


NEW YORK PHILADELPHIA PITTSBURGH 


50 Church St. Machinery Bidg. 


















“ PENNSYLVANIA” 
HAMMER CRUSHERS 


For Pulverizing Lime- 
stone, Lime, Cement Rock, 
Marl, Shale, Etc. 


Main Frame ot steel, “Ball 
and Socket" Self aligning 
Bearings; forged Steel Shaft; 
steel Wear Liners; Cage 
adjustable by hand wheel 
while Crusher is running. 
No other hammer Crusher 
has such a big Safety Factor. 


PENNSYLVANIA CRUSHER CO. 


Philadeiphia 
New York Pittsburgh 

































VULCANITE 
PORTLAND CEMENT 


“THE BRAND WITH A REPUTATION” 








FOR EIGHTEEN YEARS 
“VULCANITE” has received a preference 


For SIDEWALKS 
Therefore is Best 


For CONCRETE HIGHWAYS 


Books m each subje ct sent 
REE to parties applying from 
East and Middle Atlantic States. 


VULCANITE 


Portland Cement 
Company 


PHILADELPHIA 
NEW YORK 





« 
ve 
- U.$. par. oF € 





Service 








2000% INCREASE IN 14 YEARS 


Capacity 1898, 600,000 Barrels 
Capacity 1912, 12,000,000 Barrels 





The keynote of this unprecedented growth is the 


QUALITY 


of 


Lehigh Portland Cement 


Put Lehigh to any test and convince yourself of 


its supreme quality. 


LEHIGH PORTLAND CEMENT CO. 


Main Office Western Office 
ALLENTOWN, PA. CHICAGO, ILL. 

















For Prices Any Where in 
CANADA 


Write or Wire Our Nearest Sales Office 


Canada 
Cement Company 





MILLS 











LIMITED 
Montreal Port Colborne 
Hull Shallow Lake 
Belleville Marlbank Montreal 2 Toronto 
nner — Winnipeg "i Calgary 
algary ixshaw 
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HIS factory operates six DIESEL engines. They carry the tactory 

load, light the city and operate a street railway. This plant is 
run at full rated capacity all the time 24 hours per day. The engines 
are often operated for periods of two months without being shut down 
for inspection or adjustment. 














HIS plant operates on a 24-hour schedule.and produces 100 B. H. P 

on 6to 6.2 gallons of fuel oil in a Keene's cement mill. Besides pro- 
ducing power with the utmost economy, it has eliminated serious 
trouble with boiler scale, unreliable service and frequent shut-downs. 
But one man on a shift is required. 














HIS plant was operated 2'/2 years by a single DIESEL unit on 24 
hour schedule with a five-hour stop Sundays. At a cost of $246.00 
per month it does the same amount of work it cost $785.00 to do with 
steam engines. The power house was built of bricks from abandoned 


stack. The DIESEL rescued this plant from the hands of receivers 














T= clearly shows how very little space the 225 B. H. P. DIESEL 
engine really requires. Load carried: Refrigeration, 35 tons; ice, 25 
tons; lighting, 50 K. V. A. The owner of this installation claims that 
more continuous service may be had with DIESEL engines than can be 
obtained from a complete single-unit steam plant 


THE DIESEL ENGINE 


This Company built the first multiple-cylinder DIESEL engine 
ever built, and the first to be put under commercial load here or 
abroad. More than seventy thousand brake horse-power of our 
engines are in successful, economical operation today in twenty- 


six States of the Union. 


In sixty-one different lines of industry 


these engines have proved themselves universally reliable and 


the cheapest to operate. 


Let us know your power requirements and we will refer you to a 


DIESEL installation in your own line or locality and give you specific information covering 


your requirements — acquired from an experience of long, successful manufacture. 


BUSCH-SULZER BROS.-DIESEL 
ENGINE COMPANY 


SAINT LoulIs 





sali 











4 ROCK PRODUCTS 


JANUARY 22, 1914. 











More. deliveries 
made during month 
of December than 
any other month 
during the year 


1913. 
300% 


gain over 1912. 





MADE IN.SIX SIZES. 


Merit Has Won 


Success Has Followed 


The AMERICAN PULVERIZER 


stands SUPERIOR in crushing and pulverizing limestone for agricul- 
tural purposes, because it pulverizes a larger percentage of extreme 
fines and will pulverize a ton with least operation cost. 








It EXCELS in crushing and pulverizing Gravelstone, Sandstone, 
Coke, Slag, 50° Ferro-Silicon, 80% Ferro-Manganese, Pyrite Iron Ore, 


| Brick Bats, Terra Cotta, Shale, Oyster Shells, Lime, Stove Linings, Etc. 
i 
) lionel 
i Requires but 600 r.p.m. All ! 5 aff 
crushing and pulverizing parts are : hi 
made of “tC 


Manganese Steel 
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| 30 days’ test granted. Guaranteed. ; it 
Send for particulars. Xe x [N 

OBS i 

AMERICAN PULVERIZER CO. |. i 





East St. Louis, Illinois Fig. 5. ROCK PULVERIZER. SECTIONAL VIEW. 
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The Product of 23 Years Experience in the Pulverizing of Cement Materials 


ie A The Giant Griffin Mill 


IS NOW LOOKED UPON AS THE MOST 
SATISFACTORY FINISHER OBTAIN- 
ABLE—150 MILLS IN OPERATION. 

The Bradley ‘‘Hercules” 


d-Roll Mill 
IS OUR LATEST EFFORT. IT’S THE 
LARGEST PRELIMINARY PULVERIZER 
MANUFACTURED. 
GIANT GRIFFIN MILL. BRADLEY HERCULES THREE ROLL MILL 


Why Not Investigate These Successful Pulverizers? 


EITHER ONE,OF THESE MILLS WILL CUT YOUR GRINDING COST4TO THE MINIMUM. 
MANY OF THE LARGEST CEMENT MANUFACTURERS OF THE UNITED STATES, CANADA, 
ENGLAND. AND EUROPE HAVE ADOPTED THEM IN PREFERENCE TO ALL OTHERS. 


Complete Information and Blue Prints Upon Request. 


Bradley Pulverizer Company, Boston 


London 3: 3: Berlin 
































SPECIAL RESULTS IN GRINDING MATERIALS REQUIRE SPECIAL METHODS 


When you want the best results, go to a specialist. For twenty years or more we have 
been specializing in the crea- 
ods to reduce materials to'2 WERY FINELY GROUND PRODUCT 
ods to reduce materials to a 
In this department of industry we have shown some very remarkable results in three ways: 

First—In producing a uniform degree of fineness, which had hitherto been impossible to secure by any 
ECONOMICAL method. 

Second—In producing a specified degree of fineness at a cost considerably below the cost possible to achieve by 
any other method. Third—In producing savings in plant operation with far better plant conditions from the 
standpoint of cleanliness and health for the workmen engaged in the grinding room. 


THE RAYMOND SYSTEM 


has shown these remarkable results in the reduction of 


CAUSTIC LIME, LIME-STONE, HYDRATED LIME 
and over 75 different kinds of materials of a widely varying character. 
We have been able to demonstrate to scores of manufacturers, enormous economies from the ability of our 
methods to produce 


A MUCH MORE FINELY GROUND PRODUCT 
with a constantly uniform degree of fineness, thereby guaranteeing a UNIFORM PRODUCT ait all times. 

In many instances we have been able to do this at costs below the cost required for a coarser and irregular 
quality of product. 

If you desire to secure a finely ground, uniform quality product, at minimum cost, you will undoubtedly 
find it worth while to let us show you what our special methods have done for others, and may be able to do for 
you when specially adapted to your conditions under our special recommendations. 

As a first step in this direction, it may be worth your while to have our literature 

























Raymond Bros. Impact Pulverizer Co., We design. special machinery 
1301 N. Branch St., Chicago. SEND FOR and methods for Pulverizing, 


Please send us your Look on Modern Grinding, Separating and Con- 
Methods of Pulverization. THE veying all powdered products. 


ee oe We manufacture Automatic 
PT. ths i. 6 Cond eames Mae ain d wean Pulverizers, Roller Mills, Vac- 


Street RAYMOND uum Air Separators, Crushers, 
ET is gaekinnaae eat 


Special Exhaust Fans and Dust 


BOOK~— NOW Collectors. Send for the Book. 
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Equip your grinding plant 
—_ KHRS M grinding &. 
oe ee a machinery. 











OTHE MORSHER- EHRSAM “i 
ese SYSTEM of GRINDING & ae 

“SEPARATING willenable  } 
“syou to produce a finer produ- : Be 
ct without corresponding in- ©: 
crease. in ey chshet hee aE e eRe 


AE it et gi We ae 


eva Vertical . 
Bacar ead hae bcs 












““THE J BERRS 
MFG.CO. 
ENTERPRISE ane 


ee ‘SEND USA SAMPLE of your material se 

; i fineness and eggentty required: 
se ands we e will sb a= furnish full 502% 
ita oat y particulars. 

























“Inertia Classifier 


| -THEINERTIA CLASSIFIER. 
re “is of inestimable value in plants 
a8 <<) where a fine material is required 
“0 owing to its low cost pertoncap- 
Revises “a acity and owing tothe small amo- 
sini unt of power required perton 
pS capacity. 

ee : It canbe operated inconnec- =: ae 
“can tion with Burr Mills Hammer Mil Is: 

x OF any. other ‘type. of (grindingMill, Sits 








“Horizontal Burr Mill:: 


an FHRSAM@SONS 
foarte MEG.CO. EES 





ed PSUM PLASTER 
MILL MACHINERY. 

















1914. 
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THE GARDNER CRUSHER 


For Grinding and Pulverizing Limestone, 
Feldspar, Oil Cakes, Bone Tankage, Marl, 
Phosphate Rock, Bricks, Granite, Coal, Etc. 


WARNING 


We warn 
our prospective 
customers 
against imita- 
tions of our ma- 
chine which 
have lately been 
put on the mar- 
ket by two of 
the largest con- 
cerns in America. 






Imitation is a great 
flattery to us but in order 
to try to infringe our 
patents they have been 
obliged to resort to devices 
that we have tried our- 
selves in the beginning 
and have abandoned long 
ago, 


These machines are direct 
infringements of our patents 
| Nos. 793506 and 1013527 and 
| anybody using them may be 
/ subjected to future inconveni- 
ence as the infringers are going 
1 to be prosecuted. 


GARDNER CRUSHER COMPANY 1482 Broadway 


Demonstrating Plant: 556 West 34th Street, New York 
——=== _ AGENTS = == : 


MARSH COMPANY, Old Colony Bidg., Chicago, Ill. C. 0. BARTLETT & SNOW CO., Cleveland, Ohio 
W. E. AUSTIN MACHINERY COMPANY, 2 Spring Street, Atlanta, Ga. 




















GRUENDLER PULVERIZERS 





Grind perfectly Limestone, Phosphate Rock, Coal, Brickbats, 
Coke, Kaolin, Shale, Marl, Fireclay, Bones, Tankage, 
Fertilizer Materials and Ores of all kinds. 


Any Desired Fineness in ONE Operation 








One Customer Writes: 
“The Crusher works to our entire satisfaction and we believe we have selected 
the best make for our purpose.”’ 


Another One Says: 

“The two Crushers you have furnished us have given entire satisfaction. We 
are now considering putting in another machine of larger capacity; kindly state 
lowest prices and sizes.” 

We manufacture these machines in sizes from 3 to 400 tons daily capacity. 
The entire interior is constructed of steel and they are built for at 
strength and durability throughout. They are easily handled, all ad- 
justments being made from the outside. 

Write for Catalog and Prices 


GRUENDLER PATENT CRUSHER & PULVERIZER COMPANY 


924-928 N. FIRST STREET SAINT LOUIS, MO. 





Pulverators 





Cross Section of Allis-Chalmers Pulverator (Patented) 


ulverizing 


by a New Principle 








Note that Involute Curve 
The Direction of Rotation 





Advise us your requirements concerning capacity 
and fineness wanted 


Forward Sample of Your Material 


Complete Rock Crushing Plants and Cement Mills— 
Power Plants—Electric Motors 


Allis - Chalmers 


Manufacturing Company 


OFFICES IN ALL PRINCIPLE CITIES 


MILWAUKEE, WISCONSIN. 


For All Canadian Business Refer to Canadian Allis-Chalmers, Lid., Toronto, Ont. 


FOREIGN REPRESENTATIVES:—Frank R. Perrot, 883 Hay St., Perth,W. A. 
Frank R. Perrot, 204 Clarence St., Sidney, N. S. W. Mark R. Lamb, 87 
Galeria Beeche, Casilla, 2653, Santiago, Chile. H. I. Keen, 732 Salisbury 
House, London Wall, E. C. London, England. 





























“ROMMON Sensé -sonc= 
- Qnvev on ? ELEVATOR 


ra 


talog 25 





“1 Send for Ca 


HE GENERAL CRUSHED 
STONE CO., 


So. Bethlehem, Pennsylvania, 


have been using one of our Common Sense Elevators for six years— 
capacity 400 tons an hour. 


THE C. 0. BARTLETT & SNOW CO. “"siis"® 
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Limestone Screenings 


Now of little value, can be converted into a 
commodity commanding a fair price when ground into 


AGRICULTURAL LIMESTONE 
THE WILLIAMS UNIVERSAL FINE GRINDER! 


The Williams Universal Fine 
Grinder will take your screenings 
and in one operation convert them 
into a uniformly fine product, ad- 
mirably suited for agricultural pur- 
poses, a product now greatly in 
demand. This machine, as you 
will note in the cut, is adjustable 
to grind fine or coarse as desired, 
this adjustment being made while 
the machine is in operation, by a 
hand wheel on the outside. 


Let us prove these statements; 


"THE NEW WILLIAMS 





Another feature about this ma- 
chine to be remembered is that 
it will produce these ever uniform 
results with the minimum expense 
for maintenance and _ power, 
because the various methods of 
adjustment employed are by far 
the most practical yet devised. 
Further details regarding this 
machine are given in Bulletin No: 
4, a copy of which should be in 
your hands. 


let us show you what results others are 


getting with this machine. Do not deprive yourself of the opportunity 


to increase your profits any longer. 


NOW is the time to ACT. 


THE WILLIAMS PATENT CRUSHER & PULVERIZER COMPANY 


General Sales Department, Old Colony Building 


Works: ST. LOUIS, MO. 


CHICAGO, ILL. 


SAN FRANCISCO: 268 Market Street 

















McCully 


gears. 





ed and illustrated in Bulletin PM-4-58. 


Rock Crushers 


The largest crusher in the world operating on trap rock is a 


Superior 
Jaw Crusher 


Installed March, 1910, in the quar- 
ries of the Birdboro Stone Co., Bird- 
boro, Pa. It produces 3500 to 4000 
tons per day. 

Built in tne following Receiving 
Opening Sizes: 26°x24” 42°x40"; 
60°x48"; 84°x60". De scribed in 
Bulletin PM-44-58. 


Write for Bulletins. 


Power & Mining Machinery Co. 


Works: Cudahy, Wis. New York Office: 115 Broadway 


District Offices: Chicago, El Paso, San Francisco, Atlanta. 
PRINCIPAL PRODUCTS 


Rock Crashing Machinery, Mining and Smelting Machinery, Cement Making Machinery, Wood Impregnating Plants, Loomis 


Pettibone Gas Generators, Suction Gas Producers, Cyanide and General Steel Tank Works, Woodbury Tages, See —— 


Gyratory Crusher 


has perfect suspension for main shaft, re- 
movable countershaft bearing and steel 


Efficient oiling devices, great strength and 
simple construction give a perfect rolling 
motion that minimizes power consump- 
tion and possibility of breakage. Describ- 


+e 
il ee 


‘“*HENDRICK’? 


Perforated Steel Screens and 
Elevator Buckets 


Stand the Test 


Let us figure on your requirements. 


HENDRICK MFG. CO. 


New York Office, 30 Church St. CARBONDALE, PA. 























Pin Your Faith to this Salesman 


HEN a Leviathan-Anaconda salesman comes up to you 
and says he wants to sell you a belt on a “make-good” 
basis, listen to him. He can tell you something worth 

while about the belt you ought to have. 


Write our nearest house for convincing facts. 


MAIN BELTING COMPANY 
Philadelphia 


New York Chicago Boston 
Pittsburg Seattle Birmingham 





MAIN BELTING CO. OF CANADA, Lid. 
Calga: 


ontreal Toronto 
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AUSTIN GYRATORY CRUSHERS 

> Made in Eight Sizes 
50 to 5000 Tons Per Day 

Plans and Specifications submitted and expert advice free on 

any problems involving rock-crushing or earth-handling. 


AUSTIN MANUFACTURING CO. 


New York Office: 50 CHURCH STREET CHICAGO Canadian Agents: MUSSENS, Ltd., Montreal 





We manufacture:—Road and Elevating Graders, Scarifiers, Road Rollers, Quarry Cars, Dump 
Wagons, Stone Spreaders, Street Cleaning Machinery. am 4 











Jaw and Rotary 


CRUSHERS 


For all Rocks and Ores Softer than Granite 


GYPSUM MACHINERY — We design modern 
Plaster Mills and make all necessary Machin- 
ery, including Kettles, Nippers, Crackers, 
Buhrs, Screens, Elevators, Shafting, etc. 





Special Crusher-Grinders for Lime 


Butterworth G Lowe 
= 17 Huron Street, Grand Rapids, Mich. 


_ 2 Nippers—17 x 19", 18 x 26", 20x 30", 24x36" and 26x 42” 

















Crackers—6 sizes—many variations. m 


























vem BONNOT PULVERIZER 


All working parts 
can be removed 


and replaced with- Grinds and Screens Limestone, : 
acligge aegis Raw Lime and Hydrated Lime if 


belts, feeder, ete. 








Does it at One Operation. Gives You Any Desired Fineness : 


GRINDING LIME IS LARGELY A SCREENING 
PROPOSITION. THE BONNOT PULVER- 
IZER HAS THE LARGEST SCREENING * 
SURFACE AND CONSEQUENTLY THE a 
GREATES1 CAPACITY. 


NO OTHER MACHINE LIKE IT IN THE 
ACCESSIBILITY OF SCREEN AND GRIND- 
ING PARTS. 


> 


No. 4 Catalog Explains These Advantages 








a THE BONNOT COMPANY 


909 N. Y. Life Bldg. 
KANSAS CITY, MO. CANTON, OHIO 


RESETS LE ES 
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MAXECON 


Means MAXimum of ECONomy 


Years of experience with the assistance of our hundreds of customers has found 
THE SOLUTION OF GRINDING HARD MATERIALS. The MAXECON 
PULVERIZER combines highest EFFICIENCY, greatest DURABILITY and 
assured RELIABILITY, Uses the LEAST HORSE POWER per capacity. Em- 
bodies the features of our Kent Mill with improvements that make it MAXECON. 


~ WE DO NOT CLAIM ALL of the CREDIT 
. for this achievement 


We have enjoyed the valuable suggestions of the engineers of the Universal Portland Cement 
Co. (U. 8. Steel Corp.), Sandusky P. C. Co., Chicago Portland C. Co., Marquette Cement Mfg. Co., 
Western P. C. Co., Cowham Engineering Co., Ironton P. C. Co., Alpena P. C. Co., Castalia P. C. Co., 
Pennsylvania P. C. Co., and many other patrons. 


THE RING WOBBLES 


The FREE WOBBLING POUNDING RING instantly and automatically ADAPTS its position 
to the variations of work. 

Its GRINDING ACTION is DIFFERENT than any other; besides the STRAIGHT rolling 
action of the rolls, the SIDE to SIDE motion of the ring makes the material subject to 
TWO crushing forces and DOUBLE OUTPUT results. 


KENT MILL C0. 2s 


SCREWS 


ANY GROUND OR, FLOOR, 









STURTEVANT MACHINERY 





CRUSHERS GRINDERS SCREENS 





Thirty Years of Practical Experience has taught us that no one machine is adapted to all purposes, Customers 
expect correctly designed machines for their special work. Our large line enables one to select properly. It consists of : 


CRUSHERS — For coarse, medium and fine work on hard or soft rock. Jaw, 


Rotary and Hammer design 


CRUSHING ROLLS — Coarse, medium and fine. Hard or soft rock,— wet or dry. 
TRI-ROLL MILLS — For medium crushing, giving Two Roll Reductions. 
RING-ROLL MILLS — For pulverizing hard materials. 

EMERY MILLS and HAMMER-BAR MILLS — For pulverizing softer materials. 
SCREENS — Inclined Vibrating and Rotary for fine or coarse work-—— wet or dry. 














Sampling Crushers, Rolls, Grinders and Screens. Send for Catalogue. 


STURTEVANT MILL CO., BOSTON, MASS. 


NEW YORK CHICAGO CLEVELAND DENVER PITTSBURGH ATLANTA VICTORIA, B. C, LONDON ENG 




















Don’t Buy Hydrated Lime 


at random; specify ‘‘Clyde Process’? Hydrated Lime. The material that has the qualities you 
want, either as a consumer or a dealer. The presence of this guality has enabled Clyde operators 
to sell 90% of the Hydrated Lime used in America. Insist on getting “Clyde Process” Hydrated 
Lime, it will put snap into the appearance of your work, it will ginger up a sick selling organization. 
If your dealer or producer doesn’t carry this material, send us his name, we will tell you where you 
can get it in your neighborhood. We furnish complete “Clyde Process’ Hydrating plants with 
capacities from 1 ton an hour up. Interesting booklets for the asking. 


‘The Man that pat QUALITY into Hydrated Lime.’’ 


Clyde Hydrator with Hood H. MISCAMP BELL, Duluth, Minn. 


“The common sense way” Patentee and Sole Manufacturer of Clyde Hydrators 
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Office: Vulcan Iron Works, Wilkesbarre, Pa. TIGER BRAND used for both 


plastering and brick work 


A Business Proposition 


When a building like this is built the purchase of 
plastering material is a big business proposition. 


Tiger Brand White Rock Finish 


Hydrated Lime for White Coat Plastering 





is sold for the most conspicuous business buildings in 
the country. 

The architect who builds such buildings chooses TIGER 
BRAND because it gives unvarying satisfaction to 
critical business men. 


The dealer who handles TIGER BRAND stands the 
best chance on the big contracts. 


The Kelley Island Lime and 


Cleveland, 


Transport Company ““on” = 


Be a 


Monarch Man 
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HERE building laws are 


stringent and inspectors 
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super-critical Monarch rE : oak omen ‘Lae 

Hydrate has never failed to Union Central Life Insurance Building, Cincinnati, Ohio 

pass successfully all required Cass Gilbert & Garber & Woodward, Architects 

tests and saved the builders 

vast sums of money and an N this modern building about 100,000 

i mse amount of time. as ; 

ee square feet of Triangle Mesh Concrete 
Time is an important item— Reinforcement were used. 


Why waste it? We invite you 


oh ' Wy Triangle Mesh Concrete Reinforcement is 
to join the procession of joy- 


Su) eatiohed. money -savink made from Cold Drawn Steel Wire. ‘Tensile 
oie. strength 85,000 pounds per square inch. Fur- 
The nished in rolls of 150, 200 and 300 feet. 
. Monarch 
N a t 1 O Nn ql Chicago New York Cleveland 
| Hydrated Pittsburgh Worcester Denver 
= 


Lime & 


Stone Co. 
CAREY, OHIO WE SHIP SUDDEN 


Export Representative, U. S. Steel Products Co., New York 


Lime Pacific Coast Representative, U.S. Steel Products Co., San Francisco 


Los Angeles Portland Seattle 
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The Progress of Hydrated 








4) MORTAR anoSUPPLY CO 











NEW MILL OF THE NATIONAL MORTAR & SUPPLY COMPANY AT GIBSONBURG, OHIO, 


N the last ten years, the development of 
| the hydrated lime industry has been 

phenomenal— and yet not phenomenal 
in that the value of the product has war- 
ranted an unbounded growth. 


In the front rank of this enlarging industry, 
BANNER HYDRATE has always stood 
out as a leader. The increasing sales 
volume has been a testimonial to its par- 
ticular value. 


The latest and most important step in the 
history of BANNER HYDRATE has just 
been completed with the opening of a new 
plant at Gibsonburg, Ohio, with unsur- 


a 
NATIONAL % 


passed facilities for handling a_ perfect 
product. 

This plant is equipped with hydrating ma- 
chines for 15 new cement kilns; three 


Bradley Gas Producers; and a new power 


plant, with Westinghouse Turbines and 
Sterling Water Tube Superheater Boilers. 


Constructed throughout of steel and con- 
crete. quipped with all modern labor 
saving machinery, including special coal 
handling apparatus. 

The increased tonnage due to the opening 
of this great mill will be ready for shipment 
about March first. 


i atch for the February ROCK PRODUCTS 
for further announcements concerning the 


progress of Banner Hydrate Lime. 


National Mortar & Supply Co. 








Pittsburg, 


PIT 





Lime 





OFFICES 





Pennsylvania 
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The Ohio and Western Lime Company | 



































Huntington, i MANUFACTURERS OF AND WHOLESALE DEALERS !N hii 
Fetra dle Ohio and Indiana White Finishing Lime, Ground m_ 
| Genoa, 0. Lime, Lump Lime, Fertilizer Lime, Hydrate 8000 Barrels 
rege the Lime, Cement, Plaster, Hair, Etc., Etc. Per Day 
Bedford, Ind. 
MAIN OFFICE: Huntington, Ind. Branch Office: Marion, Ohio. | 





















“If It Is Li ! 
‘fitistime Dealers, Attention! 


We manufacture the Strongest Lime in Ohio. Thereason! Our Lime Stone is of that quality. 
We can ship straight or mixed cars of bulk, barrels, Mason Hydrate, Lime Flour White 
Finishing Hydrate, also Clover Grower for improving the soil. Write or wire for prices. 



















Scioto Lime and Stone Company 


Delaware . . Ohio 








For More Than Sixty Years Mitchell Lime 


has been the standard high calcium product. Acceding to 
the demand we have had for this lime in hydrated form, we 
now have in course of erection a modern lime hydrating 
plant. About April 15th we will be prepared to ship 


MITCHELL HYDRATED LIME 


The machinery will be furnished by the Kritzer Company whose vacuum continuous system 
is considered the superior for the manufacture of pure high calcium hydrate. 

The plans for our plant were prepared and passed upon by a committee of mechanical en- 
gineers to insure the highest efficiency in mechanical operation. 

No expense will be spared to make this the most complete lime hydrating plant in the 
United States. \t will be under the management of capable engineers and expert chem- 
ists whose skill will prepare a hydrate equal to the Aigh quality always maintained by 
MITCHELL LIME. 


WE WILL BE GLAD TO HEAR FROM DEALERS WHO DESIRE A CONNECTION. 


Mitchell Lime Company, cHicaco, ILLINOIS 


WORKS: MITCHELL, INDIANA 
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HYDRATED LIME 














The Dealers’ Opportunity for Increasing His Profit 


Many retailers of masons’ supplies are 
either overlooking or failing to appreciate 
how their sales might be increased by carry- 
ing HYDRATE in stock. It will not only in- 
crease their revenue directly but put them in 
touch with a wider range of customers who, in 
the course of time, might become purchasers 
of other supplies. This is particularly appli- 
cable in suburban cities or rural districts. 

If a dealer were to circularize his commun- 
ity, setting forth the many advantages of 
HYDRATE in the suburban home where they 
have from a half an acre to ten acres, or for 
the farmer with a big farm, he would gradu- 
ally build up a business in this commodity 
which would be surprising. 

The average resident in a suburban dis- 
trict does not know that lime, scientifically 
hydrated, can be procured in small quanti- 
ties and kept indefinitely in a comparatively 
dry place so that it can be used when the 
occasion presents itself. If this fact were 
known, practically every one of these subur- 
banites and farmers would keep a bag or two 
on hand constantly. 


SOME OF THE USES 

A small box of HYDRATE kept in the cel- 
lar serves to absorb the damp and purifies the 
atmosphere, making it much more whole- 
some especially where foods are kept. 

HYDRATE can be used for whitewashing. 
Quite a number of formulas can be secured 
and if it is properly mixed, it will not only 
make the very best whitewash, but it will 
act as a cold water paint. 

One of the advantages of using HYDRATE 
is that it does not have to be slaked. The 
process of slaking is accompanied by no little 
danger, especially to the novice who does 
not understand the explosive nature of lime 
when it slakes. 

HYDRATE is not air slaked lime and for 
that reason can be used any place that ordi- 
nary slaked lime can be employed. Air- 
slaked lime cannot be used for plastering, 
but HYDRATE can. There are always times 
when a little patching is necessary. Laying 
up of stone or brick can be easily accom- 
plished, saving both time and money. 

HYDRATE, when mixed with concrete fills 
voids and pores and not only makes the con- 
crete more plastic and easier to use, but by 
increasing its density, makes it watertight. 
It also has a tendency to lighten the color 
and make a more attractive job. Add 10% 
to 15% to the mix. 

HYDRATE is also a well known insecticide 


and germicide and when used to dust around 
the chicken houses will not only have a ten- 
dency to purify the atmosphere but keep 
down vermin, especially if mixed with kero- 
sene. 

HYDRATE can be used to spray around 
the lawn or garden or around roots of trees, 
shrubbery, ete. It can be used with a mix- 
ture of kerosene or sulphur as a spray. 

There are many more uses for lime around 
the farm that the average farmer is well ac- 
quainted with. 

ONE DEALER’S EXPERIENCE 

We have in mind a retailer of masons’ 
supplies who has, by circularizing the resi- 
dential section on the outskirts, and the farm- 
ers immediately adjacent, to his township, 
created a demand for HYDRATE in small 
quantities and he says that the advertising 
which he has secured in this manner has 
brought him trade for cement, sewer pipe, 
coal, lumber and other materials. He puts 
it up in one, five and ten pound packages and 
sells it at a nice profit. He says that many 
of the farmers are now keeping a bag or so 
constantly on hand and they tell him that 
they would not be without it as itis one of 
the handiest things to have about the farm. 

One dealer mentioned the case of a farmer 
living about eight miles from his yard who 
stated that frequently when he had a little 
whitewashing to do it would mean sending 
his man with a team to the nearest station 
for two or three bushels of quicklime. Fre- 
quently the dealer would be sold out of the 
product for a few days and this would neces- 
sitate the team making another trip, thus in- 
creasing the cost. 

All that is necessary to work up a nice 
business in this commodity is a little advertis- 
ing On the part of the retailer in order to 
acquaint the farmers with the advantages of 
hydrated lime. While it is not a new prod- 
uct it is comparatively so to the average 
surburban resident and small farmer and it is 
to these that the retailer must make his ap- 
peal. Many a farmer has been started to using 
HYDRATE in this way and has become a 
large user in time. 

Retailers of masons [supplies will do well 
to give this. subject some thought and if 
they are not thoroughly familiar with its 
possibilities, we would be pleased to give 
them any assistance or information which 
we have at hand to aid them in building up 
their trade in HYDRATE. 


—Mason & Builder. 


Our business is to install up-to-date hydrating plants and guarantee results. Our 


plants ave all designed to meet local conditions. 


The CONTINUOUS PROCESS is the only 


yrocess that has proved successful in hydrating both high calcium and dolomitic lines. 
Vhile we do not recommend the batch system, however, we install them for making hy- 
drate for the fertilizer trade, but not for general use. We would like to take this matter 
up personally with you and feel confident that we could interest you in our process and 


machinery. 


. 


The Kritzer Company 


Chicago, Ill. 


©” KRITZER CONTINUOUS PROCESS 
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STONE ELEVATORS 


| OUR CONTINUOUS | 
a BUCKET TYPE 
— ee pe 
TWO STRANDS OF 
ROLLER CHAIN 























Two Plants Which 
Use Them 





HANCOCK STONE CO., FINDLAY, O GOETSCHIUS STONE CO., LIMA, O. 


Better, Cheaper and More Satisfactory Than the Old Belt Elevator 







Numerous 


The Chain 







Elevator is Stone Plant 
Mechanically ° Operators 
Superior to Have 
the Belt Adopted 






Type, yet Our Recom- 





is Less mendations 





Expensive in in Favor 

















First Cost, of the 
as well Chain Type 
as in Elevator, 
Maintenance and Have 
Throughout Been Pleased 
Its with the 
Much Wisdom of 






TheirChoice, 






Longer Life. 





IN THE HANCOCK AND GOETSCHIUS PLANTS 


MUCH LONGER LIFE 
WITH LESS 
EXPENSE 













BETTER! ELEVATORS 
AT LOWER 
COST 














We make Belt Elevators, 
of course, as for many 
years, and can supply all 
requirements. 

Send Us Your Specifications 


We sell the Chain Type 
readily to all who investi- 
gate its advantages and 
economy. 


Let Us Tell You More About It 


The Webster M’f’:. Company, Tiffin, Ohio 




























Puke, Po Deny: nl Co., tes " Wood St. Les Angeles, Cal.- > ? ya Fy hy. & Equip. Co. 
Charleston, - irginia St. } in St. 
ey ii ier Bee Cow Woodward Ave Chicago, McCormick Building PI ne OEM WE 
Birmmgham arpenter uiman, - m. 
ire Building. Salt Lake City, Utah—Utah Engineering & Machinery Co. 
Dewver,"Cole—C. L. Dean, — 1718 California Street New York, 88-90 Reade Street Vancouver, B. C.—B C. Equipment Co., Bank of Otte- 
Doug, Ariz.—L. V. Tfendeniall - 1019 Avenue G. wa Building. 60 
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JOHN O’LAUGHLIN’S SCREEN 


made solely by Johnston & Chapman, is the 


ONLY 
SCREEN 


on the market for wide-awake quarry-men 
and miners, who want to separate crushed 
granite, limestone or other minerals, gravel, 
sand, coal or coke. It will soon earn its 
cost in saving of repairs, and maintenance, 
and reduced power, and will do more and 
cleaner work than any other cylindrical 
screen of like area. No one can afford to 
keep old traps in use when the O’Laughlin 
installed 


























The advantages of these screens are described in detail in a circular which WE WILL NOW 
MAIL TO ANY ADDRESS. Mr. John O’Laughlin, the inventor, has designed many 


> nie : : : ; will from the moment it starts give a better 
notable improvements in rock-drilling, quarrymg, crushing and screening machinery, 


and larger product, and a big interest on 


and uses these improved screens in his own crushing plants, which others have declared your investment in continuous saving in 
“to be the most perfect in existence in every detail.” The O’Laughlin Screen is an cost of repairs, renewals, and power. For 
important factor in the most modern and perfect stone-crushing plant. particulars address: 


JOHNSTON @ CHAPMAN CO. 


Corner Francisco and Carroll Ave., Chicago, Ill. 


Perforaters of Sheet Metals, Fiat, Cylindrical, and Conical Perforated Screen Plates for Quarries, Mines, Reduction Works, Mills and all Industrial Purposes. 


























OUR MOTTO—“QUALITY and SERVICE” 


(Prices Always Right) 








WIRE, MAIL OR PHONE OR- 
DERS TO NEAREST MILL 








The National Retarder Co. 


SUCCESSORS TO 


The Chemical Stucco Retarder Co. The Ohio Retarder Co. The Binns Stucco Retarder Co. 
Webster City, Iowa Port Clinton, Dhio Uhrichsville, Ohio 














MILLS AT 
Webster City, Iowa Port Clinton, Ohio 
Branch Office, Toledo, Ohio 
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Section 
showing 
direction 
gases 
pass 
through 
the 

dryer 


Neither Guesswork Nor Theory 


are praticed by us when it comes to solving a 
problem in drying. | We know what we can 
do for we have been specialists in the drying 
field for the last 16 years. 











RUGGLES-COLES 


“DOUBLE 
SHELL’’ 


DRYERS 


are used in all parts of the world, there being more than 350 install- 
ations. Over half a hundred are used for drying sand and gypsum at 
plaster, brick and cement plants. 


We build six regular types of dryers, but for special work we 
build machines to order. 


Book “What We Dry” will interest you. 


Ruggles-Coles Engineering Co. 


CHICAGO OFFICE 50 Church Street 
McCormick Building (37-117) NEW YORK 























YOUR PAN NEEDS 


HIS pan is the identical pan required for your plant and it should 
speak to you convincingly of our pan quality. It has put many 
Sand-Lime Brick Plants on a paying basis and will make 

money for you. There is no line of pans made which will compare 
with the “Built Right, Run Right’’ line and your needs can be fully 
taken care of from our peerless line. We build pans with a range in 











size and capacity to meet any need. These pans 
are adapted for all the work that any pan will do. 














We have them in both belt and motor drive and 
will be pleased to give you any 
points on our pans that you may 
inquire about. 
A poor pan is 
an expensive 
proposition. 
Its_ inefficiency 
shows in the 
quality of your 
product and the 
size of your re- 
pair bills. It 
also limits your 
capacity by 
handicapping 
the rest of the 
equipment. Real — 

economy would suggest that your pans be the best possible. We 
will be pleased to talk pans or any other equipment with you. 


We Build Complete Equipments for 
Sand-Lime and Clay Brick Plants 


The American Clay Machinery Co. 


Willoughby, Ohio, U. S. A. 























The Negley Patented Excavator 


Performs All Slack Cable-way Operations 
with Efficiency and Economy 

















The above cut shows one of our excavators operating in Calitornia, 
where it has proven more satisfactory than the buyers anticipated. 
The conditions are very severe, as the gravel is cemented at the water 
line and runs very heavy, yet the machine is doing effective work 
economically. 











This cut shows the excavator at work in Ohio, operating with the 
attachment, dumping at the anchor end of the Track Cable. The 


problem involves the cutting down of a hill of heavy, sticky clay, and 
depositing the material as filling over a large concrete sewer, which 
follows the foot of the hill. In the course of the operation, the span 
of the track cable will vary from 400’ to 800’. 


NEGLEY PATENTED EXCAVATORS 


Dump at either end of the Track cable, 
The few wearing parts are fully reinforced, 
The Carriage is rigidly connected to the Bucket, 
The Latch takes the load in the transmission, and 
All parts are standard and easily obtained locally. 


SEE US AT THE CHICAGO 
CEMENT SHOW. 


Indianapolis Cable Excavator Company 


Beauty Ave. and New York St., Indianapolis, Indiana 
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Harbour Commissioner's Elevator No. 2 and Marine Tower, Montreal, Quebec. 
J. 8. Metealf Co., Construction Engineers 


Medusa Waterproofing 


TO THE EXTENT OF 30,000 LBS. USED TO MAKE 
If IMPERVIOUS TO WATER. LARGEST CONCRETE 
GRAIN ELEVATOR IN THE WORLD, HAVING A 
TOTAL CAPACITY OF 2,600,000 BUSHELS. 


Write for free illustrated booklets and samples of 


MEDUSA GRAY PORTLAND CEMENT 
MEDUSA WHITE PORTLAND CEMENT 
MEDUSA WATERPROOFING 


MEDUSA WATERPROOFED CEMENT 
(GRAY AND WHITE) 


Sandusky Portland Cement Co. 


SANDUSKY, OHIO 
























































Commencing to Erect Piping for Eldred Process and Induced Draft 


The Improved Equipment Co. 
Executive and Sales Office: 60 Wall St., New York 
COMBUSTION ENGINEERS 


Complete Lime Burning Plants Gas Producers 
Lime Kilns Special Industrial Furnaces 
Complete Coal Gas Plants Refractory Materials 

















DIRECT HEAT 


DRYERS 


FOR—— 


BANK SAND 
GLASS SAND 
ROCK, CLAY 
COAL, ETC. 


All Mineral, Animal and Vegetable Matter. 





We have equipped the largest plants in existence and our 
dryers are operating in all parts of the world. Write for list 
of installations and catalogue S. C. 


American Process Company 


68 William Street, 


NEW YORK CITY 








BACON * FARREL 
ORE & ROCK 
CRUSHING ~. WORLD KNOWN 


ROLLS-CRUSHERS 


-BACON, ENGINEER — 
BUILDING, NEW YORK 


WORRELL’S ROTARY DRIERS 
(First Efficient Rotary Fire Driers Built) 
DIRECT OR INDIRECT HEAT, 
j FOR; SAND, CLAY, CRUSHED ROCK, GRAIN 
f and other granular or fiberous matter. High Efficiency, Durability and Simplicity. 


+ In sending for prices and printed matter state your 
IMPORTANT; required hourly capacity, 


approximate % moisture in your product, etc., 
or mail pound sample in tin or glass, S. E.WORRELL 
Established 1879 209 Center St, HANNIBAL, MO. 
























Farnam “Cheshire” Lime Co. 


OF CHESHIRE, MASS. 
MANUFACTURERS OF THE 


Celebrated Cheshire “Finishing” Lime 


Well known throughout New York and the Eastern States as the finest 
finishing lime manufactured. The special feature of this lime is its quick 
and even slacking, thus preventing any cracking or checking when put 
on the wall. It is the best lime used in the country today for all 


HIGH GRADE FINISHING WORK 
Selling Department, 39 Cortlandt St., N.Y., C. J. CURTIN, Pres’t. 
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Every classification of business man—dealer, manufacturer and 
consumer—is giving the stamp of approval to the administration, 
the currency and credit measures. Even the bankers and masters 
of the big money powers are bowing down before the sweeping en- 
dorsement of the business public. Nineteen hundred and fourteen 
is bound to be a big year for business in every line and all we have 
got to do is to keep our heads level and attend to each day’s work 
as it develops. Incidentally it will do no harm to pass the word of 
good cheer along the line.to our neighbors. 


The worst curse to the industries of this country is the low 


efficiency of labor more than the seareity thereof. With four 


men in a gang of laborers, receiving double the pay that 
the same jobs commanded a decade ago, and who are only 
worth in results what one man might measurably perform, 
it comes down to the economic value of a man per unit. Per- 
haps we are galloping to destruction with degeneracy. More than 
90 per cent of the births occur without paternal intention or ma- 
ternal-consent, according to high medical authorities. Such a state 
of affairs is not conducive to either high mental or physical attain- 
ments in the resultant race of young Americans. Such a raee can- 
not be calculated as an elevating factor in the assimilation of low- 
grade foreign immigration. The tendencies are now aparently in 
the wrong direction. This thought is full of importance and in the 
whole realm of reason there is but one path for remedy, and that 
is in the ennobling instead of the degradation of labor. The plan 
of Omniscience, that man shall earn sustenance by the ‘‘sweat of 
his brow,’’ has been vitiated by modern degeneracy into something 
entirely different. Nevertheless, when it comes down to the final 
results, it is the same eternal and immutable measure when the bal- 
ance is struck. Labor is no lomger free. It is hemmed in, measured, 
classified, taxed, imposed upon and crushed by a system of modern 
tyranny unsurpassed by the worst examples of the Middle Ages. 
If there is any God-given right inherent to all mankind it is that 
of the freedom to work for an honest living. If the Constitution of 
the United States is good for anything at all, or if it guarantees 
or is able to guarantee anything, this has got to be the first funda- 
mental. Yet there is no more freedom for man to labor as he will, 
even in the humblest avocation or calling, without the irresponsible 
overlords of labor dictating the hours of labor or the task set. 
so as to create a dead level of value for the unit worker, which is 
not a part of the divine plan of nature nor compatible with our free 
institutions. At the time of a teamsters’ strike, or when the build- 
ing trades are taking one of their ‘‘sympathy’’ vacations, or when 
the mines cease to produce, we are prone to look for the cause and 
pay whatever has to be paid for, like throwing pieces of meat to a 
mad dog in order to eseape temporarily from his attack. But little 
or no effort has ever been directed at the root of the evil which ob- 
literates and is rapidly destroying all that was-¢ought and bled for 
by the Revolutionary fathers. Unless labor is made free, absolutely 


free, it eannot be even res} ectable, much less noble: and if it can- 
not be made noble through its established freedom then the end of 
the dominant race in this country, with its Anglo-Saxon institutions 
and influences, will have passed forever with the present generation, 
The currency and eredit reforms, the trust prosecutions and dis- 
memberments, the successful liquidation of big businesses and all 
other policies are of no avail and amount to mere chaff without a 
race of people to sueeeed, to obtain, to inherit and enjoy the same. 


In the last two or three years we have had more agitation labeled 
‘‘Good Roads Promotion’’ than in 50 years previously. This has 
been largely provoked by the realization of the conditions of the 
roads by men of affairs who have assayed to use them with auto- 
mobiles. Our whole Atlantic Seaboard is fairly well provided with 
reasonably good roads, but the middle West and the vast empire 
beyond the Mississippi have only learned the use of the four letters 
that spell the word ‘‘road,’’ like they would arbitrary signs that 
represent a new word in a foreign and unknown language; for they 
never had any roads except the name, and a large majority of the 
citizens of three quarters of the total number of square miles within 
the United States would not know what a road is if they were to 
see one. The road subject constitutes a great big national and inter- 
state problem. It has existed for a great many years, but only a 
few people were aware of its existence until very recently, and 
these recently informed are going to show us old born roadsters 
all that we don’t know about roads; and peradventure they have 
still a few syllables of knowledge to acquire. There is little or no 
progress made in the solution of the big road problem of the United 
States of America in the tearing up of the high-grade road that 
has been in existence for many years and which is in every way 
qualified to serve the present needs and the future requirements 
for another 50 years, and putting down another type of road pre- 
sumably somewhat better at the time of putting it down, whilst 
hundreds of thousands of miles of unbuilt roads still remain and 
whilst unimproved right-of-ways are crying to high heaven for even 
a meager pittance of an allowance for a few drainage ditches and 
culverts to make them more passable for the traffic that is already 
created for them. It is idle for any set of men to consider that all 
the money that has been spent on roads in the last century is to 
be set at naught, and those more improved roads rebuilt upon a 
selfish and narrow-minded specification merely for the commercial 
benefit of the manufacturers of road materials, no matter how good 
their quality may be. We have got to have more roads, and it’s 
perfeetly mete and proper that all the new roads built should be 
of just as good type and just as high a class of materials, and upon 
just as scientific and perfect specifications, as it is possible to build 
them with the money available for that purpose. But it is rank 
injustice to the taxpayers of the present as well as of the future to 
attempt in general terms to condemn and destroy all of the exist- 
ing roads which have been built by public money and which 
have done good service for many years and are still doing and will 
for many years serve the needs and requirements of all the possible 
traffic that can come to them. Such a campaign would be a use- 
less undertaking, for there is too much common sense in any legis- 
lative body to undertake such a sweeping and ill-advised propa- 
ganda. Then let’s get sensible with the road campaign and study 
the traffic requirements and the economies involved in the expendi- 
ture of the public money in road building, and then institute a 
complete drag of the country recommending the best attainable 
roads for the requirements of each class of traffic so established. 
This will give us more brick roads, more conerete roads, more 
macadam roads and more dirt roads. all with adequate drainage 
ditches, culverts and grades. Don’t let any fellow think that any 
three to six months’ time devoted to observations and study of 
such a problem is going to qualify him so as to outclass those 
who have spent their lives in the building of roads. and with their 
intelligence and experience pushed right against the grinding wheel 
of road work for a lifetime. 
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vice president 
Waterproofing Co., Chicago, is 
now on an Eastern trip, and during his itinerancy 
will visit dealers in Pittsburgh, Washington, Balti 


and general man 


Buffalo, 
hustler 


Syracuse, 


Mitchell is a 


the splendid line of goods he 
S justified in his optimism regard 


of Ceresit water 
travels and the edu 
out under his guid 


Henry S. Gray, of a. Speed & Co., heads the 
ticket selected by the nominating committee of the 
Louisville Transportation Club, which will be voted 
upon at the annual meeting to be held in February. 
Nomination is generally equivalent to election, and 


Mr. Gray is being congratulated upon this well 
earned honor 

The Tavlor-Wharto1 ron & Steel Con pan ot 
High Bridge, New Jersey, announce the opening of 
eir Western sales office at 509 Insurance Ex o 
Bldg., 433 Califor i street, San Fran ‘ tl 
Richa D. Chay ; harge as Western sak 
manage! M ( ! il also ( n charg ot 
tl ompany’ ce Salt Lake City, Seattle ar 
Lo Ang M I'l sil 0 ill the on an ’s prod 
ets wil he nha t ough these o ik 
ing miscellaneous TISCO manganese steel isting 
pr i] manganese te t work for steat ’ 
electric railwavs, forgings of all kinds and n 
ganese steel repair parts for steam shovels and gold 
iredges, 

J. K. Barbour, general sales manager of the Se 
curity Cement & Lime Co., Hagerstown, Md., h: 
organized the sales force to sell Security cement 


and Berkley lime 
of prompt and 


in its established territory on lines 
interested. service, the same as th 
railroads do with pe rsonally conducted winter tours 
to California. On the 
plants and the 


topic of service between th 


customers, Mr. Barbour has made 
his reputation and has taken his stand as the man 
with the goods and is on the job to hand them out 
to the consumer both as to price and the dispat« 


that makes for the greatest benefit to the man who 


uses the material. That is to say, the dealer who 
represents Security cement and Berkley lime may 
look forward to a continuation of that kind of 


same wherever it is 
and the high reputation that 
this direction will be mah 
tained at all hazards by the well-organized fore: 
under his command. Mr. Barbour for a period of 
been the manager of district 


serviee, and improvement of 
possible to be done, 


has been gained in 


sales 


two years has 


at the head of the Pittsburgh office and his good 
work has won for him the promotion to general 
sales manager of the establishment, for which he 


has labored and made his reputation of cordiality 
and prompt attention to all the little things that 
make business life pleasant to his customers 
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C, A. P. Turner, consulting engineer, Minneapolis, 
Minn., has been retained by the Master Builders’ 
Association of Iowa in a consulting capacity to 
assist in determining the cause of a collapse of a 
concrete structure at Cedar Rapids, Iowa. 

David A, 


cago, has 


Stevens, a consulting engineer of Chi- 
acquired a controlling interest in the 
Silica Products Company, owner of a brick and sand 
plant at Portage, Wis. It is understood that the 
plant will be enlarged and that new equipment 
will be installed, 

L. M. Parsons, who has been with Owen Tyler 
for several years as salesman and advertising man, 
recently resigned, and will probably re-enter the 
lumber business, in which he was formerly engaged 
with his brother, J. L. Parsons, who is still with 
Mr. Tyler. 


W. E. Shearer, the famous old plaster war-horse, 
has opened an Eastern sales office of the American 
Cement Plaster Company, in the Brunson Bldg., 
Columbus, Ohio. W. C. Hunter, oldest son of 
Frank Hunter, well known to many of the readers 
of Rock Propucts, is his first assistant. Col. 
Shearer that in spite of the flood and his 
being laid up for several months he is now feeling 
better than a two-year-old, and he looks every inch 
of it. 


says 


Will P. Blair, secretary of the National Brick 
Paving Association, recently delivered an address 
at Lexington, Ky., before the men attending the 
short winter course in highway engineering at the 
State University, on ‘‘Brick Pavements,’’ and 
another on ‘*‘The Construction of Brick Roads.’’ 
Both addresses were well received, and were con 
sidered valuable additions to the being 
offered, 


course 


W. J. Keever has resigned the general manager- 
ship of The Scioto Stone Co., Columbus, Ohio, after 
several years’ absence, and has been succeeded 
by Arthur B. Hewson, late superintendent for the 
Marble Cliff Stone Co., Columbus, Ohio, one of the 
Casparis Stone Co. properties recently absorbed by 
the Woodruff & Pauseh Stone Co. Mr. Hewson took 
charge of the quarry and plant of the Scioto 
Stone Co. on December 2 and expects to turn out 
1,750 to 2,000 tons daily during the coming season. 


R. W. Leslie, Philadelphia, Pa., has retired from 
his many interest in the cement 
business, and in so retiring has resigned as a mem- 
ber of the executive committee of the Association 


vears of active 


of American Portland Cement Manufacturers. The 
work of Mr, Leslie is well known to practically 
the entire cement industry. He was largely instru 


mental in forming the A. A. P. C. M., being its first 
president, and gave freely of his time and_ best 
efforts thereafter. Mr. Leslie will continue his 
active interest in the work of the association, thus 
giving its members the benefit of his 
experience 


advice and 





1914. 
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The Canada Portland Cement Co., Ltd., has moved 
the Tornoto office from the Temple building to 
rooms 810-812 Traders’ Bank building, 67 Yonge 
street, in that city. 


Edward E, Krauss, secretary of the American 
Concrete Institute, is at present actively engaged 
in the affairs of this organization, relative to the 
holding of its convention at: Chicago, February 16 


to 20, inelusiv« 


The Marion Osgood Company, Marion, O} o, an 


nounces Philadelphia and Chicago agencies as fol 
lows: ] \I Reed ¢ ompany, Ine., 516 Commercial 
rust uilding, Philadelphia: The M-C-B Compa 
VeCormi building, Chicago 

The oftices of the Association of American Port 
land Cement Manufacturers present a busv seene 
with Per H. Wilson and associates answering 
requests for intormation relative to cement and its 


ses, as well as thoroughly ot opinion that 1914 
will be the largest year for cement consumption 
in the history of the industry. 


The Williams Patent Crusher & Pulverizer Com 
pany begs to announce the removal of its general 
sales department to more commodious quarters, 
suite 1585-1588 Old Colony building, Chicago, IL, 
Thursday, January 15, 1914. The company extends 
a cordial invitation to:‘all of its friends and cus 
tomers to call after the above date at the new 
quarters. 


Traffic Manager George Lowe, of the Cement 
Products Exhibition Company, Chicago, Ill, is one 
of the busiest persons to-be found in this section, 
inasmuch as the seventh cement show will begin on 
February 12th and his duties consist in giving out 
advice and lending assistance to shippers regarding 
rating, routing, tracing, teaming and delivering ot 
goods for exhibition, 

L. H. Hawblitz, of The France Company, Toledo, 
Ohio, has invented what is known as the Hawblitz 
Carpet Coat for finishing roads. It consists of a 
combination of screenings and tar, or some other 
bituminous material, which is mixed and rolled in 
such a way as to make a veritable carpet. The 
Hawblitz Carpet Coat will be seen in specifications 
far and-wide as the days go on. 

M. B. Dickerson has become general manager and 
director of the Scioto Lime & Stone Co., in Dela 
ware, Ohio. Mr. Dickerson was for many years post 
master at Marion, Ohio, has been identified with 
the industries of the locality for a long time, an 
has a very wide and favorable acquaintance amongst 
the influential people of the central Ohio vicinity. 
Mr. Dickerson reports a very bright outlook fo 
business in 1914. 

John C, Larimer, energetic salesman of Universal 
Portland cement, attended a meeting held January 
8th at Appleton, Wis., for the purpose of building 
a concrete road 70 miles long from Green Bay to 
Fond du Lae. This meeting was attended by dele 
gates from Green Bay, De Pere, Wrightstown, 
Kaukauna, Appleton-Menasha, Oshkosh and Fond 
du lae. The road, when completed, will be the 
longest continuous conerete highway in the United 
States. The delegates expect to raise $800,000 and 
start the work next year. 





The Southern sales office of the Lehigh Portland 
Cement Company has been opened in the Savannah 
Bank & Trust building, Savannah, Ga. lL. Alden 
Smith, district sales manager, is in charge. This 
office will cover the states of North and South 
Carolina, Georgia, and Florida, the territory in 
which ‘‘Lehigh’’ was formerly distributed by the 
Southeastern Lime & Cement Company. Stocks will 
be maintained at all times at the Southern ports, 
thus affording the Southern dealers the prompt 
service for which ‘‘Lehigh’’ is noted. 


ATLAS BANQUETS WESTERN SALESMEN. 


At the Hotel LaSalle on Saturday evening, Jan. 
17, the attaches of the Western sales department of 
the Atlas Portland Cement Company were the guests 
at a hanquet presided over by D. H. MacFarland 
who is now the Western sales manager. 

The banquet was attended by every salesman em 
ploved in the Western department of the company, 
together with the chief attaches of the Chicago and 
Minneapolis offices, and J. E. Middleton, represent 
ing the Hannibal (Mo.) mills. The banquet fol 
lowed the annual salesmen’s meeting, at which plans 
of action for 1914 were the principal topies of «is 


eussion. The meeting and the banquet were two 


BANOULI AND MEETING O| WESTERN SALES DEP 


important and enthusiastic events, which will have 
a marked relationship to the Atlas Portland Cement 
Company's activities in this territory during 1914. 

Enthusiasm and optimism prevailed throughout 
the meeting and banquet. Mr, MacFarland was 
oastmaster at the banquet and declared himself as 
being highly pleased with the ‘‘ Esprit de corps’’ of 
he Western organization. The following is a com 
plete list of those present at the banquet: 

Chicago office staff: D. H. MaeFarland, Western 
ales manager; F. P. Southworth, chief elerk, I. W. 
Lewis, W. E. Hilbert, J. A. Gray, H. J. Cusack, P. P. 
Martin, B. L. Clutier, W. H. Abel, H. J. Kerr. 

Salesmen: J. T. Healy, H. C. Mercer, J. H. Cran 
brook, J. W garkley, W. H. Bigbie, A. T. Brown, 
+ F. Wunder, Walter Smith, L. E. Wallace, W. ¢ 
Simpson, H. M,. Pilcher, J. C. Miller, R. C. Young, 
F. A. Sehmoeger, E. M. Davidson and L. R. Jaekson 

Northwestern sales agency, Minneapolis, Minne 
seta: L. G. MeConnell, sales manager; H. F. Dowd, 
chief clerk; Philip Golden, salesman and L. V. Cos 
tello, salesman 

Mill, Hannibal, Mo.: J. E. Middleton, chief clerk. 


WESTERN LEHIGH MEN BANQUETED. 


The entire Western sales force and mill superin 
tendents of the Lehigh Portland Cement Company 
were banqueted at Hotel LaSalle, on Saturday 
evening, January 17. The Western department 
managers of the Lehigh were ably assisted in the 
evening’s entertainment by Bert L. Swett, manager 
of sales, of the main office at Allentown, Pa. 

This annual banquet of the Lehigh forces was 
a most enjoyable event in the history of the West 
ern department. In one sense it was a good-fellow 
ship occasion; in another, it was a very serious 
affair. But the ‘‘Lee-Hi’’ spirit was right there 
and stuck to the job until the very last word had 
been said. The ‘‘good-fellowship’’ element pre 
vailed, of course, even through that part of the 
evening’s program ealling for the serious discus- 
sion of policy for the ensuing year’s activities. 


INDOOR SPORTS LEE-UI 





iMEN'I \ AS AT Tork \ SALI 
‘No 

Every opportunit for winting out advantages 
to be gained during 1914 fro the ‘‘ much 
dieted’’ new era in the business affairs of the 


nation Was received with enthusiasm. such as will 


of the ‘‘ Lee-Hi’’ faction in the cement trade. 


be backed by true organization effort on the part 


Nearly every one present had something to say 
and some told stories—all adding to the value and 
enjoyment of the occasion. Among the ‘* Lee-Hi’’ 
leaders whom Harold M. Seott, presiding as toast- 
master, brought into the limetight without the 
**we-have-with-us-tonight’’ introduetors 
being necessary, were Messrs. Gowen, Vietts, Paul 
son, Swett, Chittenden, and others, all predicting 
for 1914 the most successful vear ever known to 
the cement industry These after-dinner talks 
sparkled with enthusiastic prediction of the good 
things awaiting the cement interests, particularly 
Lehigh interests. 


remarks 


As an ‘‘indoor sport’’ the occasion brought forth 
the ‘‘ posing for the flashlight’’ feature with more 
than a modicum of success. The result of this 
feature, as shown by the accompanying illustra 
tion, speaks for itself. 

The Lehigh gentlemen whose presence graced 
the banquet board were: A. Y. Gowen, H. M. 
Scott, W. E. Vietts, 8. B. Chittenden, B. L. Swett, 
F. E. Paulson, Ernest Ashton, L. J. Dauback, W. H. 
Baier, M. G. Seott, Norris Wilcox, J. 8S. Pierce, 
W. A. Fuehs, J. G. Zimmerman, J. G. Evans, P. D. 
Quinn, W. H. Eecles, Frank Holland, C. G. Reid, 
T. R. Cass, O. H. D. Rohwer, G. F. Redman, H. L. 
Scott, Ed. Sweeney, C. B. Rogers, P. A. Jandernal, 
G. B. Hamer, B. W. Kessel, B. F. Andrews, J.’ H. 
Black, J. J. Kehoe, H. E. Wallace, B. F. Bureh, C. O. 
Reagin, A. M. Jones, C, C. Walther, W. D. Wallace, 
G. P. Sehwaab, W. H. Hoisington, J. D. Mitchell, 
J. C. Lemberg, W. H. Weitknecht, O. E,. Davis, 
R. H. MaeFetridge, and F.B. Peters. 

C. L. Barrett, of the Nichols-Finn Advertising 
Co.. and J. B. Mareellus, of the Association of 
Portland Cement Manufacturers, were specially in 
vited guests at the banquet 
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DEALERS SHOULD ATTEND THE N. B. S&S. A. 
CONVENTION. 


The universally optimistic feeling in respect of 
business prospects for 1914, which has lately taken 
a decided impetus, by no means excludes the build 
ers’ supply dealers. Quite the contrary, for it is 
believed that, with a live-and-let-live spirit pre 
vailing, the men who furnish the materials for the 
habitat of all mankind will share in the general 
prosperity of the nation, as they properly should 
do. But all dealers realize, or should, that there 
must be steps taken to place the industry on a har 
monious basis, with the simple word ‘‘ Reciprocity ’’ 
as the mantle for the exclusion of the bad practice 
which has dominated the industry—to its detriment 
——for many years past. 

Reduced to its simplest analysis, there must be 
some work done. Men must -get together and 
think, and that thinking must be along co-opera 
tive lines. The industry will not grow nor will 
conditions receive betterment by a policy of non 
attention, ennui or impassive recognition of its 
requirements. The old maxim, ‘‘Nothing can be 
gained without effort,’’ is just as binding today as 
it ever was, and one which we do not hesitate to 
hand down to those dependent upon us. Then 
why should we not adopt it in the conduct of our 
own affairs? 

The belief in greater prosperity is justified by 
the manner in which dealers are waking up to 
the advantages of the get-together spirit, by their 
attendance at the conventions ‘of their respective 
associations and the part taken in their programs, 
also by the new organizations which are spring 
ing up in various important centers. In many 
localities these advantages have been demonstrated 
in the enactment of fair legislation, the softening 
of antagonism toward one another and the real 
ization of the fact that practically all dealers are 
also human beings, trving to make an honest living 
in one of the noblest vocations in all creation. 

Nor do these constitute all the benefits which 
may be derived by attending the conventions. 
They are undoubtedly the refulgent products of 
the comprehensive association idea, but the minor 
things—the relation by those in like ¢lass of their 
various problems and the general dicussion pet 
taining to the solving of the same, and the heart 
to-heart talks which are a result of this assem 
hlage of similar interests and the rubbing of elbows 
over the banquet table—represent a preponderate 
bul of the information gained which tends to 
make the business path more smooth, its difficulties 
less formidable, and precludes a gradual reflux into 
refluency, 

The parent of all associations of builders’ supply 
dealers is the National Builders’ Supply Associa 
tion, and at its meetings questions of the greatest 
moment come up Many of them are national in 
their scope and represent an interesting array of 
information, Its membership, taken from the ranks 
of the dealers everywhere in the United States, 
omposes one of the most influential trade organ 
izations in this country, and because of its impor 
tance receives instant recognition when the just 
privileges of its members are assailed. Its meet 
ings are of unsurpassed interest because here the 
most minute, as well as the broadest, problems are 
lisecussed by men of experience, able to lend en 
‘ightenment by reason of having confronted just 


suct matters, 











The next convention of the National Builders’ 
Supply Association will be at the La Salle Hotel, 
Chicago, Ill., on February 17 and 18, 1914. This 
date has been selected because it is within the 
time of the Seventh Chieugo Cement Show (Febru 
ary 12-21) and will enable the delegates to attend 
the show, thus affording an additional educational 
opportunity. The officers of the National Builders’ 
Supply Association predict the biggest and _ best 
convention that the dealers of this country have 
account of its central location 
Chicago is accessible from almost any point in the 
United States, 

The program is now being prepared and will be 
both interesting and educational. The delegates 
will have the opportunity of hearing some of the 
most prominent and experienced men in the build 
ing supply industry discuss such subjeets as ‘‘Con 
erete Roads as a Help to Dealers;’’ ‘* Employees’ 
Compensation and Employers’ Liability;’’ ‘‘ Team 
Efficiency;’’ ‘*Show Rooms for Retail Dealers and 
Specialty Department Work;’’ ‘‘Competitive Rela 
tions and Price Problems;’’ ‘*‘The Coal and Ice 
Business in Connection with Builders’ Supplies;’’ 
‘‘Sales Promotion and Organization;’’ ‘‘ Dealers’ 
Profits;*’? ‘*Trade-Union Principles in Our Busi 
ness;’’ ‘National One-Cent Letter Postage;’’ 
‘*Prosperity and Confidence,’’ and many other sub- 
jects of vital importance to the dealers. 

The officers of the association desire every dealer 
in the United'States to prepare to be on hand, 
whether you are a member of the N. B. 8. A. or 
not, for a hearty welcome will be extended to all. 


ever held, and on 


NEW ENGLAND BUILDERS’ SUPPLY ASSO- 
CIATION WILL MEET IN FEBRUARY. 


; 

The third annual convention of the New Eng 
land Builders’ Supply Association will be held 
at the Bancroft Hotel, Worcester, Mass., on Feb- 
ruary 26-27, This will be one of the most impor- 
tant meetings of the builders’ supply men in the 
Fast. The committee in charge of the arrange- 
ments of this meeting are R. C. Cleveland, chair 
man; F. L. Powers, B. F. Marsh and R. H., 
Whitney 


Secretary Whitney of the association advises 
Rock Propucts that everything indicates that this 
o be the biggest meeting the association has 
ever known, and that every effort is being put 
forth to have the delegate registration a complete 
representation of the association membership. 


is 


‘‘We are going to have a two-day session this 
year instead of one,’’? says Mr. Whitney, ‘‘and that 
is because we believe we can accomplish more by 
taking a little more time on each subject than we 
can by trying to get it all into one day. 

‘‘The idea of a New England builders’ supply 
association has always appealed to me very strong 
ly, and I have been connected with it since its 
formation, and ean truthfully say it has accom- 
plished a great deal. There are dealers in the 
New England States, some of them members and 
some of them not, who fail to see what the asso- 
ciation has done, but I think that any one. who 
has given the matter much thought will agree 
that whether you can figure up your benefits in 
dollars and cents or not makes very little differ- 
ence, for a mere group of men interested along 
kindred lines who are meeting occasionally is bound 
to be a benefit to them. 

‘*T find that the ones who claim that the asso- 
ciation is not accomplishing enough are the ones 
who have not used the association at all, and we 
never can receive benefit from an association unless 
we are willing to ask and accept the benefit. 

‘*The last three years have been periods of for- 
mation, but now we feel that the association is 
on firm ground, with a good foundation under it, 
and we can see no reason why the officers to be 
elected on the last session of the second day should 
not be able to erect an able and efficient super 
structure. 

‘*Tndications point to the fact that 1914 in the 
New England States is going to be a big year, and 
I am sure that part of this prosperity will go to 
the builders’ supply men.’’ 

The association banquet will probably be given 
on the first night and extensive plans are being 
prepared for the entertainment features. Every 
feature of the convention will be of vast impor- 
tance to the builders’ supply interests of the New 
England States. 





Alia 
NA mt 















FGF une ey 




















A HAPPY 


UNION 








JANUARY 22, 1914. 


ROCK PRODUCTS 


23 





A PROBLEM TO SOLVE. 


| Below is printed a discussion of a problem that is 
of pungent interest to the dealer and manufacturer 
of cement. Your opinions are solicited.—Editor. | 

The standardization of cement prices during 
1913, while highly beneficial to the industry, showed 
toward the close of the year a detrimental factor, 
the seriousness of which is appreciated by the 
manufacturer as well as by the dealer in builders’ 
supplies. 

The vital question is what differential shall there 
be made between the carload price to a contractor 
or consumer and the carload price to the dealer, 
so that the latter may sell carload lots to the con 
tractor at a profit? 

The present differential is five cents a barrel 
less to the dealer. But in all fairness to the sev 


eral interests involved, the margin of profit to the 


dealer who carries the account of the contractor 
for 60 days as a minimum—four months, usually, 
with the losses incurred on return sacks, ete.—is 
too small to warrant enthusiasm and incentive to 
ward increasing cement tonnage. 

Some manufacturers have endeavored to fix an 
arbitrary quantity of a 7,500-barrel job on which 
this too small differential shall apply. At once 
the fallacy is apparent, i. e., the dealer sells a 
contractor the cement required for a 7,500-barrel 
job, but when asked by the same contractor for 
prices on cement for another job requiring 8,000 
or 10,000 barrels, he is unable to quote a satis- 
factory price. 

The suggestion has been made that a consumers’ 
or contractors’ carload price should be first es- 
tablished; there should be made a price to dealer 
of five cents less per barrel; then, where settle- 
ment is made within ten days of the shipment of 
the carload to the specific job in question a discount 
of five cents per barrel should be made the dealer. 

This suggestion has both its ‘‘positives’’ and 
‘‘negatives.’’ Its strong positive is that where 
the contract is rather large for the small retailer 
to personally finance, he can remain in the ‘‘run- 
ning’’ by having his bank investigate the sound- 
ness of the contract upon which the additional 
financing of the retailer is required from the bank. 
This would act as an insurance policy for both 
manufacturer and dealer. 

One of the negatives is the unbusinesslike man- 
ner in which some dealers might treat the five 
cents per barrel discount for'the 10 days’ payment. 
This danger is possibly more imaginary than real, 
because during the prevalence of the ‘‘blanket’’ 
contract prior to 1913, the dealer made at least 
the discount in question. 





The elimination of blanket contracts has elim- 
inated the speculative dealer. The manufacturer 
appreciates the fact that the legitimate dealer is 
the proper channel through which the increased 
tonnage of cement must naturally flow; realizes 
further that no commodity can be handled to its 
best advantage unless it is profitable to the dealer, 
and he will certainly welcome the co-operative ad- 
vice of the dealer toward the best solution of this 
problem for the benefit of both interests. 

We are not prepared jto, solve the problem, but 
there should be a solution in the minds of some one 
in the trade. It is the stepping stone to increased 
cement consumption, and it should be solved early 
in the season to produce its best results. 

WANT DUTY ON BUILDING MATERIAL 

REMOVED. 

The Builders’ Exchange of Saskatoon, Sask., has 
asked the Dominion government to remove the duty 
on cement, fire brick, architectural terra cotta and 
all face brick except red brick and white brick, of 
which the sellimgyprige is $15 per thousand or under. 
It is felt that the present duty on these articles 
adds very materially to the cost of building, and 
that its removal would be t@the advantage of the 
community as a whole. In the request, the exchange 
embraces the four western provinces only. 





LOUISVILLE BUILDERS’ SUPPLY COMPANY 
SUCCESSFUL. 


The Louisville Builders’ Supply Company, or- 
ganized in May, 1913, reports that the success of 
their first eight months in business has been phe- 
nomenal for a new concern. They are already recog- 
nized by the contractors of Louisville as one of 
the leading firms in the building supply line. © 

Some three months after their start in business 
they secured control of the business of the Milliken 
Sewer Pipe Company, which was one of the two 
leading firms in this line in Louisville. They 
handle the product of the Cannelton Sewer Pipe 


sewer pipe have been of such volume that many 
old-established firms would be proud to have. They 
are now arranging to take on a line of pressed 
briek, 

Arthur Livingston, manager of the company, is an 
old hand in the business, although young in years, 
having served his apprenticeship with the Union 
Lime & Cement Company, of Louisville. 

\. E. Bradshaw, president of the Indianapolis 
Mortar & Fuel Company, is also president of the 
Louisville Builders’ Supply Co. 


CALEB E. GOWEN DIES AT FAMILY 
HOME. 


Caleb FE. Gowen, retired capitalist, who was in 
strumental in the founding and growth of a dozen 


of Cleveland’s largest corporations, died at 2 o’eloel 
Jan. & at his home 1116 Magnolia drive, Cleve 
land, Ohio, from a stroke of apoplexy. He had been 


ill for five vears, during which time his heavy busi 
ness interests have been gradually taken over by 
his son, Albert Y. Gowen. 

Mr. Gowen for several weeks had been failing it 
health steadily, despite the efforts of his physicians 





THE LATE CALEB EMERY GOWEN. 


His condition was thought to be serious some 
time ago. 

With the death of Caleb Emery Gowen was broken 
a connecting link with the families who made the 
early history of Cleveland. Of New England an 
eestry, Mr. Gowen passed the first years of his 
life in a very different environment than that ex 
perienced by the average American boy. The son 
of Colonel John E. Gowen, a leading marine engi 
neer of his day in this country and Europe, his 
boyhood recollections were of foreign countries, the 
unrest of war and the personal friendship of many 
with names now historic. 

Preferring to enter Harvard, from which he 
graduated in 1878, and become an American busi- 
ness man, he devoted his thoughts and his studies 
to that end, and his integrity, keen insight 
and great executive ability enabled him _ to 
create and build up the important business of which 
he was the head. 

What endeared Mr. Gowen to all who knew him 
and gave him the unusually large number of per- 
sonal friends, was his cordiality and loyalty, his 
unselfish interest in their joy or sorrow, the love 
he undoubtedly felt for each, and his glad willing- 
ness to do anything he could for them. No ace- 
quaintance but was pleased by such warmth of 
greeting; no employe too poor to receive a word of 
interest or sympathy from Mr. Gowen. The five 
years of illness patiently borne closed on January 
eighth; but the memory of a life filled with kind 
thoughts for others can never die. 

He was born in 1855 and had been a resident of 
Cleveland thirty-five years. Shortly after his ar- 
rival in Cleveland, Mr. Gowen started the Kelley 
Island Lime & Transport Company, which he built 
up, practically unassisted, from a small concern to 
one of the largest companies in the city. He re- 
tained the office of president of the company up to 


Company, of Cannelton, Ind., and their sales of the time of his retirement from active business. 


Among the other business connections he held 
tor years before his retirement were: President of 
the Cleveland Dredge & Dock Company; president 
of the Great Lakes Construction Company; presi 
dent of the Cleveland Builders’ Supply Company; 
president of the Marblehead Power Company; presi 
dent and treasurer of the Ottawa Lime and Cement 
Company, and vice president of the Lehigh Portland 
Cement Company. 

He also was a director in the following compan 
ies: Lakeside and Marblehead Railroad Company; 
G. C. Kuhlman Car Company; Commercial National 
Bank and Guardian Saving & Trust Company. 


Mr. Gowen had traveled extensively. He made a 
trip to Europe almost annually After leaving Bos 
ton and before coming to Cleveland, he lived for 
several years in Paris. 

The family for a long time lived in E. 17th street, 
near Euclid avenue. Three vears ago Mr. Gowen 
built a new home on Magnolia drive. Before his 


illness his home frequently was the scene of some 
of the most brilliant entertainments of the exclu 


sive social set of the eity 

Mr. Gowen’s first wife was the daughter of M. ¢ 
Younglove, Cleveland capitalist Some time after 
the death of his first wife, about thirtv vears ago, 
he married Isabel C. Cutler, of Duluth. She with 
two children, Albert Y. Gowen and Mrs. Harry 


Payne Bingham, survive him 

Mr. Gowen was a member of the Colonial, Euelid, 
University, Country and Union elubs. 

The Kelley Island Lime and Transportation Com 
pany, in which Mr. Gowen’s largest interest cen- 
tered, is a $6,000,000 concern which furnishes much 
of the limestone for the Cleveland distriet. The 
company operates its own line of steamers for the 
transportation of its product. John A. Kling sue- 
ceeded Mr. Gowen in the position of president on 
his retirement from the office. 

The funeral was held from the family residence 
Jan. 9 at 11:30. Interment at Lakeview cemetery. 


Sanitary Building Material Company, Chicago, 
Ill., incorporated; capital, $75,000; manufacturing; 
E. Frank O’Donnell, Charles 8. O’Donnell, L. C. 
Lewis. 


William Krug & Son Company, Chicago, III, in 
corporated; capital stock $2,300. Will deal in build- 
ing materials, ete. Incorporators, William Krug, 
W. J. Krug, Rosina Krug. 


The J. C, Neely Company, Canton, Ohio, incorpor 
ated; capital stock $100,000. Will deal in builders’ 
supplies. Incorporators, J. C. Neely, H. E. Jones, 
D. W. Dillon and Marins C. Neely. 


The Myers Supply Co., Brooklyn, has been in 
eorporated; capital $40,000. Will deal in construe 
tion supplies, ete. Incorporators, C. A. Myers, A. ©. 
Myers, Brooklyn; H. Myers, New York City. 


The Southern Supply Company, Youngstown, Ohio, 
incorporated. Will deal in building supplies. 
Capital stock, $25,000. Wm. L. Rook, John Buffalo, 
W. J. Kenealym, J. F. Rockford and H. H. Hull. 


Independence Lumber & Brick Co., Atlantic City, 
has been incorporated and will deal in building 
materials. Capital, $125,000. Incorporators, D. B. 
Ingersoll, E. J. Parsella, H. K. Sampson, Atlantic 
City. 

The Wake Building Supply Co., Mount Holly, 
N. C., has been incorporated by G. B. Alford, G. H 
Alford, Mattie V. Utley and Joe Holleman. Will 
conduct general building supply business. Capital, 
$50,000. 


The Hardware and Builders’ Supply Company, 
Cuyahoga Falls, Ohio, dealing in builders’ supplies; 
incorporated with capital stock of $15,000. Wm. J 
Faller, Charles D. Grant, Wm. T,. Evans, W. A. Sear! 
and Ezra Saxe. 


Brokamp & Kavanaugh, a building supply firm 
at Enright avenue and Eighth street, Price Hill, 
Cincinnati, Ohio, are arranging to construct a sup 
ply house in the rear of their present plant. Work 
on the improvement is to be started later in the 

The Des Moines Building Material Co. is one of 
the largest dealers in Des Moines, Iowa, selling all 
of the staple supplies and also a large number of 
the specialties. They stated recently to a repre- 
sentative of Rock Propucts that prospects are 
bright for a big season, although business is nat 
urally rather quiet at present. This company does 
a particularly large volume of business in special 
building supplies, such as metal lath, wall ties, ete. 
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NE of the pioneers is gone. Death has called ‘‘Teddy’’ 
Walton, and that great big, tender, sympathetic heart is still. 
His widow, two sons and daughter mourn the loss of a most 
affectionate and exemplary husband and father. His asso- 
ciates in business deeply regret the termination and miss the 
wisdom, power and executive ability of a born leader and 
up-to-date business man. His fellowmen in the building material business 
throughout the entire nation can scarcely yet reahze the loss of their gallant 
standard bearer, admired associate and believer in co-operation. That he was 
not a very wealthy man is principally due to the fact that the business of 
dealing in building supplies is not one that makes millionaires in the usual 
range of even very extensive operations. 

To us all there is left the memory of a great man with a great personality; 
one who was always faithful; one whose every word rang out round and true; 
one who was fearless in following out his convictions of fairness and upright 
ness; one whose out 
spoken character was an in 
spiration to his fellowmen. In 











every walk of life, in every 
engagement, ‘‘ Teddy’’ Walton 
was a ‘‘dependable man,’’ 
and this was recognized uni- 
versally wherever he happened 
to be. Of such men the 
world’s supply is very mark 
edly deficient. 

3orn March 15, 1862, in 
Osnaburg, Ohio, he died at 
his home in Youngstown, De 
cember 24, 1913, in his fifty- 
second vear. He grew up to 
manhood in Columbiana coun 
tv and learned trading and 
business in a country store. 
He moved to Youngstown in 
i884 and worked at the hard 
ware business for several 
vears. With the organization 
of the Youngstown Ice Com 
pany, he became secretary. 
Later the ice manutacturing 
business was augmented by go 
ing into the retail coal busi 
ness, so as to use the organiza 
tion equipment, and especially 
the teams which the ice com 
pany employed in the summer 
time, the coal operations mak 
ny activity during the dead 
eason of the ice business. 

This was 1890, ’91 and ‘92 
There was no such thing re 
ovnized in the those davs any 
vhere as the building sup] 


susiness, Every coal ard 
ept teams, and consequently 
thes were always n the 
market to eorn, ha i! 
vrain, and had to provide a 
shed for these materials. The 
Tarmers came to ecognize 
ch places as the sure takers 
of such wagon cargoes whe! 
theyv enime to tow! 
Incidentally, the coal dealer 
would sell a part of the feed 
e purchased to peopl who 
discovered that he kept \ 
rood supply on hati and so 
he fell » sll irresistibly into Material 
the retail feed business Lime 


Was a Tarm proadut 
when the lime-burning farmer 
ame to town he naturally took 
his three or four barrels to the 
coal and feed dealer, and that 
nade him a lime dealer also. 
lo sell the lime more promptly 

became necessary to 
mle of hair occasionally, and 


hat made another item. When 


tl Verne nt business vot its 
umereial birth in the ‘90s 

is ccomplished by de 
vassing the coun 


trv to place cement in the hands of oal, feed and lime dealers, because thev 
had the teams and the sheds and were aequainted in the community. Such 
was the evolution that took place in more than 1,000 concerns, and that one with 
whieh Mr. Walton was connected was one of them. 

He told the writer several vears ago that he first found out that he was a 
dealer in builders’ supplies at a meeting in Columbus when they were trying 
to find a name for that early organization which had only one meeting. He 
was a member of the committee that cooked up the term ‘‘ Builders’ Supply 
Dealers,’’ so he was one of the first of the pioneers. 

With the wonderful growth of the industrial city, the operations of the 
Youngstown Iee Company expanded by parallel lines, both in the original ice 
plant and the coal and builders’ supply branches. A number of years ago 
plaster mill was added to produce ‘‘Ajax’’ plaster, and the line of supplies 
was increased as the business developed, until it is one of the bi» concerns of 
the country. Only a little more than a year ago the company installed magni 
fieent show rooms in connection with their general offices on the main floor of 
the Stambough building, facing the ‘‘Diamond,’’ as the public center of the 


E. S. Walton 


Untimely End of a Noble Career, and the Passing of a 
Great National Figure in the Building 





city is known. All of this extension has grown up and succeeded, by reason 
of the business ability and indefatigable labor of Mr. Walton. 

At the New Orleans convention of the National Builders’ Supply Association, 
nearly one year ago, Mr. Walton was unanimously elected president of the 
organization. He made a personal canvass of the country during the early 
months of his administration, and met with the Ohio Dealers at Cedar Point 
in July and secured their affiliation and co-operation with the National as the 
first step in the working out of his plan to give the active co-operation of all 
the existing organizations. At Cedar Point he carried the meeting to his views 
by clear, plain, business logic, the only kind he ever dealt in. Probably no other 
man could have done it so well. 

Shortly after that Mr. Walton became indisposed, and as the summer wore 
on it became apparent that his days were numbered. His mighty frame and 
iron constitution were slowly wasted by the complications of pectoral troubles 
of long standing, although there were pronounced rallies from time to time. 

Several years ago Mr. Wal- 
ton built a mausoleum or 
burial vault of massive con- 
crete at Salem, Ohio. The 
writer accompanied him to the 
scene while it was under con- 
struction and noted the careful 
manner and good taste in 
which he was attending to ail 
of its details. And there they 
have laid to rest all that is 
mortal of a man who was an 
ornament to the community in 
which he lived, an uplifter to 
all mankind, a blessing to all 
of his friends and a credit to 
his Maker. 


Eulogies by Friends. 


Gordon Willis, vice-president 
and secretary, Hunkins Willis 
Lime Cement Co., St. Louis, 
Mo.: On the day of the death 
of E. S. Walton, E. J. Holway, 
an associate oflicer of his con- 
cern, wired me the sad _ in- 
formation. I have known Mr. 
Walton for possibly 15 years 
and during that time it has 
been my great pleasure and 
good fortune to meet him at 
periods far too infrequent for 
my desires. I am sincere in 
stating that Mr. Walton was 
aman of exceptional character 
and possessed to an extreme 
degree the ability of making 
friends. His genial and jovial 
ways, his bright, smiling face 
and glad hand, gave him a 
weleome everywhere. I recall 
an incident which showed bis 
happy disposition. At a con 
vention a few vears since 
where several hundred were 
present a very important sub- 
ject was under discussion and 
heated remarks were made on 
both sides, resulting in ill feel- 
ing which was quite openly 
expressed, After some effort 
Mr. Walton obtained the floor 
and stood for several moments 
looking into the faces of the 
disturbed members before ut 
tering a Word. When he spoke 
it was simply to quote a short 
verse from the Bible that was 
applic able to the case, and then 
sat down. For a brief period 
not a sound was heard and 
then it was perceptible that 
the smile and good humor in 
Mr. Walton’s face had _ ex- 
tended to all of those present 
and the trouble in question 
was adjusted without further 
debate. ‘‘Ed.’’? Walton was a 
- man amongst men and one who 

ranked far above the average. 
1 only regret that I have not the honor and pleasure of knowing more such men. 


Business. 


Richard Kind, manager-secretary of the Toledo Builders Supply Co., Toledo, 
Ohio: ‘*Ed.’’ Walton was a prince. He was honest, fearless, and I admired 
him on account of his blunt and to-the-point expressions. A handshake with 
him was a grasp of your hand, not a touching of two or three fingers. While I 
deplore his untimely death, I feel that the laws of nature had so ordained it; 
and the beautiful song tells us: ‘Life must come and life must go.’’ 
When I go to the other side I will find ‘‘Ed.’’ Walton, no matter whether he 
is at the place where they use the Laclede firebrick (See the Laclede calendars 
of past years) or whether he is beyond the Golden Gates. I will shake hands 
with him, and with him look up our old friend, Col. C. H. Little. 

~ > * * 


C. W. 8S. Cobb, Glencoe Lime & Cement Co., St. Louis Mo.: E. 8S. Walton 
was a man of strong character, loyal and true, and he will be greatly missed 
hv a large circle of friends. To those who have been so fortunate as to enjoy 
his friendship, he has left much that will be worth remembering. 
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OHIO’S NINTH ANNUAL 





Big Meeting of the Ohio Builders’ Supply Association at Columbus—Event Was 
One that Marks Progress of Business Resulting From Organized Co-Operation. 


The ninth annual convention of the Ohio Builders’ 
Supply Association was held at the Southern hotel, 
Columbus, Ohio, on Jan, 21-22-23. The attendance 
was large and three interesting and instructive reg 
ular meetings were held, a theatre party was given 
one evening, and during the hours of adjournment 
on the other dates there were fraternal sessions of 
good fellowship throughout the convention. 

President H. B. Arnold called the opening session 
to order on Thursday and reported that he had 
not written out a formal report of the work of the 
year and stated that it had been his regret in the 
early months, that, on account of the flood that 
brought such a calamity to his home city, his time 
was all taken up with recovering from the flood 
damages and consequently he had not gotten down 
to his work as president of the association until 
about the middle of the year. 

He stated that at that time he had sent out tl 
usual literature and had conducted the usual co: 
respondence that comes to the president’s office and 
that there was just as much reason for co-operation 
as when the association was formed. ‘*‘We have 
got before us particularly one strong duty, and that 
is the education of the public with regard to the 
lien law. The new lien law is doubtless beneficial 
in its action to all parties concerned and it is now 
up to the dealers to learn how to make use of the 
lien law and at the same time to preserve it to its 
full efficiency. We, as dealers, have through the 
association begun to learn that we are selling ou 
rervice more than we are the price of the material 
which we are quoting to our customers. A better 
tone to the 1uterpretation of the laws seems to be 
coming over the government, both national and 


state, and indicates that business men may soon 
agree together in reasonable modes of procedure, 
which have never heretofore been done.’’ 

Secretary J. C. Neely made a report showing 
that the membership of the association had in 
creased about ten per cent during the year and re 
viewed the collections and conditions of the treas 
ury, which was concurred in. by the treasurer, so 
that the association had a substantial balance on 
hand with which to proceed with the new year’ 
business. By request of the treasurer, an auditing 
committee, consisting of Messrs. Kinney, Doville 
and Smith, of Newark, were appointed to audit the 
books of the secretary and treasurer. 

A nominating committee to nominate a set of 
officers for the ensuing vear, consisting of Messrs. 
Koney, Jones and Smith of Portsmouth, was ap 
pointed by the chairman. 

President Arnold then declared the meeting open 
for a general discussion of such matters as the mem 
bers might desire to bring before it. Mr. Kistner 
of Delaware brought up the matter of the National 
Fireproofing Co. selling sewer pipe at the same 


price as such goods are quoted to him, so that h 
has been practically put out of the sewer pipe busi 
ness. He stated that the National Fireproofing Co. 
manufactured flue liners and fireproofing materials 
but did not manufacture sewer pipe. They, how 
ever, sold sewer pipe to the consumers regularly at 
the same figure that sewer pipe is quoted to him 
as a dealer. 

Mr. Price remarked that the same concern did 
that thing everywhere and all their goods are han 
dled direct by the manufacturer and consumer. 

President Arnold said that they do their business 
direct—at least, that has been my observation of 
the matter. The margin which they could give to a 
dealer would not justify him in handling their prod 
uct, perhaps, but it might be a good thing to have 
the secretary take up the matter with them. 

Secretary Neely stated that the National Fire- 
proofing Co. had their main offices in his city (Can- 
ton). ‘*They do not sell anything direct there, and 
I did not know that they sold brick anywhere, nor 
did I know that they handled sewer pipe. But I 
will take up the matter with them as soon as I get 
home. ’’ 

Mr. Kinney moved that the state code on building 
construction be investigated and handled by the 
executive committee of ‘this association. Such mo- 
tion was duly seconded and carried. Being called 
upon, Mr. Kinney told of the pneumatic bag cleaner 
which has been developed at his warehouse for the 
purpose of cleaning lime, cement and plaster cotton 
bags. He said that the machine had been run 
about two years. It is similar in all respects to the 
usual vacuum cleaning machine that is used by de- 
partment stores, hotels, ete. The only change that 
has been made was in the arrangement of a 


sé 


bench’’ over which the bag is spread. This is 
made on nickel plated metal with holes in it so that 
the man operating the machine can spread the bag 
once down over the ‘‘bench’’ and clean the insice 
of the bag completely by the vacuum process. Two 
thousand sacks per day have been handled by the 
machine by one man without making any dust. 
Part of the dust is saved in the shape of reclaimed 
cement or other material. In making the instru 
ment we found that care had to be taken with re 
vard to the vent, otherwise the pipe would become 
stopped up and the machine stop work. After sey 
eral trials this was accomplished. The cement is 
ce*ught in the bin and one-fourth to one-half pound 
of cement is saved. The machine costs about $250, 
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and $50 more was spent In installing 1t so as to us 
it as a bag cleaner. It is run by electricity. That 
being about all that I have to say on the subject o 
bag cleaning, | want to pass to another subject, 


and that is the attitude of the public mind with re 
gard to the new lien law, which is a serious thing 
to us and one which we want to consider here. 
Some of the building and lean associations have 
complained that the lien law is not altogether satis 
factory to them and we will have to look out~*for 
the integrity of the lien law to see that it does not 
deprive us of thewgood whichythus far it has ac 
‘complished. It has been a long and expensive fight 
to bring about the necessary changes in the organi 
law of the state to get a new lien law passed, and 
we may well put in the necessary money to have 
it watched and taken care of for the good of all of 
us. Our goods are just about the same thing as 
money, for we all have to pay cash, or practically 
eash, for our stocks and equipage. 

‘‘T want to make a motion that the executive 
committee be authorized to get with the duly con 
stituted committees of other state bodies to form 
an organization to protect our mutual interests. 
The lumbermen’s; the hardware dealers’ and other 
associations are interested in this matter the same 


as we.’ 
Mr. Mueller: ‘‘The Hamilton County Building 
Association at their recent meeting express them 
selves as favoring a plan for changing the lien law 
so as to place their plans ahead of any other lien. 
President Arnold: ‘‘We have got to work with 
the building and loan associations in this matter.’’ 
Mr. Smith (of Portsmouth): ‘‘It is important 


to have all the members of this association think 
about the protection of our lien law and to famil 
iarize themselves more perfectly with its work. 
There are a number of blanks beginning with the 
affidavit end and with the release which should be 
familiar to every member who has use for the same, 
and they should be kept in uniform style so that 


every one would know how to use them. These 
blanks are very useful.’’ 

President Arnold: ‘*The law has not had a 
chance to show just how it will work. In every 


radical measure like this it is natural that some 
details have to be straightened out after its pas 
sage. 

Mr. Smith (of Newark ‘*The new lien law is 
an asset to every man in the supply business and if 
we neglect it 1 think it will be repealed next Jan 
uary, and it is up to us to get busy as individual 
men, as well as members of this association, to 
preach for the lien law in our community. ’’ 

The motion being duly seconded, it was announced 
carried, 

Mr. Kistner moved that every member of the 
association who hears about the law in his refer- 
ence to its operations immediately report the same 
in detail to the secretary of the association. 

President Arnold explained that the purpose of 
this motion was doubtless to secure some definite, 
fair and square test cases of the law’s operation, so 
as to make more effective illustrations in the most 
plausible location. The motion was duly seconded 
and carried. 

The meeting then adjourned until 2 o’¢lock. 


The meeting of the afternoon was taken up by Mr. 
Archer, of Columbus, who discussed the workman’s 
compensation act, the new currenev measure and the 
mechanics’ lien law 

At the close of the session the auditing commit 
tee reported, stating that the accounts and balances 
were found to be satisfactory in every respect. 

The committee on nominations eported with the 
following list of officers: 

President—R. E. DoVille, Toledo 

Vice-Presidents—John Mueller, Loekland: J. L 
Price, Marion; Geo. B. Christian, Jr., Columbus: 1] 


\. Brown, Springfield, and W. H. Smith, Newark. 
Secretary J. ¢ Nellv, Cantor 
Treasure J. M. Thompson, Coshocton. 


Executive Committee—W. A. Fay, Cleveland: J 
W. Smith, Portsmouth: Howard } Arnold, Dayton: 
F B. Jone Ss, Tole io 

t was decided to hold the next an | winter meet 


ing of the association at Toledo 


NOTES OF THE MEETING. 


After the general discussio f itters of intimate 
nterest to the dealers, the manufacturers and thos 
interested in the building business and the business 
of builders’ supplies, the meeting adjourned in peac 
and harmony. 

The theatre party at Keith’s on Thursday evenin: 
was attended by practically eve member of the 
association as well is the sitors and associate 


members 
The Winter Garden, which was formerly the 
grand banquet hall of the Southern hotel, had been 


turned into a tango platform down in the center 
with restaurant features A La Carte around the 
sides. Some very brilliant costumes and very splen 
did dancing were constantly on exhibit. alld 


Geo. B. Christian, Jr., of the Columbus Builders’ 
Supply Co., and Jim Donovan, of the Alpha Portland 
Cement Co., celebrated all the fine points of the 
social side in this regard. But t would not be 
fair in this connection not to mention the grace 
with which W. H. Murray, of the Crescent Portland 
Cement Co., incorporated the ‘‘hesitation’’ stunt 
into the.tango. 

J. C, Dennison, of the National Mortar & Supply 


Co., saved the day, for he was the only man in the 
hotel that had a double room when Rock Pro 
DUCTS arrived. John was in the middle of the 


excitement all the time. 

Fred CC. Bogk, of the Ricketson Mineral Paint 
Works, of Milwaukee, was on the entertainment 
committee all the time. 

Chas. O’Donnell, of Bellefontaine, was on hand. 
Charley is always in evidence among the builders’ 
supply crowd in Ohio, and one of the most popular 
men of every meeting. 

Geo. Gengnagle came over from Dayton along with 
John Eichelberger to fill out the complete Dayton 
delegation. 

Eddy Holway, the 100,000-volt general manager of 
the Youngstown Ice Company, just came in to regis- 
ter and make his appearance, thus identifying himr- 
self with every part of the function—and then got 
**back to the works’’ on the next train. 

Chas. Erwin, of the Acme Cement Plaster Co:, was 
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selling popularity among his friends in the supply 
trade. 

The Atlas Portland Cement Co., was represented 
by fat Charley H. Brigham, long C. R. Brigham and 
W. F. Powell. They represented the dignity and 
hospitality of the Atlas like old timers, which they 
are. Charley Brigham on this occasion was merely 
a guest, for he has moved down to New York as 
assistant to Mr. Kimble, the sales manager of th 
Atlas Company. 

Geo, B. Christian, who is acquainted with all the 
dignitaries of the state, is the handy man of Colum 
bus in getting the notables to come down to the 
convention to talk on topics of public interest, such 
as the currency measure, lien law and workmen’s 
compensation act. George is one of the livest wires 
in the business. 

B. H. Rader, Eastern sales agent of the Uni 
versal Portland Cement Co., with a staff consisting 
of Messrs. Woodburn, Patterson and several others, 
made the cordial influence of the big Universal felt 
on every side. 

F. Lawson Moores and W. W. Coney, of Cincin 
nati, took an active part in the proceedings of the 
convention. They are always strong in the asso 
ciation work. 

Harry West, representing the Toledo Builders’ 
Supply Co., and F. P. Jones, of the Acme Coal & 
Builders’ Supply Co., of Toledo, were in evidence in 
all the sections of the lobby work. 

Sam J. Vail, of the Alpha Portland Cement Co., 
who for many years has been on the honorary staft 
of Rock Propucts’ Daily, is still writing up his 
notes. 

Col. Viets, Paul Janderal and C. B. Rogers, rep 
resented the Lehigh Portland Cement Co., and were 
assisted by several members of the local staff. 

Will Urschel, of the Woodville Lime & Cement 
Co., of Toledo, was on hand entertaining a host of 
customers of the famous Woodville hydrate. 

R. FE. DoVille, the new president of the associa- 
tion, was one of the charter members nine years 
ago when the Ohio association was first formed. 
He has been at practically every meeting of the 
association, and while he is a busy man it is only 
the busy man who can accomplish things—and that’s 
the reason why he was chosen for the presidency. 

Howard Arnold, the retiring president, received 
an ovation and carried with him in retiring the 
heartfelt thanks and appreciation of every member 
of the association. 

J. F. Connery, of the Newcastle Portland Cement 
Company, played society without a blush even 
though surrounded by the old ‘‘war-horses’’ of the 
builders’ supply association. He is the gallant kid 
with the ladies, even when he is not wearing his 
bathing suit, as he was at Cedar Point last summer. 
So it was not his bathing suit after all; it must be 
his winning ways. 

John Mueller, of Lockland, will leave in a few 
days for California to enjoy the salubrious climate 
ef that state for the balance of the winter, but Her- 
bert, the junior member of the firm will be in charge 
during the national meeting. 

Ed. W. Barrows, of the Kelley Island Lime & 
Transport Co., was a representative to Tiger hydrate 
and is always just as popular as his brand. 

W. K. Evans, the handsomest boy in Toledo, rep- 
resentative of the Sandusky Portland Cement Co., 
was on the firing line all the time and was so well 
acquainted that he was general introducer in the 
lobby on the first day of the convention. 

Frank Hunter, of Frank Hunter & Son, supply 
dealers of Columbus, spent one afternoon in the 
convention mingling with his old friends in the 
association Mr. Hunter is feeling better than 
he has for years, and he looks every word of it. 

H. T. Eaton, of Niles, says that the development 
of sales in building specialities depends upon the 
exclusive agency of one dealer in the town, because 
no man can afford to work wpa specialty in the 
building trade where he does not get the benefit 
of the work he puts into it. This has been recog 
nized by all the principal manufacturers of standard 
materials and is a guide to the man in the specialty 
field 

M. B. Dickerson, manager of Scioto Lime & Stone 
Co., renewed the acquaintance of many of his old 
customers and accumulated new ones. 

W. A. Fay, of Cleveland, arrived just a little late; 
but he was all there when he did get in. 

Frank Kinney is a quick and rapid thinker and 
** Tohnnv-on-the-spot’’ with those things which the 
association can accomplish for the good of the 
dealers who co-operate with the movement. 

J. F Price, of Milwaukee, didn’t miss a meeting 
that anvhody ean recall 


Chievo Supply and Cinder Company, Chicago, 
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Representative Meeting at Indianapolis Results in Forming the Indiana Building 
Material Dealers’ Association. 


For more than a month there has been active 
correspondence among the leading dealers in build 
ing materials and that energetic and progressive 
body of business men composing the Material Deal- 
ers’ Credit Association, of Indianapolis, with a view 
to organizing an association composed of the dealers 
of the state of Indiana, to work out the problems 
of broader co-operation so as to do away with the 
ever present dread of laws attendant to the narrow 
margins upon which the building material business 
is necessarily conducted; and there developed a con 
sensus of opinion that it would be a good thing to 
get together and become acquainted with a view to 
forming such an association. 

Invitations were sent to all material dealers in th 
state, naming the Hotel Severin, in Indianapolis, 
and the date Monday, January 19th, for holding 
such a meeting, and it was responded to by quite 
a number of the most enterprising men in the busi 
ness in Indiana, while fully twice as many expressed 
their regret at not being able to avail themselves 
of this opportunity, although they declared them 
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selves as fully in harmony with the movement, and 
stated their desire to co-operate with whatever 
plan might be worked out at the meeting, and, 
doubtless, there are a good many more who ex- 
pected to come and for that reason did not send a 
communication of this kind, who will join the asso 
ciation now that it has been formed. 

The Indiana Building Material Dealers’ Associa- 
tion was organized with A. E. Bradshaw, of In- 
dianapolis, president. 

The registered attendance which represented 
about one-half of those who were present follows: 
Howard B. Arnold, president, Ohio Builders’ Supply As- 

sociation, Dayton, Ohio 
rnest Ashton, Lehigh Portland Cement Co., Chicago, Ill. 

y, J. W. Bailey & Co., Anderson, Ind. 
M. Baltes, M. Baltes & Co., Ft. Wayne,,Jnd. 
fdware W. Barrows, Kelley Islandydéme’ & Transport 

Co., Cleveland, Ohio. 
°F Bathurst, Universal Portland Cement Co., Chicago,’ 

ll 








A. E. Bradshaw, Indianapoli#, Mortar & Puel Co., Indi- 
anapolis, Ind. . ; 

Geo, L. Bradshaw, Practical Cement Block Co., Indian- 
apolis, Ind. 


F. R. Cass, Lehigh Portland Cement Co,, Chicago, Ill. 
H. D, Comelius, F. M. Dell, Indianapolis, Ind. 

W. W. Coney, Moores-Coney Co., Cincinnati, Ohio. 

CC, S. Cottingham, Bruner Coal Co., Kokomo, Ind. 

Cc. B. Davis, C. W. White Lbr, Co., Princeton, Ind. 

Cc. L. Dilley, C. L. Dilley Co., Logansport, Ind. 

C. E. Ellenwood, Fishack Supply Co., Ft. Wayne, Ind. 


John DPD, Evans, Standard Builders’ Supply Co., Indianap- 
olis, Ind. 
R. R. Fish, Sandusky Portland Cement Co., Ft. Wayne, 


x 
H. F. Fishack, Fishack Supply Co., Fort Wayne, Ind. 
John A. George, Indianapolis Coal Co., Indianapolis, Ind. 
Fred Goepper, Indianapolis, Ind. 
C. A. Hamilton, M. 8S. & C. A. Hamilton, Muncie, Ind. 
Cc, A. Helen, O. L. Miller & Co., Indianapolis, Ind. 
G. 8. Hird, Mitchell Lime Co., Chicago, I. 
Frank Holland, Lehigh Portland Cement Co., Chicago, IL 
*. W. Hunter, American Gvpsum Co., Indianapolis, Ind. 
Indiana Plaster & Roofing Co., Indianapolis, Ind. 
“ed K Trine, Rock Proprets. Chicago, Il. 
H. C. Kofoid, Jones & Kofoid Lumber Co., Greensburg, 


Hl. M. Lefeber, Lefeber Lumber Co., Eaton, Ind 

W. B. Lensing, H. A. Lensing, Evansville, Ind. 

G. KE. Lyman, LaFayette, Ind. 

M. J. MeGuff, M. J. McGuff & Son, Muncie, Ind 

Frank E. Malott, Malott Coal & Lime Co., Indianapolis, 


©, Maurer, Woodville Lime & Cement Co., Toledo, Ohio. 
Meyer, A. B. Meyer & Co., Indianapolis, Ind. 

. Lyman, LaFayette, Ind 

LD. Meeker, Monticello Lumber & Coal Co., Monticello, 


E. li. Moellering, Wm. Moellering’s Sons, Ft. Wayne, Ind 
Cc. KE. Parsons, Peoples Coal & Cement Co., Indianapolis, 


Reiman, Reiman & Steeg, Terre Haute, Ind. 

G. F. Redman, Lehigh Portland Cement Co., Chicago, Hl 

Harry A. Rogers, A. B. Keeport & Co., Indianapolis, Ind. 

O. H. D. Rohwer, Lehigh Portland Cement Co., Chicago, 
Jil. 

Ilarry C. Scearce, Comer & Scearce, Mooresville, Ind. 

Herman H. Schulz, Balke & Krauss Co., Indianapolis, 
Ind. 

Theo. C. Schwier, E. M. Baites & Co., Ft. Wayne, Ind. 

H. M. Seott, Lehigh Vortland Cement Co., Chicago, Il 

John Suelzer, Jr., Ft. Wayne Builders’ Supply Co., Ft 
Wayne, Ind. 

Ed. Swecney, Lehigh Portland Cement Co., Evansville, 


Ind 
Wm. Torrence, Muncie Washed Sand & Gravel Co., Mun- 
cie, Ind. 


L. KE. Vardaman, Muncie Builders’ Supply Co., Muncie, 


Ww. KE. Viets, Lehigh Portland Cement Co., Chicago, Il. 
W. C. Pulse, Pulse & Porter, Greensburg, Ind. 


Preliminary Session Well Attended. 


During the early hours of the morning the badges 
of the meeting were pinned on the delegates as fast 
as they were discovered in the lobby of the hotel, 
all decorated gaily with the natienal colors. At 
12 o’clock a-preliminary meeting was called to 
order in the ballroom of the hotel, and Mr. Brad- 
shaw took the lead in the capacity of host in gen- 
eral by asking Howard B. Arnold, president of the 
Ohio Builders’ Supply Assogiation, to tell of the 
work of that body in Ohio, something of its history, 
its benefits and its popularity with the dealers. 

Mr. Arnold is a young man of bright and en- 
gaging personality and immediately took the floor, 
stating that the Ohio Association has steadily grown 
until now it has something like 200 members, fully 
representing all of the important markets of the 
state of Ohio, and that their meetings are regularly 
attended by a large percentage of the membership. 
He stated that the association in conjunction with 
other organizations representing other industries 
had taken a prominent and leading part in the se- 
curing of a lien law in the state of Ohio which had 
proved to be a very salutory measure and which was 
making it much safer to do business in his state. 
He spoke of the better tone of harmony existing 
between the dealers in every part of the state and 
the manufacturers of building materials. In summing 
up, Mr. Arnold said that there is no question but 
what the Ohio Builders’ Supply Association has 
made good, and that he was convinced that not one 
single member of that body could be found who 
would not be Willing to testify to that effect. 

©, D. Meeker, president of the Indiana Lumber 
Dealers’ Association, was present and being called 
upon, said, ‘‘There is no question at all that the 
builders’ supply business in the state of Indiana 
is of sufficient importance to have a separate or- 
ganization to represent their interests on such 
occasions as when policies affecting the whole state 
are to be considered, either by the legislature or 
by other public bodies, and the co-operation of the 
dealers in the various towns will make every man in 
the business have a more pleasant and better plane 
for the conduct of his business.’”’ He felt certain 
that there were a lot of members throughout the 
state who would be glad to co-operate with, and 
become a part of, such an organization and that he 
knew that he would be a member of such a move- 
ment. 

Fred K. Irvine, of Rock PropuctTs, being called 
upon next, spoke of the value of co-operative effort 
as a general proposition and what it had accom- 
plished in history, as well as the good aims and pur- 
poses which had been brought to a prosperous issue 
in the field of building materials in other states, as 
well as by the nation wide propaganda of the Na- 
tional Builders’ Supply Association. 

Mr. Bradshaw then explained the way the move- 
ment started which had been the means of bringing 
this band of enterprising dealers together at In- 
dianapolis. He expressed the hope that the meeting 
to be held at 2 o’clock for the purpose of organiz- 
ing would be attended by all and that those present 
would make it their business to see that every man 
who was in the lobby and the hotel would get a 
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badge and be informed of the place of holding the 
meeting. 

Mr. W. B. Lensing suggested that it would be a 
good thing for those present to act as a committee 
to see that every available man would be present 
at 2 o’clock and so the preliminary meeting ad- 
journed for luncheon. 


First Regular Session Enthusiastic. 


Promptly at 2 o’clock there was a goodly crowd 
in the meeting room and Arthur E. Bradshaw and 
Harry A. Rogers were chosen for temporary chair- 
man and secretary, respectively; then Fred K. 
Irvine, of Rock Propucts, was elected honorary secre 
tary, and there was much applause as these tem- 
porary officers took their chairs. 

A. B. Meyer moved that the chairman call on 
Mr. Arnold, of Dayton, Ohio, to address the meeting 
on the subject of the ‘‘Ohio Association.’’ Mr. 
Arnold reviewed the work of the Ohio Association 
and took a copy of the Constitution and By-Laws 
of that Association and read the declaration of ob 
jects and purposes and the constitution. He made a 
suggestion that a committee be appointed to retire 
from the meeting and draw up a constitution based 
on the Ohio constitution and other information 
which could be handed to them. 

Messrs. Dilley, Hamilton and Schulz spoke to the 
suggestion of drawing up a constitution as proposed 
by Mr. Arnold and the ground which the organiza- 
tion should cover. 

Mr. Lensing moved that ‘‘it is the sense of this 
meeting that we are determined to form an associa- 
tion of supply dealers in Indiana.’’ This was sec- 
onded by Mr. Meyer and carried. 

W. W. Coney, of Cincinati, Ohio, one of the vice- 
presidents of the National Builders’ Supply Asso- 
ciation, being present, was called upon to address 
the meeting. 

Mr. Coney said, ‘‘The National Builders’ Supply 
Association and the Ohio Builders’ Supply Associa- 
tion have made it possible for us and all others in 
this line to do business. If it was not for the in- 
telligent work that these organizations have done 
in the past we could not move in this business now 
anywhere; ninety per cent of car load shipments 
would be done direct by manufacturers and this 
would demoralize the retail trade so as to destroy 
it entirely. We could well afford to pay $1,000 per 
year for the good that is done our concern alone if 
we did not find the association cheaper than that. 
As I look at it, there is no money that the supply 
dealer spends that pays him so well as that which 
he puts into these two associations.’’ 

Mr. Lensing said that he was a firm believer in 
organization and in the co-operation of men in the 
business, and as a matter of argument he wanted 
to ask where the benefits of co-operating with a 
state or national association appeals to the dealer 
in a small town. ‘‘How does it help them? Men 
doing business in the big cities can see it better 
perhaps than those doing business in small com- 
munities. The concern which I represent have been 
members of the National Association for many 
years and, as a matter of fact, I am not sure that 
we can point out definitely that it has been of any 
benefit to us. I mention the case of a school house 
building in a small town where there were two 
dealers, and five hard wall plaster manufacturers 
wanted to get that business. Each of the dealers 
represented one plaster manufacturer and there 
were three manufacturers left without representa- 
tion, so that the three felt that it was proper to 
quote direct to the contractor.’’ 

Mr. Coney replied, ‘‘Take the example of that 
school house job. They would all doubtless quote 
direct to the dealer if they felt that the dealer was 
a reliable and recognized man in his line. As far 
as that is concerned, selling direct by the manu- 
facturer has disappeared in our section entirely, 
and it is a case of fair dealing all around and bet- 
ter for everybody concerned.’’ 

Mr. Hamilton wanted to inquire what should be 
the definition of a ‘‘dealer,’’ and what should con- 
stitute a ‘‘dealer in builders’ supplies.’’ 

Chairman Bradshaw replied that a committee on 
constitution and by-laws would doubtless define a 
‘‘dealer’’ as represented by the organization and 
such matters could be discussed when their report 
was returned. He then put the motion which was 
unanimously carried. 

Mr. Suelzer moved that a committee of three be 
appointed by the chairman to draw up and recom- 
mend a constitution and a set of by-laws for the 
consideration of the meeting. 

This was seconded by Mr. Meyer and unanimously 
carried by a rising vote. 

The chair then appointed Messrs. Meyer, Lensing 
and Lyman, with instructions to retire and draw up 
a constitution and by-laws and report as soon as pos- 
sible. The committee under these instructions re- 
tired. 

Chairman Bradshaw resumed by saying, ‘‘ While 


the committee is out it might be well enough to 
discuss the question of what shall constitute a ‘sup 
ply dealer’ as the sense of this meeting, to be 
inserted in the constitution when returned for our 
consideration.’’ He asked for expressions from 
all on this topic. 

Mr. MeGuff said, ‘‘I live in Muncie and have been 
for years a coal dealer. I expect to put in a line 
of builders’ supplies the first of April and will 
handle cement, lime and other materials. I intend 
to become a member of this association, if it is open 
for me to do so. I have long been a member of the 
Coal Dealers’ Association and realize that it is 
up to any man to belong to the organization that 
represents his line.’’ 

Mr. Hamiiton, of Muncie, said, ‘‘My father be 
gan the supply business in Muncie in 1887, and the 
establishment has been in existence ever since. We 
are exclusive dealers in building materials and we 
certainly want protection, and we certainly want a 
definition that will protect us as much. Any way 
we decide to do, the definition of what constitutes 
a dealer in builders’ supplies is going to be sat 
isfactory aud is going to be of benefit to us.’’ 

Chairman Bradshaw said, ‘‘I want you all to 
get up freely and express yourselves on this mat 
ter?” 

Mr. Baltes: ‘‘Our concern has been in business 
since 1861. The company was a manufacturer of 
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lime for many years as well as a dealer and con- 
tractor. Those branches have been dropped long 
ago and we are now exclusive dealers in builders’ 
supplies. We feel that it is a distinct business and 
one that can only yield us good results by giving it 
our entire and undivided attention. In connection 
with our operations we also have a crusher plant 
from which we supply concrete material to a con- 
siderable extent.’’ 

Mr. Suelzer said that he did not think it would 
be possible to confine the definition to what the 
dealer handles. Perhaps it would be a good thing to 
exclude those dealers who were also in the con- 
tracting business but this would not work in some 
of the small towns in Indiana where the contractor, 
dealer in builders’ supplies, lumber and hardware 
were all embraced in the business of one house. 

Mr. Coney remarked that the Ohio definition had 
it settled and it was pretty well understood that a 
contractor cannot be considered a dealer. 

Mr. Baltes remarked, ‘‘We have bought stock 
several times in contracting firms and in contract- 
ing corporations but that cannot be considered as a 
concern with which I am connected, going into the 
contracting business.’’ 

Mr. Coney: ‘‘Your are right. We are builders 
supply men strictly. No matter who buys the stock 
of a company it would still be a supply concern, but 
if I were personally in the contracting business, and 
as a side line handled only such supplies as my busi 
ness as a contractor called on me to buy, that would 
not constitute me a dealer. I could personally in- 
vest my money in two concerns and could operate 
a legitimate contracting business and could also be 
connected with or even operate a legitimate build- 
ers’ supply business and if I conducted a yard and 
maintained teams and trucks for the delivery of ma- 
terials, had a.warehouse and kept the goods on 
hand for sale to other contractors and to the public 


? 


such an establishment would have to be considered 
as a dealer’s business. If I had more means than 
is invested with the contracting concern or other 
concerns I would likewise be legitimately in the 
contracting business so that the definition would 
probably better be one that carries with it the pub- 
lie recognition of the establishment in the com- 
munity where it operates.’’ 

Mr. Meeker: ‘‘Quite a large part of the cement, 
lime, plaster, brick and other materials in this line 
are sold by the legitimate lumber dealers. Our 
definition runs about as follows: ‘A firm regularly 
engaged in business and carrying a stock of goods 
commensurate with the demands of the commu- 
nity served.’ It is a pretty broad definition, but 
still it is quite distinct. I want to say that to 
have a strong organization you will need your defi- 
nition to be broad enough to cover the men who 
actually sell the goods throughout the state.’’ 

The retail lumber dealers know that that definition 
has secured the co-operation of the producers so 
that there is little or no friction about the matter 
of recognition, yet after all is said and done there 
is no profitable way for the producer to market 
his goods except through the local dealer who is 
acquainted with the conditions and always on the 
ground, and so able to take care of the business. 

Mr. Scott: ‘‘Nearly all of the talks up to this 
time: seem to indicate that the manufacturers of 
materials constitute a big black cloud over the 
dealers. Of course, I am only speaking for one, 
but the same conditions appeal to all. I am sure 
that we would have quoted on the school house 
mentioned a while ago with a differential in favor 
of the dealer. Our trouble has always been to find 
out what differentials dealers find necessary, just 
and equitable for us to extend to them and then 
on a five-cent differential we have found it split up 
or entirely given away when two dealers in the 
same town get into competition, so that it did no- 
body any good.’’ 

Mr. Dilley: ‘‘Splitting of the differential is a 
very bad feature and it is true that it has been 
done. Sometimes on big work we have known of 
materials being sold direct, lower than the dealer 
could sell it, but in such cases that I know about 
personally the differential was paid. With refer- 
ence to the definition of ‘dealers,’ it is possible 
that it will have to be settled in accordance with 
each case—that is, as applied to each community. 
The lumber dealers in Logansport handle cement 
and plastering materials and sell them at a much 
lower price than any man could who is strictly in 
the builders’ supply business, because they make 
their profit on the lumber and give concessions on 
the other materials, so that the man who has not 
the lumber to recoup on cannot quote as well as 
they can.’’ 

Mr. Schulz said: ‘‘The subject is local to a cer- 
tain extent, but through this organization many 
of these things can be worked out through the 
definition, and while there is no way to cure all 
the trouble we can at least help. The definition of 
the ‘dealer’ from our standpoint should be one 
which embraces the recognition of the community 
as such.’’ 

Mr. Bailey said: ‘‘I feel that the definition used 
by the lumbermen and that contained in the Ohio 
Builders’ Supply Association’s constitution that we 
have as good a definition as we can get because it 
is broad enough to cover all of those who handle 
the materials that we represent.’’ 

Mr. Hamilton: That is the point. There are 
two of us here from Muncie. We can work to- 
gether to get the others to join with us. The actual 
situation is at home and these definitions will make 
it broad enough to cover everybody in the busi- 
ness. The situation at home is, of course, the most 
important to all of us here.’’ 

Mr. Suelzer: ‘‘We cannot take up the matter 
of local organization here. Over at Ft. Wayne all 
of the dealers are banded together in a bond of 
friendship and good will. They have a card game 
and a smoker about once a week, and the supply 
men of Ft. Wayne are the best of friends. It can- 
not be expected that the state organization can af- 
ford to go to each town to work out this matter of 
local co-operation. I make a motion that it is the 
understanding of this meeting that any one regu- 
larly engaged in the buisness of dealing in build- 
ing material and carrying a stock commensurate 
with the demands of the cémmunity served shall 
be eligible to membership in the association we are 
forming.’’ 

Mr. McGuff: ‘‘TI believe in state organizations 
of this kind. I have been an association member 
in the coal business for years and have found if 
beneficial. ’’ 

Mr. Suelzer: ‘‘The dealers of any town in In- 
diana could well envy Ft. Wayne. I insist that 
the members of the organization must be regularly 
engaged in the business before they shall be eli- 
gible.’’ 
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Mr. Bailey seconded Mr. Suelzer’s motion, which 
was duly put and carried unanimously. 

Harry C. Scearce, secretary of the Indiana Retail 
Lumber Dealers’ Association, was called on by 
Chairman Bradshaw to address the meeting. 

He said that he had only heard a little of the 
discussion, but from all that he had heard the 


speakers seemed to be in the right position. He 
would consider it advisable to form the association 
along very broad and general lines. Local ques 


tions being handled according to their needs as they 
come up from time to time. 

The government recently brought the charge 
against the retail lumber dealers that they were 
preventing the manufacturers of lumber from sell- 
ing to the consumer direct by their influence, if not 
directly. This came about through the efforts of 
the dealers to induce manufacturers to recognize 
the local dealers. What we can do along the lines 
of fair trade prices to prevent the condition of the 
manufacturer selling direct is now about to be de 
cided by Congress and the departments in Wash- 
ington. In my opinion this matter really depends 
upon the fairness and justice in the hands of men 
who desire to do business in a given territory.’’ 

Mr. Meyer of the committee on Constitution and 
By-Laws arose and announced that the committee 
had finished its deliberations and were ready to 
report, and requested that Mr. Lensing of the eom- 
mittee be heard. Mr, Lensing read the report as 
follows: 


DECLARATION OF OBJECTS AND PURPOSES. 

As individuals and as an Association we recognize the 
right of all persons, firms or corporations to establish 
rules for the safe conduct of their business; to decide 
when, where, how and to whom they may market their 
products, arrange and make terms, conditions and prices 
for the same. We also recognize the right of all men to 
buy or deal with whom they may, or refuse to buy from 
or deal with whom they will. 

We are sensible also of the injustice done to retail 
dealers by manufacturers and wholesalers soliciting and 
selling direct to consumers, thus becoming active com 
petitors with their own customers, and to remedy and 
correct these practices, this Association has been organ 
ized in accordance with existing laws, for the purpose 
of providing protection to its members, individually and 
collectively, against such encroachments on their legiti 
mate trade, and as a just measure of protection to whole 
sale dealers and manufacturers who do not engage in 
such competition. 


CONSTITUTION. 
ARTICLE I. 

Section 1 his association shall be known as the 
“INDIANA BUILDING MATERIAL DEALERS’ ASSO 
CIATION.” 

Sec. 2. The Association shall have for its principal 
object the protection of its members against an unjust 
competition er discrimination by manufacturers and 
wholesalers for the trade of the consumer, by the diffu- 
sion of all legal and proper information which may be of 
value to uny member or members, as to the nature and 
extent of such competition. It shall also aim to correct 
trade abuses, afford protection against unjust exactions, 
and to procure uniformity in trade usages. 

Sec. 3. No rules, regulations or by-laws shall be 
adoptd in any manner stifling competition, limiting pro 
duction, restraining trade, regulating prices, or pooling 
profits, or in contravention of law. 

No promises or agreements of any kind shall be requi 
site to membership in this Association, nor shall any 
peualties be imposed upon its members for any cause 
whatever. 

Sec. 4. Any person or firm regularly engaged in the 
business of dealing in building supplies, and carrying a 
stock commensurate with the demands of the community 
served may become a member of this Association. 

Sec. 5. The officers of this Association shall consist 
of a President, five (5) Vice-Presidents, Secretary and 
Treasurer, all of whom shall be elected by ballot. 


BY-LAWS. 
ARTICLE I. 

Section 1 Regular meetings shall be held not late: 
than March 3ist in any year, on such date as the 
Executive Committee may designate, to dispose of un 
finished business for the year, to take up new business 
and to elect officers. 

Sec. 2. Special meetings may be called at any time 
by the President, and shall be called on written request 
of ten members of this Association, stating the object ot 
said meeting; five days’ notice of all special meetings to 
be given all memPers 

Sec. 3. Ten members shall constitute a quorum for 
the transaction of business, but a less number may mect 
and adjourn 

Sec. 4 Annual meeting shall be held in Indianapolis 














ARTICLE II 
DUTIES OF OFFICERS. 


Section 1 The President shall preside at all meetings 
cali special meetings as provided for in the by-laws 
notify the secretary of time and place of meetings. and 
attend to all other duties as may be devolved upon him 

See. 2. The Vice-Presidents shall perform all duties 
of President in case of his absence, serving in their 
numerical order 

Sec. 3 The Secretary shali keep a record of the pro 
ceedings of all meetings, sign all orders on the Treas 
urer of moneys ordered to be expended, attend to corre 
spondence, send notices required by by-laws to members 
and perform all other duties as may be required of him 
by the Association He shall be reimbursed for all 
money expended in the discharge of his duties, and shall 
receive such salary as may be decided by the Executive 
Committee 


Sec. 4. The Treasurer shall receive all moneys be 
longing to the Association, keep a_ correct account 
thereof and their disbursement. pay bills on the written 
order of the Secretary, and make a true report of bis 
transactions at the annual meeting, and at special meet 


ings when so requested by any member of the Associa- 
tion, and shall receive a salary of $5.00 per year. 

Sec. 5. In case of the absence of an officer from a 
meeting, the members present may fill his place protem. 
Should a vacancy occur in any of the elective offices, it 
shall be filled by ballot at the next meeting. 

Sec. 6. The Secretary and Treasurer shall be required 
to give bonds in such amount as the Executive Commit 
tee shall decide and premium on the bonds shall be paid 
by the Association 

ARTICLE III. 
EXECUTIVE COMMITTEE. 

Section 1. At the annual meeting there shall also 
be elected an Executive Committee, to be composed of 
live members, the President of the Association to lx 
Chairman ex-officio, and the other four members to be 
elected by ballot. At the first meeting of the Associa 
tion two sha!l ve elected for one year, and two for two 
vears, and at each annual meeting thereafter there shall 
be elected two members of a period of two years. 

Sec. 2. The Executive Committee may and shall have 
the power to hold mectings at such time and place as 
designated by the Chairman, to make or amend by-laws 
for carrying into effect the objects of the Association ; 
to appoint committees; to print and circulate documents 
in the interest of the Association; to disburse the funds 
of this Association; to represent the Association in all 
matters pertaining to the welfare and interest of its 
members, and to devise and carry into execution such 
other measures as they may deem proper to promote 
the welfare of this Association. The members of the 
Executive Committee shall be paid their actual expense 
in attendance upon meetings of this Committee. 

Sec. 3 It shall keep an accurate record of all trans 
actions. and make report of same to the Association. 

Sec. 4.. Three members shall constitute a quorum. 
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ARTICLE IV. 
MEMBERS. 


Section 1. All applications for membership shall be 
in writing, accompanied by an initiation fee of Ten (10) 
Dollars. and shall be filed with the Secretary. 

Payment of the fee mentioned above shall include any 
and all dues for the current year in which the applicant 
is admitted to membership. 

Sec. 2. Eligibility shall be finally determined by the 
Executive Committee. Should the applicant be rejected, 
the initiation fee shall be returned to him. 

The annual dues shall be $10, payable in advance. 

See. 3. Each member of the Association shall pay 
into the treasury such assessments, not exceeding $10.00 
per year, which may be called from time to time by the 
Association for the purpose of defraying all necessary 
and unavoidable expenses. 

Sec. 4. The initial fee and annual dues, as provided 
in the preceding section, when paid, shall entitle the 
party to membership and to all rights and privileges of 
this Association to the end of such time for which dues 
are paid and no longer; but membership may be renewed 
for each successive year by prepayment of the annual 
dues for any such year unless the Executive Committee 
shall, for cause, determine that the party is undesirable 
for membership. . 

Sec. 5. Mambers should be present at all meetings of 
the Association. If for good and valid reason a member 
cannot attend, he shall notify the Secretary in due time. 

Sec. 6 Should any member enter into business of 
contracting for brick, mason, plastering, sewer, paving, 
or similar work, he shall forfeit his membership unless 
otherwise ordered by the Executive Committee 


ARTICLE V. 
ORDER OF BUSINESS. 
1 Roll eall of members 
2 Reading of minutes. 
u. Report of officers. 
1 Report of committees 
5. Communications 
6 Unfinished business. 
7 New business 
Ss Election of officers 


ARTICLE VI. 
AMENDMENTS, 


These by-laws may be amended by a two-thirds vote of 
the members present at a regular meeting, or special 


meeting called for the purpose, by giving ten days’ notice 
in writing of the proposed amendment. 


INDIANA BUILDING MATERIAL DEALERS’ ASSO- 
CIATION, 


APPLICATION FOR ACTIVE MEMBERSHIP. 
To the Executive Committee: 

The undersigned certifies that he is regularly engaged 
in the Building Material Business, operates a yard in 
which he receives, sorts and stores materials, and from 
which stock is soid and delivered to consumers, and is 
not engaged in the business of general contracting or 
building, and if elected to membership the applicant 
hereby agrees to accept and conform to the Constitution 
and Rules adopted by the Association. 

Bigmed 2. secccccscccvvcccsscccvcece cece 
Business 
Date cccevieveveses P. Ce AGB. cc ceccvevasces eee 








On motion of Mr. Suelzer, seconded by Mr. Pulse, 
the constitution and by-laws were read section by 
section and then adopted as a whole. Mr. Pulse re- 
marked that he did not see why the associate mem- 
bership had been cut out, because, in the lumber- 
men’s associations it had been found to be quite 
an advantage to have associate memberships. 

Mr. Coney, as a member of the executive com- 
mittee of the National Builders’ Supply Associa- 
tion, and in accordance with the expressed desire 
of the late president of that body, requested the 
Indiana Building Material Dealers’ Association to 
pass a resolution conferring the power upon the 
executive committee to affiliate with the national 
association. He also extended an invitation to the 
delegates of the newly formed Indiana association 
to attend a meeting of the national executive com- 
mittee in Chicago according to the announcements 
which have been duly printed in Rock PropucTs 
and in the literature of the association. 

Mr. Meyer offered the following resolution, ‘‘ Be 
it resolved, that this meeting declare itself in favor 
of affiliation with the National Builders’ Supply 
Association and that the executive committee take 
this resolution as its authority to so proceed.’’ 

This was seconded by Mr. Lensing and unani- 
mously carried. 

Chairman Bradshaw announced that the next 
thing in order would be the election of officers. 

Mr. Lensing gained the floor immediately and 
nominated Mr. Bradshaw to the office of president. 

Mr. Meyer moved the appointment of a commit- 
tee of five to prepare nominations and present the 
same at the banquet that night. Mr. George of- 
fered an amendment that such a committee be ap- 
pointed, retire for a short time and return their 
nominations at once. This was accepted by Mr. 
Meyer, seconded by Mr. Suelzer, and the motion 
carried. 

Chairman Bradshaw appointed on the nominating 
committee Messrs. George, Baltes, Lensing, Lyman 
and Pulse. The committee immediately went into 
deliberations and the president declared a recess 
until it might be ready to report, and a voluntary 
smoker ensued in which the hard-working conven- 
tion went around generally shaking hands and con- 
gratulating one another over what had been accom- 
plished. In a few minutes the committee returned. 

Mr. Lensing read the report containing the fol- 
lowing nominations: 


President, A. E. Bradshaw. 

First Vice-President, Fred Goepper. 

Second Vice-President, R. W. Baltes. 

Third Vice-President, Theo. C. Schwier. 

Fourth Vice-President, C. L. Dilley. 

Fifth Vice-President, E. E. Reiman. 

Secretary, Harry A. Rogers, 620 North Senate 
avenue, Indianapolis, Ind. 

Treasurer, John A. George. 

Executive Committee: John Suelzer (two years), 
W. B. Lensing (two years), H. B. Lyman (one year), 
Herman Schulz (one year). 


Mr. Meyer moved that this ticket be elected by 
acclamation, seconded by E. H. Moellering, and it 
was so ordered with great enthusiasm. 

President Bradshaw then arose and stated that 
he appreciated the honor and the confidence that 
such a hearty expression accorded him the office of 
president and that he had intended to refuse it 
and to not allow his name to be used in any such 
connection, but under the circumstances the asso- 
ciation could depend upon him to do all in his 
power to make the greatest possible success of the 
association in its initial year, and he earnestly 
asked each member to give him all possible co- 
operation so as to carry out the wishes of the ma- 
jority and to make the greatest practical success 
for each one of the members. 

Fred K. Irvine of Chicago and his paper, Rock 
PRODUCTS, was elected as an honorary member. W. 
W. Coney, of Cincinnati, and H. B. Arnold, of Day- 
ton, Ohio, were elected honorary members. 

Mr. Lensing moved a rising vote of thanks be 
extended to the Material Dealers’ Credit Associa- 
tion of Indianapolis in acknowledgment of work 
that they had done in bringing about the successful 
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issues of this meeting by getting the members to- 
gether. 

On motion, the convention adjourned for recess 
with announcement that the first annual banquet 
would be served in Parlor B at 7:30 o’clock. 


The Banquet—A Much Enjoyed Affair. 

The banquet was a great success for the reason 
that the banqueters were made out of the stuff that 
enjoys this life. The hotel was a little shy on their 
equipment for handling such an aggregation, or pos- 
sibly they did not get their orders in time. Any- 
how the Indiana fat chicken either milk-fed or 
corn-fed was delightful and there was no complaint 
in the menu. 

President Bradshaw acted as toastmaster and he 
proved to be a complete success in this, as he has 
in so many other engagements in business and social 
life. He kept the impromptu speakers working until 
the room got so hot and full of good cigar smoke 
that you could not see the clock on the wall. 

Harold B. Arnold spoke on association work and 
what it had accomplished in Ohio, and spoke in an 
interesting way of the Dayton flood and how it had 
affected the dealers in that locality and how that 
gallant city overcame its difficulties and was now 
in a recuperative state. 

Ernest Ashton, chemical engineer, of the Lehigh 
Portland Cement Company’s staff, gave a ‘‘ ginger- 
talk’’ full of stories that was entertaining, amusing, 
and with all an endorsement of the labors of the 
day which had resulted in the organization of the 
Indiana Association. 

W. B. Lensing, of Evansville, spoke of the duties 
of the members of the newly formed association to 
one another, to the organization, and expressed the 
hope of local work amongst the dealers in their 
various home towns. 

Fred K. Irvine, of Rock Propucts, spoke to the 
point of sticking to the battery that had been 
planted and standing by the banner of co-operation 
which had been raised in the center of Indiana by 
the formation of the Indiana association. 

W. W. Coney, of Cincinnati, spoke of the good 
conditions which have been secured and can be had 
everywhere by the co-operation of the dealers, which 
will promptly gain the recognition of every manu- 
facturer. 

Theo. C. Schwier, of Ft. Wayne, spoke of the way 
the local dealers in his city worked in a friend!ty 
way and how they had found it pleasant to do 
business and also more profitable to be the friend 
and ally of their competitors, rather than to be 
jealous and suspicious of every, little move. 

The toastmaster never overlooked a bet and on 
account of the goodness of the wine, the dealers of 
that meeting would be speaking yet if it had not 
been for the lack of sufficient ventilation to carry 
off the smoke, but along about midnight the meeting 
adjourned with one of the songs that had been 
prepared by the Lehigh Glee Club led by Harold 
Scott and Ernest Ashton, which was one of the lead- 
ing amusement features of the early part of the 
banquet, while the eats were on the table, so that 
all left the banquet hall in peace and harmony, and 
thus the banner of co-operation was raised in the 
capital of the state of Indiana. 


NOTES OF THE MEETING. 

The floor of the hotel immediately below the 
ballroom was filled with exhibits of the manufac- 
turers who were represented at the meeting. The 
Universal Portland Cement Co. had a roomful of 
high-class advertising matter, with a corps of men 
who were busy with the exhibit. They had several 
sections of sample road which -had been made of 
concrete and a number of drawings illustrating the 
use of concrete for the construction of streets, curbs 
and gutters and other municipal street and road 
improvements. Another room was full of Neponset 
roofing as well as a floor covering which has been 
produced recently by that concern. 

The Lehigh Portland Cement Co. had a roomful 
of advertising matter in which the jolly little Le- 
high trademark predominated. 

Ed. Barrows, of the Kelly Island Lime & Trans- 
port Co., was hanging up some prominent banners 
with the big tiger showing his teeth, bearing the 
legend of ‘‘Tiger Hydrated and White Rock Fin- 
ish,”? 

The ‘‘Glee Club,’’ which was an impromptu af- 
fair, in fact became one of the pleasant features of 
the banquet in the evening. Some energetic mem- 
ber of Harold Scott’s staff got busy and had a 
song book printed, and Ernest Ashton and Col. Veits 
became the choristers to lead the singing. It was 
very much enjoyed, even that which was ‘‘awful,’’ 
for the girl of the hotel couldn’t play the piano as 
fast as the singers could think. 

The solidity of the Indiana association is best 
expressed by the suggestion which was going the 
rounds amongst the members of holding a summer 
meeting at French Lick, Indiana’s famous watering 





place. Now, if there is anything that is attractive 
to an Indiana dealer, it is a little visit to French 
Lick, because there are good roads running into 
French Lick from every direction for the accom- 
modation of those who operate touring cars and the 
railroad accommodations from all parts of the state 
have summer resort rates throughout the season. 
Here’s to the Indiana association and their summer 
meeting at French Lick. 

President Bradshaw proved to be a first-class 
toastmaster because he made nearly everybody 
around the table get up and say his piece. ‘‘ Brad’’ 
is heart and soul a believer in association work, 
and after presiding over the temporary meeting of 
the organization he won the full support of every- 
body present. 

A. B. Meyer adjourned his office to the meeting 
and his whole force came over to mix in with the 
visitors. 

W. B. Lensing was the only man representing 
Evansville, but he said that all the other dealers in 
his city are wide-awake people and will, without a 
doubt, join the Indiana association, and he felt sure 
that several of them would have been present if 
there had been an earlier notice of the meeting. 

The membership in Indiana will be more than 
100 at the next annual meeting if the work of the 
secretary has anything to do with it, for Harry 
Rogers says he needs the work in order to get fat, 
and there will be plenty of work, so at the next 
meeting Harry will be one of the fat members. 





DECEMBER BUILDING DECREASE 10 PER 
CENT. 


Official reports from 83 principal cities in Con-. 


struction News show that permits were taken out 
ih December for 14,894 buildings, involving a total 
cost of $59,489,336, against 13,868 permits for build- 
ings, aggregating in cost $66,393,215, for the same 
month a year ago, a decrease of 1,026 buildings and 
$6,903,879, or 10 per cent. There were gains in 42 
cities and losses in 41 cities. This is a good show- 
ing. The decrease is not material when the ex- 
tremely active conditions that have prevailed in 
this country for so long are taken into considera- 
tion. The figures in detail are as follows: 




















— 1913-—__,_ — 1912 — 
No. of Estimated No. of Est mated ¢ 

Cities. B'dgs. Cost Bldgs. Cost Glin Los 
Néw York (Boros Man 

& +Bronx)... 372 $15,916,468 386 $16,159,032 1 
Chicago -<... ateks 660 5,934,500 547 4,937,900 18 
Boston “and vicinity... 426 4,521,000 337 6,620,000 32 
Brooklyn .cccsccsees 941 3,295,375 697 2,648. 026 24 
Los Angeles, Cal.... 1,053 2,156,951 1,296 2.270.680 4 5 
Cleveland ....6..45. 740 2,071,780 484 2,517,430 17 
San Francisco....... 409 1,956,339 421 1,088,126 79 ‘ 
BOCGO. oo cnesuncses 498 1,904,355 468 1,405,815 34 
Charlotte, N. C...... 397 1,473,000 392 997.868 47 
Minneapolis ......... 376 1,148,645 261 2,963.330 ; 45 
Philadelphia ........ 951 1, 669 2,588,890 43 
TEE cesccvancysn. SOE 1, 183 359.000 57 
Cedar Rapids, Ia ; 36 1, 23 334,000 216 
Stockton .....- -» 441 403 1,129,170 1¢ 
Pittsburgh ‘ 233 210 514,800 73 
St. Louts 495 497 1,608 373 4 
Rochester 196 > 178 549,602 32 
St. Paul... woods 221 705,184 145 312.790 125 
Indianapolis ...... . 221 701,469 205 527.105 33 
Portland, Ore...... - 466 640,565 390 712.110 BT 
Milwaukee .........- 176 166 610 573 1 
SOMMER a cccccccs'cccce 626 568 968,350 43 
Kansas City, Mo..... 156 254 876,060 46 
Springfield, Mass..... 75 78 245,215 7 
Coiumbus ........- 139 122 157,423 174 
Baltimore ..... ae 219 241 541 895 és 22 
San Diego......... - 264 403,000 425 3,000,000 aa 86 
Cincinnati ........... 894 376,390 822 352,295 6 
Worcester, Mass.:... 96 347,655 90 225,537 54 
Pasadena ....... «« 139 324,346 121 108315 199 

TOM oc csccccccccese 121 394.415 114 254,095 19 
New Bedford..... 77 277,000 67 114,700 142 
N Mi edersncéscres 45 218,934 45 89,731 144 
Hartford, Conn...... 60 250,995 58 226,450 10 
OREN: eccvcecevsve 74 233,250 62 144,450 61 . 
LS rere ooee 224 216,001 227 918,490 ae 76 
New Orleans........ ‘ 202,133 abe 123,111 65 , 
BOE stacvgdecsece 114 199,320 104 ee 13 
Richmond, Va....... 62 170,994 88 ‘ 52 
PE ns woewed on 7 49 152,125 38 r 32 
Scranton .... 42 150.988 47 4 ° 
Grand Rapids. Mich.. 114 150,605 93 20 
COMES cadcnvecccaes 56 149,475 66 11 
Elizabeth -..... ivawe 40 140,816 53 26 
Salt Lake City....... 32 137,875 44 2, 93 
Utes, FW. Foc cece es 44 138,900 25 94 
Louisville, Ky...... : 120 137.820 116 3 
Erie, Pascccccstvecee 67 119,350 53 7 ns 
PEED. Gieeeccccece 204 115,346 287 ae 69 
Tacoma ... 107 114,038 107 ee 41 
Bayonne 20 112,900 26 68 aT 
Trenton, N:. J....... 36 110,650 26 J 167 
Brockton, Mass...... 42 107,880 28 63,022 71 
DOE ni deinnesdeees 37 106,420 25 103 300 3 
Schenectady ....... 36 103,315 42 95,300 ~ 
TOGGME cohecesccesce 17 102,375 29 47,800 pet) 
DER cccccccrccccs 89 37 284,384 ° 70 
Aree 12 15 20,911 299 
San Antonio......... 158 137 158,674 49 
RK nw nb cc annaden 98 105 482,462 
Evansville .....ce.e- 39 54 87,205 19 
Portland, Me....«... 31 17 108,960 39 
Davenport, Ia...-.-.. 24 20 103,600 44 
Wilkes-Barre .......- 30 33 65,004 18 
Nashville, Tenn.... $1 19 148,690 e 
Chattanooga ......... 118 124 37,506 30 

MCOIN os. weeee 21 18 40,800 18 
ANOGRG «oie ccscccas 38 25 39,972 18 
Dayton, Ohio........ 34 23 105,700 “ 54 
Springfield, Hll....... 26 33 87,300 1 
Terre Haute......... 25 29 27,175 47 
San Jose e 48 42 44,660 33 
East St. 28 33 25,550 7 
Passaic, N. J 20 19 33,510 21 
St. Joseph, Mo 27 45 65,891 67 
Allentown, 14 14 14.3060 19 
Lawrence, } 9 15 57,600 70 
Saginaw, oon 9,200 73 
Ho!yoke 11 13 98,000 ~ 
Harrisburg .. 13 13 99.350 88 
South Bend......... 9 15 28,900 64 
Pueblo, Colo.. P s 20 22,515 59 
Reading, Pa..... ° 28 27 39,775 91 

Totals .. .......14,894 $59,489,336 13,868 $66,892,215 ee 10 


Chicago leads the large cities in so far as activity 
is concerned, with a gain of 18 per cent, Brooklyn 
24, Buffalo 257, Pittsburg 78, Rochester 32, Spring- 
field, Mass., 87, Hartford 10, Utica 94, Erie 25, 
Trenton 167, Brockton 71, Hoboken 299, Schenec- 
tady 8, New Bedford 42, Detroit 34, Indianapolis 
33, Columbus, Ohio, 174, Cincinnati 6, Worcester 
54, Akron 19, Louisville 3, Allentown 19, Saginaw 
72, Milwaukee 1, Seranton 4, Grand Rapids 20, 
Peoria 3, Norfolk 144, Charlotte, N. C., 47, New 
Orleans 65, Chattanooga 30, Cedar Rapids 216, 
Topeka 114, Lincoln 18, Alton 18, Terre Haute 47, 
East St. Louis 7, San Francisco 79, Pasadena 199, 
Berkeley 61. 

New York City is about on a par with last year, 
the decrease being 1 per cent, while Boston shows 
a falling off of 32 per cent, Philadelphia 43, Port- 
land, Maine, 39, Wilkesbarre 18, Passaic 21, Law- 
rence, Mass., 70, Holyoke 85, Reading 91, Cleve-» 
land 17, Toledo 13, Dayton, Ohio, 56, Evansville 
19, Springfield, Ill., 51, South Bend 64, Harrisburg 
88, Davenport 44, Minneapolis 65, St. Louis 54, 
Kansas City 46, Omaha 11, Salt Lake City 93, 
Duluth 70, St. Joseph 67, Baltimore 22, Atlanta 76, 
Richmond 52, Memphis 69, San Antonio 49, Tampa 
85, Nashville 65, Los Angeles 5, Stockton 16, Port- 
land, Ore., 11, Seattle 43, San Diego 86, Tacoma 41, 
San Jose 33, Pueblo 59. 

The situation has never been quite so interest- 
ing as it is just now, as it seems to reflect certain 
aspects of life which are now undergoing close 
study in this country. At a glance one is inclined 
to think that building has almost ceased in the 
larger cities, with the exception of Chicago, as, 
compared with the smaller cities, the latter show- 
ing in many instances phenomenal gains. It should 
not be understood, and no one will think, that build- 
ing construction in the big cities has stopped; that 
could not well be true; but the smaller cities 
have gone ahead at such a rate that the increases 
in cities of this class, taken with the decreases in 
the larger cities, put the latter in the background 
in so far as building construction is concerned. 

Building construction is as much as anything a 
mirror of the money market, and that is one of the 
reasons why the conditions in the building trades 
are particularly interesting at this time. The great 
bulk of the construction- in the large cities is 
dependent upon borrowed capital. When money 
for general commercial or speculaftve uses is scarce, 
funds are not obtainable for building loans. In 
the smaller cities people who build are dependent 
upon their own resources, and the cutting off of 
capital for this purpese in the large cities does 
not affect the smaller cities from a glance at the 
table, but on the contrary it is probably the best 
‘‘back to the land’’ argument that this country 
has ever had, as it indicates the remarkable pros- 
perity of the smaller cities. 





THE PRICE CUTTER. 


By Berton BRALEY, IN “POWER.” 
You have met him, I am sure, 
He’s the salesman who would lure 
Orders from you with a discount, 

round and fat. 
Who would whisper in your ear 
So none else could ever hear 
The special price he’d quote for 
this or that. 


He’s the man who tells you straight 

That for you he’ll pay the freight, 

If you never breathe a word to 
Smith or Brown. 

And you find as time goes by 

This was just the same old lie, 

That he told to every customer in 
town. 


He will tell you in convention 

How he’s strongly for prevention 

Of price cutting with its wrongs 
and useless ills. 

But he can’t resist temptation 

And he’ll eut his ‘‘ best’’ quotation 

By perhaps a special discount on 
the bills. 


3ut there’s hope for us at last 

For his kind is fading fast, 

And the salesman who. will win out 
in the end 

Is the one who knows his biz; 

Knows what isn’t and what is, 

And upon whose price quotation 
you’ll depend. 

The Flintkote Manufacturing Company, Boston, 
Mass., is the manufacturer of a new building mate- 
rial product known as the Rex-Tile shingle. This 
shingle embodies many new and excellent features 
as a roofing material. 
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CHICAGO RETAILERS ARE OPTIMISTIC AND 
ACTIVE. 





Enactment of New Banking Law and Other Legis- 
lative Measures Causes Sanguine Feeling 
In All Quarters. 

Chicago, Ill., Jan. 17.—‘‘ Indications are that we 
will enjoy a period of marked prosperity through- 
out the year 1914,’’ is the consensus of opinion 
among the leading building material dealers in the 
Chicago district. Ai the offices and yards of the 
different operating companies a lively interest is 
manifested in the fact that weather conditions have 
thus far caused but the slightest degree of curtail- 
ment in building operations. The optimism prev- 
alent regarding prospects for 1914 business is found 
to be based largely on favorable reports from man- 
ufacturers, coupled with indications that building 
projects held back during 1913, due to unsettled 
financial conditions, will respond to the commercial 
readjustment which follows the enactment of the 
new banking law. Everywhere throughout the city 
dealers are ready to declare themselves openly on 
the subject of the possibilities for renewed activ- 
ities which will result when contractors are better 
able to secure necessary funds with which to oper- 
ate. The market possibilities for all of the different 
materials handled by dealers have consequently 
been placed in a favorable light. There is not a 
single exception, we find, to this rule. Of course, 
the beginning of the year finds every dealer favored 
with weather conditions entirely unlooked for, of 
such a favorable nature as to decrease materially 
the usual heavy expense of early winter haulage. 
Furthermore, these same conditions have made it 
possible for a number of contractors to continue 
operations on buildings which, in the average year, 
would have been discontinued. 

At the offices of the Wisconsin Lime & Cement 
Company, Chamber of Commerce building, Charles 
Dions, sales manager, said: ‘‘We are very opti- 
mistic over the prospects for 1914 and we are 
surely favored with excellent weather conditions 
for the making of deliveries on present calls for 
materials, showing that the market is still active. 
In every department of our business there is a full 
realization of the betterment in the building mate- 
rial situation which has transpired since November 
1, and which by the middle of April will find us 
operating beyond capacity. We look forward to an 
exceptional volume of business in every depart- 
ment throughout the whole year.’’ 

Geo. W. DeSmet, Chamber of Commerce building, 
dealing in a variety of high-grade specialties, stated 
that while 1913 had been a year of uncertainties, he 
is ready to venture a prediction to the effect that in 
building specialties there will be an appreciable 
increase in demand and consumption during 1914. 
Mr. DeSmet also said that there is bound to be 
some new life in the building material business in 
Chicago and vicinity following general business 
readjustment, which results from the final settle- 
ment of certain national legislative measures. ‘‘I 
find but the slightest degree of apprehension among 
contractors and others who are directly interested 
in construction work,’’ he said. 

At the yards of Ringer Bros., opposite the Chel- 
tenham depot of the Illinois Central Railroad, Hay- 
den Ringer pointed with pride to the fact that 
every available team was active in delivering ma- 
terial at such a late date as January 12. He said: 
‘We are more of the opinion that the favorable 
weather conditions provides us with present ac- 
tivities, than to any changes resulting from read- 
justments of general business affairs. However, 
it looks to us that there will be sufficient work in 
our territory during 1914 to keep us active every 
day during the whole year. We are out for the 
business and are quite certain that we will he 
favored with our share.’’ 

At the offices of the Circuit Supply Co., 83d 
street and Escanaba avenue, information was 
given to the effect that there has been a noticeable 
falling off in the demand for plastering material, 
in which this company specializes. They were 
willing, however, to point to the fact that their 
warehouses were not overstocked, also to the fact 
that inquiries were being received daily with re- 
gard to early spring deliveries. Mr. Wood stated 
that they anticipated a decided rush for plastering 
materials about April Ist. 

T. M. Tobin, of T. M. Tobin Brothers Company, 
at 9326 to 9366 So. Chicago avenue, said: ‘‘ This 
is a January opening far beyond our expectations. 
We are receiving orders daily that could scarcely be 
anticipated at this time of the year. We look for- 
ward to the most active year in the history of our 
company. Should present weather conditions con- 
tinue throughout the winter we will be taxed to 
capacity on the making of deliveries. We also 
believe that a readjustment of business conditions 
as a result of the passage of the new banking law 


will favor building material dealers to a great 
extent. We believe that contractors who are using 
our supplies will be ‘up on their toes’ every minute 
during the year. There are perhaps many things 
to be said in regard to the possibilities for re- 
newed building activities in all sections of the city, 
yet we do not believe that the relative number 
of projects held back during 1913 would justify a 
belief that there will be an exceptional rush 
throughout 1914.’’ 

At McLaughlin Bros. Building Material Company, 
9 So. LaSalle street, it was stated that their vol- 
ume of business during 1913 was entirely satis- 
factory but that a change for the better is al- 
ready noticeable with the opening of 1914. It was 
declared that many projects requiring a wide range 
of building materials would surely ‘go ahead’ in 
the very near future. The McLaughlin Company 
operates five different yards and declared that the 
concern is decidedly optimistic resulting from early 
demands on its various warehouses as a favorable 
indication for the whole year. 

Geo. Woods, general manager of the Standard 
Material Company, 604 W. 66th street, declared 
himself as highly pleased with the prospects for 
1914, In discussing the volume of business in the 
building material line handled during 1913, Mr. 
Woods said: ‘‘In numerous instances we found 
the condition of the money market adverse to our 
interests and we now feel that the much-heralded 
readjustment of conditions is bound to come. The 
business of the building material dealer, of course, 
has its peculiarities as related to that of the other 
avenues of commerce; yet there is no reason for the 
material man to feel anything but optimistic over 
the present outlook in Chicago and vicinity.. The 
development of the city itself is a dependable fac- 
tor such as only those who operate in construc- 
tion work can fully realize. With the optimism that 
prevails among manufacturers and in banking eir- 
cles we feel safe in predicting a banner year for 
1914. It is apparent that apprehension caused by 
unsettled legislation has been entirely dispelled.’’ 

Meacham & Wright, City Hall Square Bldg., 
specializing in various lines of cement, pointed to 
the fact that inquiries are coming from contractors 
with a marked degree of activity. This fact in- 
dicates that those contractors who were ‘‘held up’’ 
during 1913 for lack of operating funds, will now 
make bids wherever possible. This indicates that 
the present market is very active; and in review- 
ing the situation this concern declares that pros- 
pects for 1914, based on present demand and in- 
quiries, will show a year’s volume of business by 
far exceeding that of 1913. 

At the yards of the Western Builders’ Supply 
Company, 2139 So. Spaulding avenue, H. A. John- 
son, of the delivery department, said: ‘‘ Develop- 
ment work in the southwest side of Chicago dur- 
ing 1914 will exceed that of 1913 by a wide mar- 
gin. We have already booked orders and contracts 
for deliveries to be made in the early spring on 
large jobs that have been held back since Decem- 
ber, 1912. We have also received information from 
various contractors in this section of the city show- 
ing that the smaller building projects, particularly 
apartment houses, will be coming on with a rush. 
With the beginning of the present year we are 
assured of more business than we were at any 
time during 1913. We are confining our activities 
at present to the lighter demands of the winter 
season. Our feeling in regard to the outlook is 
based on exactly what we know. We have an ad- 
vantage in many departments of our business, 
inasmuch as our specialty department has had a 
rapid development.’’ 

P. T. Britt, of the J. J. Owake Company, 2927 
Fullerton Ave., stated that a successful year is 
anticipated and that conditions in the building 
material line in the northwest section of the city 
is, at present, entirely up to expectations. He 
stated, however, that deliveries were falling off in 
the anticipation of more severe weather in the 
near future. He pointed to the fact that many 
operations had been temporarily discontinued as a 
result of the much-looked-for severe winter con- 
ditions. 

At the offices of the Templeton Lime Company, 
Homan and Grand Ave., we were informed that 
many inquiries are being received on early spring 
requirements, but that deliveries have fallen off 
during the past few weeks. An active year is an- 
ticipated with this company, who deal in a com- 
plete line of building materials and accessories. 

William E. Dee & Co., 30 No. LaSalle St., are 
experiencing a highly favorable opening of the 
year 1914. It was stated by an officer of the com- 
pany that they feel there will be a noticeable in- 
crease in the consumption of building materials in 
Chicago throughout 1914. The optimism in the 
company is based on information from manufac- 
turers, contractors, and engineers throughout the 
whole middle West territory. 


WASHINGTON BUILDING MATERIAL PEOPLE, 





Banner Year Predicted After Clearing of Certain 
Issues, 


Washington, D. C., Jan. 17.—Speculative building 
here is at a standstill at the present time, due to 
two causes: first, it has been slightly over-built, and, 
second, the uncertainty as to how far President 
Wilson will go in ‘‘letting down the bars of pro- 
tection’’ to the civil service employees under the 
government here. It is this money that speculative 
building is dependent upon. 

Washington is generally afflicted with a check in 
house or home-building every presidential period, 
but particularly so when a complete change in ad- 
ministration takes place, as at present exists. There 
are, however, a good many new federal buildings 
and municipal buildings contemplated here for 
eftly spring. One or two new hotels are getting 
under way and the general view is that within the 
next few months we may slip back into the regular 
grooves, which are disturbed at the present time. 
This will surely mean increased business in the 
general building trade. 

There are about twelve large building material 
concerns in the District which are apparently suc- 
cessful, namely: 

Columbia Granite & Dredging Co., Georgetown, 
D. C., Henry Smith, manager, who have a large 
Blue Gneiss quarry of their own on the Potomac 
River and also several dredges for dredging sand 
and gravel from the river which they retail to con- 
tractors and wholesale dealers. 

The Rosslyn Milling Co., Rosslyn, Va., Duke Tor- 
rison, manager, who do a general feed and building 
material business, handling hay, oats, corn, Security 
cement, Berkley hydrate plaster and some little 
hardware. 

Grove Lime & Coal Company, in O street, Bernard 
Grove, manager, carrying a complete line of build- 
ing materials, and also-a line of coal, wood, etc.; 
also Security Portland and Alpha Portland cements; 
lime from their own kilns at Fredrick, Md., and 
Stephens City, Va.; hair, flue linings, patent plas- 
ters. They expect a large business shortly after 
the spring opens. 

Columbia Brick & Coal Company, Takoma, D. C., 
J. H. Campbell, manager, also carry a general line 
of building supplies, including Standard Lime & 
Stone Co.’s building lime and hydrate and Security 
Portland cement, together with wood and coal. 
They, too, look for good business and deliver the 
majority of their material in auto trucks. 

Theo. Michael, on Q street, South-east, does a 
feed business and also carries a full line of building 
supplies, such as lime, hair, Security cement, slate, 
flue linings, patent wall plaster, etc. 

Wilkins & Jordan, Silver Springs, Md., have their 
own elevators for feed, grinding mills for grain, and 
carry a complete line of building materials. 

T. W. Perry, Chevy Chase, carries a partial line 
of building material, such as Security cement, 
Standard lime, wall plaster, also wood and coal. 

Chas. F, Miller, Bethesda, Md., carries a partial 
line of building material and handles coal, stone, 
ete. 

National Mortar Company, Dana Lincoln, presi- 
dent, carry at their several yards a full line of 
building materials, including Old Dominion, Tide- 
water and several of the leading Lehigh Valley 
brands of Portland cements. 

Rosslyn Supply Co., of Rosslyn, Va., carry Say- 
lor’s Portland cement and a full line of building 
materials, 

8S. M. Frazier, Anacostia, D. C., handles Riverton 
lime, Security cement, coal, wood, building slate, 
sand, gravel and flue linings, all of which is deliv- 
ered by auto trucks to all parts of the District. 

8. B. Drury & Co. carry a small line of building 
materials, also second-hand building material, such 
as joists, brick, slate, stone facing, ete. 





LOUISVILLE RETAILERS. 


Building Operations Seasonably Quiet—Roofing 
Concern Ceases Activity. 


Louisville, Ky., Jan. 15.—The present slow state 
of the building trades in Louisville, due to the 
usual let-up of the winter season, has affected the 
material market considerably, and very little is 
moving at present. 

The R. B, Tyler Company is making deliveries on 
one of the nicest jobs under way just now, this 
— the J. W. Raley apartment building, which 
has been started on Cherokee Road. The contract 





calls for 25,000 Kittaning gray impervious brick, 
made by the Kittaning Brick & Fire Clay Com- 
pany, of Kittaning, Pa., and the latter by the 
Warren B. Ferris Brick Company, of Columbus, O. 
The Tyler company is having a warehouse con- 
structed for the purpose of enabling it to kee 
on hand a good reserve stock of its various build- 
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ings products, in order to facilitate deliveries on 
local work. President R. B. Tyler stated recently 
that as far as the amount of business handled 
went, 1913 had been a good year with the company, 
but that losses by fire, including that of the rock- 
erushing plant and the stables, had practically 
wiped out all profit. . 

The recent wedding of Donald McDonald, sales 
manager of the R. B. Tyler Company, and Miss 
Juliet Avery, of Louisville, was one of the most 
conspicuous social events of the month. The couple 
are spending their honeymoon in Florida. Howard 
Frazier, assistant to. Mr. McDonald, is in charge of 
the company’s sales work in the meantime, 

Owen Tyler reports that the demand for supplies 
is very slack at present, as usual at this period, 
very few of the high-class residences for which 
Hy-tex brick are used being under way. The 
first order placed with him for 1914, and one of 
the few on which deliveries of brick are now being 
made, was for 6,000 Hy-tex for use in the recon- 
structed front of Burton, Whayne & Co.’s new real 
estate building. A new line recently taken on is 
that of the Plastic Products Company, of St. Louis, 
‘‘Reinforced’’ Plaster Board, a substitute for wood 
and metal wall coverings. Monarch weather strips 
have been in good demand, several buildings hav- 
ing had them placed since cold weather began. 

The Louisville Roofing & Supply Company cut 
out its roofing lines several months ago, and had 
since been devoting its attention exclusively to 
pipe covering and a general line of asbestos goods. 
This business has not been sufficiently active to be 
worth while, however, as indicated by the com- 
pany’s recently published announcement of its 
wind-up. The officers are R. E. Kramig, president; 
J. G. Gartner, vice-president and secretary, and J. 
Jessup, treasurer and manager. 

The past year was the best ever experienced by 
the Central Paint & Roofing Company, according 
to L. M. Rice. The roofing lines handled were very 
active during the entire year, repair work calling 
for much of this material. 

The Miller Supply Company, of Huntington, 
W. Va., received an order recently for 5,000 bar- 
rels of Old Dominion cement for delivery to the 
Huntington plant of the Charles Boldt Company, 
which is now under construction. The buildings 
will cover about five acres, and will be entirely 
fireproof. 





BALTIMORE RETAILERS. 





Warehouses and Other Construction Will Require 
Substantial Quantity of Materials. 

Baltimore, Md., Jan. 17.—The cement trade in 
Baltimore has taken quite a jump in the last few 
days, owing to a large number of city contracts 
which were opened for street paving on January 14 
and 21. The state highway commission has adver- 
tised for approximately forty miles of road in dif- 
ferent counties of the State of Maryland, the major 
portion of which will be of concrete, and bids will 
be opened January 19 and 26. 

Several contracts for large warehouse buildings 
now out for estimates, together with the warehouse 
for the Baltimore Bargain House (contract for 
which has already been awarded to John Waters), 
eall for at least 30,000 barrels of cement. 

The spring demand for hydrated lime for both 
the building and agricultural trade has commenced, 
and, while on bulk lime there is very little doing, 
this latter commodity will feel the demand within 
the next month. 

The general tendency of the building trade con- 
ditions is that present prices will remain firm. The 
following concerns are carrying the usual midwinter 
stocks, but are in readiness to take care of all new 
business that offers, with the respective brands 
represented by them: 

J. 8. Bullock Lime & Cement Co., John S. Bullock, 
manager, 510 Colvin street, handle Saylor’s Port- 
land cement, Atlas white cement, U. S. Gypsum 
Co.’s ‘‘Ivory Brand’’ Wall Plaster, the Woodville 
Co.’s ‘‘ White Enamel,’’ Berkley hydrated lime, and 
the Rock Plaster Co.’s ‘‘Riverside’’ brand of cal- 
cined plaster. 

The Contractors’ Supply Co., Central and Eastern 
avenues, carry ‘‘Alpha’’ and ‘‘Tide Water’’ ce- 
ments, Atlas white cement, ‘‘Empire’’ brand hard 
wall plaster, Berkley hydrated lime, and buy most 
of their bulk lime from York, Pa. 

C. T. Cockey, Reistertown road and Garrison ave- 
nue, handles ‘‘ Alpha’’ Portland cement, U. S. Gyp- 
sum Co.’s ‘‘Ivory’’ brand of hard-wall plaster, 
‘*Tiger’’ brand of finishing hydrate, manufactured 
by the Kelly Island Lime & Transport Co., as well 
as a bulk building lime from York, Pa. 

Eastern Supply Co., E. J. Gallagher, 4117 East 
Fayette street, carry ‘‘Lehigh’’ and ‘‘Tide Water’’ 
cements, ‘‘Niagara’’ hard-wall plaster, ‘‘Tiger’’ 


brand white finish, ‘‘Tide Water’’ hydrated lime, 
‘*Texas’’ building lime, and ‘‘Newark’’ brand of 
calcined plaster. 

Robert L. Green, 853 Fredrick avenue, carries 
‘*Edison’’ and ‘‘Alpha’’ cements, Kelly Plaster 
Co.’s wall plaster, ‘‘ Lily White’’ white wall finish 
manufactured by the Woodville Lime & Cement 
Co., ‘‘Berkley’’ hydrated lime, ‘‘Texas’’ building 
lime and ‘‘ Waterspoon’’ calcined plaster. 

G. M. Hay, 14 North Green street, Baltimore, 
Md., handles ‘‘Alpha’’ cement, Southern Gypsum 
Co.’s hard-wall plaster, ‘‘ Union White’’ white wall 
finish, ‘‘ Berkley’’ hydrated lime and Grove & Co.’s 
building lime. 

Hudson Cement and Supply Co., W. M. Ry. and 
Third street, Baltimore, Md., Samuel Vervalin, 
manager, handles ‘‘ White Hall,’’ ‘‘Grant,’’ ‘*‘ Al- 
pha’’ and ‘‘Tide Water’’ cements, ‘‘ Atlas’’ white 
cement, U. S. Gypsum Co.’s ‘‘Alabaster’’ brand 
hard-wall plaster, National Mortar & Supply Co.’s 
‘*Banner’’ brand white wall finish, ‘‘Berkley’’ 
hydrated lime, bulk building lime from York, Pa., 
and Texas, Md., Grove’s barrel lime and ‘‘Key- 
stone’’ calcined plaster. 

Maryland Lime & Cement Co., C. H. & H. W. 
Classen, Central and Eastern avenues, handle ‘‘ Le- 
high’’ cement exclusively, ‘‘La Farge’’ white ce- 
ment, ‘‘ Niagara’’ hard-wall plaster, ‘‘Tiger’’ brand 
(Kelly Island) white wall finish, ‘‘Berkley’’ hy- 
drated lime, ‘‘Oerndorf’s’’ Virginia barrel and 
bulk lime, and ‘‘Old Newark’’ calcined plaster. 

National Building Supply Co., North avenue and 
Oak street, H. P. Boyd, secretary, handle at their 
several yards ‘‘Security,’’ ‘‘Atlas,’’ ‘‘ Whitehall’’ 
and Allentown Portland cements, ‘‘Atlas’’ and 
‘‘La Farge’’ white cement, ‘‘King’s Windsor’’ 
wall plaster, ‘‘Cream of Lime’’ white wall finish, 
‘‘Berkley’s’’ hydrated lime, ‘‘Texas’’ building 
lime, Palmer’s barrel lime and J. B. King & Co.’s 
calcined plaster. 

North Eastern General Supply Co., Philip Muller, 
manager, 1001 Patterson Park avenue, carries ‘‘ Al- 
pha’’ and ‘‘Atlas’’ cements, ‘‘Niagara’’ and ‘‘Big 
4’’ (U. S. G. Co.) hard-wall plaster, ‘‘Tiger’’ brand 
white finish, ‘‘Tide Water’’ hydrated lime and 
‘*Texas’’ building lime. 

T. I. Zimmerman & Bros., Arlington, handle 
‘‘Lehigh’’ and ‘‘Tide Water’’ cements, ‘‘ Empire’’ 
brand hard-wall plaster, ‘‘Banner’’ and ‘‘Tiger’’ 
brands of white finish, ‘‘Tide Water’’ hydrated 
lime and ‘‘Newark’’ brand of calcined plaster. 





The Detroit Builders’ and Traders’ Exchange 
elected four new directors during the past month. 
The directors elected were: John 8S. Haggerty, 
brick manufacturer; John S. Mercier, paving and 
sewer contractor; George Moore, of Putnam & 
Moore, mason contractors, and Albert R. Schneider, 
plaster contractor. These directors will succeed 
George M. Clyppert, George D. Nutt, Michael Finn 
and Charles N. Goodenow. They were elected for 
a term of two years. In an address after the close 
of the voting President Clippert reviewed activities 
of the year. The report of the secretary also 
showed that the membership had increased 100 
during the year. 





Henry Otis, newly elected president of the 
Builders’ and Traders’ Exchange of Detroit, is 
widely known in building circles, and is one of 
Detroit’s self-made men. He is treasurer of the 
Detroit Lumber Co., a member of the Board of 
Commerce, Detroit Athletic Club, a 33d degree 
Mason, member of Detroit Commandery, a Shriner, 
and a member of the executive committee in charge 
of the transportation bureau of the Builders’ and 
Traders’ Exchange. John A. Mercier, the new vice- 
president, is the well-known Detroit contractor, and 
George Moore, the treasurer, is a member of the firm 
of Putnam & Moore, mason contractors. 





The Interstate Commerce Commission announces 
that on the following dates hearings of the plea of 
the Eastern roads for a five per cent increase in 
rates will be had: Tile, brick and clay, January 
28; sand and gravel, February 9; cement, February 
10; iron and steel articles, February 11; plaster, 
February 19; limestone, February 25; stone, marble 
and granite, February 28. 





The Builders’ Club of Chicago has elected Wil- 
liam Schlake president; L. W. Crow, first vice-presi- 
dent; A. C. Preble, second vice-president, and 
Joseph E. Lindquist, treasurer. These men were 
chosen as directors: Harry C. Kinsley, James A. 
Hogan, Frank J. Burns, Andrew C. O’Laughlin and 
George E. Warren. 





John S. Hawkinson Company, Chicago, incorpor- 
ated; capital stock $10,000; building construction, 
dealing in building material; John H. Hawkinson, 
Frances A. Hawkinson, Herman I. Homa, 


PITTSBURGH RETAILERS. 





Old Year’s Totals Show Substantial Increase— 
Considerable New Work Contemplated. 

Pittsburgh, Pa., Jan. 18.—Pittsburgh retailers of 
builders’ supplies nearly all made a little money 
last year. Compared with 1912 the year made a 
much more satisfactory showing. Business started 
rather late, but there was a good strong demand 
all summer and contracting continued well up into 
the fall. Road work was especially good. The im- 
provements undertaken by the city of Pittsburgh 
were such as to give all firms a pretty slice of busi- 
ness at some time during the year. Much govern- 
ment work was undertaken and big orders came at 
frequent intervals from this source. The stone 
business was much better a good part of the year 
than in 1912. During the fall the letting of con- 
tracts by railroads practically stopped, as nearly 
all projects were held up. 


In the building business the tendency was to 
keep purchases down to the limit and so few build- 
ing projects were awarded in many sections of the 
city that it made general business rather poor. In 
lumber and brick, however, the year’s totals of 
sales were much better than the previous year. 
Paving brick were splendid sellers all the year. At 
the close there was a smaller stock of paving brick 
in sight than for a long time. Bond issues the past 
few months have been so numerous as to warrant 
the belief that there will be a very large amount 
of paving work done the coming year in Tri-State 
territory. The prospects for a better year in 
Greater Pittsburgh are already improving. Build- 
ers of houses on a large scale are getting into the 
market again and it looks as if the house building 
movement in the suburbs would be good and strong 
after spring work starts. The indications at pres- 
ent are for a very good year with business on a 
substantial basis and likely to increase in volume 
steadily as the year wears on. 


The National Coal and Ice Company, a very suc- 
cessful concern at Ellwood City, Pa., has let the 
contract for a big iron coal tipple at its plant. 
The company will handle sand, gravel, cement and 
other building material, and also contemplates build- 
ing an artificial ice plant this summer. 


Edwin H. Harper, aged 72, one of the best known 
contracting brick masons in this city, died last 
month at the home of his daughter at 216 North 
Highland avenue. He was born in Staffordshire, 
England, and came to this country 50 years ago, 


Bellevue Building Supply Company has been or- 
ganized by J. J. Faber, Charles E. Marlin and C. 8. 
Cochran and has applied for a Pennsylvania charter. 
It will engage in business in Bellevue, a North 
Side suburb. 

Some improvement in building and construction 
work is shown by the fact that contracts awarded 
to January 10th in western Pennsylvania, Ohio and 
West Virginia total $2,384,000. This is considerable 
above the average for the past five years, although 
it is less than half the total signed up for the first 
ten days of January, 1912, when a few record break- 
ing projects brought up the figures. 


This year work has already been authorized for 
improvements to cost $4,967,000 on the streets. 
Building projects to cost $1,018,000 are already as- 
sured for the city. This is iv addition to the com- 
bined Pittsburgh city hall ang the Allegheny county 
court house for which the centract to the amount of 
$2,500,000 will be let in the spring. 





KELLASTONE COMPANY SOLD AT AUCTION. 





The U. S. Kellastone Company of 332 South Mich- 
igan avenue, Chicago, has been sold at auction b 
Frank L. Wean, referee in bankruptcy. Stanley H. 
Barrows, president of the Park Ridge Lumber Com- 
pany, bought the concern for $3,000. He said he 
will reorganize the company and continue the busi- 
ness under the same name. 

The concern went into bankruptcy two months 
ago, when creditors filed claims of $10,000. Judge 
Carpenter appointed Edward Buell receiver. 





The T. R. Coughlan Company, at Mankato, Minn., 
reports that business in building materia] lines 
during 1913 was highly successful throughout the 
central Northwest. Furthermore, that an optimistic 
feeling prevails in regard to the outlook for 1914. 
The Coughlan company maintains building supply 
warehouses at Mankato and other points and is also 
an extensive producer of building stone, cut stone, 
marble, crushed stone and lime. Quarries and lime 
kilns are operated in the vicinity of Mankato, the 
products of which are shipped to many points in the 
northwest. 











omen 





= 


pretence tenancies 





De epee toe bs 


PREF: 


At 


4 


ok oe 


ROCK PRODUCTS 





JANUARY 22, 1914. 

















ASSOCIATION OF AMERICAN PORTLAND 
CEMENT MANUFACTURERS. 
(Meets Semi-Annually.) 

Officers. 

President—John B. Lober. 
Vice-President—Robert 8. Sinclair. 
Treasurer—Charles F. Conn, 

Assistant Treasurer—W. D. Lober. 
Secretary—Percy H. Wilson. 

Assistant Secretary—Lewis R. Ferguson. 











CEMENT MAKERS’ ASSOCIATION REVIEWS 
YEAR’S DEVELOPMENTS. 


Co-operation Is the Keynote of Continued Expan- 
sion—Various Committees Perform 
Import Work. 

The executive committees of the Association of 

American Portland Cement Manufacturers has is- 
sued the following report to its members for the 
year 1913: 
” «<The association has completed the eleventh year 
of its existence and its growth in influence and 
power for good has been phenomenal. Your com- 
mittee feels that never before has the association 
been on such a firm basis. This statement does not 
refer alone to finances, which are in excellent con- 
dition, but more particularly to the attitude of 
the members and the general public toward the 
association.’ The members realize the value and 
importance of the work accomplished during the 
last five years—work which, today, we firmly be- 
lieve has been instrumental in maintaining for the 
cement industry increasing shipments from year 
to year. ; 

“?The majority of our members are taking full 
advantage of everything the association offers, par- 
ticularly those who have visited the association 
office, and realize the wealth of information con- 
tained in our files, use of which may be had by 
the members or general public for the asking. Since 
we are all dependent upon the proper and economic 
consumption of Portland cement for our success, 
your committee requests that each and every one 
of you give us your assistance in increasing such 
consumption. You can only do this to the fullest 
extent by having a knowledge of the information 
in the office of the association, and by knowing 
how that information can be utilized by you. We, 
therefore, urge our members to frequently visit the 
office and to at all times keep in touch with the 
work. 

‘“At the last annual meeting the association had 
65 members. During the year three mills became 
members, making our membership 68. The ship- 
ments of members amounted to 86 per cent of the 
shipments made by mills in the United States. 
Your committees during the year have been un- 
usually active. The details of the work accom- 
plished will be given you in the reports of each 
individual committee, so only a resume of their 
work will be given here. 

‘“‘The work of the committee on accident preven- 
tion has been carried on vigorously and with satis- 
factory results. The monthly bulletins prepared by 
the Independence Inspection Buregu are of great 
value to our members, and the accumulating reports 
of accidents will be of ever-increasing value in 
showing us along what lines we should move for the 
better protection of our employees. 

‘‘The committee on asso¢iation laboratory and 
technical research has continued the work of last 
year with success. 

‘‘The policy of this association to always give, 
to the extent of its ability, exact and correct infor- 
mation relative to the use of cement and concrete 
has become recognized, with the result that those 
wishing advice come to the association for it, with- 
out fear that such advice will be biased by the 
fact that we are a trade organization. 

‘«The several new members elected speak for the 
activity of the committee on membership. We 
all believe that every cement manufacturer in the 
United States should sustain this association. There- 
fore, each member should endeavor to obtain new 
members. We are convinced that the present status 
of the industry invites renewed and immediate 
effort in this direction and that, if seriously made, 
gratifying results will follow. 





**Concrete roads have been of such absorbing 
interest that the committee on papers and sub- 
jects for discussion has had little opportunity to 
present other subjects during the year. 

‘*The committee on publicity, or, more properly 
speaking, on education, has been active. In pre- 
vious years the policy of the committee has been 
to accumulate exact information as to the uses 
of concrete, only disseminating such information 
as has been actually demanded by our members 
and the general public interested in the use of 
cement. During the year the policy of this commit 
tee has changed. While they are still collecting 
information, they have made arrangements for more 
promptly and thoroughly answering all questions 
relating to the proper use of concrete, and we are 
giving the general public more assistance than ever 
before. 

‘*The committee on sacks has continued to edu- 
cate customers as to correct methods of caring for, 
bundling and returning empty bags. They have 
also been instrumental in presenting for favorable 
consideration and action a number of matters vital 
to cement interests. 

‘*R. W. Lesley has retired from his many years 
of active interest in the cement business, and in so 
retiring has resigned as a member of our executive 
committee. The work Mr, Lesley has accomplished 
for the industry is so well known to you all that 
it seems hardly necessary to call attention to it. 
He was largely instrumental in forming this asso- 
ciation and was its first president. As the years 
passed and the association increased the importance 
of its work, he was chosen as chairman of its ‘most 
important committees. He believed in the associa- 
tion, in its usefulness to the industry, and was 
ever ready ‘to give freely of his time and best 
efforts to its work. He foresaw the important part 


achieve success or profit at the expense of any 
other American industry. We have been unjustly 
assailed by competitors on more than one occasion, 
but our policy has been to ignore all attacks, being 
convinced that the intrinsie worth of our product 
would become so manifest as to more than counter- 
act misrepresentation. That this has been a wise 
policy is exemplified by the fact that our anvil has 
already worn away the hammers of our opponents. 
In some cases antagonism has been supplanted by 
friendly co-operation, and our policy throughout has 
been such that we enjoy today the respect and 
good-will of many who formenly regarded us as a 
menace to their prosperity and success, as well as 
the esteem and cordial co-operation of the engi- 
neering and kindred professions. 


‘*Respectfully submitted. 


‘*(Signed) John B. Lober, Chairman.’’ 


IOWA PORTLAND CEMENT COMPANY PRE- 
PARING FOR A BANNER YEAR. 


‘*The state of Iowa is a big cement user and 
indications are that the year 1914 will be larger 
than ever,’’ so said C. B. Condon, secretary and 
sales manager of the Iowa Portland Cement Co., 
a few days ago in his office in Des Moines. ‘‘The 
year 1913 showed an increase of 50 per cent in 
sales over 1912 and inquiries so far this year have 
been much larger than ever before.’’ 

The plant of the Iowa Portland Cement Co. is 
situated four miles from Des Moines and, due to 
the excellent railroad facilities, cement can be 
shipped promptly to all points in Iowa and the 
neighboring states. 





PLANT OF THE IOWA PORTLAND CEMENT CO., DES MOINES, IA. 


this association was to play in the development of 
our industry, and during its darkest, most dis 
couraging time encouraged our efforts by words and 
deeds. We are glad to know that he proposes to 
continue his active interest in the work of our 
association and that we shall still have the benefit 
of his advice and experience. 

‘*At the meeting of the executive committee held 
in September, a more liberal policy of handling the 
material in the association office was approved. 
Briefly stated, every member may borrow for his 
use any of the lantern slides, clippings, cuts or 
photographs in the association office. The perma- 
nent exhibit of transparencies may also be _ bor- 
rowed and shown as a part of the individual 
exhibit of any member. Sheuld members, through 
advertising or other means, create a demand for 
association bulletins, such bulletins will be fur- 
nished free, direct from the association office, upon 
receipt of a request by that office. 

‘*Since our last annual meeting two members of 
the association have died—W, F. Cowham and A. W. 
Paige. The respect and esteem in which they were 
held was the result of earnest and unselfish effort 
on their part to promote the best interests of the 
association, and their many admirable personal 
traits endeared them to all its members, making the 
demise of each an occasion for deep and sincere 
regret. 

‘*In conclusion, there is one thing attending the 
development of our industry that has always been 
a source of great satisfaction to us, and we are 
sure you have found it equally gratifying. We 
refer to the fact that upon no occasion, openly or 
surreptitiously, has this association sought to 


Although the city of Des Moines is one of the 
livest cities of the West, it is as great a manu- 
facturing center as some others, and therefore more 
full cars are shipped into Des Moines than out. 
The result is that the great cement company here 
always has plenty of ‘‘empties’’ to make imme- 
diate shipments, even during the universal shortage 
which usually occurs each fall. 

C. B. Condon, the secretary and general sales 
manager of the company, is an aggressive sales- 
man who has carefully studied the selling field of 
lowa and the neighboring territory. The results of 
his capable management have been shown in the 
ever-increasing volume of sales and in the larger 
circle of customers who are users of ‘*Hawkeye’’ 
cement, 





RECEIVERSHIP CLOSED. 





The receivership of the Great Western Portland 
Cement Company, of Mildred, Kan., was recently 
closed before Judge John C. Pollock in the United 
States district court in Kansas City, Kan., within a 
year of the appointment of Frank L. Travis, of 
Iola, as receiver, 

The plant is valued at $750,000. When applica- 
tion was made for a receiver there was a bonded 
indebtedness of $350,000 and a general indebted- 
ness of $185,000. A. L. Barger, attorney for the 
receiver, has stated that the creditors will receive 
about 80 cents on the dollar. The company has 
been reorganized, is enlarging the plant, and will 
reopen this month. 
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CHICAGO CEMENT MEN PREDICT ACTIVE 
YEAR. 


‘‘The question of an increase in demand for ce- 
ment during the current year, it seems, is no longer 
a matter of conflicting opinion,’’ said one of the 
prominent men of thé cement industry of Chicago. 
The first weeks of 1914 find market conditions firm 
and steady, favored with exceptional weather condi- 
tions. Everybody is optimistic from the LaSalle 
street banker to the apple woman on the corner. 
And this same optimism prevails among the pro- 
ducers and distributors of cement. Cement men, of 
course, have demanded something more tangible 
than sentiment before making their predictions on 
the possibilities of the years’ industrial advance 
ment. As the first full week of the year closed the 
conservative element in the industry became con- 
vinced that signs of the times were brightening. It 
was noted with favor in the cement industry that 
contractors who had been inactive during 1913, for 
well known reasons, are declaring themselves in 
readiness to accept the larger contracts involving 
greater consumption of cement, as a result of finan- 
cial readjustments. This is one of the favorable 
indications of the year on which the optimism in 
the cement industry is based. 

There will be few, if any, changes in policies 
among the large manufacturers during the current 
year. Promotional work will continue in behalf 
of the concrete road propaganda, as well as the 
promotional work which is being extended to the 
small consumers of the rural districts. The year’s 
efforts of the manufacturers and distributors will 
not be confined to any particular part of the trade, 
but will continue to broaden out in a way that will 
cause the consumer to feel the force of the ‘‘Big 
Gun’’ endeavors. 

Sales departments of the different companies in 
Chicago have taken on an aspect of exceptional ac- 
tivity, following the advance into the field of their 
sales forces. Inquiries and information on the 
larger contemplated projects of the year is the 
greatest element of encouragement on which hopes 
for bigger business in the immediate future is based. 
Shipments are continuing with a remarkable steadi- 
ness and it is believed there will not be a notice- 
able slump during the winter months. 

8. B. Chittenden, of the Western office of the Le- 
high Portland Cement Co., Consumers’ building, 
said, ‘‘Our entire sales force goes into the field 
with a feeling that 1914 will be the biggest year in 
the Western department of Lehigh. We are very 
much encouraged over the outlook, inasmuch as in- 
dications based on authentic information regarding 
the largest projects throughout the middle west 
point to a consumption of cement that has been held 
back for some time. This surely indicates a new 
era for the cement industry. Furthermore, the ex- 
tensive promotional work of 1913 on the part of 
our company should work with decided advantage 
as soon as the larger contracts are being awarded. 
It is certain that there will be no further appre- 
hension on the part of contractors who found it 
difficult to carry out their operations during the past 
year for lack of capital.’’ 

D. H. MacFarland, who is now Western sales man- 
ager of the Atlas Portland Cement Co., said, ‘‘We 
feel safe in predicting an active year with ex- 
traordinary possibilities. We have noticed some 
brightness from the ‘signs of the times,’ which in- 
dicate progress and prosperity for the Western de- 
partment of Atlas during 1914. Our sales force is 
not sentimentally optimistic, but fully realize that 
extended effort will be enhanced by the broader pos- 
sibilities of a new era in the cement business.’’ 

J. U. C. MeDaniels, of the Chicago AA Portland 
Cement Co., stated that the cement market during 
the early winter months had been so highly favored 
with good weather conditions that there was 
searcely time to make predictions for the whole 
year. ‘The demand has continued above normal 
for this time of the year,’’ said Mr. McDaniels, 
‘and we have received positive proofs that there 
has been an actual readjustment in business affairs 
that relate directly to a greater consumption of 
cement and kindred materials. Consequently we 
are favorably impressed with the outlook for the 
year. Our policy remains the same, but improve- 
ment and extensions of our operations will come to 
meet any increased demand upon our resources.’’ 

Marquette Portland Cement Manufacturing Com- 
pany is looking forward to a return of normal con- 
ditions in the cement trade during the current year. 
8S. C. Hunter, assistant to Gold Williams, general 
sales manager, said, ‘‘The improvements made at 
our LaSalle plant during 1913 have been success- 
fully completed and with these improvements the 
capacity of the Marquette Portland Cement Manu- 


facturing Company, was materially increased. The 
improvements were largely confined to the power 
house equipment. The outlook for the year is 
indeed very favorable. Weather conditions have 
been a big advantage to the trade during the last 
two months; the demand holding firm and steady 
throughout a period which is usually looked for- 
ward to as a ‘‘dull season.’’ Country trade is de- 
cidedly good and it is known that dealers of the 
smaller distribution centers are not carrying big 
stocks of cement through the winter months. This 
fact assures of an exceptionally good early spring 
demand. A gradual and sure return to normal busi- 
ness in the cement industry is our anticipation for 
1914. It seems that all elements working to the 
disadvantage of the trade for many months past 
have been completely disposed of, and that a steady 
advance in demand and prices will come gradually. 
Early transactions of the cement trade have proven 
to both the manufacturer and distributor that the 
outlook is highly favorable.’’ 

Edward L. Cox, general salesmanager of the Ger- 
man American Portland Cement Works, stated that 
the outlook can be clearly defined with definite in- 


formation, based wholly upon the fact that munici- 


palities throughout the United States are already 
in the market for cement to be used in improve- 
ments that were held back for more than a year. 
Mr. Cox said, ‘‘ During the past three weeks mar- 
ket conditions have improved steadily by the fact 
that many different cities are known to be in the 
market for cement to be used in municipal im- 
provements of the early future. For instance,’’ he 
said, ‘‘the city of Milwaukee comes into the market 
for 125,000 barrels to be used in the improvements 
of that municipality. The large projects of im- 
provement work will not be confined to cities, how- 
ever, as we already see indications that large utili- 
ties corporations are also coming into the market 
for cement to be used on contracts for improvement 
work now being let. Everything points to a far 
greater consumption during the current year, also a 
more steady market. A new era in the cement busi- 
ness has surely arrived and it is being greeted with 
enthusiasm by every manufacturer, contractor and 
consumer with whom the German American Portland 
Cement Works is related in business.’’ 

The Universal Portland Cement Company will 
move its offices from 72 W. Adams street to the 
New Continental & Commercial National Bank 
building at La Salle and Adams streets, on or about 
April Ist. The Universal will occupy the entire 
fifteenth floor of that magnificent new building 
which is one of Chicago’s principal marks of prog- 
ress of the past year. The policy of the Universal 
remains the same for 1914, and a splendid feeling 
of encouragement prevails in the organization, in- 
dicating that a steady progress of the trade is antici- 
pated. In the sales department it is felt that the 
year 1914 will bring to the cement industry an 
advancement that has been looked for for some 
time past. Present market is reported as being 
entirely favorable, with many indications of a 
steady advance of activities. 





SOUTHERN CEMENT MEN ANTICIPATE REMARK- 
ABLE YEAR. 


Marked Optimism Shown on All Sides—A. & G, 
Concern to Reorganize. 

Birmingham, Ala., Jan. 15, 1914——Among the 
prominent manufacturers in the Birmingham dis- 
trict it is noted that the cement makers are prob- 
ably the most confident that 1914 will be the great- 
est business year in the history of the country. 
Almost without exception they look upon 1914 as 
a ‘‘banner year,’’ and feel justified in naming it 
thus, even though the year has only begun. Every 
one believes in 1914, and is satisfied that January, 
1915, will come after the close of the greatest 
building and development year ever known in the 
Southern states. 

As a mere basis, 1913 was much better than any 
preceding year, they declare, even though pending 
national legislation, such as the currency bill, held 
back development and construction work of many 
kinds. Despite all detrimental factors, last year 
was the greatest the cement manufacturers of the 
Birmingham district have ever known. One of the 
reasons for the extreme optimistic feeling is that 
assurances have been forthcoming during the past 
two weeks that many large projects contemplated 
more than two years ago will now go ahead. This 
has led to an equal feeling of optimism among 
contractors and construction engineers throughout 
the South. Furthermore, it is noted that with the 
passage of the Owen-Glass Currency Bill the con- 
tractors now feel that there will be money avail- 
able for carrying out new construction projects 
which may be started, both large and small. 


There were many large construction projects 
worked in 1913, such as the Alabama Power Com- 
pany’s dam at Ocampo, Fla.; the huge dam at 
Columbus, Ga.; another in Tennessee, at Hale’s 
Bar, and several large buildings in Birmingham, 
Atlanta and other foremost Southern cities. They 
believe, also, that many new industries will open 
up during the year and that huge corporations of 
Birmingham and other districts of the South will 
be given much new development work, and that 
throughout the South in general building operations 
in 1914 will far exceed those of any previous year. 

W. W. Snead, of the Carolina Portland Cement 
Company, said: ‘‘This year certainly looks good 
to us. Last year was good, even better than any 
preceding year, and collections in general have 
been excellent. A number of iron and coal mines 
were opened in 1913, and these, with the huge con- 
struction projects, helped business during the past 
year wonderfully. The currency bill ought to open 
things up, it appears to me, and make money easier 
and help construction work in every way. It is, 
of course, a bit too early to speak with any author- 
ity, but we look for an excellent year’s business.’’ 

Most enthuiastic over 1914 business prospects is 
W. D. Lewis, of the Standard Portland Cement 
Company, who said: ‘‘We look for 1914 to eclipse 
all others, just as 1913 excelled the preceding years. 
It appears that the steel corporation will do much 
construction and development work this year; that 
many new industries will open up; that other large 
corporations of the district will spend money on 
development projects this year; all these, with the 
operation of the currency bill, ought to make 1914 
the greatest business year the cement manufac- 
turers have ever known. Unsettled legislation held 
back many projects in 1913, but where it held them 
back, readjustments will now bring them out. There 
were many big projects undertaken during the past 
year and these projects were successfully ecom- 
pleted, as well as were a number of big buildings 
in Birmingham and other cities, and these propo- 
sitions made the past year’s business very satis- 
factory. There is every reason to believe that 
1914 will far exceed in volume of business the year 
1913.’ : 

H. M. Blanchard, of the Atlantic & Gulf Port- 
land Cement Company, did not hesitate to declare 
that business has already been favorably affected 
by the passage of the Owen-Glass Currency Bill. 
‘*In the last 60 days,’’ he said, ‘‘money has loos- 
ened up and now that the currency bill has been 
passed and will soon be in operation, money for 
construction and development work should be more 
easily available. Pending legislation did not great- 
ly affect 1913 business with us on account of the 
many big projects under construction during the 
year. The work at Ocampo, that on the Warrior 
river and at other places in the South made 1913 
business greater than all preceding years. We 
look for greater construction and building work 
in general this year than ever before. We should 
like to see the railroads obtain the 5 per cent 
increase in their rates which they have asked for, 
as that would mean much for the development of 


the country.’’ 
ca * + aa 


Preliminary steps toward a reorganization of the 
Atlantic & Gulf Portland Cement Co. have already 
been taken and it has been stated that Baltimore 
capital has been interested in the proposition. The 
Atlantic & Gulf Portland Cement Co. is a big busi- 
ness concern, the recent appraisal of which placed its 
assets around $700,000. It was thrown into bank- 
ruptey about a year ago, and since that time W. S. 
Lovell, receiver, has been handling its affairs, and 
under his direction it has made a satisfaetory 
net profit. Considerable interest is manifested in 
the reorganization of this big concern and there 
is said to be virtually no doubt that such a thing 
will take place. 


. * * 


C. H. Dickinson, sales manager of the Southern 
Cement Company, said: ‘‘This year looks partieu- 
larly bright to us. We already see assurances that 
many new industries will be opened up which were 
held back during 1913. In fact, it appears that 
they have been waiting for the new year. They 
have been lying dormant, but now we may expect 
them to take on life. Prices and demand during 
the past year were satisfactory—in fact, better than 
previous years—and with the money available 
through the passage of the new banking law, there 
should be no reason why 1914 cannot be safely 
predicted the ‘‘ greatest year in the cement indus- 
try throughout the South.’’ 





The Tidewater Portland Cement Co., Union 
Bridge, Md., will add to the electrical drive equip- 
ment in its mills three 15 h. p., two 25 h. p. and 
two 100 h. p. induction motors recently ordered from 
the General Electric Co. 
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LOUISVILLE CEMENT NEWS. 
Demand Is Laggard, Many Plants Being Tempo- 
rarily Closed Down. 

Louisville, Ky., Jan. 15.—The slow demand for 
cement, resulting from the general inactivity in 
concrete construction work of any size, has caused 
shut-downs at plants in this vicinity, ranging from 
three weeks to thirty days or more. There are few 
large jobs in sight, although general prospects are 
regarded as excellent, in view of the sound condi- 
tion of business and the absence of any cause for 
pessimism. 

The plant of the Kosmos Portland Cement Com- 
pany, at Kosmosdale, Ky., has been closed down 
for the past three weeks for repairs and improve- 
ments. The rather open winter experienced has 
been of marked assistance to the company’s busi- 
ness and the demand for cement has been fairly 
good for the season. Operations are now on for 
the purpose of accumulating a reserve stock. Presi- 
dent Samuel Horner, of Philadelphia, was in Louis- 
ville recently and visited the plant. Sales Man- 
ager C. M. Timmons visited western Kentucky and 
Tennessee during the early part of the month, and 
obtained a line on a number of jobs which are 
expected to materialize during the spring. The out- 
look is regarded as excellent, in spite of the ab- 
sence of big jobs. 

The cement plant of J. B. Speed & Co. has been 
closed down for several weeks, the shut-down being 
fixed at thirty days. The demand for cement is very 
quiet at present and indications are that it will 
continue so for several months, in the opinion of 
one of the officers of the company, in view of the 
absence of any large jobs. The lime plant at 
Milltown, Ind., is still running, however, there 
being a good steady demand for lime for various 
purposes. ; 

The report of the United States Geological Sur- 
vey on the non-metallic mineral production of Ken- 
tuecky for 1912, which has just been made public, 
makes available for the first time exact figures on 
numerous industries. The production of Portland 
cement, however, is lumped with that of West Vir- 
ginia and Tennessee, as there was only one pro- 
ducing plant in Kentucky, that of the Kosmos 
Portland Cement Company, in 1912. The produc- 
tion of the three states in question for 1912 is 
given at 2,348,896 barrels, as against 1,981,341 in 
1911, The plant of J. B. Speed & Co., one of the 
oldest and largest concerns in business in this sec- 
tion, is located some miles from Louisville, in 
Indiana, and its production, therefore, goes to the 
credit of the Hoosier State, although the business 
is handled in Louisville and the company is a 
Louisville concern. 


CEMENT OUTLOOK BRIGHT IN NEW YORK 
MARKET. 


New York, N. Y., January 20.—At the beginning 
of the year a great deal of encouragement is felt 
among Portland cement manufacturers and build- 
ing supply interests in general throughout the East. 
The optimistic feeiing is based on various industrial 
reports which indicate a successful financial future. 

According to the ‘‘Reeord and Guide,’’ of new 
York, it was not difficult for manufacturers and 
dealers in building supplies to follow the financial 
barometer of the metropolitan district during the 
closing weeks of 1913. It was noted that during 
a period of several weeks money was being drawn 
from railroad securities and turned into real estate 
mortgages. . 

The leading manufacturers of cement and other 
building materials have declared that in times of 
depression all signs may fail, but that there is now 
a definite beginning toward industrial expansion. 
Dividends are not as rich as they have been in 
other years, but it is because money is being taken 
from the stockholders to increase mill outputs to 
meet the new conditions of trade. For years the 
greatest mill expansion has been concentrated among 
so-called ‘‘ big business.’’ The small operators must 
now expand their capacities while the mills of 
greater companies are restricting outputs until 
they know where they stand. Such a condition 
accounted in no small degree for the tightness of 
money during 1913. The stockholders have not so 
much money to pour into Wall street because their 
dividends have been clipped but the savings banks 
and insurance companies continue to take deposits 
which are finding their way into bonds and 
mortgages secured by real estate. 

If this condition continues to obtain in the 
financial readjustment which follows the passage of 
the Owen-Glass currency bill, there must ensue a 
good demand for building material in the early 
months of 1914, and to this end it is apparent that 
distributors are insuring late winter deliveries 
rather than stocking heavily on uncertain and pros- 
nective demand. By the same token prices are 


being kept as low as possible to encourage buyers 
to come into the market. 

One of the 1913 obstacles of the cement industry 
in New York, which will not be a factor of con- 
tention during 1914, is the use of imported prod- 
ucts such as Belgium and German brands. It is 
said to be finally settled that the imported brands 
have lost prestige with dealers, contractors and 
architects by the fact that it has been proven 
that the American Portland cement is not only 
equal in quality but also holds actual advantages 
in prices. Not so long ago the basis for rumors 
current in New York to the effect that Belgium 
and German competition under the new tariff law 
was being known as a factor were found in Phila- 
delphia, where, because foreign cement could be 
unloaded from lighters direct at railway docks, 
saving a lighterage charge of 10 cents exacted in 
the New York port, these brands were coming in. 
In the opinion of the building material interests 
ot New York there is, however, small probability 
of the foreign brands becoming an actual factor 
in the market. 

At the time of the Philadelphia conditions 
referred to American Portland cement was sold at 
$1.58 a barrel on a 90 cents mill basis, each barrel 
holding four bags on which there is a rebate of 
10 cents for each empty sack returned in good con- 
dition, making net price for U. S. standard true 
American Portland cement in the market $1.18 and 
$1.06 in Jersey City. 

The best grades of German cement were sold in 
New York and Philadelphia at the same time 
under the new tariff at $2.05 a barrel, and Bel- 
gium (counting from two to three bags to the 
barrel) would normally be quoted at about 40 cents 
less. During the last week in December, 1913, 
important statistics covering cement were not avail- 
able to show just the extent of German and Belgium 
inroad into the market, but it was declared that 
if those particular cements are to make any head- 
way in the New York market as a competitor, the 
price will have to be 25 cents lower at least. 

In reviewing the situation Supt. Rudolph P. 
Miller, of the Bureau of Buildings of New York 
City, declared that all cement used must conform 
at least to the standard as set forth in the build- 
ing code. The standard being low—and since the 
last chance for code revision under the present 
administration has passed and the higher standard 
cannot be fixed at present—he is looking into the 
cement situation to ascertain whether the Belgium 
and German cement meets the present standards. 
Dealers, architects and contractors are fully pro- 
tected against false representations regarding build- 
ing materials and particularly cement. The Amer 
ican Society for Testing Materials has established 
standards which are now universal in the United 
States. If the dealers or builders are in doubt of 
the character of the cement that is being delivered 
they can demand certificates of standardization. 

It is predicted that the general consumption of 
cement in New York state during 1914 will far 
exceed that of any previous year. Predictions are 
generally based on the fact that proposed projects 
now show indications of early calls for large quan- 
tities of cement, inasmuch as construction con- 
tracts held in abeyance during 1913 are now being 
awarded. . 

RECORD PRODUCTION OF PORTLAND CEMENT 
IN 1913. 


Geological Survey Estimate Shows Nearly Ten 
Million Barrel Increase. 

According to returns received by the United 
States Geological Survey up to January 12, 1y14, 
it is estimated by Ernest F. Burchard that the quan- 
tity of Portland cement manufactured in the United 
States in 1913 was approximately 92,406,000 barrels, 
compared with 82,438,096 barrels in 1912, an increase 
of about 9,967,900 barrels or 12 per cent. The 
estimated shipments of Portland cement during 
1913 were 88,853,000 barrels, compared with 
85,012,556 barrels in 1912, an inerease of about 
3,840,400 barrels, or 4.5 per cent. On account of a 
large surplus of production over shipments stocks 
of cement at the mills apparently increased more 
than 45 per cent, or from 7,811,329 barrels in 1912 
to 11,375,000 barrels at the close of 1913. In 1913 
the relations between production and shipments 
were the reverse of those for 1912, when ship- 
ments exceeded production, It may be necessary 
to revise considerably the estimates of stocks, but 
it is believed that these figures for production and 
shipments are very, close to those that will be shown 
by complete returns from all producers. 

Although few definite statements as to selling 
prices are at hand, it is evident that the average 
value per barrel was appreciably higher than in 
1912. Increases of 10 to 25 cents a barrel are re- 
ported from several plants in the Central and East- 
ern states, but there were slight decreases reported 
from a few plants in the Rocky Mountain district. 


Two new plants, both in Washington, were added 
to the list of producers during 19138. 

The following table gives, by commercial dis- 
tricts, the estimated production, shipments and 
stocks for 1913 and the actual production, ship- 
ments, and stocks for 1912, together with the per 
cent of change: 

Portland Cement Production in the’ United States in 1912 
and Estimate for 1913, by Districts (In Barrels). 





Estimate Change 
nanecniniatigai 1912 1913 Per Cent. 
Lehigh District (Eastem Pa. and westerm N.J) 
Production 24,762,083 27,079,000 Increase 9.4 
Shipment 26,013,891 26,734,000 Increase 2.8 
Stock 1,927,495 2,332,000 Increase 21.0 
New York State. 
Production 4,492, 806 5,208,000 Increase 15.9 
Shipment 4,543,060 5,239,000 Increase 15.3 
Stock 555, 989 430,000 Decrease ‘22.7 
Ohio and Yesterm Pennsylvania. 
Production 7,359,402 7,704,000 Increase 4.7 
Shipment 7,398,753 7,302,000 Decrease 1.3 
Stock 640,672 1,027,000 Increase 60,3 
Michigan and Northeast Indiana. 
Production 4,308,645 5,065,000 Increase 17.6 
Shipment 4,417, 808 4,967,000 Increase 12.4 
Stock 515,619 609,000 Increase 18.0 
Southern Indiana and Kentucky. 
Produe tion 3,091,603 3,006,000 Decrease 2.6 
Shipment 3,134,841 2,861,000 Decrease 98.7 
Stock 285,422 437,000 Increase 53.1 
Tllinois and Northwest Indiana. 
Production 10,659, 357 12,406,000 Increase 16.4 
Shipment 10,677,479 11,566 ,000 Increase 8.3 
Stock 1,106,547 1, 942,000 Increase 75.5 


Southeastern States(Ala., Ga., Mé., Tenn., Va., Va.) 


Production 4,737,257 5,724,090 Increase 20.8 
Shipment 5,082,209 5,492,000 Increase 68.1 
Stock 348,182 623,000 Increase 78.9 
Iowa and Missouri. 
Production 7,583,933 8,427,000 Increase 11,2 
Shipment 7,804,902 7,962,000 Increase 2.0 
Stock 893,720 1,363,000 Increase 52.5 
Great Plains States (Kang., Okla., and Central Texas) 
Production 5,807,043 6,200,000 Increase 6.8 
Shipment 6,174,085 6,090,000 Decrease 1,4 
Stock 708,657 789,020 Increase 11.3 


Rocky Mountain States(Colo., Utah, Mont.,ariz.@ 7.Texas) 


Production 2,299,252 2,671,000 Increase 16.2 
Shipment 2,234,602 2,568,900 Increase 14.9 
Stock 222,037. 312,000 Increase 40.5 
Pacific.coast Safes (Cal. and Wash.) 
Production 7,336,715 8,916,000 Increase 31.5 
Shipment 7,931,927 8,072,000 Increase 7.2 
Stock 606,989 1,511,000 Increase 148.9 
TOTAL. 
Production &2 , 438,095 $2,406,000 Increase 13.1 
Shipment 85,012,556 63, 653,000 Increase 4.5 
Stock 7,811,329 11,375,000 Increase 45.6 





PHILADELPHIA CEMENT NEWS 


J. B. Lober, president of the Vuleanite Port- 
land Cement Co., was quite busy but took time to 
advise that the near future meant for good ship- 
ments of ‘‘ Vuleanite’’ as well as of other brands. 

W. Nash of the W. G. Hartraft Cement Co., was 
of the opinion that every one of the three plants 
represented by that company would receive its 
quota of the business to come, though the trade 
was quiet at this time. Both Washington Harder 
and H. M. Fetter were out on the ‘‘firing line’’ 
visiting the trade. 

Gaston Daus, of the ‘‘Lehigh,’’ whose estimates 
are always conservative, looked forward to his 
usual large share of what little business now of- 
fered in this territory with a corresponding in- 
crease as the market opened later in the season. 

George N. Dawes, manager of the Alpha Port- 
land Cement Co., 909 Harrison building, Philadel- 
phia, Pa., in speaking of the outlook for the 
coming months of the new year, said: ‘‘It is too 
early in the year to say just what the conditions 
in our business will be. Indications show from 
the preliminary work that it will be good. I sin- 
cerely hope that it will show better conditions than 
have been current during the year just passed.’’ 

The Atlas Portland Cement Company, 1012 Mor- 
ris building, Philadelphia, Pa., has leased the plant 
formerly occupied by the Catasauqua Castings Com- 
pany, at Catasauqua, Pa., from the trustees. The 
plant is now undergoing alterations and improve- 
ments, after which it will be used in making experi- 
ments with cement and slag. It is expected that 
a portion of the foundry will also be put into oper- 
ation to manufacture castings used at the cement 
plant. 





J. Morris Trankley, veteran engineer of the 
Atlas Cement Company’s plant at Northampton, 
Pa., died suddenly of heart failure in the engine 
room, on December 26. Mr. Trankley had been 
connected with the Atlas company for a number 
of years, and was highly respected by all who 
knew him. He was 78 years old. 





The Crescent Portland Cement Company has 
resumed operations at its plant at Wampum, near 
New Castle, Pa. It has changed its pay days to 
the 12th and 27th of each month. 
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THE NATIONAL LIME MANUF 
ERS’ ASSOCIATION, 
(Meets Semi-Annually.) 
Officers. 
President—Wm. E. Carson, Riverton, Va. 
First Vice-President—J. King McLanahan, 
Hollidaysburg, Pa. 
Second Vice-President—Lowell M. Palmer, 
Jr., New York, N. Y. 
Third Vice-President—Geo. E. Nicholson, 
Manistique, Mich. 
Secretary—Fred K. Irvine, Chicago, Il. 
Treasurer—C. W. 8. Cobb, St. Louis, Mo. 


Executive Committee. 


Wm. E. Carson, Chas. Warner, L. Hitch- 
cock, W. M. Hunkins. 
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LIME MEETING DRAWING NEAR 


Most Interesting Program Ever Arranged Will Be 
Heard—Below Are Some Reasons Why Lime 
Manuacturers Should Attend. 


As announced last month, the annual meeting 
of the National Lime Manufacturers’ Association 
will be held in Hotel Astor, Times Square, New 





PROGRAMME. 
Wednesday, February 4. 
Morning Session—9:30 A. M. till 1:00 P. M. 
Buffet Luncheon. 
Afternoon Session—2:00 P. M. till 7:00 P. M 


Thursday, February 5. 
Morning Session—9:30 A. M. till 1:00 P. M. 
Buffet Luncheon. 

Afternoon Session—2:00 P. M. till 7:00 P. M. 
Report of Standardization Committee. H. 8. 
Spackman, 

Papers to Be Read. 

The President’s Annual Address, ‘‘ Whom 

the Gods Destroy, They First Make Mad.’’ 

‘*A Report of the Work During the Year,’’ 
by Warren E, Emley. 

‘*Raising the Market for Lime,’’ by Karl 
Langenbeck. 

**The Value of Ground Limestone and Hy- 
drated Lime as a Dryer in Acid Phosphate 
Manufacture and a Filler in Complete Fer- 
tilizers,’’ by Ellis Soper. 

‘<The Operation of the Boiler Kiln During 
1913,’’ by Phil. Daurnheim. 

‘‘How to Burn and Hydrate Lime,’’ by 
A. H. Lauman. 

‘*Producer Gas and Its Application to Lime 
Burning,’’ illustrated with lantern slides, by 
W. B. Chapman. 

‘‘Fire and Accident Prevention,’’ illus- 
trated with lantern slides, by H. W. Foster. 

‘*Properties of Blasting Explosives,’’ by 
Willard Young. 

‘“Results from Experience in the Use of 
Silica Brick in Lime Kilns During 1913,’’ by 
Kenneth Seaver. 

‘*Two Years’ Observation of Lime Manu- 
facture in the West,’’ by E. W. Lazell. 

‘4 Farmer’s Experience With Lime,’’ by 
W. F. Massey. 

‘‘The Line of Least Resistance for Lime 
Hydrate Manufacturers,’’ by F. F. Lincoln. 

‘*Hydrated Lime Plaster—the Bright Fu- 
ture of the Lime Industry,’’ by Lawrence 
Hitchcock. 

‘¢How Much Lime Do We Want to Sell, and 
at What Price?’’ by Merrill B. Sands. 

‘*Holding Up Prices,’’ by C. J. Curtin. 

‘‘The Open Price Policy,’’ by Henry M. 
Camp. 

‘*Sales Promotion Policies in the Lime In- 
dustry,’’ by Chas. Warner. 

‘*Hydration Problems,’’ by Chas. Kritzer. 
‘*Gas Producer Problems,’’ by Mr. Bradley. 














York, N. Y., on February 4 and 5, and you, Mr. 
Manufacturer, are invited to attend. If you are 
a member of the N. L. M. A. this invitation is 
unnecessary; if not, your attendance at one meet- 
ing will make you a member. 

President William E. Carson writes as follows: 

‘*The 1914 annual meeting is going to be directed 
particularly along the line of the marketing and 
selling end. The first gun fired will be by Henry 
S. Spackman, who will present the report of the 
Standardization Committee; this will be not later 
than 10 o’clock on the ‘morning of February 4, the 
meeting having assembled at 9:30. The importance 
of the standardization of lime has not been fully 
appreciated; it stands midway between the manu 
facturing and selling end. The salesman, know 
ing his goods are standardized, can go forward 
with confidence; the architect feels safe in making 
his specifications; and the honest, earnest manu 
facturer, from the manufacturing end, knows that 
he is protected. 

‘*Next will come a report from the United 
States Government’s lime expert and investigator, 
W. E. Emley, who will make ‘‘a Report of the 
Work During the Year.’’ Mr. Emley is an 
independent investigator of the subject of lime. 
The United States Government Bureau of Stand- 
ards is investigating and compiling information on 
lime. They were induced to do this by the Na 
tional Lime Manufacturers’ Association, and for 
years have been working on fundamental questions 
regarding lime. They have now reached a place 
where they will lead in investigations, therefore 
Mr. Emley’s paper will be more than ordinarily 
interesting. 

‘*Our next paper will be by Mr. Karl Langen 
beck, a German-American commercial scientist, on 
the subject, ‘Raising the Market for Lime.’ In 
his paper he will suggest new uses for lime, and 
throw out hints as to how the market can be in 
creased, so as to forestall the fatal condition of 
the supply exceeding the demand. 

‘“Next will come a paper by Ellis Soper on ‘The 
Value of Ground Limestone and Hydrated Lime as 
a Dryer in Acid Phosphate Manufacture, and a 
Filler in Complete Fertilizers.’ Here is a 
tremendous field for quarry waste and hydrated 
lime. Laws should be enacted in every state, mak- 
ing in unlawful to use any kind of filler that is 
not of value to the soil. 

‘*Next we will have a paper from Phil. Duern 
heim on ‘The Operation of the Boiler Kiln Dur- 
ing 1913.’ Those who were present at the last 
annual meeting will remember the unique new 
kiln Mr. Duernheim described. He is to tell about 
the operation of this kiln during 1913. In a letter 
to me he said his repairs will not amount to $10 








after a run of 30 months, with an output of from 
400 to 425 bushels per day. 


‘*Next A. H. Lauman will mix in, not with a 
paper, but with an off-hand discussion on ‘How to 
Burn and Hydrate Lime.’ Every person who 
knows Mr. Lauman can look forward to such a 
common sense discussion of these subjects as will 
be not only instructive, but entertaining. Mr. 
Lauman has it in him as big as a barrel and knows 
just as much, ‘if not a httle more,’ than Peter 


‘Martin on any subject connected with lime, so 


he is a ‘wise guy’ sure enough. 

‘“*W. B. Chapman will then take up a discussion 
on ‘Producer Gas and Its Application to Lime 
Burning,’ illustrating the lecture with lantern 
slides. The gas producer problem is one that 
every lime manufacturer must sooner or later solve 
If you have a gas producer on your plant you will 
surely want to hear this lecture; if you have not, 
the more information you acquire, the better it will 
be for you. 

‘“*H. W. Foster, than whom there is no better 
equipped man for the subject of his paper on ‘Fire 
and Accident Prevention,’ will next give a lantern 
slide-illustrated paper. I have asked him to par 
ticularly treat the accident side of the subject, 
as the trend of the times as seen by party declara 
tions, court decisions, and general newspaper dis 
cussion means the enactment of very stringent 
accident liability and accident prevention laws, and 
we had better get in line for what is coming. 

‘‘Tt is appropriate, right after Mr. Foster’s paper, 
to have one on the dangerous end of our business, 
and this will be treated by Willard Young in a 
paper entitled, ‘Properties of Blasting Explosives.’ 
Mr. Young is an expert on this subject. It is prob- 
able there is more waste in the use of explosives, 
both as to material used and the results obtained, 
than any other point around a lime plant, so his 
paper will be well worth hearing. 

‘*Kenneth Seaver will supplement his paper of 
last vear, ‘Fire-Brick Lining for Lime Kilns,’ by 
a paper entitled, ‘Results from Experience in the 
Use of Silica Brick in Lime Kilns During 1913.’ 
In the best-managed plants a loss of two months 
per year is caused by the depreciation of the lining 
of the kilns, and Mr. Seaver writes me he has some 
good and interesting information on this subject. 

“Dr. E. W. Lazell, who is well known as one 
of the leading lime engineer-chemists in the United 
States, by my special request is coming from Port 
land, Oregon, for the purpose of not only offering 
a paper, ‘Two Years’ Observation of Lime Manu- 
facture in the West,’ but to discuss and debate 
every subject that arises at the meeting, relative 
to the manufacture of lime. He is going to take 
a live interest in the specifications of the 
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Standardization Committee and the general work 
that has been done by the Association since he 
went West. From his letters to me, I think he 
has a brick wrapped up in his handkerchief. 

‘*Prof. W. F. Massey, a 75-year-old experienced, 
practical farmer, agricultural and horticultural ex- 
pert and counselor, agricultural editor of the 
‘Times-Dispatch’ and associate editor on ‘Pro- 
gressive Farmer,’ ‘Southern Planter’ and ‘Market 
Growers’ Journal,’ is going to give a paper on ‘A 
Farmer’s Experience with Lime.’ He also will 
have a brick in his handkerchief for some of the 
agricultural theorists that are exploiting the 
farmers. 

‘*Entering the field of hydrated lime, Stuart 
Maxwell will have a paper on ‘Hydrated .Lime 
in Concrete Roads.’ If we but go after this sub- 
ject, here is a field that will take up the entire 
product of the lime industry. A bill has been 
offered in congress for the appropriation of $20,- 
000,000 to commence the buidling of roads through- 
out the United States. Investigation has shown 
that it is wasting money to build anything but 
concrete roads, and the Natonal Lime Manufactur- 
ers’ Association has been driving the investigators 
to the use of hydrated lime in their mixtures. This 
is something worth hearing about, and Mr. Spack- 
man will have a supplemental talk on this subject. 
He has been working for upwards of 12 months on 
this particular line of work. 

“‘}, F. Lincoln will then take up the subject, 
‘The Line of Least Resistance for Lime Hydrate 
Manufacturers,’ and will give his viewpoint on 
the subject, which is a pretty broad one. 

‘*Perhaps there is no person who is_ better 
equipped to discuss his subject than Lawrence 
Hitchcock, as not only does he handle more of it, 
but he never stops talking about it, and dreams 
about it at night; ‘Hydrated Lime Plaster—the 
Bright Future of the Lime Industry,’ will be a 
paper worth hearing. 

‘* Judge Chas. IF. Moore will deliver a lecture 
that will lift the entire association out of its 
rut and give it another viewpoint. I will say noth- 
ing further about this paper, as it is a surprise 
packet. 

‘‘Coming toward the end of the meeting, in 
order that you may take home with you viewpoints 
on the most important end of the business, we will 
have three papers—the first by Merrill B. Sands 
on ‘How Much Lime Do We Want To Sell, and At 
What Price.’ Mr. Sands is going to propose a 
system by which an increase in sales can be had, 
and at this point I would like you would look up 
the full-page advertising story in the Saturday 
Evening Post, entitled, ‘An Advertising Idea From 
Darkest Africa,’ on page two, of the January 17, 
1914 issue, and see if the coal tar problem isn’t a 
bit like the lime problem. 

‘*Mr. Curtain will then have something to say 
on the question of ‘Holding Up Prices.’ How he 
is going to get around the Sherman law and the 
Seven Sisters, I don’t know; it is up to him to 
unravel the problem. 

‘¢Mr. Camp will take up the subject of ‘The 
Open Price Policy,’ as now under way by the 
Camp Lime Service Bureau, the advantages secured 
in accurately knowing trade prices and not acting 
under false information. Mr, Camp for upwards of 
12 months has successfully and lawfully. conducted 
a Lime Service Bureau. This has been in opera- 
tion in Washington, and its plan has been approved 
by Mr. Brandeis. It has solved the selling problem 
for at least one district. 

‘Chas. Warner will close the meeting with a 
paper entitled ‘Sales Promotion Policies in the 
Lime Industry.’ The title of this paper, coupled 
with Mr. Warner’s name, will mean a discussion 
of the subject along practical and convincing lines; 
it will be a study of trade conditions in the lime 
industry, with a solution offered for them. 

‘‘T have said nothing about papers that have 
been promised by Wm. E. Bradley and Chas. Kritzer, 
because they are both so diffident that when the 
time comes I can never get them on their feet. 
Kritzer is the hydration fiend and Bradley the 
producer wizard. We will probably have a paper 
on ‘The Rotary Kiln,’ also. 

‘‘Under the head of ‘General Discussion,’ such 
subjects as ‘ Liability Insurance vs. Employees Com- 
pensation,’ ‘The Time Clock on the Lime Plant,’ 
ete., etc., will be brought up. 

‘‘Tf this program does not bring you to the meet- 
ing, you are hopeless. By-the-way, you can be- 
come a member of the National Lime Manufactur- 
ers’ Association by slipping twenty-five bones 
across to Col. C. W. 8S. Cobb, Syndicate Trust 
building, St. Louis, Mo., which will pay your 
initiation fee and first year’s membership. The 
annual dues are $25. Regardless of whether you 
have done this or not, come to the meeting and 
hear the discussions. Of course you will not get 
any of the papers and minutes unless you become 
a member.’’ 





A Mammoth Lime-Burning Establishment 





Completion of National Mortar & Supply Co.’s New Plant Will Insure Unsurpassed Facilities For 
Manufacture of Lime—High Grade Product Due to Engineering Skill and 
Practical Experience of Its Manager. 


lor ten years the advancement made in the lime 
industry, especially toward the development of 
the large consumption of hydrated lime, has been 
its most progressive effort, and to no factor in the 
industry can we attribute more of this progress 
than to A. H. Lauman, who is president and general 
manager of the National Mortar & Supply Co., 
Pittsburgh, Pa., with plants located at Gibsonburg, 
Ohio. The product of this plant is particularly 
adaptable for making dry lime putty and the result 
is, the hydrated lime of this section is well and favor- 
ably known. The large production of the various 
plants in this county alone exemplifies the possi 
bilities of the product, when once introduced. 


his superintendent, F. J. Westelewski, who makes 
his home, which is of modern construction, owned 
by the company and in close reach of the plant, 
right on the company’s own land. Young August 
Lauman, a graduate of Cornell, is also an able 
assistant. It is one of the best constructed plants 
the writer has ever seen in any line, and its prod- 
uct will be as good, if not excel, the ‘‘Banner’’ 
lime produced by the old plants. 

The officers of this company, which was organized 
at Pittsburgh a number of years ago, are: A. H. 
Lauman, president; Alexander Gilliland, vice-presi- 
dent; C. H. Stolzenbach, secretary-treasurer, he 
also being secretary of the Iron City Sand Co., of 
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NEW PLANT OF NATIONAL MOTOR & SUPPLY CO. 


The progress of the National Mortar & Supply 
Company’s operations has been due to the quality 
of the material and the engineering and practical 
experience .of Mr. Lauman who, after selecting 
stone, puts it in such form and handles it with 
a mechanical ability not excelled by any other op 
erator in the lime trade. Following the rapid 
growth of this institution President Lauman for 
a year or more has been working out new develop- 
ments, and the result of his efforts is today a new 
plant; and to the end of seeing what they have 
done the writer spent a day at this institution 
and others in that county. It was an interesting 
trip to go through the three plants of the company, 
starting with the old operations which are fully 
described later in this article. 

This new plant of the National Mortar & 
Supply Co., at Gibsonburg, O., when put in opera- 
tion, which will be on or about March Ist, will 
give that company an equipment of some 35 kilns; 
the new plant itself containing 15 cement-con- 
structed, newest type kilns, operated by three Brad- 
ley gas producers; one Westinghouse turbine of 500 
kilowatts; Sterling water tube superheated boilers; 
grinding machinery and air separation. A special 
slaker of Mr. Lauman’s own patent will be in opera 
tion; conveyor 150 feet long will convey the lump 
lime to the grinder; the ground material will then 
be taken from the slaker to the pulverizers with a 
screw conveyor. A Bates Valve Bag equipment 
will sack the lime. The buildings are of high-grade 
cement construction with roof of book tile, walls 
of cement blocks with steel framing and floors of 
cement. The new building contains 36,000 square 
feet. One tramway will convey the raw material 
to the top of the kilns, which will be operated by 
electricity. The boiler rooms are separate and of 
the most modern type. Three cars of coal on track 
between the plant and boiler, reom can be unloaded 
at one time. Overhead bunkers are used for carry- 
ing some 100 tons over the producers and boilers 
for the quick handling of fuel. All coal is handled 
by machinery. Water softening and purifying 
equipment is used for water feed to the boilers 
and necessary medern equipment belonging to an 
up-to-date outfit. One man to unload or dump 
coal from ears is all that is necessary for this 
manipulation. 

The raw material supplies of this company com 
pose 230 acres of quarty land owned by them 
for some years, and during that period they only 
made a hole about 35 feet deep and about two 
blocks in circumference; thus you will see that the 
increased production will make little impress on 
the raw material. 

The construction of this plant is along the ideas 
worked out by Mr. Lauman and he has been ably 
assisted in putting it together and equipping it by 


Pittsburgh. Two of the young men assisting in the 
handling of this business at Gibsonburg are Harold 
R. Zorn and William Long. 

These operations are located on the outskirts of 
the town of Gibsonburg, Ohio. It is near the 
center of the rich limestone belt frequently re- 
ferred to as the Toledo district. The property is 
connected with the main line of the Toledo division 
of the Pennsylvania Railroad by a spur track half- 
a-mile long, This runs alongside the loading doors 
for outgoing shipments; also to the rock crusher 
storage for gravity loading. A branch from the 
main spur half-a-mile long reaches the coal pockets 
outside the plant where are located the boiler 
houses and gas producers. The old plant is con- 
structed of heavy structural material and built 
upon massive concrete foundations, which rest upon 
bedrock. The boiler power houses, kiln houses, 
including the drawing floors, are built of hollow 
concrete blocks made on the job for the purpose. 

The original hydrate mill building is of the best 
wooden mill construction; fire floor is of iron and 
brick construction. The plants are driven by steam 
power generated by 300 H. P. boilers which are 
embedded in brick concrete and draft is induced 
by a single stack which stands upon a massive 
concrete pier 120 feet in the clear without a guy 
line or support of any kind. 

The engine room adjoins the boiler house. Here 
an automatic Corliss engine, 180 H. P., drives the 
main shaft of the entire works by means of a 22- 
inch belt, The floor of the engine room is of 
brick. A Bury air compressor (345 per minute) 
furnishes air needed to run the quarry equipment 
and the dynamos in the power department; also 
makes current for lighting every part of the works. 
The quarry is equipped with industrial two-yard 
side-dump cars, both air and steam drills of 
Ingersoll-Rand type, besides plenty of tools of 
modern manufacture. 

A Loomis clipper drill is kept busy driving holes 
for blasting. Cars are loaded with rock at the 
working face and taken to the top of the kilns by 
cable incline and discharged by side-dump cars 
and returned by gravity to the quarry floor. Be- 
tween the quarry and lime kiln is located a well 
appointed rock crushing plant (immediately be- 
neath the incline that carries rock to the kilns). 
This is one of the products of the plant, broken 
rock being sold to-road contractors, to public 
officials for street improvement, and for concrete 
work. A No. 5 McCully erusher with suitable 
elevators and separating screens does the work of 
this department. The storage bins have a capacity 
of 400 tons and four separations are made as is 
usual in Ohio road requirements at the present 
time. The bins are erected upon solid concrete 
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foundation of sufficient elevation to provide for 
loading the cars by spouting the material direct 
by gravity. A 40-horse power motor operates the 
crusher plant. The 20 kilns in the first two plants 
are in batteries of 10. They are all steel, lined 
in the usual way with fire brick, and 37 feet high 
from the floor to the top. Six feet over the top 
of the kilns is a wrought-iron cribbing extending 
16 inches inside over all. Into this the stone is 
dumped from the quarry cars, the hoist and dump- 
ing of the cars being taken care of by one man. 
Here a large amount of stone can be stored, and 
as it lies there before being put into the kiln it 
receives the benefit of the heat in drying. 

The burning is done by Bradley gas producers, 
installed by the Duff Patents Co., of Pittsburgh. 
This process has been successful in glass and steel 
plants and has proved itself in these operations. 
For the 20-odd kilns of this company, four 
producers supply the full battery. Coal used is 
mostly from the Ohio and Pennsylvania bituminous 
districts. On the firing floor coal is dumped into 
a hopper and fed to the producer. The oval shaped 
retort is nine feet long, eight feet wide and 
12 feet deep. Below the grade in the producer 
is a layer of ashes submerged in water to prevent 
air entering from below. 

On either side of the producer are two sets of 
pipes, four in all, through which steam is injected 
at a pressure of 45 pounds. The steam carries 
the required amount of air necessary to create 
the gas. The gas passes into brick-lined steel 
flues, 110 feet long and 48 inches in diameter, 
running the entire length of the battery and kilns 
on both sides. In making the first fire in the kiln 
about a car of wood is piled in the fire arch and 
the kiln is filled with rock; about the time the 
wood is burned out the limestone has become red 
hot. The gas and air are then turned on, the 
proper amount of each being governed by valves 
and determined by the color of the flame. At its 
best the flame is between 1,500 and 1,800 degrees 
centigrade. The natural draft created carries the 
flame about eight inches above the fire arch, de- 
pending, of course, largely on the size of the stone 
and the way it is packed into the kiln. It requires 
a shift of two men to run the fire operations and 
drawings of the kilns are made every three to four 
hours. The full consumption in burning lime will 
average about five pounds of lime to one pound 
of coal. 

The operation of the basket below the kiln is 
governed by a lever from the firing floor. The lime 
is dropped into steel cars and distributed over the 
brick cooling floor, 125’x125’ in size. The lime 
floor is shut off from the hydrating mill and ware- 


The hydrating plant is operated under the Lau- 
man process, the handiwork ard invention of A. H. 
Lauman, whose successful engineering ability first 
introduced hydrated lime on a commercial basis. 
The hydrating machines, of which there are two, 
consist of 30° cylinders 48” in diameter. These 
cylinders are stationary, and the mass of con- 
tained material is agitated by the action of paddles. 
The hydrators are in a level position, and the mass 
pushes through the machine while a stream of 
water is played on it, the process being continuous. 
The capacity of each hydrator is four tons per 
hour. The hydrate is again elevated to the third 
floor through an open spiral conveyor 150’ in 
length, this being the cooling process. From this 
conveyor it is spouted into two Raymond Brothers 
Impact Pulverizers, one for each hydrator. These 
machines are operated continuously, the current 
of circulating air drawing the finest particles of 
the hydrate up into the storage bins. The coarser 
particles are dropped back into the pulverizer, after 
which they are again put through the same separat- 
ing process, and no tailings are found on the 
floors. 
twenty-five tons of uniformly separated hydrate. 

In this whole process of hydrating not a human 
hand touches the lime from the time it is dropped 
into the crusher until the bags are removed from 
the bagging machines. It is entirely automatic. 

The hydrate manufactured at this plant is well 
known to the trade in all parts of the country as 
a fine specimen of the famous Ohio type of 
magnesian lime, perfectly hydrated. Its market 
name is ‘‘Banner’’ Hydrate Lime, and with the 
exception of that part sold in the shape of ground 
lime the entire output of the 35 kilns will be made 
into hydrate. 

The growth of the demand for hydrate in the 
past year or two proves that the improved method 
of marketing lime is a success, one that will con- 
tinue to grow and be a benefit to the producer, 
the retailer, the contractor, and last but not least, 
by any means, the consumer, who gets a better 
job and is satisfied thereby. All of this benefit and 
achievement is in no small measure creditable to 
the presiding genius who designed and constructed 
the plants just described, because he first recog- 
nized a need for a hydrate and set about proeduc- 
ing it with gratifying success, and he allows that 
it is not necessary to state that such experience 
costs money. 





The Tabler Lime and Stone Co., Frederick, Md., 
has been incorporated. Capital stock, $35,000. Rob- 
ert S. Hanford will be manager of the company 
and Geo. 8S. Rodock, secretary and treasurer. 


Each of the two bins has a capacity of 
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house by a concrete curtain wall, but connected by, 
a galvanized iron fire door. 

The first floor of the warehouse, which is the 
shipping floor also, is 135’x128’. Lime is brought 
into the mill on wheelbarrows and put through a 
Sturtevant crusher. From this it is spouted into a 
steel-incased Jeffrey elevator and raised 48’ to 
the third floor. Here, in a 50,000-pound capacity 
bin, the crushed lime is kept. From this bin the 
lime is spouted into a grinder, and from there is 
dropped into another bucket elevator which con- 
veys it up 35’. The pulverized lime then passes 
over a fine screen for glass house lime, the tailings 
being spouted back to the pulverizer and put 
through again. After passing the screen the lime 
drops into a bin of 20-ton capacity, and from there 
into a bagger. It is now ready for the ground 
lime trade, which is a rapidly growing branch of 
the industry. 


The National Lime Manufacturers’ Association 
has issued in book form the complete proceedings 
of their eleventh annual convention, held at the 
Hotel Astor, New York, N, Y., January 22-23, 1913. 
The book contains nearly 300 pages with numerous 
illustrations, drawings, tables, ete., and should be 
of great value to every producer of lime. 





The Decarbonated Lime & Sand Company, at 
Waynesboro, Pa., elected the following new direct- 
ors at its December meeting: Ezra Frick, J. Edw. 
Beck, M. E. Sollenberger, Simon Wiener, A. T. 
Hess, W. L. Minick, D. M. Wertz, J. Frantz, J. J. 
Oller, Alf. N. Russell, D. N. Benedict, J. G. Bene- 
dict. They have bought largely of the company’s 
stock in order that development of its land may be 
undertaken more easily. 


MITCHELL HYDRATED LIME. 
Plant of Famous Indiana Product Being Equipped 
with Modern Improvements. 

The Mitchell Lime Co., Mitchell, Ind., is putting 
in a complete hydrating plant of Kritzer equipment 
of the latest design. Work on the construction of 
the buildings has already begun and it is expected 
that the plant will begin operations in about 90 
days. The main building, where the hydrating ma 
chinery will be housed, will be 32 by 52 feet; the 
warehouse 32 by 100 feet. 

The Mitchell lime district is known as the 
‘*Mitchell Lime Territory.’’ The product occupies 
a class by itself as a pure calcium carbonate, as 
founded by nature and the geological survey of the 
state of Indiana named it ‘‘ Mitchell Lime’’ be 
cause the center of the deposit and the first work- 
ings of it were found close to the original Mitchell 
clay, where the town now stands, and it was this 
deposit of lime rock which attracted the Lehigh 
Portland Cement Co. to build its first Western mill 
and afterwards increase it to its present mammoth 
proportions. 

The Mitchell Lime Co. is the successor to several 
lime-burning concerns which operated in a small 
way in the early days, and gradually built up a 
profitable business as the railroad facilities came in 
to open up more distant markets than the meager 
local demand of a purely farming community. Lit- 
tle more than ten years ago the properties came 
into the hands of the late Caleb E. Gowan, who was 
already the greatest figure in the American lime 
industry, and the circle of influence of the plant has 
steadily grown. 

A few years ago Bernard L. MeNulty, a lime ex- 
pert of Chicago, was placed at the head of the 
establishment and immediately the particular qual- 
ities of the Mitchell lime were made to be recognized 
in a wider field and in larger markets. Mr. Me- 
Nulty’s experience taught him early in his activi 
ties in connection with Mitchell lime that a hydrate 
made from it would find an even greater and wider 
demand than it was possible to develop for the raw 
lime product, and the steady growth of the business 
has made it imperative to increase the output and 
to provide for future extension, so that company was 
convinced of the advisability of putting in the best 
obtainable mill for the production of Mitchell hy- 
drated lime. 

Like all of the mill construction that has been 
erected by the men who form the Mitchell Lime Co., 
this plant has been designed and laid down upon 
lines of the broadest efficiency and of the most 
permanent type. The foundations and piers are all 
of solid, massive concrete and the structure and 
superstructure will be entirely of steel and con- 
crete, by the most approved systems of mill con- 
struction known to modern engineering. 

The hydrating equipment has been contracted 
for and will be furnished by The Kritzer Co., of 
Chicago, Ill., so that every detail of the intricate 
process of turning a very high calcium lime into a 
true hydrate is thereby assured. Mitchell, Ind., the 
location of the mill, is right at the intersection of 
the main line of the B. & O. S. W. railroad, almost 
equally distant from Cincinnati and St. Louis, run- 
ning east and west, and with the C. T. & L. or 
Monon Route, running north and south, being 
equally distant from Louisville, Ky., and Indian- 
apolis, and reaching the Chicago market by direct 
route. 

The Mitchell Lime Co. is officered as follows: 

President, Harry C. Trexler; vice president, E. M. 
Young; secretary-treasurer, J. W. Batman. William 
Weitknecht is superintendent. 


A CORRECTION, 

Our last issue contained the statement that the 
Washington Lime Co., Buckeystown, Md., would 
make lump lime at its new plant at Woodville, Ohio; 
also that the company manufactured only hydrated 
lime at its Maryland ,lant. These statements are 
inaccurate in that the company expects to manu- 
facture their well-known Washington Finish, a 
brand whieh has been on the market for some time, 
at its plant in Woodville. In its Eastern plants, 
located in West Virginia, Maryland and Virginia, 
the company makes all kinds of lime, ineluding 
building, chemical, agricultural and hydrate, as well 
as raw ground limestone. 





John L. Howard, president of the Holmes Lime 
Co., Ine., San Francisco, Cal., died January 23. Mr. 
Howard was prominent in many of the big business 
ventures of his native city and was heavily in- 
terested in the lime industry and the building sup- 
ply business. 





One hundred employes of the American Lime and 
Stone Company, at Bellefonte, Pa., were recently 
thrown out of work when the plant closed down for 
the holiday season. 
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ANNOUNCEMENT OF NATIONAL BRICK 
MANUFACTURERS’ ASSOCIATION. 
The 28th Annual Convention of the National Brick 
Manufacturers’ Association Will Be Held at 
New Orleans, La., March 2-7, 1914. 


























The balloting of the members of the National 
Brick Manufacturers’ Agsociation was recently 
taken as to the next place of meeting, the result 
being that New Orleans received an unexpected 
unanimity of choice. : 

The association’s headquarters will be in the 
Hotel Grunewald and very low round-trip rates 
will be extended to the members over the various 
railroads. All the auxiliary associations or al- 
lied organizations are urgently invited to arrange 
for meetings at the same time and place. Every 
possible facility will be afforded for the deliber- 
ative sessions and any social events or pleasure 
trips that may be planned. The executive offi- 
cers of other associations are requested to com- 
municate with Secretary Randall relative to time 
of meetings, ete., so that conflicting arrangements 
may be avoided. 

The members of the National Brick Manufac- 
turers’ Association are invited to suggest topics 
for discussion and formal papers touching on the 
various important phases of the business in which 
they are especially interested. Those desiring 
information as to the requisites for membership 
in the N. B. M. A. or other particulars as to the 
convention are requested to address Theo. A. Ran- 
dall, secretary, Indianapolis, Ind. 

The historical old French city of New Orleans 
is one of the most attractive points in America. 
It has made remarkable growth during the past 
decade and today combines both the modern and 
the antiquated in its architecture and general 
characteristics to an extent not found elsewhere. 
The old French ‘‘Market’’ and its quaint sur- 
roundings, and many other points of interest ap 
peal to all sightseers, both young and old. 

Its semi-tropical climate makes it an ideal win 
ter health resort and its great annual festival, 
the Mardi Gras, has made it the mecea of thou 
sands of fun lovers for a generation or more. 
The carnival is characterized by gorgeous parades 
and various social functions and entertainments 
which are held preceding the first day of Lent. 
During this period King Carnival reigns supreme. 
The merrymaking continues for the better part of 
two weeks, and in response to the wishes of the 
members of the National Brick Manufacturers’ 
Association it has been decided to hold the con 
vention on March 2 to 7, the week following the 
Mardi Gras, so that those who desire to witness 
same can come to New Orleans a week in advance 
of the convention. 

Quite a number have also expressed a wish to 
make a side trip to Panama to see for themselves 
the wonderful achievements of our army engi 
neers in joining the Atlantic and the Pacific 
Oceans, while others may prefer a side trip to 
Havana. 

The Grunewald hotel is one of the many attrac- 
tions of New Orleans. It is the largest and most 
modern and is of fireproof construction. The cuisine 
is famed throughout the land. Its ‘‘Cave’’— 
for so its grill room has been christened—is not 
like any other restaurant in the country. The 
Grunewald affords ample convention halls, a splen- 
did banquet room and all other needed accessories. 
It is operated on the European plan exclusively 
and will make special rates to members and those 
who accompany them of $3.00 and $4.00 per day 
for rooms with bath; and rooms without bath, 
$1.50 to $2.00 per day.; The above rates are for 
one person. When two or more occupy the same 
apartment an additional charge of $1.00 per day 
will be made for each extra person. 

These rates apply to convention dates only. 
Those who wish to attend the Mardi Gras car- 
nival will have to make special arrangements for 
reservations during that period. The management 
ealls attention to the importance of making early 
reservations and requests members to communi- 
eate with the hotel direct, stating intended date 
of arrival, character of accommodations desired, 
number in the party, etc. 


ILLINOIS CLAY MANUFACTURERS’ CONVEN- 
TION. 

As we go to press, the annual meeting of the 
Illinois Clay Manufacturers’ Association begins at 
Champaign, Ill. The’ convention dates are Jan. 22, 
23 and 24, and the sessions will be held at the 
Hotel Beardsley. About 200 members are expected 
to be in attendance. A short course similar to 
that given in the Agricultural College at the Uni- 
versity will be given for the clay workers in the 
ceramic department, starting Jan. 12 and continu 
ing through Jan. 24. The course is a new idea 
inaugurated last year at the University and proved 
very successful. It was the first one of its kind 
in the United States. Many well-known clay mold 
ers were there for the course last year and a 
great many more are expected this year. 

A program is being planned for the meeting, a 
feature being a banquet Friday evening, Jan. 23. 
Officers will also be elected. The present officers 
are: President, J. M. Mamer, of Campus; _ vice- 
president, Fred Titterington, of Rock Island; sec- 
retary, A. E. Huckins, of Champaign, and treas 
urer, George J. Walters, of Chatsworth. 


PATENTS NEW BRICK FOR BIG SEWERS. 

A thin, wedge-shaped brick, so designed that it 
will make a perfect arch with a very thin mortar 
joint, was recently patented by the Los Angeles 
Pressed Brick Company, of Los Angeles, Calif. 
Dies are being made for the special molds required 
of any size of sewer and the company will com- 
pete for the large sewers and storm drains ‘with 
this brick. ‘‘The new brick,’’ says the Architect 
and Engineer, ‘‘is expected to fill all requirements, 
in addition to reducing the cost of brick sewers 
to a point where this type of construction will 
become popular for diameters too large for the 
use of vitrified clay pipe. It will be easily and 
cheaply made and the two longitudinal holes are 
expected to provide sufficient drainage during con- 
struction so that an underneath drainage pipe line 


” 


will not be necessary. 





ADOPTS STANDARD BRICK. 





Unsatisfactory conditions in the San Francisco 
brick business have been attributed largely to over- 
production and partly to the fact that no standard 
size has been made by the various plants; and it is 
believed that these troubles have both been largely 
overcome, A number of the old plants will not make 
common brick this year, some having retired perma- 
nently from the field; and at a recent meeting of 
the Brick Builders’ Bureau, composed of all those 
most interested in this material, a standard size of 
8% by 4 by 254 inches was unanimously adopted. 


and associated with several important business 
organizations of the South, recently assumed the 
management of the A. T. Small Brick Company. 
This plant was purchased recently from W. Henry 
Jones for a consideration of $100,000. It is con- 
templated to double the capacity of the plant next 
summer and make it one of the biggest plants of 
the kind in middle Georgia. 

The Mouse River Brick Co., of Denbigh, Mce- 
Henry county, N. D., has been organized and a 
charter taken out. The company is capitalized 
at $50,000 and the incorporators are Dr. A. Carr 
of Minot, G. A. Stubbins of Granville and H. L. 
Carzoalfner of Denbigh. The old plant of the Den- 
bigh Brick Co., which recently went into bank 
ruptey, has been taken over and will be overhauled 
and have new machinery installed. 





Reports of fire losses in the year 1913, as issued 
by insurance interests, showed a remarkable de- 
crease. The total property loss was $203,408,250, 
as compared with $207,453,9€0 in 1912. The largest 
fire of the year was the one at Hot Springs, Ark., 
which burned over thirty-two and one-half blocks, 
consuming 518 buildings. 

Carlinville Clay Company, Carlinville, TIll.; eapi- 
tal stock, $20,000; manufacturing and dealing in 
all forms of clay products, ete. Incorporators: 
Charles G. MeIntosh, Elmer Woolley, Charles H. 
Woods. 

The board of directors of the National Paving 
Brick Manufacturers’ Association will hold a meet- 
ing on March 2-3 for the purpose of discussing the 
next annual meeting and other matters of interest 
to the organization. 





The Midland Tile Works, of Midland, Michigan, 
has filed articles of incorporation with a capital 
of $10,000. 


The Climax Fire Brick Company, of Johnstown, 
Pa., has increased its capital stock from $200,000 to 
$300,000. — 

The North Dakota Pressed Brick Co., at Dickin- 
son, N. D., has resumed operations, after a shut- 
down of six weeks. The plant will fill an order 
of 700,000 brick which came in unexpectedly. 








E. H,. Seott, LaPorte Ind., who owns several 
farms near Rochester, Ind., has discovered valu- 
able marl deposits on his and adjoining property. 
The deposit is estimated of a value of $2,000 per 
acre, 

Joseph Spang, of Pottstown, Pa., well-known 
brick manufacturer and Civil War veteran, cele- 
brated his forty-eighth wedding anniversary on 
December 26. A reception was given at his home 
in which over thirty guests participated. 











The Chicago Fire Brick Company, which was 
negotiating for a factory location in Fulton, Mo., 
a year ago, has decided to build a $50,000 fire brick 
plant at New Florence, Mo. The plant will employ 
fifty persons and produce 25,000 brick a day. 





Fire of unknown origin completely destroyed the 
plant of the Globe Brick Works, two miles east of 
New Cumberland, W. Va., at 2:30 o’clock Christmas 
morning. The flames started in the drying depart- 
ment. Three frame buildings were entirely de- 
stroyed. —_——_—_— 

Tar River Brick Company at Rock Mount, N. C., 
has been incorporated with authorized capital stock 
of $50,000, with $16,000 subscribed, to begin busi- 
ness, by W. R. Coleman, 8. 8. Toler, R. 8. Gorham, 
W. C. Woodward, Jr., D. J. Rose, George S. Ed- 
wards, A. B. Davis, Jr., J. M. Daughtry and W. 8. 
Wilkinson, all of Rocky Mount. 





William Fricke, a pioneer brick manufacturer of 
Manitowoc, Wis., engaged in the brick business in 
that city for more than 50 years, died at his home 
in Manitowoe on Dec. 15, at the age of 69 years. 
During the last year or so Mr. Fricke’s sons, Gus- 
tave and Irwin, have been associated with him in 
business. He is survived by five children. 





The Cable-Loughman Company, 1328 Broadway, 
New York, announces that it has facilities for 
giving representation to manufacturers of sewer 
pipe and face brick in northern New Jersey and 
southern New York. This company deals exten- 
sively in building materials and covers the dis- 
trict which includes New York City and immediate 
adjacent territory. 

The Carquinez Brick & Tile Company, formerly 
manufacturing common brick, has taken a contract 
to manufacture Denison hollow blocks for thé San 
Francisco territory, and will devote all its manu- 
facturing facilities to this purpose. The Denison 
concern has contracted to take the entire output, 
and will handle the selling end of the business, 
having opened an office in San Francisco January 
15. The Denison blocks are well known in the 
Pacific Northwest and in Los Angeles, where they 
are made by the Los Angeles Pressed Brick Com- 
pany, but this will be their first appearance in the 
San Francisco market. 





The probability of the adoption of a workmen’s 
compensation act by the Kentucky Legislature, 
which is now in session, is viewed with consider- 
able interest by various manufacturers and others 
employing labor in the state. The Kentucky Man- 
ufacturers’ and Shippers’ Association, which in- 
cludes within its membership practically all of the 
manufacturers, is sponsor for a bill which will 
be introduced, providing for a system of compensa- 
tion based upon laws in successful operation else- 
where; but it is certain that other bills on the 
same subject will also be introduced, notably one 
packed by organized labor, which, it is under- 
stood, is copied after the Ohio law, and provides 
for compulsory insurance, to be administered by 
«the state. 


Machinery has been ordered for a brick and tile 
factory at Forest City, N. C. The plant will be 
located just within the corporate limits, near the 
Seaboard depot, and will be one of the largest 
of its kind in western North Carolina. C. C 
Whitaker, manager of the company, states that 
operations will be fully begun by early spring. 
The plant will be operated by steam and when 
complete will turn out 1,000 bricks an hour. It 
will be equipped with modern machinery through- 
out. Almost every grade of brick will be manu- 
factured, most of the clay for this purpose being 
close at hand. The manufacturing of tiling will 
be given special attention, as there is no tile plant 
nearer than Pomona. The company will begin 
operation with a capital of from $5,000 to $10,000, 
which will be increased. 
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“BERKELEY” 


Hydrated 


LIME 





DEALER 


“SECURITY” 
PORTLAND 
CEMENT 








Security Cement & Lime Co. 


Main Offices, Hagerstown, Md. 











“AA” Means 
“The Best That Can Be Made” 


The reason that “Cuicaco AA” 
dealers continue to enjoy 
the largest share of the cement 
business in their respective ter- 
ritory, is due to the User who, 
during the past fifteen years, 
has had ample opportunity to 
acquaint himself with the 
superiority of this particular 
brand, and who uses it, in 
preference to all others. 


Besides, we assist the 
dealer in marketing 
our product. 


Write for full particulars 
and prices today. 


Chicago Portland 
Cement Co. 
30 No. La Salle St., Chicago 
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Standard 
Brands 


Portland Cement 


; Lightest in Color 
SALES OFFICE: Highest Tensile Strength 


Liggett Bldg., St. Louis ALWAYS UNIFORM 


Always the same high 
quality. Prompt ship- 
ment guaranteed at all 
times and made pos- 
sible, as each mill is lo- 
cated within switching 
limits of the two great- 
est railroad centers of 
the West. You are 
assured of your orders 
ety “ng being promptly filled. 


Long Bidg., Kansas City 
MANUFACTURED BY 


Union Sand & Material Co. 


ST. LOUIS KANSAS CITY MEMPHIS 
Liggett Bldg. Long Bldg. Tenn. Trust Bldg 














WETHRPRUFE 





Bates 
Valve 


























We make these enough to carry 


WATERPROOF, 
Open U 
bags in one-fifth seventy-six Ibs. 


Mouth J 
barrel size cheap cement to desti- 


enough to use a ( ; nation. ASK 
and strong TRADE MARK FOR THEM. 
. =n 


REG. U.S. PAT. OFF. 


WATERPROOF 


An Extra Heavy, Extra Strong 
WATERPROOF PAPER BAG 
For Cement, Plaster, Lime, Etc. 


West Jersey Bag Co. 


Camden, N. J. 
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OTTAWA SILICA CO. 
Ottawa, Ill. 


Washed-Steam Dried and Screened 


White Sand 


Facing Concrete Blocks 
Ornamental Concrete Stone 
Unexcelled for wane comgeal 
Roofing 
Exterior Plastering 
Sawing Stone and Marble, etc. 


Analysis 99.90% 
Prices, Freight Rates and Samples on Application 


Shipped in Paper Lined Box 
Cars or in 1754b. Bags 


You can order less than a carload, in fact shipments as 
small as five 175 lb. bags can be delivered economically. 


LARGEST SHIPPERS OF WHITE SAND IN THE UNITED STATES 






















National Screen Separator 








| PTS 
THE LEADING SCREEN IN 
Efficiency 
Durability 
Simplicity 








Write for Descriptive 
Literature to 


National Engineering Co. 


848 Otis Bldg., 10 S. LaSalle St., 
Chicago 
Phone Franklin 3071 




















ROBERT W. HUNT JNO. J. CONE JAS. C. HALLSTED D. W. McNAUGHER 
ROBERT W. HUNT & CO., ENGINEERS 
INSPECTION CEMENT & REINFORCING STEEL 
CHEMICAL AND PHYSICAL TESTING 
Office and Laboratories 


Chicago New_York Pittsburgh St. Louis London 
Montreal San Francisco Toronto Mexico City Seattle 











All changes of copy where proof 
NOTICE is desired must be in our office by 

the 12th of the month preceding 
issue for which it is intended. Where no proof is desired, 
copy must be in office by the 15th. Advertising forms close 
on the 19th and paper goes to press on the 22nd. 

















**‘Giant”’ 
Plaster 
Board 
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THE 


“GIANT, 
PLASTER 
BOARD 

CO. 





The HIGHEST GRADE 
Plaster Board made. Substitute 
for lath or wood sheathing. Im- 
pervious to heat or cold. Fire 
resisting. Vermin proof. Sound 
deadening. Does not buckle. 
Quick drying. Time saving. 
Size of board, 32’x36’. 


~ 


The “Giant” Plaster Board Co. 


Bridgeport, Conn. 


WHIT Whitehall Cement 
Manufacturing Co. 
1722 Land Title Bldg. 


PORTLAND CEMENT Philadelphia 


Saylor’s Portland Cement 


Oldest American Portland 
Used by the United States Government since 1876 


COPLAY CEMENT MANUFACTURING CO. 


SALES OFFICES: 
Fifth Avenue Building, 1106 Land Titie Bidg., 
NEW YORK CITY PHILADELPHIA 


THE SUMMIT SILICA CO. 


BARBERTON, OHIO. 


PRODUCTS: Siest Boutding Sand, Sand Blast Sand, Fire Sand, Core Sand, Concrete 
N =s; Feansylvania Lines, New York Central Lines, Baltimore & 
SHIPPING FACILITIES Ohio i. R., Erie R.R. 
Our material is thoroughly washed and screened, insuring an absolutely uniform 
uality. Kiln dried by the very best process known in the sand business. Finest 
quipped Mill and Best Material in the World. 












































eae 


MANUFACTURING CO 

























PORTLAND CEMENT LIME PLASTER 
RICHARD K. MEADE, Mem: Am. inet: Chem. Ens: 
Chemical, Mechanical and Industrial Engineer 
202 N. Calvert Street, Baltimore, Md. 


Plans and SyeciGeations for Improvement of Old Plants or Construction of New. 
Inspection, Tests and Analyses. Advice as to Improvement of Product or the 
Economic Operation of Plants, Reports on Properties and Raw Materials. 
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1000 Tons of Crushed Rock per Hour on “S-A” Belt Conveyors 
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The Labor Saver is a monthly Keng See 
bites ti itten for the es Designers of gravel washing plants, rock crushing and 
pubncation written for the prac- screening plants, and of conveying and storage systems. 


tical man by practical engineers. 


‘ ° : Manufacturers of 
It describes actual installations. 


“S-A"” Belt Conveyors. 


“Principles of Gravel Washing” “S.A” Shaking and Revolving Screens. 
in Labor Saver No. 60. Send ak, meee Rylpne. 

° “S-A" Elevators. 
for it. “3.4” Car Pullers. 











This illustration shows the concrete storage bins, the conveyors distributing to these bins, and the conveyors carrying from the bins to the railroad, and to the dock 


Our Engineers are at your service for preliminary designs and estimates 


Stephens-Adamson Mfg. Co. 


200 RIDGEWAY AVE., DEPT. “F” AURORA. ILL 
omentasas atone - we eabalen9 amet - 9 . 
New York Chicago Pittsburgh St. Louis 

Boston Los Angeles Salt Lake City Vancouver 























THE SCHAFFER POIDOMETER 








DESCRIPTION 


HE Schaffer Poidometer is a machine which 
= weighs and regulates the flow of materials 
traveling in a continuous stream over a con- 
veyor. It is built very substantially throughout, 
free from delicate working parts, and is moun- 
ted on a steel angle frame, complete with 
driving machinery. It can be attached to a 
hopper, bin or elevator spout, and delivers the 
material in any predetermined quantity at an 
— regular flow, and records the amount 
handled, regardless of changes in specific gravity, —. © 
amount of moisture, or sizes of mere. , Ss 
When it is desired to unite a number of 
different materials there is placed one 
machine for each of the materials, and 
each machine will deliver the desired 
proportions in a constant stream and 


The machine is perfectly self- con- 












































insure an even mixture. © 
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his is only one of the links in the 
chain of SEECO SYSTEMS. A further 
nquiry will reveal interesting facts. 


A ‘ ° 
tained and can be set up im- 7 - < a K g9oo° 
mediately. It has a very wide 5 ~Jo “ —|° 
range in capacity and can be read- ‘e 
ily adjusted, both for different 4 
quantities and also for a large Ps oN Ae 
variety of materials of different con- ° Q 
sistencies. 22S ©o0 00 oo 

The wearing parts are limited in 
seener and pt of —_ @ nature 
that they can be easily replaced. ee 
The poidometer is the result of many e [PATENTED] 

ears of experiment with feeders an 
i roven a practical device. = STYLE “B” 


SEECO SYSTEMS SECURE SUCCESS 








THE SCHAFFER ENGINEERING & EQUIPMENT COMPANY :: TIFFIN, OHIO 
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Double - Stitche 


BELTING 


REXALL 

















belting. 


do not pull out. 


stands edge abrasion. 


Five Reasons Why “Rexall” Is Economical 
for Conveying, Elevating, Heavy Drives 


1. We use a 36 ounce hard woven duck base, the heaviest ever used in 


We use protected inner stitches, so that the plies cannot open up. 
3. We use a laminated construction, so that the bucket bolts and fasteners 


4. We use a filler not affected by heat and cold, so that Rexall Belting keeps 
pliable and does not get hard. 


5. We use a double rounded edge construction, so that Rexall Belting with- 





WHY NOT INVESTIGATE BEFORE YOU BUY THAT NEXT BELT? 








IMPERIAL BELTING COMPANY, Chicago 


























PERMANENT and THOROUGH 







Water-proofing of Cement Work 
/} results from the use of 
Li / 


~—a 


, Maumee 
i// Compound 


/ 
SPECIFICATIONS AND SAMPLES 
ON REQUEST 


N\A 
Lid ip ae —- The Maumee Chemical Co. 
MK wis 403 ST. CLAIR BUILDING 


TOLEDO, 0. 
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SPECIALISTS IN 


Engineering Cement Works 
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Cement Making Machinery 





























THE FULLER ENGINEERING CO. 


Designing, Constructing and Operating Engineers 
ANALYTICAL CHEMISTS 
Cement, Hydrated Lime and Gypsum Plants a Specialty 


OFFICES: Allentown Natl. Bank Bidg. ALLENTOWN, PA 

















REINFORCED PLASTER BOARD 


=== IS 








; Water-Proofed—Corrugated—Air - Celled 
SAVES 50°% of CEMENT PLASTER 


Reinforced Plaster Board is waterproofed so 
the moisture of the cement is not absorbed, hence 
it does not buckle. 


Reinforced Plaster Board is so corrugated 
and wired as to provide 3 times the necessary 
reinforcement to give it the proper]rigidity, so 
it does not crack. 


Reinforced Plaster Board is much cheaper, 
everything considered, than metal and wood lath. 


Reinforced Plaster Board is supplied in 
sheets 48 inches by 48 inches and weighs 3 pounds 
to the square yard —easily handled and applied. 

Reinforced Plaster Board is economic for 
use for inside and outside use. 


Write today for free ——, catalog and prices. We 
welcome full investigation of contractors who are alive to 
opportunities for better buildings at lower cost. 


THE PLASTIC PRODUCTS COMPANY 


SUITE 1509 CENTRAL NATIONAL BANK BLDG. ST. LOUIS, MO. 
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PLASTER 


THE PLASTERING CONTRACTOR. 


By A Material Man. 








The plastering contractor is a man who makes a 
living by taking contracts to plaster other people’s 
houses below cost. Some of them make an easier 
living than others, because they take more con- 
tracts. The plastering contractor believes that 
charity begins at home, and his usually begins at 
some other fellow’s home. If he finds out that 
another plastering contractor has put in a certain 
figure on a job, his charitable nature will not let 
him rest until he has put in a lower figure. Thus 
he makes sure that the poor owner will receive 
a larger donation. About all the plastering con- 
tractor makes on a job is a deficit. 

One plaster contractor does not love another, and 
they scorn to get together to ‘‘ get theirs,’’ although 
they find the material men getting good prices for 
their goods and the mechanics organized to get 
high wages for their labor. There may be 500 
lathers, plasterers and laborers in a town all belong- 
ing to their unions and boosting their wages, but 
who ever heard of 25 plastering bosses forming an 
association and sticking together? Nothing doing 
—it would interfere with their charity. 

The business end of ‘plastering is very simple. 
The plastering contractor seldom stops to inquire 
where his money is coming from before he takes 
a contract. He just steps in and cheerfully spreads 
several tons of nice sticky plaster over an acre 
or two of lath and trusts to luck for his pay. 
After he has done his work, all the other trades, 
such as electricians, steamfitters, plumbers and car- 
penters, immediately run a race to see who can 
make the most holes in it. Then the plastering 
contractor goes back and patches it all up again 
just as nice as it was before, of course making 
no extra charge for this service. 

The increasing cost of living does not seem to 
bother the plastering contractor. It may cost 15 
per cent more for labor and materials now than 
it did five years ago, but he does not raise his prices 
accordingly. The lower he figures, the less he loses. 
The plastering contractor figures that if he lives at 
home, carries his office in his hat, and works ten 
hours a day on the scaffold, he has no overhead 
expenses except his telephone. If some plastering 
contractors allowed themselves fair wages, when 
they get through with a job they would owe them- 
selves money. 

Thus we see why it is that for all the plastering 
contractor’s charity there are no public libraries 
with his name over the front door, nor memorial 
church windows dedicated to his memory. His 
money is all inside, covered up where no one can 
see it. 





WILL ERECT BIG PLASTER MILL. 


R. A. Henley, general superintendent for the 
American Cement Plaster Company at Fort Dodge, 
Iowa, has signed a contract with W. J. Zitterell, of 
Webster City, Iowa, for the building of a new plas- 
ter mill in Fort Dodge to take the place of the 
one burned last summer, The new mill will have 
a capacity of about 600 tons a day, nearly double 
that of the old plant. The new mill will be con- 
structed of steel. 

Mr. Henley cannot give exact dimensions of the 
new plant, but they will approximate 60x300 feet. 
The building will be two floors in height. Work is 
to begin at once. 

The American Cement Plaster Company is one 
of three biggest companies. The other two are 
the United States Gypsum Company and the Acme 
Cement Plaster Company. The head office of the 
American Company is at Lawrence, Kan. 





SIDE ISSUE OF A CEMENT PLASTER PLANT. 


Amboy, Cal., Jan. 19—Near the western coast 
of California there are not many deposits of gyp- 
sum that are commercially valuable for the man- 
ufacture of hard-wall plaster, and the few which 
are good are for the most part too small to en- 
courage capital to undertake development of them. 
There are several kinds of gypsum formations, some 
of which are nearly pure, while others are low 
grade or run from low grade to pure. ’ 

A few years ago a very large deposit was dis- 
covered on the Mojave desert. It was erystalized 
and contained considerable impurities between the 


crystals of gypsum, and much experimenting was 
done before it was finally ascertained that a sep 
aration could be profitably made which would léave 
a pure product such as would be needed in the 
manufacture of wall plaster. Also, in the process 


of experimenting, it was found that this gypsum 
would make a harder wall than almost any other 


material after the pure material was separated to 
itself. 

A large plant was therefore installed with a dry- 
ing and screening process to eliminate the impuri- 
ties from the gypsum, but after most careful 
screening, the waste material contained a greater 
per cent of gypsum than of impurities. This waste 
material was carried away from the plant by means 
of fans, and it fell in a pile at the end of the pipe 
line, as shown in accompanying photograph. Only 
the heavier material settled there, the wind .waft- 
ing the lighter and finer material away. 

Upon later investigation it was found that this 
heavier material was a good per cent gypsum and 
the few impurities which it still held were not in- 
jurious to agricultural lands. Gypsum itself is a great 
tertilizer, being a sulphate of lime which has been 
used as a fertilizer for and what otherwise 
would have been a waste has been converted into a 
very valuable asset to the industry as a land fer- 
tilizer. 

The object in using gypsum in fertilizing is to 
release the potash in the soil which is otherwise 


ages 
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ISSUE OF A CEMENT PLASTER PLANT IN 
CALIFORNIA. 


A SIDE 


unobtainable for plant life. Potash is a very val 
uable fertilizer and nearly all soils contain it, 
but many soils contain it in such shape that it is 
of no value to the soil itself. The gypsum renders 
it available, thereby greatly enhancing the value 
of the soil and making it unnecessary to replenish 
the soil with potash. Potash is a much higher- 
priced product than gypsum. ; 

The value of this by-product has now become so 
well recognized that the company is installing 
storage houses in which to eatch and store this 
waste material; and what was at first felt to be a 
drawback to the industry arising from the vast 
proverty has become a great asset instead. 





INDIANAPOLIS INDUSTRIAL CONDITIONS. 

A. E. Bradshaw, president of the Indianapolis 
Mortar & Fuel Co., favors Rock Propucts with the 
following information relative to industrial condi 
tions in that city, all of which is of direct interest 
to building materal industries: 

‘¢Tndianapolis was never as free from labor union- 
ism as at the present time. While the street car 
strikers apparently gained a point in having the 
company submit to arbitration, yet one of the prin- 
cipal points in the agreement was that the union 
was not to be recognized. A teamsters’ strike is 
lost by the strikers completely. The building trades 
that were out have returned to work and the con- 
tractors and building material dealers had more 
to say about the terms and conditions on which 
they returned than ever before.’ 

The business interests of Indianapolis have issued 
a bulletin in the name of the Employers’ Pro- 
tective Association in which are stated all of the 
facts covering the industrial situation of the city, 
and the strife of the business interests in endeav- 
oring to maintain the open-shop principle. 

T. F. Breen, manager of the Cardiff Gypsum Co., 
Fort Dodge, Ia., and Architeet E. O. Damon are 
making plans for a new storage bin for crushed 
rock to be erected at the mill. The new bin when 
completed will hold 2,000 tons. By the use of this 
new facility the capacity of the mill will be in- 
ereased from 300 to 400 tons daily. Many other 
new improvements are contemplated which will cost 


about $10,000. 





PLYMOUTH COMPANIES ENTERTAIN 
SALESMEN. 


The sales forces of the Plymouth Clay Products 
Co. and the Plymouth Gypsum Co., Ft. Dodge, Ia., 
were entertained at the Wahkonsa Hotel recently 
by the officers of the companies. 

This is the third annual banquet enjoyed by the 
salesmen of the Plymouth industries, and is antici 
pated each year with a great deal of pleasure. 
This banquet is the closing feature of a half-week 
of instruction by the respective managers 
and the talking over of business conditions and 
prospects. 

All of the salesmen were greatly interested in the 
new product of the clay company, the Segmental 
Sewer Block, and spent some very profitable time 


sales 


at the factory studying its manufacture. This 
block is a new building material in the middle 


West, and the prospects for a heavy sale look very 
bright even this early in the season. 

In the gypsum line there have been several im 
provements added at the factory which promise 
not only an increased output but also an improved 
quality of material, 

Those present at the banquet were: L. E. Arm- 
strong, J. T. Cheney, J. L. Johnson, J. M. Norton, 
H. J. Osterlund, G. M. Eilenberger, Otto Simonson, 
H. Anderson, A. J. Armstrong, T. H. Ewing, M. N. 
Espey, F. M. Cougill, E. V. McClure, J. T. Garland, 
E. J. Hedman, T. L. Murphy, T. B. Kershaw and 
John Heller. 


SAN FRANCISCO PLASTER NOTES. 


San Francisco, Calif., Jan. 19.—Some difficulty has 
been experienced on the exposition work during 
the last month, owing to a difference as to juris- 
diction between the union plasterers and carpen- 
ters. On a ruling by the Building Trades Council 
that staff work should be done by carpenters, the 
plasterers quit work about the middle of Decem- 
ber, and on December 18 the Building Trades Coun- 
cil expelled the striking plasterers and organized 
a new union. This action has been endorsed by 
the General Contractors’ Association. The latest 
development is an appeal to the city officials to 
intervene for the settlement of the controversy. 
Good progress has been made on the plaster and 
staff work on the exposition buildings, and the 
exterior of the Machinery Palace is about com- 
plete, with work well advanced on several other 
buildings. Contracts have just been let for the 
construction of the great entrance tower, which 
is about the last of the main exposition buildings 
to be contracted; but the greater part of the plas- 
ter material for these buildings is still to be deliv- 


ered, and figures are now being taken for the 
various state and concession structures, which will 
also require a large amount of material. 


PLANT FOR HANDLING GYPSUM. 


incorpo- 
inyme- 


The Iona Gypsum Co. (Ltd.), recently 
rated under the laws of Nova Seotia, will 
diately commence operations toward the construe- 
tion of a plant for the manufacture of gypsum. 
The corporation, at present capitalized at $100,000, 
will expend $50,000 in grinding, crushing, mixing, 
and other necessary machinery, and in the con- 
struction of buildings. Two buildings, each 60 by 
40 feet, a warehouse and mill, and also a power 
house 32 by 40 feet, are to be erected to cover 
present needs, 

The plant will be located at Iona, on the Big 
Bras d’Or Lake, where the company has a gypsum 
deposit estimated at 25,000,000 tons, of which it is 
claimed that 98 per cent is usable for plaster. 
The company has a wharf on its property, less than 


400 feet from the quarry, giving it the best of 
tidewater shipping facilities. One hundred and 


fifty men will be employed in the plant at the 
start, and the initial equipment will be capable of 
handling 200 tons of rock daily or 1,400 barrels of 
finished product. 


The Mastic Wall Board & Roofing Company, 453 
Este Av., Cincinnati, Ohio, are the manufacturers 
of Bishopric stucco or plaster board, which con- 
sists of a layer of fiber board and a layer of 
asphalt mastic in which are embedded keyed laths 
into which the stucco dovetails and is firmly held 
against cracking or falling off. This plaster board 
ean be easily applied by a carpenter and the large 
sheets in which it is made permit rapidity of 
application. This product is being called to the 
attention of builders’ supply dealers and the man- 
ufacturers are prepared to furnish samples and 
other data covering it, upon request. 
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INTERSTATE STONE MANUFACTURERS’ MEETING 


The annual meeting of the Interstate Stone Manu- 
facturers’ Association was held at Columbus, Ohio, 
on January 13-14, and was the greatest gathering 
of crushed rock producers and road contractors of 
the state of Ohio that has ever been assembled. 
The Interstate Stone Manufacturers’ Association 
is a new organization, established one year ago, 
upon the foundations of the old Ohio State Stone 
Club, which had been working constantly and faith- 
fully for ten years to build up for good roads, to 
bring about intelligent and trustworthy specifica- 
tions for road building, and to find a way to put 
together the composite experience so that the work 
and expenditures of public moneys in road building 
might bring the greatest benefits to the greatest 
number of citizens of the state. 

At the time of the organization of the Ohio 
State Stone Club there was a perfect labyrinth of 
road laws, so contradictory in their nature and 
structure that it was impossible to tell when the 
road appropriations were legally available and 
when they were not. There was at that time no 
connection between one road appropriation and 
another, and no definite purpose for making such 
roads as were built the effective market routes that 
such expenditures as their construction entailed 
would warrant. 

The specifications for road work of practically 
every county differed from that of any other— 
and, in fact, in some counties the various town- 
ships had different specifications—and the task in 
the early discussions seemed almost a hopeless one; 
and it was seen from the first that a complete 
codification of the existing road laws of Ohio would 
be necessary before very much intelligent progress 
could be made. These matters were brought to 
the attention of several of the legislatures that 
met from time to time and with the establishment 
of a state highway commission the work of actual 
collaborative study of the road problems was be- 
gun, and with the advent of James R. Marker as 
state highway commissioner wonderful progress 
has been achieved, based upon sound ‘‘horse-sense’ 
and fair-minded judgment. 

This branch of the work on the part of the state 
government is yet by no means complete, but it 
is rapidly improving and bids fair in the near 
future to reach such a state of perfection as will 
make the road laws of Ohio the worthy criterion 
for other Western states similarly conditioned to 
follow. The road propaganda wili be finally com 
pleted and adopted in the state of Ohio and will 
naturally be the model for new road laws in In 
diana, Illinois, Iowa, Missouri and many other 
states that are blessed with the same kind of basic 
road materials, such as stone, gravel, sand, ete. 

Ohio is the first state west of the mountains, 
both in years and geographical position, and the 
first to find different conditions for a road propa 
ganda for the construction of roads from the older 
states of the Atlantic seaboard, whose earliest 
road improvements begun in the Colonial times. 
In many of our Western states the railroads 
brought the people, so that there are not yet and 
have never been roads connecting them with the 
seaboard civilization and settlements. The state 
of Ohio, on the other hand, was brought into 
existence and populated by people who traveled 
the great ‘‘National Highway’’ which was con- 
strueted before the state was settled in the earlier 
half of the 19th century, and first known at its 
eastern terminus as the ‘‘Cumberland Road’’ in 
the congressional districts of that period, which 
looked forward to the teeming, prosperous and 
unprecedented settlement of the states which form 
the great Mississippi basin that has grown in less 
than a century to be the most magnificent and 
wealthy inland empire in the world. 

Except those narrow stretches of settlements 
that bordered the great river systems, the rapid 
growth and prompt improvement of the states 
penetrated by what we now call the great National 
Road was brought about, made and secured to 
those states by the road more than by any other 
influence. The capitols of the three states through 
which the road passes in its reach into the Missis 
sippi basin were located on the National Road, and 
the capitals of two of these states have one of their 
elevations facing that first great national improve 
ment and investment in road building. 

The money spent by congress for the construe 
tion of the National Road as a post road is 
probably the best money that the congress of the 
United States appropriated for internal improve 
ment, for it gave the galaxy of stars in the flag 
the wonderful states of Ohio, Indiana and Illinois. 
The writer takes more than a passing interest in 











the National Road and all that it accomplished 
for the reason that his father was intimately 
connected with the location, construction and first 
use of the Cumberland Road and its extensions 
which went to make up the national system of 
roads, that was never completed as originally de- 
signed but which has shown such rich and gracious 
fruit to the nation in that part which was con 
structed and which exists today as the longest 
stretch of good, dependable road to be found within 
the boundaries of the United States. 

The National Road was first built by one who 
got his ideas from Mae Adam, the great English 
engineer whose name has been adopted throughout 
the world as the inventor of the English type of 
good roads which have been admired by experts 
and students of economical road construction for 
now nearly a half-century. It was built by first 
quarrying rock by hand as the only means at that 
time, breaking the rock into a size that would 
represent the approximate cube of six inches. 
These approximate cubes were fitted as neatly to- 


A. ACTON HALL, PRESIDENT, INTERSTATE STONE 
MANUFACTURERS’ ASSOCIATION. 


gether as possible and then ‘‘chinked’’ with the 
slivers of rock broken off in splitting the pieces 
by the hand process, using a hammer as the rock 
crusher, 

This base was formerly set upon the graded and 
drained right-of-way and surfaced with four to six 
inches of broken rock that was ordered to be ‘‘the 
size of an egg.’’ There was in those days a little 
joke amongst the technical men about the breaking 
of the rock and a term grew up that was used 
to some extent as ‘‘bantam size,’’ ‘‘goose-egg 
size’’ and similar denominations, of course there 
being more tendency to make the ‘‘ goose-egg size’’ 
in certain parts of Ohio where the limestone was 
especially hard. On top of the egg-sized rock an 
inch of loose clay was spread, and when this was 
not obtainable, in some cases sand from the creek 
or river bottoms over which*the road passed was 
used to stick the top of the road together. 

The above is a rough description of the specifi- 
cations of the Cumberland Road and the entire 
national system as contemplated by our fore- 
forefathers. The results obtained from a road 
now more than 50 years old, having been very 
poorly maintained throughout its entire length, 
are such as to convince us that our fathers knew 
something about road building that is well worthy 
of our attention now in the contemplation of 
spending public money for building more extended 
road systems in the various states. For the 
national road has always been the most heavily 
traveled market road through the territory that 
it passed, and even after congress turned the road 
over to the states for maintenance and the states 
in turn delivered it over to the counties, and the 
counties in turn passed the responsibilities over to 
the townships, the original work was so well done 


that we have got to light our lanterns and go 
some distance to find anything that will compare 
to that improvement at the present time. 

One needs to look no further than to the father 
of that old national road system in its reach from 
Wheeling on the east to Vandalia, Ill, on the 
west, to find the value of a good road; for when 
the road was built it struck right out from Wheel- 
ing to the wilderness where no human habitat was 
to be found except the nomadic villages of the 
Hocking and Miami Indians; and this condition 
was promptly recognized by the citizens of the 
newly settled sections, for the capitol of Ohio was 
promptly removed from Marietta to Columbus ‘‘on 
the National Pike,’’ and the state of IlMnois moved 
her capitol from Belleville to Vandalia to meet 
the terminus of the ‘‘National Pike.’’ So the 
people who first got the blessings of the great ef- 
fort at national internal improvement promptly rece- 
ognized its benefits, and the after results which 
we can so conspicuously see at the present time 
are conclusions that have come from the first de- 
cision and movement which took place at the time 
of the construction of the great National Road. 

. * * _ 

The attendance at the convention was not as 
large as has been recorded at past meetings because 
it was more of a representative affair, fewer men 
from one concern being present. But for all of that 
the attendance and membership of the Interstate 
Stone Manufacturers’ Association is representative 
of fully 90 per cent of the output of the crushed 
rock, and possibly more than that of the contract- 
ing fraternity devoting their attention to the con- 
struction of stone roads. 

At the time of the formation of the organiza- 
tion, based upon a tax proportionate with the out- 
put of commercial stone, it was predicted that the 
enthusiasm of the old Stone Club would disappear 
and that many of the largest producers would balk 
at even a more modest assessment, but this has not 
been the case. The interest of the heavyweights in 
the business has been increased—if there is any 
difference—by the more business-like proposition of 
putting up enough money for a dignified program 
of promotion, based upon the intention of giving 
the public full information upon the subject of 
macadam roads, their construction and maintenance 
and their improvement. 

Since the last annual meeting the trustees of the 
association have held several meetings and as a 
result of their deliberations a permanent office for 
the Interstate Stone Manufacturers’ Association, 
Inc., has been established in the Hartman Bldg., 
Columbus, O., and Frank D. Lyon, formerly of Bing- 
hamton, N. Y., and for years identified with the 
road propaganda of the Empire State, has been in- 
stalled as permanent secretary. Every detail of 
the establishment is complete and the association 
firmly fixed upon a permanent basis. 

At the preliminary meeting the following trustees 
were elected: 


Geo. W. Patnoe, Maple Grove, Ohio. 
M. P. Goetschius, Ottawa, Ohio. 
Allen Patterson, Lima, Ohio. 

W. H. Kileawly, Toledo, Ohio. 

A. Acton Hall, Piqua, Ohio. 

Ralph G. Spencer, Carey, Ohio. 

8. B. Selby, Toledo, Ohio. 

Alex Wagner, Sandusky, Ohio. 

Carl L. Reinheimer, New Paris, Ohio. 
L. H. Hawblitz, Toledo, Ohio. 

Geo. A. France, Toledo, Ohio. 

John F, Page, Findlay, Ohio. 


This left three vacancies of the board of 15 to 
be elected by the limited members of the associa- 
tion, and the trustees later met and elected the fol- 
lowing officers for the ensuing year: 


A. Acton Hall, President, Piqua, Ohio. 

hoe P. Goetschius, first vice president, Ottawa, 
Ohio. 

Geo, W. Patnoe, second vice president, Maple 
Grove, Ohio. 

Frank D. Lyon, secretary, Columbus, Ohio. 

L. H. Hawblitz, treasurer, Toledo, Ohio. 


THE OPEN MEETING. 





The Grotto Room in the basement of the hotel 
was selected for the place of the open meeting, 
and there were not less than 125 of the active, hon- 
orary and limited members of the association pres- 
ent when President A. Acton Hall called the meet- 
ing to order. He said: ‘‘As president of this as- 
sociation I am exceedingly glad to welcome you 
here this afternoon. The work of the past year 
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has been strenuous indeed, and it is certainly very 
gratifying to see this kind of attendance. I want 
to go into the details of the organization to give 
you some idea of the methods by which we expect 
to increase the use of stone in all its commercial 
branches. We all realize and feel that the active 
man in the stone business has been given a black 
eye. I believe it has been due very largely to the 
failure of the stone men themselves in not going 
outside of their necessary sphere to see that the 
roads were properly built, and in not seeing that 


the proper methods were used on them and the 
proper maintenance put on after the roads were 
built. 


‘*This association has for its first object the 
education, not of the stone men particularly but 
of the people of the state of Ohio. In all the dis- 
cussions at the different conventions I have had the 
pleasure of attending we have heard of the wonder- 
ful macadam roads in foreign countries. It is our 
object to build up the ideas of the people upon 
the subject of the macadam road and for the most 
intelligent use of macadam. We have established 
our headquarters right here in Columbus, where we 
will be in touch with the seat of roadwork in the 
state of Ohio. Our membership is divided into two 
classes, active and limited. The majority of the 
members of the board of directors of this organ- 
ization will always be the active, operating stone 
men, and we expect to allow a certain number of 
the board to be taken from the -limited member- 
ship. In this way the active members will pre 
dominate at all times in the number of trustees, 
because it is felt that the practical men in the 
line are those who should constantly predominate. 

‘*Our educational plan is to reach the public 
through judicious advertising; through direct per- 
sonal connection with the people who have the 
control of the road appropriations; through the 
farmers; through the public press, and in every 


conceivable way that we can bring the beauties 
of the macadam road before the public. We find 
further that the manufacturer of stone is also 


to be educated. As a class, we, the manufacturers 
of stone for road purposes, have been absolutely 
neglectful of our own interests. We have allowed 
the higher-priced road people to come and through 
a systematic advertising campaign attempt to 
leave the macadam road, which is the natural, 
ecgnomical and dependable road for the people of 
Ohio, far in the background. This thing we want 
to overcome. We want to get, if we can and as 
soon as we can, a standard system of roads—and 
I mean by that to secure a standard specification 
so that the roads itself can be built up to such a 
standard. 

‘‘The active government of our association will 


be in the hands of 15 trustees. The membership 
will consist of the material and the active stone 
men. When I speak of the material, those of the 


limited membership, I am aware that we are count- 
ing for a good big support from them, for they are 
the people manufacturing machinery, furnishing 
us supplies and fillers and making top dressings of 
various kinds and so being directly connected with 
the stone business in the building of roads. 

‘* With this little outline, given in a hurried way, 
I want to call Mr. Houston, secretary of the Ohio 
Good Roads Federation, on whom we are counting 
for a good deal of assistance. Now I would like 
Mr. Houston to come up and address a few re- 
marks to us.’’ 

Mr. Houston remarked that he had never ap 
peared or been called into the Grotto Room since 
it was constructed that something was not ‘‘ pulled 
off’’ on him, because the room had been put into 
the hotel at his suggestion and had been constantly 
enjoyed as a big committee room on many previous 
gatherings. With this Mr. Houston gave a wave 
of his hand and the waiters appeared, passing to 
each man in the room a glass of Columbus Bohe- 
mian beer. * * * ‘Now the sentiment I take 
from your president and his efforts to expand the 
information on road construction,’’ said Mr. Hous- 
ton, ‘‘will be better expressed in the toast that 
popped into my mind as I got up: ‘Here’s to Teddy, 
rough and ready, population is the cry; get the 
habit, like the rabbit, get together and multiply.’ 
Now that is progressiveness, and also foolishness. 
I will say, however, in all seriousness, that I am 
with you in your propaganda. A few of you I have 
known for several years and I have learned to love 
and respect your judgment in this road question. 
[ have found you to be broad individuals who come 
into the road proposition seeking and looking for 
the betterment of the citizens and the commercial 
relations of our great state of Ohio. Recognize 
this one point if you will. In a road movement you 
must always consider something beyond your im- 
mediate sphere of action and your own individual 
bank account, otherwise you will not get far nor 
will you accomplish anything. As a citizen of 
Columbus, I am glad indeed to welcome you to our 


city. Everyone is welcome here and we hope you 
will make yourselves at home.’’ 


PRESIDENT HALL: We certainly want to thank 


Mr. Houston for his little toast and treat. The 
matter of secretaryship of our organization was 
one of the most serious propositions that came 


before the trustees. We worked for almost a year 
before we were able to find a man or, I should say, 
the man, whom we thought was feasible and who 
could be depended upon to help us to make a suc- 
and | take great pleasure in introducing to 
you our secretary, Frank D. Lyon, formerly of the 
State Highway Department of New York. Mr. 
Lyon is going to take up where I left off a while 
ago, and give you the details and tell you some- 
thing about macadam roads. 

Amidst great applause, Mr. Lyon arose, saying: 
‘Mr. President and gentlemen, as I said the other 
day, upon the occasion of my introduction to the 
convention of county commissioners, I am some- 
what in the position of Rastus, an old negro Meth- 
odist preacher. He had been exhorting his flock, 
importuning them to travel the right road; and 
after having completed his sermon, he turned to 


cess; 


or 
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the congregation ahd said, ‘All you nigga’s what 
wants to go to heaben, stand up!’ They all stood 
up but one. The old minister turned to the nigger 
who sat in his seat, and said: ‘Rastus, do you 
want this congregation and your pastor to under- 
stand that you want to go to hell?’ ‘Oh, no, sah!’ 
said Rastus, ‘No, sah! I’se been baptized in the 


Methodist chu’ch, and I’se only jes’ been dry 
cleaned.’ ”’ 


Secretary Lyon’s Address. 
I feel that so far as Ohio state good roads matters 
are concerned, particularly in some of its branches, I 
have only just been “dry cleaned” and have yet much 
to learn; and you as members of our association will 
necessarily and naturally have to be a little patient 
and forbearing with me until I can be thoroughly en- 
sconced in the position I now occupy. 

1 realize this, because of the fact that years ago I 
used to travel through the extreme West, and traveled 
pretty well over the country; and I want to make the 
statement that the most ignorant man is the man born 
in the city of New York and thinks that the sun rises 
on Long Island and sets over in Jersey. Therefore, I 
am to be pardoned when I speak of the New York 
situation with the view of illustrating a point, or with 
the view, perhaps, of calling your attention to the suc- 
cesses and failures in that state in highway improve- 
ment—and you all know from the recent investigation of 
the state highway department that we have had very 
serious failures. I don't see my old chief, Mr. Hooker, 
here? Is Mr. Hooker here? 

Mr. Hooker: Here. 

MR. HOOKER: Hers 

MR. LYON: My old chief whom I was connected with 
in the state of New York is in the audience and I hope 
I will be inspired, and if I make any mistakes or mis- 
statements I hope he will correct me. I want to call 
your attention to this fact, gentlemen—not only in 
New York state is it true but it applies to Massachu- 
setts, Connecticut and all of these states which have had 
experience in highway improvement—in New York state 
we commenced in 1900, or soon following, to construct 
highways, and they were all of the water-bound maca- 
dam type. If my recollection serves me correctly, there 
was little, if any. of the mileage of any other type 
than that of macadam; is that correct? 

MR. HOOKER: That is right. 


MR. LYON Water-bound macadam entirely; and I 


want to make the statement that those roads which 
were built in that state from 1900 to 1906 today are 
the roads of the state of New York and have received 


absolutely no maintenance, care or attention up to the 
time of the inauguration of the Hughes Commission in 





1909. In the meantime there was a regime or period 
of about two years in the construction of roads where 
the macadam roads, or so-called macadam roads, were 
simply stone thrown on the road and not what we call 
macadam at all, because they went to piec The re- 


sult was that an extraordinary number of miles of those 
roads built during that period went to pieces and the 
macadam roads were somewhat condemned by the 
of those roads built in that section 

In 1909 the Hughes Commission came into power in 
the state of New York and undertook to construct roads 
of various types. A very few miles of brick roads have 
been built in New York Very few miles of brick road 
are being awarded by contract today. From 1909 to 
1911 a good many miles of roads were built of the bitumen 
type, with the penetration methods and others. We got 
some excellent results and some not so good, but every 
mile was honestly built and there was no graft. 

Now. regarding New York—and the same is true in 
Massachusetts, Connecticut and New jJersey—I desire 
to make the statement that we have experimented with 


users 


this, that and other types of roads and they are all 
coming back to the old proposition as inaugurated by 


the brother of my old friend, Mr. McClintock, who is 
here now, and today a large share of the mileage of all 
of those states is water-bound macadam highways. (Ap 
plause.) 

There is a sentiment in this state which I believe to 
be absolutely and positively wrong, Mr. President Per 
haps the conclusion is reached honestly and fairly, but 
they have reached that conclusion on account of the 
selfishness of some who are interested in some particu 
lar, specific class of construction We have a highway 
department in the state of Ohio, and I believe, Mr 
President, that it is today presided over by one of the 
cleanest, most honest and conscientious commissioners 
in the history of this country—Mr. Marker. He is a 
good commissioner. He is honest in purpose and no 
cohort of men, no matter who they are or where they 
come from, can undertake to tell Mr. Marker and his 
able assistants the kind and class of roads that they 
shali construct in this, that or the other locality, if they 
are going beyond their natural and rightful province 
If Mr. Marker is capable of occupying the position of 
commissioner of highways of Ohio, and his assistants are 
capable of occupying their positions, they are capable 
of judging the types of road that should be constructed 
in the various localities, suitable to the locality require 
ments, traffic needs and conditions. Therefore, no undue 
influence should be brought to bear by any organization, 
Mr. President, on this man, paid by the state of Ohio 
for the express purpose of demarking a proper plan 
in the line of economical construction. No organization 
of men of any kind, class or type should undertake to 
shape, hold and force to a conclusion a certain line of 
construction. 

The science in road building in this or any other 
state is the science of building the greatest number of 
miles of public highways for the least amount of money 
suitable to local requirements, traffic needs and soil con 
ditions. I have not had the opportunity of making a 
careful inspection of the various localities of the state 
and the different conditions in this state, but I presume 
we have conditions in this state the same as my own 
state, and if you have these conditions I desire to make 
this clean-cut, open statement, as follows: 

On our so-called state rouds in the state of New York, 
which are equivalent to your main market roads, and 
on our so-called country roads, which are equivalent to 
the inter-county roads in this state, there are many, 
many miles of public thoroughfares, that all under heaven 
they need is simply to take that which God has given 
them, standardize them as to width and utilize natural 
soil and possibly give some little study to soil condi- 
tions, and you will carry the traffic and improve all con- 
ditions at the “enormous” cost of $500 or $1,000 a mile. 
Tell me, where you have that condition, is there any 
sense in arbitrarily undertaking to build, if you please, 
a macadam road, or a macadam type with penetration 
methods, when a $1,000-a-mile road will meet the re- 
quirements exactly as well? And I want to make the 
plain statement that there is no road on the face of the 
earth so good as an earth road when the earth road is 
good: and I want to make the further statement—I 
much prefer the well-drained earth road to one built of 
macadam or any other type. poorly drained. Drainage 
is the first great principle in road building. 

1 start in with this proposition—the construction of 
roads by the utilization of your local conditions and 
requiremerts, by the materials right at hand. Main- 
tain and construct earth roads so far as you are able 
to construct them by crowning, ditching and draining, 
and by eternal vigilance in keeping them crowned, as 
long as they can be built and kept in a condition to 
carry your local traffic, and—for heaven's sake maintain 
those earth roads and don't build any other kind. 
When you get bevond the place where it is suitable for 
the kind of traffic you have, possibly you may branch 
into the gravel road. and from that on into the water- 
bound macadam road, until you strike a brick road, if 
vou please, where the concentrated traffic might require 
the same, in the opinion of the authorities in control 
of your highway department 

When the proposition is put up to me as I come into 
this state that it is proposed to construct from the 
eastern boundary of Ohio and the western boundarv of 





West Virginia to the eastern boundary of Indiana 
and western boundary of Ohio, a main thor- 
oughfare built entirely of brick. I say to you 
unqualifiedly and above board, it is false 
economy and shonld never be permitted The plea is 
made by advocates of certain types of road that this 


road requires no maintenance and no cost for repair 
I want to savy to you that I never saw any class, de- 
scription or kind of construction in the line of highway 
or anything else but what needed and required mainte- 
nance of some kind: and when vou reach a stage where 
maintenance is required in a brick road you have an 
expenditure that amounts to money and you will find 
when you estimate the number of years you have gone 
without maintenance that it will amount to considerable. 
Eterna! vigilance in the macadam road is what you 
need, and I want to make this proposition, in the pres 
ence of the president and this association. if you take 
the cost of construction of roads of the macadam type 
and the cost of construction of roads of the brick type. 
and deduct the cost of one from the cost of the other, in 
New York it would be over $10.000 a mile; and we will 
enter into a contract and furnish bonds to maintain the 
macadam roads on the difference, that is, the income, 
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and you may keep your principal for building additional 
miles of road 

is it not high time we awakened to a realizing sense 
of the correct policy in handling highway improvements 
in this and other states of this country. I am one of 
those fanatics who believe that in our own state we 
have commenced at the wrong end on this line of im 
provement I think we should commence when we get 
down to a systematic line of improvement, commence with 
the line of road where it should require $20 a mile, in 
order that Bill Jones may have an opportunity to get to 
the next road of a greater carrying capacity, and so work 
up and determine our differences until we have deter- 
mined the kind of «conditions and what should be built. 

On the other hand, there are certain people—and one 
is the president of one of the largest automobile manu 
facturing establishments in the country—-who are putting 
their advertisements out in the public press, saying that 
there is nothing in the construction of the macadam 
roads; that we should proceed at once toward building 


roads of a “higher’’ type. What do they know about 
road building? They know something about running an 
automobile and manufacturing an automobile. What 


would the president of the automobile manufacturing 
concern say if President Hall should walk up and tell 
him what kind of a carbureter he shall use? Perfectly 
preposterous for those fellows to come and tell us what 
we shall do. We have to have roads for wheel barrows 
as well as for the man with the car that cost $6,000; we 
have to take care of all I can discuss that because | 
was secretary of the New York Association for years—lI 
am not opposed to the automobile but I am opposed to 
the automobile telling you what kind of roads shall be 
built, ete. 

These are the points I have tried to bring out. The 
work that is confronting your secretary—the education 
of the people of the state of Ohio—is a very complex 
piece of machinery, in my opinion. It strikes me that 
we should study this question and study it thoroughly, 
and undertake to solve the problem of economical high 
way improvement in this state, and give Mr. Marker a 
free hand to determine the kind and class of construc 
tion and endeavor to hold up his hands and see that we 
have a perpetual, clean-cut state of affairs in the high 
ways of the state of Ohio. 


. * . 


PRESIDENT HALL: I want you to know that 
this open meeting is somewhat in the nature of a 
love feast. You are at liberty to take a hand and 
make yourself feel perfectly free to get all the 
good things that’s going here. I will call on 
Mr. Hooker. 

SENATOR HOOKER: Mr. President and gentle- 
men, I got my road education in the state of New 
York, although I have now been in the state of 
Ohio for some ten years, but as I am going to be 
called on to talk this evening, I beg to be excused 
until that time, so that my voice will be in good 
condition, and I am sure that I can tell you all I 
know in one round. (Laughter.) 

PRESIDENT HALL: I have my doubts about 
that one-round business, but we will not object to 
your having your own way. I now shall ask Mr. 
Selby, whom I consider one of the best thinkers, 
as well as speakers, to talk on the objects of this 
association. 

MR. SELBY: I am proud of this association and 
proud to be a member of such an organization. 
The purpose is to bring together men who are 
working toward a common end and to get the best 
available roads for the people of Ohio for the 
money they put into the roads. Although we have 
been meeting together for several years, we are 
still too far apart. We men in the stone busi- 
ness do not approach our next-door neighbor in 
the same line in that kind of confidence which 
should be good for us in our business. We must 
first of all establish implicit confidence in one 
another, and I think that we have advanced along 
this line somewhat in the past. I have one little 
thought that I want to impress upon you all, and 
that is, outside people who know nothing about 
the stone business can see more in the stone busi- 
ness than those who are in the industry them- 
selves. We have got to realize just where we are, 
and instead of selling one dollar’s worth of stone 
for 90 cents, we have got to get $1.10. Both are 
based upon the cost price. 

Mr. Selby went on further to discuss some of 
the abuses which have been practiced in the stone 
business in the past, before the cost system which 
had been brought out in the old organization came 
into general use amongst the members, and stated 
in his closing remarks that he was proud to see 
that the members in the association were by long 
odds the most intelligent men in the stone business 
to be found anywhere. 

President Hall then called upon Colonel Seitz, 
one of the oldest ‘‘war-horses’’ of the road im 
provements of Ohio. Colonel Seitz was greeted 
with applause, because he is one of the favorites 
with the members. He said he had heard a great 
deal of talk about the macadam roads in a deroga- 
tory way recently, and said that this was because 
of the screenings which have for several years 
in the past been used as a top dressing. ‘‘ We have 
really built dust roads instead of stone roads,’’ 
said Colonel Seitz, ‘‘and there would not be as 
much unfavorable talk about macadam roads if 
the screenings, which are always bad, should be 
used to a lesser extent. The top of screenings 
always breaks up and then the iron-tired wheels 
grind it; then the automobile comes along and 


picks it up, the wind scurries it about, and that 
gives a bad impression. It makes no difference 


from what type of stone the screenings are derived. 


One type is hard, with little or no cementing value, 
while another stone is soft, with a high cementing 
value. One just about counterbalances the other, 
and the result is always the same, viz., screenings 
create dust and arms the opponents of the macadam 
roads with the term ‘dust road.’ ’ 

PRESIDENT HALL: Taking the cue from what 
Mr. Seitz has said, I suggest that the members of 
this organization get out on the roads more than 
they have in the past, and in that, way view, inspect 
or get acquainted with roads. We have with us 
here today Col. Geo. B, Christian, who has always 
been one of our towers of strength and one who 
we can always depend upon to say the right thing 
at the right time. Colonel, may we hear from you? 

COLONEL CHRISTIAN: Mr. President and gen 
tlemen, the stone business is a business of fits, 
starts and misfits—principally misfits. No man, no 
stone man, in the state of Ohio ever got as much 
money for stone as it was worth. The thing that 
is produced by the crusher plant is one of the most 
valuable materials that is produced in any manufac 
turing establishment. Think of the road and think 
what part the roads have played in history. All the 
great roads of history have been made of good 
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macadam, The road that Napoleon built from Paris 
to Brussels one hundred years ago is still intact; 
the Roman military roads, built in the days of the 
Cesars, are still in existence, and they have had 
no wonderful amount of maintenance applied to 
them; the famous roads of England and Scotland 
have been made of macadam or something very 
much similar to what we now call our water-bound 
macadam. Our own National Road, running right 
through this city, is an example of good macadam 
roads, and it is more than fifty years old and is the 
best answer to any criticism to that type of road 
that I know of around here. 

Now, personally, I have no objection to a brick 
road, nor have I any objection to a concrete road, 
but I don’t want discredit brought upon our rich 
and mighty quarry products, Which constitute one 
of the most important industries of the state of 
Ohio and one which has always made good. Our 
highway department is fast standardizing the men, 
the methods and the materials—and the standardiz 
ing of the men in their knowledge of the road busi 
ness is just as important as the methods and mate- 
rials that they use in its construction. 

Last summer it was my pleasure to go to Gettys 
burg battlefield and I rode in an automobile 1,200 
miles over plains, valleys, hills, mountains and steep 
declivities, and the road led over every kind and 
type of construction. In going up some of those 
mountain climbs, there being just two men in the 
party, the other fellow had to do all the swearing, 
because IT am a Presbyterian deacon, while I car 
ried the water; and before we got to the top of the 
mountain, since it was so much easier to do the 
swearing than to carry the water, I decided that 


on the next trip I would withdraw from the church 
and take up the other fellow’s job. We crossed 
the Allegheny and the Blue Ridge mountains. 
Some of the roads were made of macadam, some 
little stretches were of brick. All of the roads 
concentrating into Gettysburg from every direction 
were being improved. You could see them wind- 
ing in that direction from the mountain tops. One 
is being constructed from Washington; another 
leads to Harrisburg. In fact, they are in all direc- 
tions building and improving the roads, and the 
best of them, the most dependable, the most dura- 
ble, are the macadam roads. Going down the east 
slope of the Blue Ridge mountains I got very, very 
pious. In places there were declivities where you 
would be going down one foot in three, with just 
about a turn in every foot and a precipice around 
the corner. It kept me busy getting ready with 
my prayers all the way down. Of course, after we 
got to the bottom the prayers were not worth 
while. 

As taxpayers, we, the people that have got to 
contribute to this half-a-mill levy, don’t want this 
money wasted by exorbitant specifications which 
won’t get us anything. The very knowledge that 
we have here in this room has got to be made to 
reach the taxpayers, and when they understand that 
they are paying their money for roads they want 
to see some roads for the money, so that it is a case 
of getting together and sticking together. 

President Hall then called on 8. L., Iron. 


MR. IRON: I live down in Warren county, which 
has 650 miles of macadam roads out of a total of 
800 miles, and some of them are very good roads, 
but our macadam roads have never been kept up 
as they should be, and could have been much better 
if the funds for maintenance had been available. 

PRESIDENT HALL: We have with us here today 
one of the most celebrated road men of the coun- 
try, Mr. J. Y. MeClintock, of Rochester, N. Y. May 
we have a few words from Mr. McClintock? 

MR. MeCLINTOCK: Like Mr. Hooper, I am on 
the program for this evening and I expect to do 
most of my talking at that time. A while ago, when 
Mr. Houston proposed his toast, I had a good laugh 
hecause it reminded me of my neighbor’s boys, who 
had been given a rabbit a numer of weeks ago, and 
someone at the time had made the remark that 
if those rabbits were turned loose in the yard they 
would multiply so rapidly they would soon have a 
whole drove of young rabbits. Now, the little fel- 
lows were going to school every day and were hav- 
ing an awful time in mastering the multiplication 
tables, and they had gotten into their little heads 
that some grown-up person had told them that the 
rabbits would multiply. I stopped in front of my 
neighbor’s house the other day and one of the 
boys was holding the rabbit up while the other boy 
was on his knee in front of the rabbit and slapping 
him on the head and saying, ‘‘ Twice two is four,’’ 
and the rabbit didn’t even blink. ‘‘Twice two is 
four; what’s twice three?’’ ‘‘Twice two is four’’ 
—still the rabbit didn’t wink. About this time my 
neighbor approached and the boys gave the rabbit 
a kick and said: ‘‘Say, Dad, it’s no use. That 
rabbit can’t multiply.’’ 

I have been in the road business so long and 
made a study of it for so many years that it has 
gotten to be a kind of second nature to me. In 
answer to all of these criticisms I have to say that 
in no such mammoth undertaking as the road pro- 
gram of this state can there be any type of road 
in which some part of it will not be disappointing. 

If the macadam road dusts because there has been 
too much screenings put on it, it is the crown that 
is disappointing; if the concrete road develops con- 
traction and breaks at the shoulders, that is disap- 
pointing; if the brick road shows transverse longi- 
tudinal and corner cracks, that is disappointing. 
All types and conditions of roads have to be re- 
paired, studied and maintained, and all will be dis- 
appointing to a certain extent. Now, these remarks 
are not in line with what I will have to say tonight, 
and I beg to be excused further at the present 
time. 

PRESIDENT HALL: Before we close I want to 
impress upon our people here in Ohio that the ma- 
eadam road is a good road, and, properly, main- 
tained, is the best road, and certainly the only one 
within reach of our appropriations. Every member 
of the association must feel that he is a committee 
of one to bring out the excellencies and beauties 
of the macadam road on every occasion where 
people are willing to listen to him on _ such 
a subject. We are going to assess ourselves, the 
members of this organization and our associated 
interests, to contribute to the cause. Every man 
represented here is sure to reap the benefits 
which the campaign is going to accomplish and 
we want you all to join and contribute and take 
a free, hearty and open part in the work. 

The meeting then adjourned, 
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The Annual Banquet. 

The Rose Room, which is the main ballroom 
of the hotel, was beautifully decorated for the 
annual spread and informal banquet and about 
125 of the delegates and their friends partook 
of a splendid dinner. President Hall was in his 
happiest vein and made everybody feel good with 
his opening remarks about Ohio as a place made 
famous for being real comfortable and talking it 
over quietly after eating. So he called on Col. 
I. T. Cummins to respond to the toast of ‘‘ County 
Commissioners.’’ Now, the Colonel is one of those 
dear old fellows who has served faithfully for prob- 
ably a greater number of years than any other man 
in the state, and he showed just how they used to 
do in the early days, when the appropriations were 
smaller than they are now and the neighbors had 
to get out and help with the road work, as well as 
the difficulties that beset the old-timer, who is 
still called on to perform the functions of county 
commissioner. 

Geo. B. Christian, Jr., had been delegated by 
President Hall to escort Governor Cox to the ban- 
quet and about this time the governor entered and 
took his place alongside the secretary, to whom 
President Hall had given the baton as toastmaster. 
Now, if there is any place where Frank Lyon feels 
altogether in his own element, it is when he is 
calling the speakers to the front with a few little 
jabs to set them going. In his opening remarks 
Mr. Lyon handed out a bouquet of sentiment with 
a heart full of fragrance to the members of the 
association upon the occasion of his becoming a citi- 
zen of Ohio and taking up the important duties of 
a permanent representative at the capitol. He 
realized that there were many things he would have 
to become acquainted with, as well as many people 
with whom he would have to come in contact; but 
his presence is the first promise of his success as a 
mixer and as a man who has studied the difficulties 
of the position. 

He first introduced Jesse Taylor, the famous 
champion of Ohio Good Roads Federation, to re 
spond to ‘‘Ohio Coming Up Out of the Mud.’’ 
Jesse had been a sick man last summer and his 
friends were a little afraid for a while that they 
were going to miss him, but his voice rang out true 
and clear with the earnestness and enthusiasm that 
is a part of his nature as he told of the progress 
of the work the federation has been carrying on 
so zealously under his guidance and with the people 
who are associated with the federation. He is a 
firm believer in ‘‘Let’s get to the road and cut 
the talk short,’’ and the half-mill levy for codifica- 
tion of the road laws has been brought about to a 
very large extent by his efforts and those of the 
federation. 

The toastmaster next called upon Governor Cox, 
referring to him as the governor who favors the 
good roads movement. The governor, whose home 
is in Dayton, made a ringing speech in which he 
said an insidious effort is being made in the state 
to discredit the half-mill levy and a certain group 
is trying to bring the levy into disrepute. ‘‘But I 
want to say to these men,’’ said the governor, 
‘‘that too much has been gained for good roads in 
Ohio to allow such pygmies to interfere with our 
efforts and our progress. The time has come when 
we must deal with questions like road improve- 
ments from the state unit. Opposition from Cleve- 
land and other big cities insists that it should not 
stand the cost of county roads; but I tell you that 
Cleveland not only could not grow, but it couldn’t 
live if it were not for the agricultural and mining 
interests in the rural districts, She and every 
other big city owes these people something.’ 

State Highway Commissioner James R. Marker 
was endorsed by the governor’s remarks for the 
intelligent way in which he conducted the affairs 
of his office almost as strongly as did Jesse Taylor, 
the previous speaker. The governor placed himself 
uncompromisingly on record as an advocate of the 
good roads program. He said that he felt the per- 
manent good of any administration could be best 
traced by the public improvements that had been 
left behind it. 

Toastmaster Lyon next introduced J. Y. MeClin- 
tock as a celebrated road engineer of the Empire 
state to answer to the toast, ‘‘County and Town- 
ship Highway Work.’’ 


COUNTY AND TOWNSHIP HIGHWAY WORK. 
By J. Y. McClintock, Rochester, N. Y. 
Mr. Toastmaster and Gentlemen: 

I will give you some poirts about the experience in 
the state of New York in the improving of highways, 
and more especially of Monroe county, which is one of 
the most prosperous of the 61 counties of the state. In 
the state at large there are about 80,000 miles of high- 
ways, outside of cities and villages. In 1898 a general 
improvement was begun with a small appropriation, 
under the state engineer. After some years a state sys- 
tem was adopted covering about 12,000 miles and a $50,- 
000.000 bond issue was provided for. A non-partisan 
commission consisting of fwo republicans and one demo- 


crat was created, which performed creditable work and 
built many miles of good road. 

Three years ago the department was disorganized and 
thrown into politics in a bad sense, and lately various 
probing committees bave shown that the contractors had 
too much influence with the commission because of their 
gifts to the political organization then in control. It is 
probable that although at present the department is 
badly discredited, a reorganization will be made, so 
that the contidence of the community will be regained 
and the splendid work of improvement will go on rapidly. 
Notwithstanding the criticisms that can be made, it is a 
fact that about 5,000 miles of good roads have been 
completed by the state, giving great benefits day by 
day; and with reasonable business management they can 
be maintained so as to compare favorably with any sys- 
tem. 

While there may be a general opinion that the organi- 
zation for building the state roads has fallen down, there 
can be no doubt of the success of the plan for improve- 
ment by the 950 towns. In my opinion this work will 
be in the long run of far more importance than the state 
work. 4This part of the highway improvement was organ- 
ized by Frank D. Lyon and to his ability and energy is 
due the splendid results being obtained 

The commission's report for 1912, which is the last 
one printed, shows that during that year there was ex- 
pended upon the roads $7,251,804, which included roads, 
machinery, bridges and snow. Of this the state con- 
tributed $1,655,500, and supervised the total expendi- 
ture. 


They report the condition of the town roads as fol- 
lows : 
Town macadam highways... ee Oe ee ee 3,514 miles 
Town highways surfaced with gravel ‘ 8,864 miles 
Town highways shaped and crowned ...56,672 miles 
Town highways not shaped nor crowned 2 miles 
Highways in Indian Reservation miles 
Total miles 
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I think it will make the results more comprehensible 
to you if I give some facts from my report for 1913, as 
county superintendent of highways for Monroe county, 
which is the one in which Rochester is located, and is a 
fair representative of the 59 counties outside of Greater 
New York: 


Miles. 
Total miles of roads outside of cities and vil- 
ee ree tie GeO lie a eee Tr 1,367 
State roads built by and wholly paid for by state 13.47 
State-county roads, built by state and paid for by 
state, county and towns.. ‘ nae ma 214.67 
County roads paid for by county and towns.. 7.28 
Total state and county improved roads.... 235.42 


These roads have cost for construction $2,296,767, 
making an average of $9,756 per mile, although the cost 
of different roads varied between $6,000 and $22,000. 

The roads improved by the 19 towns are as follows: 





Macadam roads built by towns.............345.90 miles 
Gravel roads built by towns........-....... 460.49 miles 
Roads surfaced with slag or cinders....... 7.11 miles 

Total town roads improved........... 813.50 miles 


This shows the total length of improved roads to be 
1,048.62 miles, which is 76 7/10 per cent of the whole. 
The towns expended $181,697, of which the state con- 
tributed $38,185, and the work done included the follow- 
ing items: 
Crushed stone roads built at an average of 


IN ais £6 w dgkc4 eo hen cemeaes means ..27.05 miles 
Crushed stone roads resurfaced at an average 

cost of $983 per mile.........eeeeceseeses 5.79 miles 
Gravel roads built at an average cost of $818 

OR ME dc init's  Gisits a's 00d 66 Vad cece OReees 11.08 miles 
Gravel roads resurfaced at an average cost of 

SGBS WOE MTG. on cc vce e ccc eercccvccscses 13.26 miles 
Roads surfaced with slag or cinders at average 

coat of $457 per mille... 2. ccccccsscvess 5.45 miles 


The following structures have been built: 

71 concrete culverts with average cost of $65. 

43 iron or steel culverts, average cost of $25. 

20 concrete bridges, with average cost of $312. 

The state expended for maintenance of state-county 
roads $163,518, which averages about $760 per mile. 





Some Statistics Bearing Upon the Road Question. 
The 1,049 miles of improved roads of all kinds in 








Monroe county have cost jor construction about $3,500,- 
000, which is 5% per cent of the value of all farm prop- 
erty, or 1% per cent on the total valuation of the 


county. 
There is one mile of improved road for every 280 peo- 
ple, six farms of 367 acres and six automobiles. 


The annual value of the principal farm products from 
the county is estimated as [oliows 
Value of cereals ... es deen .-8 2,241,909 
Other grains and seeds ‘ . 503,314 
Hay and forage... 1,369,076 
Vegetables ....... 1,944,715 


Fruits and nuts... .405,199 


Ali other crops.... ia tee -> 845,747 
Dairy products ....... ; ‘ ‘ 869,181 
Poultry products ........ ‘ ean 686,585 

22 ae ee svadwensedwees .. . $10,905,726 


This represents say 1,000,000 tons, which at an aver- 
age haul of four miles would be 4,000,000 ton-miles It 
is generally admitted that good roads reduce the cost 
of hauling about 15 cents per ton-mile, and assuming this 
is correct, the local benefit from these roads merely in 
relation to farm products, is $600,000 per year, and 
they would be worth four times their cost for this alone; 
but in addition there is the vast benefit from increased 
comfort of living on farms or in the city when communi- 
eation is easy at all times from and to the city and to 
the neighbors. 

There are 6,100-automobiles and 285.000 people in the 
county, and some of them travel all over the world, and 
we see others from everywhere enjoying our roads. 





Honorable 8. Perey Hooker, Concord, N. H., and 
highway commissioner of New Hampshire, was the 
next speaker. He responded to ‘‘ A State’s Policy in 
Highway Improvement.’’ 


A STATE’S POLICY IN HIGHWAY IMPROVEMENT. 


By H. Perey Hoover, Concord, N. H. 

I realize the presumption of a man from another state 
coming into Ohio and endeavoring to give a talk which 
would be of benefit to you, but I have had some general 
ideas about the errors heretofore made by most state 
highway departments in regard to types of construction 
upon through highways, and when I accepted the invita- 
tion to come here I intended to follow out this general 
line of thought without making it specific as to Ohio. 

After accepting, however, I got some data in regard to 
highways in this state which, I confess, is staggering 
to me. This data submitted to me is as follows: 


DE. dweseuceee 
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If you have 11,403 miles of macadam and 566 miles 
of brick and concrete, or a total of 12,000 miles of these 
types of road, it would seem to an outsider that you al- 
ready had the through highways of the state practically 
built. If you have in addition nearly 15,000 miles of 
gravel roads, all the principal highways must be covered 
by improved roads. ; 

I suppose the answer is that these macadam and 
gravel highways have not been properly built to carry 
modern traffic, nor have they been maintained so as to 
make them avaiiable as improved roads. 

1 wonder what they are. ‘Take the macadam, for in- 
stance: Is the roadway properly graded and properly 
drained? Has the alignment been taken care of? Are 
the culverts in good condition? How much thickness 
of crushed stone have you in the road? Upon the an- 
swers to these questions of course depends very largely 
the conclusion as to what should be done with them. 
If you can resurface these roads and treat them with a 
bituminous substance for the surface, the question of the 
cost per mile may be reduced from $12,000 to $4,000. 

If, on the contrary, you have classed as macadam 
roads which have never been lined up, graded and 
drained, but which have at sundry times in the past 
received coatings of crushed stone, it will probably cost 
yon more to build these roads than it would were they 
included in the ordinary earth road class. 

I notice that the state highway commissioner wags 
directed to map out the state so as to properly design- 
nate your inter-county highways, as well as to indicate 
the order of the relative importance within the county. 

I cannot help feeling glad that I was not the high- 
way commissioner upon which this last duty was laid. 
To designate the principal inter-county roads in counties 
which have a number of towns and villages that do not 
lie upon the same road would be no easy task, and if 
Mr Marker has gotten away with this without many 
heartburnings and arousing of a great deal of antagon- 
ism, he certainly is a diplomat as well as a good state 
highway commissioner. 

It would be presumptive, perhaps, for me to comment 
upon the method adopted by your last legislature for 
the raising of funds. The approved method in the last 
ten years for furnishing funds for aid upon roads by 
the state has been the raising of a large amount of 
money by the sale of bonds. This method has its un- 
doubted advantages. It allows improvements to be 
rushed rapidly forward and through roads are arrived 
at with great celerity. The method of raising money by 
bonds is undeniably economicaHy wrong, however. ‘The 
term of these bonds is usually from thirty to fifty years, 
which entails an immense sum for interest, and the bonds 
in every instance extend over a much longer period than 
the life of the improvement. 

The state of Ohio has adopted the right economic 
treatment for highway building. Your half-mill lev, 
upon the taxable property is economically and funda- 
mentally correct. I think this levy might, in Ohio, well 
have been a tax of one mill instead of one-half a mill. 
and had this been adopted my belief is that you would 
have in the state of Ohio a fund for road building which 
would be sufficient to do all the work, which your high- 
way department could do economically, and that you 
would avoid most of the pitfalls into which the states 
working under bond issue have almost universally fallen. 
There is too much money available at one time under a 
bond issue. The tendency is to contract for more roads 
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than you can properly plan and to have under contract 
more work than you can care for with full knowledge of 
all the circumstances surrounding the contract. 

Traffic has changed entirely in the last ten years, and 
with the advent of heavy motor trucks we are likely to 
see another reversal within ten years, so that it is not 
wise to plan too far into the future as to traffic, which 
may differ essentially from the present. 

In order to insure the permanence of this appropria- 
tion, however, so that succeeding legislatures may not 
through false ideas of economy amend this law by either 
striking out all provision for this annual tax or so re- 
duce it as to cripple your fund, this provision should be 
inserted in the constitution of the state and become a 
part of the organic law: If Ohio in its constitution 
should provide that a one-mill tax should be levied each 
year for road purposes, I believe it would have the ideal 
economic law for the raising of money for road improve- 
ment. 

To come down to the practical condition confrontfig 
your highway commissioner, he has a great responsibil- 
ity in determining the type of road which he will build. 
This is the greatest economic condition that the different 
states are now facing—not the question of procuring the 
money, but the question of type. I believe that more 
economic waste has been entailed by the use of an im- 
proper type of road than in any other way. This to my 
mind does not mean that too cheap roads have been 
built. In many instances, I think, the error is directly 
opposite to this. 

State departments in the last few years, overwhelmed 
by the magnitude of the maintenance cost of certain 
types of road, have many of them rushed to the other 
extreme They have adopted almost entirely the pave 
ment type of road, costing anywhere from $15,000 to 
$25.000 per mile, and especially where the money has 
been procured under bond issues they have actually in 
the way of interest incurred a greater maintenance 
charge than the actual maintenance charge, which they 
are seeking to avoid. 

Take a brick road with a cost of $25,000 a mile and 
money bringing 4% per cent: you are actually paying 
$1,125 for interest maintenance without the expenditure 
of one dollar for actual maintenance. I suppose it will 
be conceded that there must be a maintenance charge of 
$125 per mile upon this pavement ss of roads, so that 
your maintenance will approach $1,250 per mile, though a 
arge portion of it is to be paid out as interest rather 
than maintenance. 

Furthermore, given $100,000 to expend within a county, 
you are only providing for four miles of pavement, while 
if you built $8.000-a-mile roads you are providing with 
the same fund for 12% miles. You are, therefore, limit- 
ing not alone the expenditure upon such limited mileage 
but you are decreasing the economic value of your high- 
ways by three-quarters. Also you are immediately con- 
fronted by the proposition as to what use your four miles 
of highway are, if at the end of it you strike an impass- 
able section of roadway. Is it not better to have 12 miles 
of comparatively good highway than four miles of ideal 
highway connecting with eight miles of impassable road? 
In other words, what is the use of four miles of highway 
isolated on an island where it is impossible to reach it 
from either direction? 

I realize that where the state is not obliged to pay 
interest and where the entire fund for road building is 
raised by direct tax this argument is not equally strong 
as it would be where you were expending the actual 
interest money; but indirectly you arrive in shortened 
mileage at the same point as though there were a bond 
issue, 2 

There is but one actual solution of the problem: The 
road must be built for the traffic which passes over it, 
and the type must be adopted with sole regard to that 
traffic This factor in road building has been largely 
forgotten by the departments which have built a large 
mileage of state highways. 

In connecting inter-county roads so that there might 
be a continuous highway, very frequently a standardized 
roadway has been built for its entire length. Different 
sections of this same highway may carry traffic units 
varying from 1,500 to 100, and yet the entire roadway 
has been built of the same class and type. The actual 
expenditure upon such through highways has frequently 
been five times what was economically demanded, and to 
this extent there has been an enormous waste. 

For three years I was at the head of a department 
where, I regret to say, we largely adopted the standard- 
ization of plans. We felt that a state highway must be 
built of practically the same nature throughout its entire 
length. It was rather a matter of pride to say that any 
traveler might tell when he rode over a section of state 
highway. This I am now convinced was thoroughly and 
entirely incorrect. Roads where practically the entire 
traffic ‘was motor traffic were built at as great a cost 
and of the same type as others approaching cities and 
large villages, where two-thirds the traffic was horse- 
drawn. The result was certain to be that we had ex- 
pended too much money upon certain sections to be truly 
economical, and too little upon others. In analyzing the 
entire work done, however, I think that more loss was 
entailed by building too high a type of road than by 
building too low a type. 

I am now in a summer resort state. The roads in the 
northern portion carry fully as large automobile traffic as 
many of the through roads in the larger and richer states. 
Our roads in this northern section are almost entirely 
gravel roads. There is very little horse-drawn traffic, and 
I do not think I am venturing anything in saying that 
these gravel roads, properly maintained, are far easier 
riding and far more satisfactory to motorists than either 
a pavement or a bituminous macadam highway. The cost 
of maintenance of these roads does not exceed in any 
instance $200 per mile; the cost of construction less thar 
$5,000 per mile, and yet for motor traffic they are more 
satisfactory than the $12,000- to $20,000-a-mile_ road, 
which requires an average maintenance of from $600 to 
$800 per mile. 

This situation has made me “turn a somersault.” I 
no longer believe it is necessary to expend such large 
amounts upon the surfacing of many of the through high- 
ways. Please understand I do not mean to say that the 
drainage, the grading and the alignment should not be 
exactly the same nature upon these cheaper roads as you 
would use upon the pavement type, but think that the 
surfacing of a road should be regulately solely by its 
traffic. When I sce that Ohio has 15,000 miles of gravel 
roads I wonder how many miles, so rated, would comply 
with our ideas in New Hampshire as to what a gravel 
road Is. I do not see that any portion of your macadam 
road is rated as bituminous macadam, and I wonder how 
much of this mileage is really macadam road. 

It is rather popular now to insist that the date of 
macadam roads is entirely gone by. I have heard heads 
of departments argue that while macadam roads were 
perfectly satisfactory for a hundred years, yet at present 





there was no use of building any more of them. I confess 
that with our present traffic there are great difficulties in 
building water-bound macadam roads; that left as such 
they very quickly disintegrate, and it is a difficult thing 
to prevent such a road from raveling before the time 
when the bitumen may be applied, which will form a 
satisfactory blanket coat over your entire road. Where 
roads are properly built of macadam, however, and 
treated with heavy asphaltic oils for a top course, there 
are many which, as far as the riding qualities are con- 
cerned, are fully equal to sheet asphalt roads. Bitumi- 
nous macadam roads treated with sufficient care and 
with the use of the right types of bitumen are in many 
cases practically ideal roads. 

Is it wise? Is it true economy? Is it common sense to 
say that we will build no more roads except of the pave- 
ment type, because they are permanent, and anything that 
is worth doing at all is worth doing well? 
~ Not long ago I passed over the magnificent Pennsyl- 
vania railroad between New York and Philadelphia—six 
tracks laid with 110-pound rail, all the structures of 
stone or concrete—and I could not help thinking of what 
would have been the result had the Pennsylvania failroad 
officials, when they built the first single track railway 
over this line, said to themselves, ‘“‘This shall be a perma- 
nent roadway. We must not expend our money in tempo- 
rary expedients. It would be a real economic waste to 
build an inferior railway across the state of Pennsyl- 
vania, and what we do we will do right. We will build 
an ideal railway from New York to Philadelphia and let 
it go at that.” Of course what would have happened 
would have been the entire lack of development of the 
state of Pennsylvania. They might have had a most 
magnificent track between the two terminals, but they 
would not have helped to build up the entire West. 

I imagine that the road builder of today is in some- 
thing like the same condition as the first railway officials 
found themselves. The state highway officials have a 
duty to perform in the development of the resources of 
the state as well as building a permanent right-of-way. 

You must not isolate a community because you cannot 
afford to build the highest type of road; you must allow 
that community to naturally develop, and as the traffic 
from such development grows you must take care of the 
future by modifying, changing and improving your high- 
way. It is a rather radical attitude for a state highway 
official to take, but I believe on the whole—and I say this 
with the knowledge that I know little about your road 
conditions—that the state of Ohio would make a more 
satisfactory road development with 2,500 miles of brick 
road, 5,000 miles of macadam road, and 5,000 miles of 
gravel road than it would with the expenditure of the 
same amount of money upon 5,000 miles of brick alone. 

Another feature of road building which must be con- 
sidered as one of the great factors is not alone the 
acquiescence of the people of your entire state, but their 
active help and backing in such activities. If you attempt 
to confine the activities of your state department to 
building a sbort mileage of magnificent road there is 
bound to be a considerable portion of your population 
which never sees such road. They know that a portion 
of their tax roll when received each year is being ex- 
pended upon this work, but they don’t come in imme- 
diate touch with it. They receive, so far as they can 
physically see, no benefit from it. Furthermore, when 
they read in your reports that you are spending from 
$20,000 to $25,000 a mile for a roadway they are very 
prone to say two things; first, “graft,’’ and, second, 
“those fool engineers.” 

On the contrary, whenever you build at what seems to 
them a moderate price, a road so much better than they 
have ever had before in a locality, a road where they can 
see that their expenditure of horsepower is mueh less 
than they ever had to use prior to the building, and 
when they have a practical example of being able to haul 
two tons of produce to town instead of one, you will have 
those people with you. 

It is a remarkable fact that taxes to the resident of 
a city mean little. He growls because he has to pay 
them, but he does not know exactly where they are ex- 
pended and does not realize exactly what proportion is 
expended for a given thing. He may be “ag’in” the 
government because of high taxes, but in very few in- 
stances can he tell you what he would drop off in order 
to lower his taxes. It is entirely different with the man 
who lives in the country. He studies his tax sheet until 
he knows exactly what proportion of his tax is spent in 
the different activities of government. He knows the town 
official or the state official who is conducting the work 
and spending his money, and it is necessary that you 
make him believe that he is getting two things—first, full 
value; and, second, the conviction that you are practicing 
some of the economics which he is forced to in his every- 
day life. You must keep the farmer with you, if the road 
progress in the future is to keep step with that of the last 
few years. He has been accustomed to roads so poor that 
they are not entitled to be called roads, and that are fre- 
quently in the spring of very little more value to him 
than his farm lane. The fences are there and he had a 
right to pass between them with his loads, but otherwise 
it is hardly an excuse for a road. 

Some intelligent town official comes along, grades and 
drains his road for him, perhaps is educated up to the 
point where he really takes care of it by the road drag 
and a patrol system, so that the farmer finds that he has 
out of the local material a pretty good road. He looks 
up the cost and finds that possibly $500 per mile has 
been expended upon this roadway. Then he looks at your 
state reports and finds that $25,000 has been expended 
upon a mile of road which he never has seen in some 
other county, and the bristles gn ‘his back begin to rise 
up and he begins to condemn all highway improvements 
and says state aid is a fallacy and your department is 
rotten. Foolish, I know; there is no comparison. be- 
tween his ten-foot earth road and your brick pavement; 
but whether he lives in Ohio or Connecticut, he still is 
from Missouri and you have to show him. You cannot 
show him, either, by quoting what the American Society 
of Civil Engineers says about the utility of pavements. 

You may tell him that after carefully figuring over the 
maintenance cost you had decided it is for the interest of 
the state only to build a permanent pavement, and that 
expert reasoning shows that 100 miles of such pavement 
built each year is far better for the people of the state 
as a whole than to build a much larger mileage of an 
inferior quality: but if he estimates that the total mile- 
age of your through highways which should be improved 
is 20,000 miles and happens to figure that at the ratio of 
100 miles per year it will be 200 years before you get to 
his particular piece of road, you are not going to con- 
vince him that you are promoting the economic interests 
of the state by building this class of roads generally. 

Theories are wonderful things; logic is of course un- 
answerable; but there is another feature which must be 
considered, and that is the retention of public sentiment 
with your department. The law about eugenic marriages 


may ultimately work for the public good, but just at 
present if you tell a young man who is madly in love 
with a blue-eyed blonde that he must not marry her 
because her grandmother developed signs of tuberculosis, 
you are going to rouse somewhat of a rumpus; and 
while the theorist will say that love is purely sentimental 
and that for the best interests of the coming race he 
should marry some other girl with coal black eyes and 
hair, you are not going to retain the unstinted admira- 
tion of that class of your citizens. In the same way, if 
you are to satisfy the great mass of the country residents 
you must show them that the work which you are doing 
is of practical benefit to them personally. 

The man who lives along or adjacent to the road which 
you pave is going to be fully satisfied with your treatment 
of the highways and agree with the line of argument that 
it is economically better; but if you must build such 
limited mileage that such a man is only one per cent of 
your population, you are not going to be particularly 
popular with the masses. In general, your efforts should 
be directed not toward building the best highway you 
know how but the cheapest highway which will carry its 
particular traffic in a satisfactory way. 

The slogan of “Good Roads” has accomplished much. 
It is being suspended, and especially in Ohio, by “Better 
Roads”; but I feel that we are dangerously near the point 
where the people may demand ‘“‘More Roads and Cheaper 
Roads.” It is only a short time ago when, so far as the 
motorist is concerned, if he had one good road between 
certain fixed terminals he was amply satisfied. When you 
built that road, however, he began to develop the feeling 
that one road between these points was not enough; that 
he should be able to go over one road and return by an- 
other equally good, and if you spend the vast sums which 
will be needed to make all these roads of the highest type 
you must of necessity bankrupt the state and the nation 
Ve must change our point of view somewhat. 

We must see to it that every man has better roads 
rather than that a few have superb roads and the balance 
impassable ones. So the answer to the question, “What is 
the best road?” is simply, “The road that will accommo- 
date the most people and be an enormous improvement on 
existing conditions at the least cost.” 


Senator J. I. Hudson responded to the toast of 
‘*Legislation’’ in his able and enthusiastic way, 
Honorable Joseph W. Hunter responded to the toast 
of ‘‘Macadam Highways,’’ and Prof. C. E. Sherman 
spoke of the ‘‘Education of Road Builders’’ from 
the standpoint of a practical educator and one 
accustomed to the upbuilding of the opinions of 
men in a given direction. 

In his,closing remarks the toastmaster voiced 
the sentiment of the association by saying that 
the association stood for fair play, honest methods, 
good roads, the most mileage for the least money 
that the taxpayers pay into the state for the con- 
struction of the road. 


NOTES OF THE MEETING. 





Col. Taylor, of the Casparis Stone Company, was 
the Beau Brummel of the banquet. He sat at the 
head of the big table at the far end of the banquet 
hall, and O. H. Binns, president of the Indiana 
Stone Club, sat at the other end. 

For the first time in the history of the association 
there were a number of stone merchants from the 
big cities present. Geo. W. Doran, of Doran & Co., 
Cincinanti, Ohio, and W. P. Hurst, Cleveland Mate- 
rial Co., Cleveland, Ohio, were on hand and reported 
the usual steady demand for the crusher product in 
those two great markets of the state. 

Mrs. Frank D. Lyon and Mrs. W. M. Whitelaw 
were the only two ladies of the convention. They 
received all the bon mots and other attentions of 
the ladies’ men of the convention graciously and 
with very enjoyable repartee. 

Frank D. Lyon, who comes to Ohio as the perma- 
nent secretary of the organization, has made his 
life work in the good roads movement of his native 
state of New York. As a man with a good record 
and experienced in getting results from road appro- 
priations, he knows limitations and the best ways 
for the distribution of road money so as to secure 
the best satisfaction of the taxpayers; and that, 
after all, is the key to the success of any road- 
building campaign. With his sure knowledge of 
the requirements; with his absolute confidence in 
the adaptability of the water-bound macadam road, 
his work is destined to be one of the greatest use- 
fulness to the people in the state of Ohio, as well as 
of the great service to the association to whose 
cause his work is dedicated. He is a man of big 
dimensions, and not that narrow type who is selfish 
enough to imagine that it has to be just the way 
he has got it figured out or it can’t be done at all, 
because a man who has worked on thousands of 
miles of road realizes that every mile has the 
thought of several separate citizens and roads would 
be absolutely impossible if it were not for the 
co-operation of all the citizens. Thus Frank has 
developed a peculiar type of road diplomacy, so 
that he is always on his feet, always has his bal- 
ance in the road discussions, and is just the man 
the association has needed to be the most useful 
for all the citizens of Ohio to make at once a 
blessing for the people and a success for the asso- 
ciation and all its members. 

. N. Denison, who has made his headquarters 
in Ohio all these years, has been succeeded by a 
very estimable young gentleman named J. FE. Linus, 
and ‘‘Denny’’ has gone to Pittsburg as the chief 
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clerk of the Pittsburg office. He looks fine, so his 
conduct must be good—but there was no way for 
‘“‘Denny’’ to absent himself from the meeting of 
the Ohio road builders. 

Allan Patterson, the discreet committeeman from 
Lima, was the first delegate to put in his appear- 
ance. Now, ‘‘Al’’ didn’t have any stories this 
time, but he made his record good by producing a 
poem that he had picked up in some book of ancient 
lore—which was ‘‘some pome,’’ believe muh! 

L. H. Hawblitz, of The France Company, has in- 
vented what is known as the Hawblitz.carpet coat 
for finishing good roads. It consists of a eom- 
bination of screenings and tar or some other bitu- 
minous material which is mixed and rolled in such 
a way as to make a veritable carpet. The Hawblitz 
carpet coat will be seen in specifications far and 
wide as the days go by. 

A. Acton Hall, president of the association, re- 
ceived the distinction of being re-elected. He 
deserves that high honor, because he has certainly 
made a record which is hard to space. 

R. R. Sanderson, of the Cyclone Drill Co., Orr- 
ville, Ohio, and Mr. Sarano, of the Trojan Powder 
Company, were steady members of the entertain- 
ment committee in the lobby, for they were ac- 
quainted with all of the boys and in a position to 
keep things moving. 

L. W. Hewes, the great crusher expert of the 
Power & Mining Machinery Company, took in the 
convention, pleasantly entertaining many of his 
customers and friends. 

R, N. Van Winkle, secretary of the Indiana Stone 
Club, came down to spend a day and see how they 
pulled off the big road stunt in Ohio. 

E. T. Paul, of the Lewisburg Stone Co., was one 
of the last to take his departure for home. He 
lives on the line of the old National Road and was 
deeply interested in the proposed improvement of 
the same, and wants to see it made of the best 
possible macadam type. 

M. P. Goetschius, who works on every commit- 
tee, says he has got more confidence in the work 
of the organization than he ever had and thai he 
always is a firm believer that we were going to 
get the work out some day, and it looks like we 
have got it now. 

Chas. L. Ireland, of the Erie Stone Co., was on 
the firing line during all the discussions. 

John Pogue, of the Hancock Stone Co., Findlay, 
Ohio, was on the active list of the board of trus- 
tees. John is never so happy as when he has got 
a whole lot to do. 

Geo. W. Patnoe, the world-renowned economy 
expert, is putting in the best kind of co-operation 
licks as the head of the limited membership com- 
mittee. 

Amongst the firm stand-bys of the association 
are the Reinheimer brothers, from New Paris, who 
can always be depended upon in every uplift move- 
ment. 


ATTENDANCE. 


J. M. Cox, Governor of Ohio, Columbus, Ohio. 
Allen Patterson, The Bluffton Stone Co., Rimer, Ohio. 
8. P. Selby, The Whitehouse Stone Co., East Toledo, O. 
Cc. L. Reinheimer, The Reinheimer Stone Co., New 
Paris, Ohio. 
J. A. Moore, Higgins Stone Co., Bellevue, Ohio. 
W. M. Whitelaw, Robeson Process Co., Columbus, Ohio. 
Mr. Beistle. 
H. BE. Barr. 
M. Sarcus. 
E. R. Wilson. 
Bruce Z. Good, Loomis Machine Co., Tiffin, Ohio. 
W. G. France, The France Co., Toledo, Ohio. 
Cc. W. McKee, Erie Stone Co., Huntington, Ind. 
RE. Ireland, The Erie Stone Co., Van Wert, Ohio. 
H. C. King, Pluto Powder Co., Easton, Pa. 
R. R. Sanderson, Cyclone Drill Co., Orrville, Ohio 


a 


B. G. pee on va 
F. J. Quilter, The Brokensword Stone Co., Bucyrus, O. 
S. P. Harris. 


. Croft. 
T. Paul, Lewisburg Stone Co., Lewisburg, Ohio. 
. T. Burton, Burton Powder Co., 200 Reinhard Ave., 
Columbus, Ohio. 

F. J. Burton, Burton Powder Co., 200 Reinhard Ave., 
Columbus, Ohio. 

Russel. 

J. T. Herrick. 

R. H. Pausch, Woodruff-Pausch Co., Columbus, Ohio. 

George B. Christian, The White Sulphur Stone Co., 
Marion, Ohio. 

M. P. Goetschius, The Goetschius Stone Co., Lima, Ohio. 

W. H. Kilcawly. 

Cc. L. Ireland, The Erie Stone Co., Van Wert, Ohio. 

W. P. Hurst, Cleveland Material Co., Cleveland, Ohio. 

J. BE. Linus, E. I. du Pont de Nemours Powder Co., 
Pittsburgh, Pa. 

Mr. Clark. 

A. Acton Hall, Ohio Marble Co., Piqua, Ohio. 

E. C. Curtis. 

W. O. Williams. 

P. N. Dennison, EB. I. du Pont de Nemours Powder Co., 
Pittsburgh, Pa. 

W. H. Loy, The Hancock Stone Co., Findlay, 0. 

J. F. Pogue, The Hancock Stone Co., Findlay, O. 

R. G. Spencer, National Lime & Stone Co., Carey, O. 

G. A. France, The France Co., Toledo, O. 

Edw. Holzhauer. 

Geo. W. Patnoe, Holran Stone Co.. Maplegrove, O. 

L. H. Hawblitz, The France Co., Toledo, O. 

B. E. Evans, The Whitehouse Stone Co., East Toledo, O. 


Hon. S. Percy Hooker, Concord, N. H. 

D. W. Seitz, 1435 Worthington St., Columbus, O. 
Nicholas Koehler. 

H. S. Atkinson. 

E. N. Blake. 

K. Sheidler. 

A. H. Hinkle. 

J. R. Chamberlain. 

J. H. Tilton. 

T. Brindle. 

Lewis Morril, Ohio State Journal, Columbus, O. 


J. Ayres. 

J. Y. McClintock, Rochester, N. Y. 
W. G. Sisson, Lyons, N. Y. 

Sen. W. H. Alsdorf, Johnstown, O. 


A. 8. Rea. 
J. R. Tanner. 
S. L. Iron. 


Col. I. T. Cummins. 

T. C. Leyling. 

J. S. Brigham. 

George Watts. 

George Scott. 

John Laylin. 

D. E. Dunham. 

Jesse Taylor, Ohio Good Roads Federation, Columbus, O. 

Le Roy Frank. 

J. C. Schwartz. 

Mr. Schumacher. 

Fred K. Irvine, Rock Propucts, Chicago, IIl. 

D. H. Nichols, Rock Propucts, Chicago, Il. 

Geo. B. Christian, Jr., Columbus Builders’ Supply Co., 
Columbus, O. 

Geo. W. Doran, Doran & Co., Cincinnati, O. 

R. N. Van Winkle, The Ohio & Indiana Stone Co., 
Indianapolis, Ind. 

W. W. Williams, Kennedy Mfg. & Engineering Co., 
Columbus, O. 

F. E. Miller, The France Slag Co., Youngstown, O. 

G. W. Sarano, Pennsylvania Trogan Powder Co., Allen- 
town, Pa. 

W. O. Taylor, Casparis Stone Co., Columbus, O. 

Oo. H. Binns, Casparis Stone Co.. Logansport, Ind. 

W. V. Cullen, Allis-Chalmers Mfg. Co., Cincinnati, O. 

E. G. Newhouse, Allis-Chalmers Mfg. Co., Milwaukee, 
Wis. 

Prof. C. E. Sherman, 

Jos. W. Hunter. 

Sen. J. I. Hudson. 

Frank Russell, Ingersoll-Rard Co., Chicago, Il. 

Col. I. T. Cummins. 


INDIANA STATE STONE CLUB WILL HOLD 
MEETING. 





The third annual meeting of the Indiana State 
Stone Club has been announced for Thursday and 
Friday, February 5th and 6th. The meetings will 
be held in the convention rooms of the Claypool 
hotel, Indianapolis, Ind., and an urgent call has been 
issued for a complete attendance of members of 
the club. The Indiana State Stone Club is an en- 
thusiastic organization which, although young in 
years, has been a big factor in the success of the 
concerns holding memberships. The co-operative 
spirit prevailing in the organization has put the 
crushed stone business in the state of Indiana be- 
fore the consumers in a very favorable light. Every 
move and every meeting of the Indiana State Stone 
Club means the further enhancement for the busi- 
ness of each individual member. Secretary R. N. 
VanWinkle in making the announcement of this 
year’s meeting asked for co-operation from every 
member that the meeting may be ‘‘one grand sue- 
cess.’? 

The annual banquet of the organization will be 
held on the evening of February 5th, and all mem 
bers, both active and associate, are urged to make 
their plans now to attend the banquet. Associate as 
well as active members are entitled to reserve plates 
for more than one representative at the banquet, and 
an early declaration from each member of the num- 
ber who will attend the banquet, representing the 
membership, will add to the convenience in the 
making arrangements by the entertainment com- 
mittee. 


IMPORTANT MERGER. 





The first conveyances of quarry properties to the 
recently incorporated Calvert Quarries Company, 
of Delaware, with capital stock of $800,000, and 
offices at Baltimore, Md., have been made. The 
properties transferred were those of the Schwind 
Quarry Company, which included not only the real 
estate of the last named company but personalty 
as well. The merger involves about 19 quarries, 
although it is understood that about five or six 
additional properties will be included in the merger 
at an early date. 





Sturtevant Mill Company, Harrison square, Bos- 
ton, Mass., recently received orders from the 
Wolverine Portland Cement Company, Huron 
Portland Cement Company and the Cape Girar- 
deau Portland Cement Company for No. 2 duplex 
and single roll mills and Newaygo separators for 
preliminary grinding of clinker. The No. 2 du- 
plex ring-roll mill has an unusual output, taking 
a feed as it comes from the kiln of from 80 to 90 
barrels per hour, reducing it to 20 mesh for tube 
mill feed; or for grinding to 40 mesh it has an 
output of from 60 to 80 barrels per hour. The 
horse power required for these outputs is approx- 
imately 90 and the upkeep expense on these ma- 
chines per year is about $600. 


PROSPECTS BRIGHT FOR BRADLEY MILLS. 


W. A, Gibson. of the Bradley Pulverizer Co., Bos- 
ton, Mass., in a recent communication, says: ‘‘I am 
glad to report that things look exceptionally bright 
for a large volume of business during 1914. The 
interest taken in our new mill, which has been 
called the Bradley Hereules Three-Roll Mill,’ has 
been greater than we anticipated. We now have 
orders on our books for all that we have manu- 
factured, and are proceeding with the manufacture 
of more to take care of the business which we 
expect in the early spring. 

‘*We are also looking for a large demand for 
Giant Griffin Mills. The fact is, we are now figur- 
ing with several large cement manufacturers for 
installations of Giant Griffin Mills, and believe 
that many large orders will be placed this year 
for this successful mill. There are now 150 Giant 
Griffin Mills in operation in the United States, 
England, and Europe, and from the present out- 
look it seems as if we will add greatly to them 
this coming year. ; : 

‘*We have just sold a Bradley 42-inch Three-Roll 
Mill to the Stearns Lime Co., Danbury, Conn., 
which will be used for pulverizing limestone for 
agricultural purposes. The Bradley 42-inch Three- 
Roll Mill is increasing in popularity for this pur- 
pose, due to its low cost of upkeep and its sim- 
plicity of construction and operation. Taking 
everything into consideration, we believe that 1914 
will be the best year our company has seen for 
some time. We believe that we are building mills 
that are of the greatest value to the manufacturers 
of cement and to the producers of limestone.’’ 


MAY SELL CONNECTICUT QUARRY. 


Unless some serious objection is made by Johr 
F. Forward, lately retained by stockholders in the 
Connecticut Crushed Stone Company, Receiver A. 
Carl Sternberg will sell part of the real estate 
and the machinery in East Berlin, Conn., on Feb- 
ruary 21, at a price not less than $29,000, 20 per 
cent of the amount to be paid on the day of the 
sale, and the balance upon approval of the court 
of the sale. 

Stewart N. Dunning, counsel for the receiver, 
said that an appraisal of all the company’s prop- 
erty is about $77,000, but the debts are more than 
that, and there can be no reasonable objection to 
the sale on the part of the stockholders. The par- 
ticular property wished to be sold was appraised 
at $40,000. 





DEATH OF THOMAS P. PHILLIPS. 
Thomas P. Phillips, formerly a Chicago banker, 
and organizer of the Naperville Stone Company, 
which afterwards became the Dolese & Shepard 
Company, died at his home in Altadena, Cal., De- 
cember 12. Mr. Phillips was widely known in the 
crushed stone and quarry industries in the vicinity 
of Chicago, and was president of the Dolese & 
Shepard Company until he retired from the stone 
and quarrying industry in 1905. In that year he 
organized and was made president of the Federal 
Trust & Savings Bank, in which he and E. H. Gary, 
chairman of the directors of the U. 8. Steel Cor- 
poration, were the principal stockholders. Mr. Phil- 
lips is survived by his widow and four children— 
William E., Sarah E., Thomas P., Jr., and Vance. 








‘‘THE STORY OF AN ARKANSAS HIGHWAY.’’ 


The Big Rock Stone & Construction Company, at 
Little Rock, Ark., of which W. W. Dickinson is 
president, has issued a unique and interesting book- 
let entitled ‘‘The Story of an Arkansas Highway.’’ 
The story is by Guy Dickinson, sales manager of 
the company, and very forcibly tells of ‘‘Old Man 
Parkin,’’ who conducted a small. general merchan- 
dise store at the crossroads for thirty years; the 
purpose of the story being to break down the usual 
groundless objection to the formation of improve- 
ment districts for the purpose of improving and 
maintaining main highways; and it shows the 
happy results obtained in one community where 
these objections were overcome. : 

MeLanahan-Stone Machine Co., Hollidaysburg, 
Pa., has just made a shipment of one of their 
Single Roll crushers, with a roll 24 inches in diam- 
eter by 54 inches long, weight 44,000 pounds, to 
J. E. Baker Company for their quarry at Chickies, 
Pa. This crusher will handle about 2,000 tons of 
stone per day, crushed down to 5-inch eubes and 
smaller. One great advantage of this machine is 
the convenience in which it is fed and the small 
amount of fines it makes. The company also fur- 
nished a double drum friction hoist to take the 
cars up to the crusher. 
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NEW PLANT OF THE ARMSTRONG MFG. COMPANY, UNDER CONSTRUCTION AT WATERLOO, IOWA. 


PROGRESS MARKS MACHINE ADAPTABILITY 


New Economy in the Rock Crushing Industry Has Been Developed with Special Blast Hole Cable Drill Manufact- 
ured by Armstrong Manufacturing Company. 


With the growth of the rock-crushing business 
both as a commercial proposition and in conjunc- 
tion with the industries, the use of the steam 
shovel became introduced more widely and the 
economy of big-hole blasting became a practical 
proposition. This feature of quarrying was intro- 
duced first in an experimental way in some of the 
largest crusher quarries and has rapidly grown to 
be an indispensable practice with those who find 
the need of moving rock at the minimum cost. The 
big-hole blast is more efficient in parallel lines with 
the size or dimensions of the operations, and 
bounded by the desired capacity of the crusher 
output. 

To take care of the requirements of the particu- 
lar features of big-hole drilling in crushed rock 
quarries there were adaptations necessary to be 
introduced to perfect the known types of drilling 
machines already in existence at the time of the 
beginning of the interest in the matter, and now 
with practical perfection in the machine itself to 
do the drilling, big-hole blasting is an indispen- 
sable feature in every quarry of large production. 
First, it economizes the cost of drilling in the total 
amount of the year’s appropriations for such pur- 
poses; it economizes in dynamite, for the reason 
that with a deeper hole and the larger volume of 
explosive the last bit of its efficiency is brought 
into use and none of it is exploded idly in the 
air above the blast hole, as is the case in shallow 
and small holes. 

It is again more economical for the reason that 
the amount of rock moved from the quarry face 
will give the steam shovels a longer period of 





work in one ‘‘set,’’ and again the blast can be 
made more efficient because it becomes an impor- 
tant part of the operations worthy of the attention 
of the superintendent to so place his holes as to 
give well calculated results, so that known results 
from a given amount of dynamite can be put into 
every calculation. 

The cable drill system of drilling was first intro- 
duced into quarries for the purpose of drilling 
blast holes in or around the year 1902, and while 
it was not accepted generally at that time, the 
larger operators are now beginning to appreciate 
the advantages offered in this system of drilling; 
and we might say that ninety per cent of the cable 
drills used in blast hole work up to the present 
date have been purchased within the last three 
to four years’ time. 

Water well drills of the cable type have hereto- 
fore been used almost exclusively for this purpose 
and the Armstrong Manufacturing Company, Water- 
loo, Ia., working on the theory that the action of 
the tools that would generate the highest efficiency 
in a water well drill designed for drilling through 
soft materials and in ‘‘wet holes’’ could not be 
applied successfully to a cable drill designed for 
exclusive rock drilling, experimented with a view 
to building an equipment which would insure faster 
cutting abilities and at the same time build a 
machine to conform to the heavier equipment re 
quired in quarry operating. 

Cable drilling machines as applied to quarry 
work must necessarily be a different type of ma 
chine than those used for water well purposes, 
insofar as the general construction is concerned, 


and must be made considerably heavier, as the 
abuse which equipment of this kind is subjected 
to in blast hole drilling is much greater in a con- 
tinuous run of, say, two months than water well 
drilling equipment would be subjected to in the 
course of two years. Therefore, every part of the 
machine was designed as a unit to insure the high- 
est efficiency and to conform to the requirements 
of that class of trade. 


Progress of the Armstrong Manufacturing 
Company. 

The Armstrong Manufacturing Company are suc- 
cessors to a concern organized in 1867, under the 
name of The Morgan-Kelly-Taneyhill Co., Mr. Kelly 
being the inventor and patentee of the cam and 
treadle drilling machine, and as a matter of fact 
the first portable drilling machine ever offered to 
the public. The name of the company was later 
changed to the Kelly-Taneyhill Co., and after Mr. 
Kelly’s death was changed to the Armstrong-Quam 
Company, which name continued .until the pres- 
ent title, ‘‘Armstrong Manufacturing Co.,’’ was 
adopted. 

The purpose of this company was to manufacture 
portable well drilling equipment and prospecting 
machinery, and for the last eight years they have 
been manufacturing a line of gasoline engines. It 
has always been the purpose of this company to 
work with a view of furnishing the highest effi- 
ciency in such equipment as they manufactured 
and they have employed a large engineering force 
with the view of continuing such developments as 
ever-changing conditions would necessitate. 
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The field which they cover has not been a lim- 
ited one; as a matter of fact, they consider the 
world their territory and have sold drilling ma- 
chines in almost every civilized country on the 
globe. The equipment, however, which they have 
been manufacturing applies particularly to well 
drilling and prospecting machinery, although they 
have in recent years supplied a number of drills 
for blast hole work in stone quarries, 

The Armstrong Manufacturing Company is now 
one of the oldest concerns in Waterloo, and since 
a change in management five years ago, at which 
time the Armstrong brothers gained complete con- 
trol, the firm has made remarkable progress. The 
capital stock has been increased twice to take care 
of the increased business, the last stock being in- 
creased March 8, 1913, when $25,000 was added in 
order to enlarge factory facilities. The capital 
stock of the company was raised $100,000 during 
1913, and now totals $250,000. 

Plans were-prepared during the early part of 
December, 1913, for the erection of one of the 
most modern factory buildings in the city of 
Waterloo. The latest and most modern equipment 
will be installed throughout and the present capac- 
ity will be increased about forty per cent. Work 
has already been started on the factory and it is 
expected that by April Ist one of the finest fac- 
tories in the state will be in operation by the 
Armstrong concern. The structure is to be of 
cement construction, large and roomy, and will 
give adequate room for work in the factory. It 
will cost a total sum of $50,000 and will be one of 
the city’s most noteworthy 1914 improvements. 
The building will be modern and a model of 
architectural art in every particular. 

The new factory will be turned over to the 
exclusive manufacture of oil, well, prospecting and 
blast hole drilling equipment. It will occupy the 
entire tract of land owned by the company on the 
north side of Chestnut street. It is in the form of 
a triangle, the sides being about 800 feet long. 

So great has the work of the company been that 
from time to time temporary buildings have had 
to be erected, and since last April both night and 
day shifts have been used. The very extensive 
business in foreign countries, together with the 
increasing demand for prospecting, well drilling and 
blast hole equipment, has caused the necessity for 
the new structure. 

Several months ago the company purchased a 
large brick building across the street from the 
present offices and the work of remodeling it into 
one of the finest offices and showrooms of the city 
is now in progress. The lower floor will be devoted 
to the display of drills, engines and other in- 
cidentals, while a large plate glass front will 
greatly enhance the showroom. The second floor is 
being made into business offices and drafting rooms 
and will be commodious and modern in every re- 
spect. These improvements are practically com 
pleted at a cost of $7,500. 

During the construction of the new factory build- 
ing the plant will not be shut down. The building 
will be built a portion at a time so that as each 
division is finished it may be utilized. 

The Armstrong Portable Blast Hole Drill. 


The Cable Drill, manufactured and recommended 
by the Armstrong Manufacturing Company for blast 
hole work exclusively, employs a drilling motion 
which is entirely different from that which is used 
on water well drills. The action of the spudding 
beam which controls the action of the tools in a 
water well drill is what is known as an ‘ ‘elliptical 
motion;’’ in other words, the drop of the tools, 
brought about in the raise of the beam, requires 
less time than the raise of the tools, brought about 
in the downward stroke of the beam, with the 
result that the tools are momentarily left on bottom 
and the springy motion that is desirable, in fact 
necessary in fast drilling, cannot~be obtained. 

Working on the theory that the laws of gravity 
govern the length of time necessary in dropping 
the tools and that regardless of the raise of the 
beam it was impossible to drop the tools any faster 
than the laws of gravity would allow them to drop, 
this company developed a machine with a spudding 
beam which would raise sufficiently fast to allow 
the tools a free and unretarded drop and a beam 
which would raise the tools in approximately the 
same length of time as was required in this drop. 

As a matter of fact, by so doing there is elim- 
inated from 20 to 30 per cent of lost time required 
in the operation of an ‘‘elliptical motion’’ beam, 
with the result that the operators of this equip- 
ment are assured of that much more drilling time, 
and further insures a correct drilling motion, or 
a motion which delivers a springy blow and a 
motion which generates more foot pounds of 
energy at the bottom of the hole than could be 
delivered in the case of the water well drill. 

This machine has been on the market about one 
year and is generally received by all operators who 


have had an opportunity of investigating the two 
different types of machines thoroughly, as being 
particularly adaptable to blast hole work. In the 
last three months alone this company has disposed 
of fifteen of these machines, some of them going 
into the largest quarries in the United States. 

On December 31, 1913, the Armstrong Company 
received what it believed to be the largest single 
order for drilling machines to be used for prospect- 
ing or blast hole purposes; nine of these rigs hav- 
ing been sold to the Phelps Dodge Co., of New 
York City, who control large operations in the 
Western states. 

The fact that the blast hole drill is being accepted 
generally by the largest operators in the country, 
and the further fact that the Armstrong company 
has been called upon to deliver these machines in 
numbers greater than had been anticipated, are 
the substantial reasons for the enlargement of its 
producing facilities, hence the new plant now under 
construction. 





The plant of the Canada Crushed Stone Corpora- 
tion, at Dundas, Ont., was destroyed by fire on the 
night of Jan. 9th. Estimated loss, $20,000. 





A blast of seven 60-foot holes filled with dyna- 
mite at the Hinterleitner Quarry, of Schuylkill Val- 
ley, Pa., loosened approximately 35,000 tons of rock. 
The blast was one of the largest attempted in that 
vicinity for some time past, and proved successful 
in every respect. 





Portland Broken Stone Company, organized at 
Portland, Maine, for the purpose of carrying on 
the business of buying and selling sand, gravel and 
crushed rock, with $25,000 capital stock. Officers: 
President, Harry W. Adams, of Portland; treasurer, 
Charles W. York, of Boston, Mass. Certificates 
filed December 22, 1913. 





The Petoskey Crushed Stone Quarry Co., Petos- 
key, Mich., has been closed for the winter after a 
most successful season—a season in which 170,000 
tons of rock were crushed and $22,000 paid to the 
35 employes. The working year is from the middle 
of March to the middle of September and the com- 
pany ships to all parts of Michigan and Wiscon- 
sin. A number of men have been kept at work 
overhauling the machinery and doing other tasks in 
preparation for the coming season. 





The crushed stone, gravel and sand rates an- 
nounced by the Wisconsin railroad commission 
about a year ago on application of the Waukesha 
Sand & Gravel Company of Waukesha, Wis., were 
made applicable to practically all the railroads of 
the state on January 3, by order of the railroad 
commission. The rates provide for a general re- 
duction. The railroad commission has fixed the 
joint rates on shipments of ground crushed stone, 
to be used as fertilizer, at one-half cent per 100 
pounds extra. 


\ 





Two complaints in which excessive freight rates 
are alleged were held on January 10 by the Public 
Service Commission, in which one of the complain- 
ants is William P. Brenz, of 5221 Baltimore avenue, 
Philadelphia, Pa., who operates quarries at Fox 
Croft and Newtown Square, Pa., on a branch of the 
Pennsylvania Railroad; the other was the firm of 
Doughton & Son, 404 Childs building, Philadelphia, 
who conduct quarries at Conshohocken, Pa. The 
quarrymen contend that competitors on the line of 
the Baltimore & Ohio Railroad, at Avondale, enjoy 
a more satisfactory rate to Philadelphia than has 
been given them, and are desirous that the condi- 
tion be placed on an even footing. -The reports on 
the matter have not been submitted as yet. 








San Francisco, Calif., Jan. 19.—It is reported 
that negotiations have about been completed by 
an Alaska contracting company, whose identity 
has not yet been revealed, to lease the large quarry 
of the Leona Chemical Company in Oakland, Cal., 
which was burned out several months ago. The 
deal has progressed far enough to give rise to some 
inquiries for equipment, and it is understood that 
the plans include the rehabilitation of the large 
crushing outfit, and the installation of equipment 
to get out the material by a new method. The 
property is regarded as a valuable one, being one 
of the largest deposits of good rock in close prox- 
imity to the Oakland market, and any concern with 
ample capital to put in a large plant would become 
an important factor in the business of the San 
Francisco Bay district. The Panama-Pacifie Expo- 
sition has closed a contract with the Healy-Tibbitts 
Construction Company for furnishing and placing 
rock for a seawall and breakwater at the exposition 
site, for $162,000. 


ALL A-B-O-A-BR-D. 
BY FRANK ADAMS MITCHELL, 
I 

SAY! Stop and listen here, Mr. Man, 
Let me get your furry ear, Mr. Man; 

There’s a place where you must be 

On 2-12-14 A. D. 
Don’t forget! R.S. V. P., Mr. Man. 
II 

It’s Chicago that I mean, Mr. Man, 
Keep the spot fixed in your bean, Mr. Man; 

Now you know the time and place, 

Change your shirt, and shave your face, 
For Chicago hit a pace, Mr. Man. 


Ii 
Take my tip, reserve your berth, Mr. Man, 
For the greatest show on earth, Mr. Man; 
There’ll be something doing there 
Worth your time and railroad fare, 
’Neath the Coliseum’s glare, Mr. Man. 


IV 
All Chicago waits for you, Mr. Man, 
Bring your family with you, too, Mr. Man; 
Let them see the city sights, 
Let them revel in delights, 
Let them know where you are nights, Mr. Man. 


V 
If your hobby is cement, Mr. Man, 
Here’s a message, heaven-sent, Mr. Man; 
Your competitor will go 
To the Coliseum show. 
Will he beat you to it? NO! Mr. Man. 





CONCERNING SINGING AND EATING. 





There is an organization in Chicago, unique in 
its purpose, remarkable in its personnel, and far- 
reaching in its scope and work. It is the Glee Club 
of the Chicago Association of Commerce. This club 
is composed of 45 business men, men representa- 
tive in their various lines, all active in the work 
of the Association of Commerce in making Chicago 
greater and better. 

This singing organization cannot be hired—it 
never accepts pecuniary reward for its services. On 
the contrary, each member pays approximately $60 
a year for the privilege of membership. Its funce- 
tion is to furnish music for the various banquets 
and meetings of the Association of Commerce and 
for the civic organizations. It is without a selfish 
motive, except the desire to serve Chicago and do 
its part in civic development. 

At the banquet of the National Builders’ Supply 
Association, to be held at Hotel LaSalle on the 
evening of February 18, there will be 16 members of 
the club on hand and the songs of fellowship and 
cheer will be led by them. 

While we are on this subject, it can be hinted 
that this banquet will be one of the best features 
of Cement Show week. The Chicago committee 
is working out several unique and interesting 
features which will keep things moving every 
minute. There will be no set speeches; there will 
be no formality. 

The lid will be removed at 6:30, and for four 
hours there will be ‘‘things doing.’’ 

If you are hesitating about coming to the Cement 
Show, take our word for it, this banquet will make 
the trip worth while. Don’t hesitate. As Elbert 
Hubbard ejaculated, ‘‘The married man who hes- 
itates is bossed.’’ 





In the Daily two years ago we aired our griev- 
ances in a few feeble lines, which we are going to 
repeat for emphasis, as below: 


The Hero. 


He stands at the booth and he talks away, 
From the peep o’ dawn to the close of day, 
And gives to each of the passers by 

A folder telling the reason why. 

His throat gets parched and his brain won’t think, 
But no one ever buys HIM a drink— 

Nobody gives him a thought or care 

As he earns ALL his salary standing there. 
His legs are stiff and his eyes are set, 

And his fevered brow reeks cold with sweat— 
He longs for the day when the trumpet’s blast 
Will give him a harp and crown at last. 
You’ll find him in every booth you go— 

The salesman—the hero of the show. 


The Ridgewood Concrete & Fireproof Building 
Company, of Ridgewood, N. J., was recently incor- 
porated under the laws of New Jersey, with a 
capital of $100,000. Richard Jaffer, of Ridgewood, 
principal ineorporator. 
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NEW FEATURES OF SEVENTH CEMENT 


SHOW. 


Everything in Readiness fo. Opening of Show on Feb. 


12—Exhibition Will be New in Every, Respect 

‘¢An open show,’’ said Manager J. P. Beck, of 
the Cement Products Exhibition Company, as he 
prepared himself to be interviewed on the subject 
of the probable success and the preparatory de 
tails disposed of for the 7th annual Chicago Ce- 
ment Show which opens at the Coliseum on Feb. 
12, continuing until Feb. 21. ‘‘The open show 
idea is the basis for new exhibit arrangements em 
bodying features that heretofore have been en 
tirely unthought of. The decorative scheme and 
booth arrangement provides for an unobstructed 
view of the whole exposition as you will enter the 
Coliseum from the main Wabash avenue entrance,’’ 
said Mr. Beck. 

‘*The success of the preparatory work for this 
year’s show has been far beyond our expectation 
and the disposal of exhibit space went through al- 
most without effort. Fully a month before the date 
of the opening of the exhibition all available space 
had been contracted for, all details of booth ar- 
rangements completed, all decorative requirements 
were in readiness and inquiries for exhibit space 
in the Coliseum and annex were still coming in.’ 

One hundred and eighty-nine exhibit spaces is the 
actual number sold and this exceeds that of any 
previous cement products exhibition, and sixty- 
five additional requests for space were made that 
could not be fulfilled. ‘‘That fact, alone,’’ he said, 
““we believe to be a barometer of business condi- 
tions in the cement industry for the coming year. 
Never before in the history of this annual exhibi- 
tion have we met with such unqualified success in 
our preparatory work. In former years there were 
obstacles to be overcome that nowhere appeared as 
an element of contention in working out this year’s 
arrangements. It is a disappointment, of course, 
not to be able to provide space to the great num- 
ber who have in the last few weeks sent in their 
applications. ’’ 

A noteworthy feature pointing to the success of 
the Seventh Chicago Cement Show is the fact that 
thirteen Portland cement manufacturers will ex- 
hibit and that these thirteen manufacturers have 
subscribed for 75,000 admission tickets with which 
they will use every possible means to double the 
attendance of any previous show. 

The success of the show, from the point of at 
tendance is further assured by information which 
comes to the offices of the exhibition company from 
all sections of the country stating that small par 
ties are being organized in groups of three and 
four persons who will visit the exhibition. These 
parties are being organized by building material 
dealers, construction engineers, and others whose 
interests are incidental to the progress of the ce 
ment industry. There will, of course, be the usual 
influx of delegates to the various conventions of as 
sociations indirectly allied to the cement trade, 
during the exposition week. These thousands of man 
ufacturers of and dealers in building material, con 
crete road enthusiasts, producers and distributors 
will mingle with those interested in cement who are 
not members of such organizations, in a common 
cause, at the exhibition building. There now comes 
a more complete realization of the primary part of 
the construction work of the country for which 
the cement industry is responsible, and the atten 
dance at the Seventh Annual Chicago Cement Show 
will indicate the extent to which this fact is recog 
nized. 

Still another source of assurance for an unusually 
large attendance comes with the readiness with 
which the daily press of Chicago and nearly all 
other cities are devoting columns of general news 
publicity to the event. Bulletins are issued to the 
daily press from the offices of the exhibition com 
pany at regular intervals and these bulletins are 


giving efficient publicity service, productive of a 
far-reaching interest in the cement show. 
New Features of the Exhibition. 

The photographic reproduction shown on this 
page is the basis of the decorative effects in the 
booth arrangements, which will eliminate entirely 
all posts and pillars that at former shows were 
obstructive to a complete view of the entire ex- 
hibition floor. The statuary will be applied to the 
arrangements of all booths, as shown by the draw 
ing illustrating this booth arrangement. This 
statuary will not only add to the beauty of the 
decorative scheme, but will also provide visitors 
to the show an actual demonstration of the use 
fulness of cement made decorative statuary, of a 
general nature. This work for the Cement Products 
Exhibition Company was executed by Oscar Len 
neaur, of Chicago. The decorations of the ceiling 
and baleony will also be entirely new and will be 
applied with a view to creating an effect entirely 
harmonious with the scheme of the booth arrange 
ments of the main floor. These decorations will 
result from a careful study of the interior of the 
buildings for decorative possibilities. 

Every exhibit booth will be provided with a new 
rug and these rugs are supplied by the exhibition 
company, together with all signs and other booth 
equipment. The rugs were purchased from the 
Oshkosh Rug Co., Oshkosh, Wis. 

There will also be a decided improvement in this 





STATUARY AS DECORATIVE FEATURE, 7TH CHI- 
CAGO CEMENT SHOW. 


year’s show through the fact that a service sys- 
tem to exhibitors has been arranged, which will 
provide for almost every kind of a requirement. 
This system will include a central telephone and 
telegraph service, service of stenographers, mes- 
senger boys and general attendants. All attend 


ants employed by the exhibition company will be, 


in uniform and the service to be secured from this 
source should be an appreciable innovation. Vis 
itors to this year’s show will be relieved of tickets 
at the main entrance by Al Beaumont and John 
White, who, after seven years of service in this 


capacity, will for the first time greet their smiling 
friends of the cement industry in sparkling new 
uniforms. 

The musical program of the exhibition will in- 
clude afternoon and evening concert by the Illi- 
nois State Band and vocal solos by artists who have 
not as yet been selected. 





AMERICAN CONCRETE INSTITUTE. 


Tenth Annual Convention Will Be of Extreme Interest 
to Cement Users. 





The tenth annual convention of the National As- 
sociation of Cement Users, which is the first of the 
American Concrete Institute, will be held in Chi- 
cago, Ill., February 16-20. Headquarters will be at 
the Auditorium Hotel. 

A number of organizations will meet in Chicago 
at the same time and the occasion promises to be 
one of the most notable in the history of the 
cement industry. Important committee reports will 
come up for adoption. Every member of the Insti- 
tute will find it to his interest to attend this oe 
ing of cement experts from all parts of the United 
States. 

The National Association of Cement Users was 
organized in January, 1905, for the purpose of pro- 
viding a means of disseminating information as to 
the best methods for the use of cement. It was 
thought that this could best be accomplished 
through a national organization holding an annual 
conv ention for the reading and discussion of papers, 
together with an exposition of methods and appli- 
ances and the various uses of cement. During the 
year committees formulate specifications and recom- 
mend practice for approval at the annual conven- 
tion, and these reports, together with the papers 
and discussions, are published in an annual volume 
of Proceedings. 

This organization held annual exhibitions until 
1910, since which time it has co-operated with the 
Cement Products Exhibition Company, under whose 
auspices these exhibitions have since been held. 
In keeping with its broadening and varied activ 
ities, it was decided at the last convention to 
change the name to the ‘‘American Concrete In- 
stitute.’’ The organization is a vital force and 
its pioneer work has been and is of inestimable 
value to the concrete industry. 


NEBRASKA CEMENT USERS WILL CONVENE. 


The Mid-West Cement Show Will Be Epoch-Mark- 
ing Incident to Cement Users. 


The Mid-West Cement Show and Convention of 
the Nebraska Cement Users’ Association, to be 
held at the Qmaha Auditorium, Omaha, Nebr., 
January 30 to February 4, has aroused a great deal 
of interest by cement users both in the state of 
Nebraska and the immense territory surrounding it. 
Tue exhibition will be patronized by a great many 
concerns who manufacture machinery used in the 
cement industry and others. 

Secretary Frank Whipperman, who has been such 
a responsible figure in the success of the various 
shows, is again demonstrating his ability in this 
direction and believes that prospects for a big show 
have never been brighter than at this time. 

‘We have more space sold at this date than we 
ever had for any previous show,’’ said Mr. Whip- 
perman recently. ‘‘The tremendous success of our 
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show last year and the fair treatment that the 
exhibitors have always received at the hands of 
the officers and members of the Nebraska Cement 
Users’ Association makes this success possible, to 
a great extent. 

‘*The management is also making the show more 
attractive from an artistic standpoint. All booths 
will be uniform, with 9-foot post and an enclosed 
back with uniform eight-foot signs. With this 
arrangement the exhibitors will have more privacy 
and yet not be ‘stalled.’ 

‘“The Mid-West Cement Show and Convention of 
the Nebraska Cement Users’ Association holds an 
important position in the hearts of the cement 
users of the entire middle West. This event is 
looked forward to from year to year and plans are 
laid for its attendance six months ahead. 

‘*The Mid-West Cement Show has been a great 
educator of the people of Nebraska, and especially 
Omaha. People who several years ago laughed at 
the possibilities of cement are today some of the 
largest users, and attribute their conversion to the 
Mid-West Cement Show and the educational work 
of the Nebraska Cement Users’ Association. 

‘‘The general conditions of the cement-using in- 
dustry in the middle West or the territory tributary 
to Omaha has been excellent this year, and pros- 
pects are very bright for an exceptionally good year 
next year. Every good cement worker and con- 
tractor in this territory has been busy all season, 
and what is more ‘gratifying is the fact that they 
have gotten a better price for this work, and a 
better class of work all around has been executed.’’ 
NATIONAL CONFERENCE ON CONCRETE ROAD 

BUILDING. 
Convention Will Be Held at Chicago, Ill., February 
12-13-14. 

The Auditorium Hotel, on the three days men- 
tioned above, will house one of the most important 
gatherings for the purpose of building better high- 
ways that has ever convened. The sessions of 
this body will contain topics wide in their scope, 
embracing every factor of road building from the 
systematic and harmonious working plans of the 
county officials to that most important subject— 
the material for their construction. 

Modern industry seems to be demanding stand- 


ardization in all lines, and in every instance there 
are certain details and fundamental principles 
which must be worked out before progress can be 
made in a given direction. This gathering of road 
builders will be an effort at consolidating opinions 
and information gained by those who have been 
building roads in various and widely scattered com- 
munities, plans must be drawn for the development 
of a smoothly working, efficient method by which 
preliminary arrangements can be made and utit 
losses be reduced to their simplest equation. Engi- 
neers must be of a common communion of thought 
in regard to the collection of data which will show 
the best methods of construction adapted to the 
widely varying local materials which must of 
necessity be made use of. 

The National Conference on Concrete Road Build- 
ing is endeavoring to bring out all that has been 
developed by experiments and from that informa- 
tion lay out methods of road building. which will 
no longer require experimentation. The conference 
ean hardly result in a settlement of all the many 
problems which have arisen with the use of con- 
crete as a paving material, but should go a long 
way toward directing the attention of all interested 
in concrete towards those problems which are most 
in need of solution and prevent the duplication of 
experimental work on those problems whieh are 
already solved and standardized. 

The date of the conference, February 12-14, is 
coincident with the Chicago’ Cement Show which 
will furnish engineers, contractors and others inter- 
ested in the construction of good roads an unsur- 
passed opportunity to acquire a fund of informa- 
tion with respect to the use of concrete in general. 


CEMENT TILE MAKERS TO MEET. 

The annual convention of the Interstate Cement 
Tile Manufacturers’ Association will be held in 
Chicago, February 17, 18, 19, 1914, which oceurs 
within the time of the Seventh Chicago Cement 
Show and the convention of the American Concrete 
Institute. A joint session will be held with the 


latter organization on the morning of the 18th. The 
sessions of tile manufacturers and the institute 


will be alternately arranged. 
Rudolph J. Wig, of the U. S. Bureau of Standards, 
will present a paper at this joint session relative 


to the testings which that bureau is carrying on 
with regard to the action of cement tile in alkali 
soils. Mr. Wig will give in detail the description of 
the tests through which some of it was subjected 
at the plant where it was manufactured. 

D. A. Marston, of Ames, Iowa, chairman of 
committee ‘‘C-6’’ of the American Society for 
Testing Materials, will present a summary of the 
investigations and tests made by that committee 
which has devoted considerable time to the testing 
of sewer pipe and drain tile with a view to estab- 
lishing standards for these products. 

Geo. P. Dieckmann, chief chemist of the North- 
western States Portland Cement Company, Mason 
City, Iowa, will also present a paper at the joint 
session on the results of testings of reinforced con- 
erete pipe which have recently been made by him. 
In fact, concrete sewer pipe will be one of the 
principal topics discussed at all sessions of the 
Interstate Tile Manufacturers’ Association and un- 
doubtedly a great deal of information will be se 
cured therefrom. 

A number of manufacturers of various sewer pipe 
machines will probably be om hand to explain the 
workings of their machinery. These talks will not 
be ‘‘sales talks’’ at all, but are intended for the 
edification of the delegates. Lantern and 
other illustrations will be employed. 

Arthur P. Bent, of Los Angeles, Calif., probably 
the foremost pipe manufacturer on the Pacific Coast, 
will undoubtedly be on hand and speak of the 
work his company is doing. 

A banquet will be held during one evening if a 
date should be found which does not conflict with 
any of the other arrangements. The Auditorium 
hotel, where the convention will be held, is ae- 
ecessible from the business section of the city as 
well as from the Coliseum, where the Cement Show 
will be held. 

The officers of the Interstate Cement Tile Manu- 
facturers’ Association are as follows: 

President, P. H. Armstrong, Armstrong, Iowa; 
vice presidents, B. Blair, Woodstock, Ont.; W. W. 
Bowe, Peru, Ind.; H. C. Baughman, Greenville, 
Miss.: C. J. Davis, Timewell, Ul.; D. G. Keith, 
Ceylon, Minn.; G. F. Lillie, Fremont, Nebr.; J. C. 
Saunders, Wauseon, Ohio; F. L. Taylor, Mt. Pleas- 
ant, Mich.; secretary-treasurer, E. 8. Hanson, Chi- 
eago, Ill. 
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The only hotel in Chicago maintaining 
vice on every floor. 


Xotel la Salle. 


Chicago's Finest Hotel 


Headquarters for the National Builders Supply Convention 
February 17 and 18, 1914 


At HOTEL LA SALLE the traveler finds an excellent cuisine, splendid 
service, unfailing courtesy and quiet luxury, combined with a pecul- 
iarly American spirit of genuine hospitality and homelike comfort. 

Highly developed efficiency makes it possible to 
at rates which are surprisingly low in comparison 
other hotels appealing to the same discriminating 





floor clerks and individual ser- 








offer these features 
with those asked by 
patronage. 




















































RATES 


: Per Day 
One Person—Room with detached bath, . . $2 to $3 
Room with private bath, . . $3 to $5 


Two Connecting Rooms with Bath—Two Persons, $5 to $8 per day; Four persons, $8 to $15 per day. 
Suites—$10 to $35 per day. 


ERNEST J. STEVENS, Vice-Pres. & Mgr. 


Two Persons 









Per Day 
$3 to $5 
$5 to $8 






-Room with detached bath, . 






Room with private bath, 







La Salle and Madison St., Chicago 
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LOUISVILLE SAND AND GRAVEL. 





Louisville, Ky., Jan. 15.—The absence of cold 
weather until within the past week or so has 
been of material assistance to the sand and gravel 
concerns around Louisville, enabling them to con- 
tinue getting material out of the river until very 
recently. The demand has not been especially 
active of late, however, about the only advantage 
gained from the open weather being that of keep- 
ing the organization together and keeping the 
reserve supply of material intact for the heavy 
summer demand. 

The Nugent Sand Company has been keeping 
its boats at the landing most of the time lately, 
digging sand now and then to avoid drawing on 
its reserve to meet the demand. Recent cold 
weather, about the first of the winter, made it 
necessary to use live steam, introduced into the 
hoppers by means of pipes, to prevent the sand 
from freezing. 

The E,. T. Slider Company has been delivering 
some sand on the Beargrass creek contract being 
handled by the J. F. Cahill Company, but little 
concrete has been placed on this job as yet, and 
most of the sand required will be delivered later 
on. The Slider company has on hand ample mate- 
rial for current demands, and has sent its sand 
boat to the ways at Madison, Ind., for overhaul- 
ing and calking. A fair volume of small work 
around the city is taking some material, and keep- 
ing things moving pending the opening up of 
active outdoor work. 

The Ohio River Sand Company has about com 
pleted its new concrete sand and gravel plant at 
Thirtieth and Broadway, and expects to have it 
in operation in ample time for use during the 
1914 building season. Business is very quiet at 
present. 

The Louisville & Nashville Railroad Company 
has purchased of William Medlock a tract of 41 
acres near Jackson, Ky., where it will establish a 
sand and gravel pit to furnish material for the 
heavy construction work which it is handling in 
that section. The price paid was $2,700. 





ATTICA GRAVEL CO. MODERNLY EQUIPPED. 

The Attica Gravel Co., with offices at Mattoon, 
Ill., and plant about four miles south of Attica, 
operated their plant last summer and fall, making 
quite a cavern in their hill, They purchased The 
Raymond W. Dull Company’s equipment through- 
out, which consisted of a Dull Rear Dumping Drag 
Line Excavator of 114 yards capacity, operated by 
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PLANT OF THE ATTICA 





DULL REAR DUMPING DRAG LINE EXCAVATOR IN OPERATION AT ATTICA PLANT. 


a 50-h. p. excavator engine. A third drum is-pro 
vided on the engine for pulling cars along the 
track while loading. 

The Dull Inelined Conical Gravel Washing 
Screens are used for washing and sizing the ma- 
terial and a Dull Triangular Sand Separator com- 
pletes the washing apparatus. A 100-h. p. locomo 
tive type boiler supplies the steam for the engines. 
The screens are driven by a vertical engine placed 
ou the top of the plant and directly connected 
to the screens, The water for washing is pumped 
to the top of the plant by means of a deep well 
steam pump. 

The plant is operated by five men, which is a 
small crew for a plant which ships from 12 to 15 
ears daily. The drag line excavator operates over 
a radius of 500 feet and on an average haul of 
300 feet makes a round trip in a minute. The 
machine will average 40 round trips per hour. 

The bins are built with sloping bottoms, to load 
from either side, and are constructed semi-portable. 
After material has been excavated over the range 
of the excavator the plant is moved to a new loca- 
tion. The plant will remain in its present loca 
tion, however, for four or five years before it will 
be moved. The principal advantage of moving a 
plant in this manner is that by shortening the 
haul the number of trips per dap is increased, 
which lessen the cost of handling. The plant was 
designed by The Raymond W. Dull Company. 





GRAVEL CO., ATTICA, ILL. 


EVANSVILLE COMPANIES ACTIVE. 


The firm of Bedford & Nugent, Evansville, Ind., 
represents what may be called an ‘‘up-to-the- 
minute’’ sand and gravel company. Having been 
in the business for more than twenty years, this 
company, by personal attention to the wants of 


.the trade, built up a business which merits the 


patronage of all consumers. This company has its 
own teams and wagons to do delivering, as is shown 
by the many yellow wagons that are seen on the 
streets of Evansville every day. This insures cus- 
tomers that when they buy a yard of sand or gravel 
that they get what they buy. In addition to the 
business done locally, this firm loads from eight to 
ten cars per day which is shipped into territory 
continguous to Evansville. 
. * ~ ia 

The Evansville Sand and Gravel Company is fur- 
nishing 100,000 yards of sand and gravel for lock 
and dam No. 48, below Evansville. The company 
is making a specialty of supplying cars of a grade 
ealled ‘‘conerete mixed.’’ This saves the contractor 
the expense and trouble of buying sand and gravel 
separately and mixing them. This mixture was 
adopted generally when the Big Four built into 
Evansville. The company represents the largest 
stone-crushing plants in Indiana and Kentucky, 
The Evansville plant of the company is only one 
of three regularly maintained. The Evansville 
plant has a capacity of 25 cars of sand or gravel 
a day, the Mt. Vernon plant a capacity of 15 cars 
daily, while the Henderson outfit will load 20 cars 
daily. The officers of the firm are William Eichel, 
president; Bert Koenig general manager, and Louis 
Sarlls manager of the Mt. Vernon plant. 





The capital stock of the Greenville Gravel Co,, 
Port Jefferson, Ohio, has been increased from 
$200,000 to $240,000. 





A charter has been granted to the Thomaston 
Sand & Gravel Co., Corpus Christi, Texas. Capital 
stock, $20,000; Geo. O. Powell, W. L. Hammer, 
J. H. Miner, Jr. 





Ready, Ryan Sand & Gravel Company, Chicago, 
incorporated. Capital, $20,000; maintain and operate 
sand and gravel pits, ete.; incorporators, F, W. 
Snider, A. S. Mitchell, F. L, Menn. 





The Cadillac Sand & Gravel Co., of Toledo, O., 
and Geddes, Mich., has filed articles of incorpora- 
tion with a capital of $25,000. 





It has been decided by the officials of the Na- 
tional Association of Sand & Gravel Producers not 
to hold the next annual convention until probably 
some time during the month of June. 





The Boston Sand & Gravel Company, of Wil- 
mington, Dei., was recently incorporated under 
the laws of Delaware, with a capital of $12,000. 
George W. Dilman, of Wilmington, is the principal 
incorporator. 
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LIFE OF THE DIESEL. 


It is not unusual to find steam engines and 
steam pumps which have been in thirty 
years, maintained in a fair state of upkeep by 
repairs and*.renewals, the frame, shaft, flywheel 
and foundation, representing a large part of their 
original cost, continuing in service. However, the 
engine and pumps represent less than 40 per cent 
of the cost of a steam installation, approximately 
60 per cent being in the boilers, heaters, 
densers, stack and piping. Some of these fea 
tures, the boilers notably, each year show a marked 
deterioration and loss in efficiency. None of these 
features exist in the Diesel, and its life will com 
pare most favorably with the entire equipment of 
a steam plant, its efficiency throughout its life 
remaining practically unimpaired. 

The story of the Diesel engine is quite different 
from that of gradual obsolescence of the old steam 
plant. Ten, even 15 years ago, when the Diesel 
was first built, it showed the same extraordinary 
efficiency. No builder of Diesels abroad—nor do 
we here—expects to increase its thermal efficiency 
to a very great extent. 
one of increasing refinements, a lengthening of its 
life, an increasing of its reliability and facility 
in handling, in its close governing under varying 
loads, etc. In these it is unapproached by any 
other type of prime mover. 

The heavily designed frame, the shaft, and con- 
necting rods, the massive flywheel, ete., form a 
much larger proportionate cost of Diesel equipment 
than these parts do in a steam installation, and 
since these non-wearing parts form the- larger 
cost those parts which wear and deteriorate must 
of necessity form the smaller and a lesser propor- 
tionate part of Diesel equipment than they do with 
steam equipment. It is easy to realize this, if one 
will recall that the entire boiler outfit with all 
its auxiliaries is eliminated, and the wear and tear 
confined to parts which represent less than one 
third of the original investment. 

In the steam engine and in all explosive and hot 
bulb types of internal combustion engines, leaky 
valves and worn cylinders result in reduced effi 
ciency, the cause of which is not always apparent, 
and if the engine is not loaded to capacity may 
be detected until much damage has been done anid 
much money lost in poor efficiency. The Diesel, 
depending upon perfect compression for its igni 


service 


con- 


Diesel progress has been 


tion, does not permit a continuance of such losses; 
it compre 


pression fails, ignition ceases, and the engine 
stops. In other words, such conditions as mili 
tate against the life of engines and their economy 
absolutely cannot exist long enough in the Diesel 
to do it serious damage, or eat up fuel in useless 
effort. 

Another feature of the Diesel which adds to 
its life, and which sets the Diesel apart from al! 
explosive types, is the absence of any sudden rise 
in pressure at instant of combustion. Gradual 
introduction of fuel during 10 to 12 per cent of 
the combustion results in a 


stress and longer life. 


stroke more uniform 


Two 225 B. H. P. Diesel engines in a Texas 
power house, installed nine years ago, have been 
operated continuously on an average of 18 hours 
per day. Cylinders of these engines have never 


been rebored, show negligible wear, and are smooth 
and bright as glass. With the same handling in 
the future as they have had in the past, they 
should outlive a steam plant of like capacity. 


The new calendar of the Wheeling Wall Plaster 
Company, Wheeling, W. Va., is very elegant both as 
to subject and in its attractive mounting. It is a re 
production from the original painting by C. Warde 
Traver, entitled ‘‘ Phyllis,’’ in which a new style in 
the painting of beautiful women is introduced. In this 
style, eloquent of simplicity and elegance, the art 
ist, with almost a passion for simplification, elimi 
nates all detail, and his women stand out as exqui 
site symbols of beauty and truth. ‘‘Phyllis’’ is 
one of the best examples of Mr, Traver’s work 
the clear-eyed, perfect type of modern women. 

The Weller Manufacturing Co., Chicago, Ill., has 
sent us the first of a series of twelve calendars, 
one for each month of the year. These will be 
‘*Close to Nature’’ pictures, the January calendar 
being entitled ‘‘In the Northland,’’ and is in 
colors. The subject is a guide with his dog trains 
skipping over the snow-covered mountain trail. 
R. H. Coulting, the artist, has successfully caught 
the spirit of outdoor life, and one can almost feel 
the bracing coldness of the snow-patched, towering 
mountains, 

* 2 8 & 

Samuel H. French & Co., Philadelphia, Pa., sole 

agents for ‘‘ Dexter’’ Portland cement, has favored 


us with a calendar that is an asset as well as an 
ornament to any business institution, rhe 
dar is of the 
clean-cut type, 
equal to the 


office. 


aieu 
printed in bold, 
which may be seen from a distance 
length or 

Supplementing the loose-leaf calendar dates 
there is also printed on the ear 


loose-leaf variety, 


breadth of any ordinary 
inoard which serves 
as a base a regulation calendar, showing the days 
and the months of the vear 1914. 


The Universal Portland Cement ¢ ompany, Chi 
eago, Ill., has issued an artistic as well as attract 
ive calendar in that it has been well gotten up 
from a printing standpoint, and in addition shows 
magnificent views of work in whieh cement was 
the principal material used. Four months are 
shown on each sheet, the 1914 set making, of ¢ourse, 


three sheets. Supplementary to this ther 
1913, 1914 and 1915 
is of medium size and convenient for use in either 
the home or the office 





re is a page 


showing alendars, The worl 


TOO LATE TO CLASSIFY 


WANTED—Position by high 


grade cement salesman 
well acquainted with 


dealers east and west, also 
best contractors and hitects in the United States 
Good references. Open for position March Ist 
Address Box 974, care Rock Propucts 
ROCKPORT LIMESTONE CO., Wheeling, W. Va 


CAPITAL WANTED TO EXTEND BUSINESS. 
_ Limestone quarry, equipped with crusher and located 
favorably for the delivery of road material and concrete 
aggregate to an exceptionally wide market, seeks to in- 
terest additional capital for the purpose of developing 
the property further so as to branch out into the lime 
business and increase the present volume of operations. 
Rock is extremely pure lime carbonate and quarry open- 
ing of such extent as to fully exhibit its immense value 
for development The market and freight rates are 
favorable for an immense extension of the business. Only 
those with the cash for a prompt business transaction 
wanted to open negotiations. 
Address Box 973, care Rock Propucts. 











Limestone Plant For Sale 


Will sell our newly erected limestone plant at a decided 
sacrifice. About 7 acres of land go with the plant, which 
is located just east of Wheeling on main line of the B. & 
O. R. R. Double tracks under bins. Rock crushing and 
pulverizing. Capacity about 400 tons daily. 








Rockpcint Limestone Co., Wheeling, W. Va. 

















Headquarters 


Cement Show 
Coliseum 


February 21-28 














During Chicago . 


a tte 


AUDITORIUM HOTEL 


W. S. SHAFER, Manager 





Congress Street and Michigan Avenue 


CHICAGO 








Engage Your Rooms 


Now 


Personal Attention to 
Guests by People Who 


Know You 


Convenient to all Points 


of Interest 














— 








Tell ’em you saw it in ROCK PRODUCTS 
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{ The market place of the building material ) 


industry. Employment department, machin- 
ery wanted and for sale, ete. If your wants 
are not answered in this page, write a letter 


to this office. 


THE FRANCIS PUBLISHING CO. 


een! S. Dearborn Street Chicago, aanselt 











EMPLOYEES WANTED 














WANTED—Foreman for southern lime plant. One who 
understands operation of kilns and hydrating. Give ex 
perience and wages Address 

“Southern eare Rock Propucts. 

See ad NEWTON COUNTY STONE CO., in Machinery, 

Wanted. 








EMPLOYMENT WANTED 

















POSLTLION—In some conerete products plant, expe 
rienced W. CC. SHARON, Van Buren, Ind. 

WANTED—Position as superintendent or manager of 
crushed stone or lime plant; thoroughly practical and 
experienced and can give best of references. Use 
modern and efficient methods, and would be willing to 
work on a salary and bonus. 


(Address “BOX 967, care Rock Propucts 
WANTED—Position as manager or superintendent vo 
cement or lime plant Have had fifteen years’ experienc 
und am thoroughly conversant with modern methods « 
production Address Lox 72, care Rock Proaprvetrs 
WANTED-—-Position as superintendent of lime plant 
ren years’ experience at present employed 
Address ( R eare Rock Propucts 








PLANTS FOR SALE 


FOR SALE—Fully equipped high calcium limestone 
property Three patent kilns, new crusher, electricat 
equipment, eastern Pennsylvania, good Market, chemical 
and fluxing trade. Good opportunity for the right man 











Address Box 968, care Rock PrRopucts. 

FOR SALE—Comptl me crushing plant on Sout! 
rn ilroad Entire output sold months ahead No in 

mn nee lor partic ddi : 

NSS, care Rock Prop 
FOR SALE. 

Lime plant, annual capacity 125,000 barrels. Estab 
lished trad Entire output analysis 99% pure—20% 
investment E. W. RAUSCHER, Erin, Tenn 

rOR SALI Limeston quarry located in northern 
Olvic vith s ipping facilities on four main lines Equip 

steal ovel locomotives and large crushers 
Est ined” with plenty of orders on books lis is 
mone rank and is offered at a bargain with the bes 
rf asons fe selling Address 

( ed) Ston 12060) Kuelid Ay Cleveland, Ohio 


FOR SALE: OR LEASE: 


Limestone property, in Birmingham district Entirely 
suitable for manufacture of crushed stone and _ burnt 
lime products Two kilns on property Located directly 
on railroad Complete report by well-known geologist 
Wi bear investigation \ddress 

Birmingham Limestone,” care Rock Propvuctrs 








| CARS & LOCOMOTIVES FOR SALE | 








CABS. 

156—5 yard 36-inch gauge all steel Peteler 2-way 
dump cars, built 1910 and ‘11. Thoroughly overhauled. 
Practically good as new The best dump cars we have 
ever seen We are putting these cars on the market at 
bargain prices Write us for further information. 

Eight 36-inch gauge double-truck flat cars. 


LOCOMOTIVES 

Eleven—12x16 Porter four-wheel saddle-tank 36-inch 
gauge locomotives, built 1910 and ‘11, and used until 
the end of the season 1911; practically new. 

One—11x16 Pittsburg four-wheel saddle tank, 36-inch 
gauge 

rhirty-five 9x14 Porter four-wheel saddle tanks, 86 
inch gauge Most of these have steel cabs and were 
built since 1902. 


STEAM SHOVELS. 


Three—Marion Model 60 steam shovels, in excellent 
condition ;: ready for immediate shipment. 

One—Bucyrus Model 65, with Model 70 front and 
applied. Thoroughly overhauled. 

Two—Marion Model G shovels, in first-class condition. 

Also big lot steam shovel repair parts, and other con- 
tractors’ cquipment. 

MINNESOTA EQUIPMENT CO., Hibbing, Minn. 











BUSINESS OPPORTUNITIES 


= et 

FOR SALE—Thirty acres of limestone with fully 
equipped modern lime kiln Fine opportunity for a large 
stone crushing business Will bear investigation. Will 
sell outright or retain a working interest. 

R. S. HANDFORD, Batesville, Ark. 

WANTED—Information regarding good cement plant 

for sale Send description 
NORTHWESTERN BUSINESS AGENCY, 

Minneapolis, Minn. 




















THE 
BOURSE 





SAND. 


The largest, purest silica sand deposit in the world; 
coarse, sharp, white; analyzing 99.90% silica, balance 
moisture; on railroad, near water transportation. If in- 
terested in buying same, write R. L. MARTIN, Ocala, Fla 


CLAYWORKERS CASTINGS GREY IRON, 


Foundry Castings—Prompt delivery. WM. E. DEE CO 
Foundries & Machine Shops, Chicago and Harvey, III. 
All kinds of clay-workers castings, dies, dryer cars, grate 
burs, etc. Main office, 30 N. LaSalle St., Chicago, Ill. 





N. H. PATNOE, BUFFALO, IOWA, makes a_ specialty 
of erecting modern stone crushing plants and developing 
quarries. Thirty years’ experience in this line; open 
for engagement February Ist References, 


FOR SALE—A newly discovered isolated limestone hill 
covering seventy-five acres, east of Blue Ridge mountains 
and 100 miles east of regular limestone region, in Pied 
mont section of eastern middle south. Quarry opened, 8S 
carbonate lime, no magnesia Experimental lime plant 
erected Address Box 971, care Rock Propucts 






$1.00 for complete Book of Formulas and Instructions 
on the manufacture of interior, exterior decorations 


sanitary flooring, tile work, artificial marble, gurden 
furniture mixing and casting, ornamental form, con 
crete plaster, marble, dust, soft metals, composition 
et Elastic and rigid mould making, stuccoing, colo 
ing and gilding. We supply all material for manufac 


turing these products. Write for illustrated circular, de 
scribing instructions ALBERT MANUFACTURING CO 
443 Wythe Av., Brooklyn, N. Y 


AN UNUSUAL OPPORTUNITY. 
Wanted 
A Man to Operate Lime Plant 
or 
Entire Plant for Sale. 


A lime plant, consisting of three patent iron kilns, 210 
acres of stone and timber land, 10 houses, one mile of 
railroad track, unlimited supply high grade limestone, 
situated in northwest portion of Arkansas, in Independ- 
ence County, on Missouri Pacific Railroad, six miles 
from Batesville, in the mineral belt. Capacity of each 
kiln 150 barrels per day. Would like to have expe- 
rienced man, with $2,000 to $3,000 operating capital, 
to manufacture and load lime on cars at plant, at a fixed 
price. He would use the operating capital to obtain sup- 
plies and operate commissary for his own account. 
Would sell plant reasonable and on satisfactory terms 
Address CAPTAIN H. C. DANIELS, Little Rock, Ark 
Write today for particulars 





Advertisements will be inserted in this section ~~ 

the following rates; 
For one insertion.................25 cents a line 
For two insertions................45 cents a line 
For three insertions........ ......69 cents a line 

Eight words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be 
admitted. 
Remittances should accompany the order. No extra 
charges for copy of paper containing the advertisement. a 














FOR LEASE. 

Lime kilns, quarry, and operating equipment, in east- 
ern Pennsylvania; capacity about 450 bushels daily; 
established trade and iarge demand for lime products. 

Address “Calcite,” care Rock Propucts. 


BLACK MARBLE QUARRY. 
A Good Business Opening. 

The owner of an extensive Virginia deposit of black 
and gray marble would like to sell a half interest to an 
experienced man. 

The marbles are adapted to high grade monument, col- 
umn, interior finish and other work. Several carloads 
have already been sold and purchasers have given dupli- 
cate orders. 

rhe quarry is on the Southern Railway and has good 
shipping facilities. 

If interested refer to file No. 46,543 and write 

M. V. RICHARDS, Land and Industrial Agent, 
Room 3871, Southern Railway, Washington, D. C. 














MACHINERY WANTED | 





WANTED. 
Second-hand jaw crusher, 24”x36". Give particulars. 
\ddress Box 970. care Rock Propvucts. 


Wanted—To buy two hardening cylinders, for Sand 
Lime Brick, 45 feet long by 78 inches diameter or one 
of same diameter 90 feet long. Give full particulars. 

Address Box 964, care Rock PropvwuctTs. 


WANTED—Pirst class second-hand steam shovel; 
74s uyvratory crusher; first class light steam engine with 
our miles of track for constructing stone road; also 
ober, industrious superintendent for modern, well 
equipped, quarry. Prefer man with five to ten thousand 
capital to take working interest in good paying propo- 
sition. \ddress 


NEWTON COUNTY STONE CO., Kentland, Indiana. 








MACHINERY FOR SALE 











l 


We will refit or sell, one No. 0 Thew shovel, rails. a 
lot of 2” pipe, an air compressor and three hoisting 
nzines Address 

MERTES MACHINERY CO., Milwaukee, Wis 


Continued on next page 





eortrtggel SELL! 


Gates Crusher. , es 


ct Condition 


Gates Crusher. ee oo. a 


Chicago stock good price. 


McCully Crusher... . No. 74 


A good one! 


2 Gates Crushers.... No.5 ......“D”’ 


Attractive offers. 


Austin Crusher . No. 5 


With this is No. 3—Nearly like new. 


2 Gates Crushers.... No.4 ......“D” 


First class and a great bargain, 


2 Gates Crushers.... No.3 ..... > 


Bargain! 


Gates Crusher...... No.2...... <—” 


Manganese fitted—Al1 
1 Sand & Gravel Outfit........... 
1 Revolving Screen. .48’’x20’ . Iron Frame 


Several of our clients have or- 
dered us to sell their surplus 
equipment regardless of price. 
List follows: 


Ing-Rand Rock Drills 


22 of these. 


No. 1 Jap 
Sullivan Rock Drills .D’B Jap 
2 of these—Bargain. 


Cyclone Blast Hole Drill.........No. 2 


Chicago stock, 


Sullivan Blast Hole Drill. 


Good shape—Overhauled, 


Keystone Blast Hole Drill............ 


Non-traction. 


dulcan Steam Shovel . . Little Giant. . 14 yd. 


Chicago stock BARGAIN. 


Marion Steam Shovel . Model 60°’. 24 yd. 


Free delivery on Erie R. R.— Cheap. 


20 End Dump Cars. ‘36 Gauge. .24 yd. 


All steel and in very fine shape. 


Porter Locomotive .. 36’ Gauge. . . 9x14 


BARGAIN! 





LOCOMOTIVE CRANES 
LOCOMOTIVE CRANES - 





..McMyler... . 


. Browning No.1. . 


35 Boom, 1 yd. Clam Shell 


New last March — BARGAIN 


50’ Boom, { yd. Clam Shell 


New last August _ BARG AIN 








We buy and sell Quarry and Contractors Equipment, Derricks, Locomotives, 
Elevators, Screen, Buckets, Relaying Rail, Dump Cars, Air Compressors, Etc. 


WILLIS SHAW MCHY. CO., New Vork Life Bullding 


INCORPORATED 











d 
e 


care 





JANUARY 22, 1914. 


ROCK PRODUCTS 


o7 





CLASSIFIED 


FOR SALE! A BARGAIN. 
1—75 K. W. 250 volt Compound Belted Generator, direct 
current. 
1—50 H. P. and 1—20 H. P. 230 volt Motors complete. 
1—Marble Switch Board, also 000 Triple Braid Weather- 
proof wire. 

Above machines manufactured by the Northern Elec 
trical Mfg. Co., and run only seven months. Also, some 
Sand Lime Brick Machinery. 

For further information and prices address 

KING’S CROWN PLASTER CO., Cedar Rapids, Lowa. 








WEBSTER J. LEWIS 


GEOLOGICAL ENGINEER 


EXAMINATIONS AND REPORTS 
PROPERTIES AND RAW MATERIALS 





HOTEL SAN MARCOS CHANDLER, ARIZ 














The DEALER is offered 
CALVERT MORTAR COLOR 
for its TRUE WORTH 
To Himself, the Builder, the Owner and the Public 
By its only maker 
JAS. B. MACNEAL & CO. 
DEPT. R. 


Warner & Wooster Sts.,. BALTIMORE, MD. 
A Trial WILL convince you 











Anchor Brand Colors 


For Mortar, Cement and Brick 
Brown, Black, Red and Buff 
Strongest and Most Durable 


Mow’ C_K. Williams & Co. 


Correspondence Solicited Easton, Pa., U.S. A. 














DEPARTMENT 


CONTINUED 











FOR SALE OR RENT 


One 14-yd. Allis-Chalmers Steam Shovel, 
in use but four months. Mackinaw Sand 


& Gravel Company, Lincoln, Illinois. 











WANTED 


1 No. 4 second-hand Austin Gyratory 
Crusher. Mackinaw Sand «& Gravel 
Company, Lincoln, Illinois. 
































G. P. GRIMSLEY, Ph. D. 
MINING AND CONSULTING GEOLOGIST 
Formerly Ass’t State Geologist W. Va.; Formerly Geologist on Ohio, 
Michigan and Kansas Geological Surveys; Ex-Manager National Lime- 
| stone Company. Consulting G eologist National Limestone Company 
Examination, Reports, Consultation on development 
Limestone, Clay, Gypsum and Coal. 


Room 1105 Wyandotte Bid’. Columbus, Ohio 


CONCRETE 

CULVERT FORM Greed 

ADJUSTABLE 15 SIZE $47 
CATALOGUE — 


FRANCIS MACHINERY CO., 4 Market St., St. Louis, Mo. 
' 














| CABOT’S 
| MORTAR 
COLORS 


| Strong Lasting Easy to Mix 


Made in pulp form they mix easily 
and uniformly with the mortar, 
without lumps thereby saving time 
and labor and insuring even color- 
ing. Cabot’s Black is the strongest, 
richest and most durable mortar color 
made. It is made with Cabot’s Tri- 
mount Germantown Lampblack the 
standard drv black for cement work. 


Send jor Prices and 


SAMUEL CABOT, Inc., Mfg. Chemists 
BOSTON. 


24 W. Kinzie St., Chicago. Tel. Central 1 

















BOOKS 


W* eall your attention to other 

pages in this paper to lists of 
books which will pay you to examine 
carefully. The time has come when 
one cannot be too well informed on 
the technical and practical side of his 


business. 


These books are sold on a very nar- 
row margin of profit and we strongly 
recommend them to your notice. 


Book Dept. Rock Products 














RTIN STONE CRUSHER wit 
MARTIN AND GRINDER Sinks 








Maximum 
Capacity 


Maximum 
Capacity 
No. 4 
50 Tons No. 2 Receiving Opening 12x5 inches 
Daily Weight 1,800 lbs. 3 Horse Power 


Guaranteed and sent.on ten days’ 
working trial, send in your Order 
and pay after you have tried it out. 
Limestone, Lime, Fieldstone, Flint, 
Marble, Granite, Sandstone, Oyster 
shells, Rock, Etc., can be reduced . at 3 
one operation to the fineness of sand, 
or to 3”, 4”, ?”, 1” or 14” for roads, con- 
crete materials and fertilizing purposes. 


H. MARTIN BRICK MACHINE MFG. CO. 
Lancaster, Pa., U. S. A. 


Crushers built in larger sizes also 











CITY OFFICE it ENTER STREET 


Rock Products, 
537 S. Dearborn St., 
Chicago, Ill. 


Gent lemen: 


LITTLE RocK,ARK. Jan.14. 1914. 


Replying to yours of the 12th inst., asking us if we desire 


to have our want ad continued, will say that we have quite a large 


number of inquiries and would ask that you discontinue the ad, and 


if we find that we need to run it again, we will let you hear from us. 


Please Send bill for what we owe you and we will remit. 


Yours truly, 
BIG ROCK STONE & CONSTRUCTION COMPANY 


—_— A 


ieee PRESIDENT 
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The Symons Pulsating Screen 


Cleans Material Which Clogs Other Screens 


Advantages are: 

1. Sets level. 3. Thorough cleaning. 

2. Spring supported. 4. Large capacity. 

5. Rapid action. Quick upward and forward 
toss combined with slower downward and 
backward movement. 

Material moves in pulsating flow along screen. 

7. Pressure in one direction only on bearings. 

No knocking. 

8. Operating parts incased in dust-proof oil tank. 

9. Quick replacement of screen sections. 

10. Special provision for holding wire screen taut. 

11. Equipped with automatic feed if wanted. 








ow? 








The following sizes are standard: Widths, 
48 in., and any one of the following lengths: 5 ft. 3 in., 


7%. 8. 9 in. 108.6 in. 22 i.e mM. 


Sizes to suit special requirements ; made to order. — a 


SYMONS BROTHERS COMPANY 


Disc Crushers, Gyratory Crushers, Screens, Elevators, Ete. 
Old Colony Building, Chicago 


24 in., 36 in., 





























BOOKS FOR THE TRADE 


Cement Users 


Portiand Cement for User: 

Henry Faija and D. ‘B. Butler. Price $1.20 C 
Cements, Mortars and Concrete 

Myron C. Falk. Price $2.50 C 
Reinforced Concrete 

W. H. Gibson and W. L. Webb. Price $1.00 C 
Hand Book of Cost, Dat 

Halbert P. Gillette. Price $4.00. C 

Concrete Construction 

H. P. Gillette and C. 8. Hill, Price $5.00 C 
Cement von and pepaterers. Reedy Reference 

H. G. Richey. Price $1.5 Cc 
Relatorced Concrete 

. Buel end C. 8. Hill. Price $5.00 C 

Concr 

Edward Godfrey. Price $2.50. C 
Reinforced Concrete 

C. F. Marsh and Wm. Dunn. Price $7.00. C 
Practical Treatise on Foundations 

W. Patton. Price $5.00. 
Concrete 

Thomas Potter. Price $3.00. C 
Cement and Concrete 

Louis C* Sabin. Price $5.00. C 
Concrete and Reinforced Concrete 7. cc 

Homer A. Reid. Price $5.0 Cc 
Handbook on Reinforced facet 

F. D. Warren. Price $2.50. C 
Pepular Handbook for Cement an Concrete Users 

Myron H. Lewis & A . Chandler. Price 
$2. 50. C 
A Manual of Cement Testin 

Richards & North. Price $1.50. V 
A Treatise on Cement Specifications 

Jerome Cochran. Price $1.00. 
Manual of Reinforced Concrete and Concrete Block 

Construction 
Chas. F. Marsh and Wm. Dunn. Price 
$2.50. V 
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Cement and Lime Manufacturers 


Bungalows Camps and Mountain Houses 
Price $2.00. C 
Limes, Cements and Mortars, Concretes, Mastics, etc. 
G. R. Burnell. Price $0.60. C 
Instructions to Inspectors on Reinforced Concrete 
Construction 
Geo. P, Carver. Price $0.50. C 
Cements, Limes and Plasters 
Edwin C. Eckel. Price $6.00. C 
Practical Treatise on Limes, Hydraulic Cements and 
Mortars 
Gen. Q. A. Gillmore. Price $4.00. C 
Mortars, Plasters, Stuccos, Concretes, Portland 
Cements and Compositions 
F. Hodgson. Price $1.50. C 
Concrete Factories 
Robert W. Lesley. Price $1.00. C 
Portland Cement; Composition 
Richard K.’Meade. Price $4.50. C 
Manufacture of Concrete Blocks 
Wm, M. Torrence and others. Price $1.50, C 
Practical Cement Testing . 
W. Purves Taylor. hHrice $3.00. C 
Foundation and Concrete Works 
E. Dobson. Price $0.60. C 
Reinforced Concrete. Mechanic and Elementary 


esign 
John P. Brooks. Price $2.00. C 
Concrete and Stucco Houses 
oO Hering. Price $2.00. C 
Concrete Costs 
aylor-Thompson. Price $5.00. C 


Architects and Engineers 


Building Construction and Superintendence— 
asonry Wor 
F. E. Kidder. Price $6.00. C 
Theory of Seel-tConcrete Arches and Vaulted 
Structures 
Wm, Cain, Price $0.50. C 
Concrete Country . meee 
Price $1.00. 


Graphical “nal for Reinforced Concrete Design 
John Hawkesworth, C. E. Price $2.50. C 


Theory, and Design of Reinforced Sancrete Arches 
Arvid Reuterdahl. Price $2.0 Cc 
Treatise on Concrete, +a and send 
F. — and S. E. Thompson. Price 


Concrete ay 
W. N. Twelvetrees. Price $1.90. C 
General Specifications for Concrete Work as Applied 
to Buildiny Construction 
Wilbur J. Watson. Price $0.50. C 
Rocks, Minerals and Stocks 
F. H. Smith. Price $1.50. C 
Strength of Materials 
dward R. Maurer. Price $1.00. C 
Highway Construction 
Austin T. aes and Alfred E. Phillips. 
Price $1.0u. 
Refrigeration 
has. oe rr and Francis H. Boyer. 
Price $1.0u. CU 
Plumbing 
ty - y Gray and Chas. B. Ball. Price 


Estimating 
Edward Nichols. Price $1.00. C 
ee Superintendence 
Edward Nichols. Price $1.50. C 
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Patent Applied For 






SINGLE ROLL CRUSHERS 


For Limestone, Phosphate Rock and Cinder, ete. Any 
Capacity from 5 to 500 Tons per Hour. More Easily 
Fed, Makes Less Fines than Either a Jaw or Gyratory 
Crusher. Information and Prices for the asking. 


McLANAHAN-STONE MACHINE CO., Hollidaysburg, Pa. 






































[FOUND AT LAST| 


mitting Machinery. 





THE PERFECT STEAM SHOVEL CHAIN 


EVERY LINK AS STRONG AS THE SOLID BAR 


THE COLUMBUS CHAIN COMPANY 























GEARS 


MACHINE - MOLDED 


For the machine molding 
process an accurate pattern 
of but one tooth is required. 
Chis pattern or tooth block 
is mechanically spaced 
around the circumference of 
the gear, insuring each 
tooth being a duplicate of 
every other tooth. The re- 
sult is a gear as near perfect 


as a cast gear can be made. 


CALDWELL - WALKER 


Gears run smooth without 
noise and transmit full loads 
without waste of power. 
Cost no higher than inferior 


Send your inquiry for prices on Screw Conveyors, Steel Elevator 
Casings, Pulleys, Bearings, Rope Sheaves, etc. We manufacture 
complete equipments of Elevating, Conveying and Power Trans- 


“HERCULES SOLID WELD” Catalog No. 34 should be in your files—ask for a copy. 


Cannot come apart at welds. Made from tough high grade hammered iron. 
The chain that lasts until entirely worn out. 
No delays frodm broken chain. It is a marvel in rock work. 
Made only by & * sd 


Sdhisien, Pe. Columbus, Ohio CHICAGO: _ Western Avenue, 17th to 18th Sts. 


Address all communications to COLUMBUS, OHIO NEW YORK: Hudson Terminal, 50 Church Street 
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CLASSIFIED BUSINESS DIRECTORY 


TO OBTAIN ADDRESSES OF THE FOLLOWING FIRMS, LOCATE THEIR ADVERTISEMENTS BY REFERRING TO ADVERTISERS’ INDEX. 








BAGS AND BAG TYERS. 
Miller & Co., Clifford L. (bag 
West Jersey Lag Co., The 
| lt \ i 


tyers). 


BELTING. 
H. W. Caldwei! & ¢ 
Chicago Belting Co 
B. F. Goodrich & ¢ 
Imperia! Belting Co 
Main Belting Co. 
Stephens-Adamson Mfg. C« 
Webster Mfg. Company 
Weller Mfg. Co. 


BUCKETS, DUMPING AND GRAB. 
Atias Car & Mfg. Co. 

H. W. Caldwell & Cx 

Hendrick Mfg. Co. 

Willis Shaw. 

Willis Shaw Mechy. Co 


CABLES. 
American Steel & Wire Co. 
Sauerman Bros. 


CASTINGS. 
Edgar Allen Amer. Mang. Steel Co. 
Taylor-Wharton Iron & Steel Co. 


CEMENT, HYDRAULIC. 


Carolina Portland Cement Ca. 


CEMENT, PORTLAND. 
Alpha Portland Cement Co. 
Atlas Portland Cement Co 
Canada Cement Co. 
Carolina Portland Cement Co. 
Chicago Portland Cement Co. 
Coplay Cement Mfg. Co. 
Dexter Portland Cement Co. 
French, Samuel H., & Co. 
Kansas City Portland Cement Co. 
Lehigh Portland Cement Co. 
Marquette Cement Mfg. Co. 
Northwestern States Portland Cement Co. 
Ohio & Western Lime Co. 
Phoenix Portland Cement Co. 
Sandusky Portland Cement Co. 
St. Louis Portland Cement Works. 
Security Cement & Lime Co. 
Standard Portland Cement Co. 
Union Sand & Material Co. 
Universal Portland Cement Co. 
Vulcanite Portland Cement Co. 
Whitehall Portland Cement Mfg. Co. 
Wolverine Portland Cement Co. 
Woodville Lime & Cement Co., The. 





CHAINS. 
Columbus Chain Co., The. 
Jeffrey Mfg. Co. 
Taylor-Wharton Iron & Steel Co. 


CLAY PRODUCTS. 
Improved Equipment Co. 
Union Mining Co. | 


CLAYWORKING MOHY. 
American Clay Mchy. Co 
Bartlett, C. O., & Snow Co. 


CONCRETE BLOCK MOHY. 


Francis Machinery Co. 


CONCRETE MOLDS AND FORMS. 


Francis Machy. Co 


CONCRETE MIXERS. 
Jaeger Mach. Co, 
Miscampbell, H. 


COLORINGS, DRY AND MORTAR. 
Samuel Cabot 

Chattanooga Paint Co 

Macneal, James B., & Co 

Ricketson Mineral Paint Works 
Williams, C. K., & Co 


COMPRESSORS. 


Clayton Air Compressor Cx 


CONCRETE REINFORCEMENT. 


American Steel & Wire Co 


CONVEYORS AND ELEVATOBS. 


Allis-Chalmers Manufacturing Co. 


| Austin Mfg. Co. 


Bartlett, C. O., & Snow Co 
Caldwell, H. W., & Sons Co 
Dull, Raymond W., & Co. 
Ehrsam, J. B., & Sons Mfg. Co 
Goodrich Co., The B. F. 
Jeffrey Manufacturing Co 
Link Belt Co. 

McLanahan Stone Machine Co 
Stephens-Adamson Mfg. Co 
Webster Mfg. Company. 
Weller Mfg. Co. 


CONSULTING GEOLOGISTS. 
Grimsley, G. P., Ph. D. 
Robt. W. Hunt & Co. 
Lewis & Co., W. J. 


CRUSHERS AND PULVERIZERS. 

Edgar Allen American Manganese Steel 
Co. 

Allis-Chalmers Manufacturing Co. 

American Pulverizer Co. 

Austin Mfg. Co. 

Bacon, Earl C. 

Bartlett, C. O., & Snow Co. 

Bonnot Co., The. 

Bradley Pulverizer Co. 

Butterworth & Lowe. 

Ehrsam, J. B., & Sons Mfg. Co. 


| Gardner Crusher Co. 


Gruendler Patent Crusher & Pulverizer Co. 
Jeffrey Manufacturing Co. 

Kent Mill Co. 

Lewistown Foundry & Machine Co. 
Martin, Henry. 

McLanahan Stone Machine Co. 
Pennsylvania Crusher Co. 

Power & Mining Mach. Co. 

Raymond Impact Pulverizer Co. 
Symons Brothers. 

Sturtevant Mill Co. 

Taylor-Wharton Iron & Steel Co. 
Universal Crusher Co. 

Williams Pat. Crusher & Pulverizer Co. 


DRILLS. 
American Well Works. 
Armstrong Mfg. Co. 
Cyclone Quarry Drill Co. 
Loomis Machine Co 


Howells Mining Drill Co. 


DRYEBS. 
American Process Co. 
Bartlett, C. O., & Snow Co. 
Ruggles-Coles Eng. Co. 
Worrell, S. E. 


DUMP CABS. 
Atlas Car & Mfg. Co. 
Austin Mfg. Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
Youngstown & Car Mfg. Co. 


ENGINEERS. 
Bacon, Earl C. 
Dull, Raymond W., & Co. 
Fuller Engineering Co. 
Grimsley, G. P. 
Robt. W. Hunt & Co. 


| Improved Equipment Co. 


Lewis, W. J., & Co. 
Meade, R. K. 

Nat'l Engineering Co 
Sauerman Bros. 


| Schaffer Eng. & Equip. Co. 


Smidth & Co., F. L 
Stephens-Adamson Mfg. Co 
Woodford Engineering C: 


ENGINES 


Busch-Sulzer Bros,-Dies Engit ( 


EXCAVATORS. 
Indianapolis ¢ Exeavat Co 
Raymond W. Dull Co 
Sauerman Bros. 
Weller Mfg. Co 


FIRE BRICK. 
Carolina Portland Cement Co 
Improved Equipment Co 
Union Mining Co. 





FURNACES FOR SPECIAL 
PURPOSES. 


Improved Eaninpment Co. 


GAS AND GASOLINE ENGINES. 
Cyclone Quarry Drill Co 
Novo Engine Co. 


GEARS. 
Caldwell, H. W., & Son Co 
Stephens-Adamson Mf; cx 
Taylor-Wharton Iron & Steel Co 
Weller Mfg. Co. 


GLASS SAND MACHINERY. 


Lewiston Fdy. & Mach. Co. 


GYPSUM—PLASTER. 
Acme Cement Plaster Co. 
American Keene Cement Co. 
Best Bros. Keene's Cement Co. 
Carolina Portland Cement Co. 
Cottonwood Fibre Co. 
Giant Plaster Board Co. 
National Mortar & Supply Co. 
Niagara Gypsum Co. 
Ohio & Western Lime Co. 
Plymouth Gypsum Co. 
Reeb, M. A. 
U. 8S. Gypsum Co. 
Wheeling Wall Plaster Co. 


HAIR 


Ohio & Western Lime Co. 


HYDRATING MCHY. 
Kritzer, Co., The. 
H. Miscampbell. 


LIME. 
Carolina P. C. Co. 
Farnam-Cheshire Lime Co. 
Kelley Island Lime & Trans. Co. 
Mitchell Lime Co. 
The Moores Lime Co. 
National Lime & Stone Co. 
National Mortar & Supply Co. 
Niagara Gypsum Co. 
Ohio & Western Lime Co., The. 
Scioto Lime & Stone Co. 
Security Cement & Lime Co. 
Woodville Lime & Cement Co. 


LIME, HYDRATED. 
Kelley Island Lime & ‘Transport Co. 
The Moores Lime Co. 
National Lime & Stone Co. 
National Mortar & Supply Co. 
Niagara Gypsum Co. 
Ohio & Western Lime Co., The. 
Scioto Lime & Stone Co. 
Security Cement & Lime Co. 
Woodville Lime & Cement Co., The. 


LIME KILNS. 


Improved Equipment Co. 


LOADERS. 
Jeffrey Mfg. Co. 
Link Belt Co. 
Stephens-Adamson Mfg. Co 


Weller Mfg. Co. 


LOCOMOTIVES. 
Davenport Locomotive Wks. 
Willis Shaw. 
Willis Shaw Mehy. Co 


MANGANESE STEEL. 
‘Edgar Allen Manganese Steel Co. 
Taylor-Wharton Iron & Steel Co. 


METAL LATH. 


Carolina Portland Cement Co. 


PAINT AND COATINGS. 
Samuel Cabot. 
Chattanooga Paint Co 
James B. Macneal & Co 
Ricketson Mineral Paint C« 
Trus-Con Laboratories 
Wadsworth-Howland Co 
Cc. K. Williams & Co 


PEBBLES. 


Canada Pebble Co 


PERFORATED METALS. 
Johnson & Chapman 
Hendrick Mfg. Co 





PLASTER. 


See Gypsum 


PLASTER BOARD. 
Giant Plaster Board Co. 
National Plaster Board Co, 
Niagara Gypsum Co 
Plastic Products Co 
Viymouth Gypsum Co 
U. S. Gypsum Co 


PLASTER MCHY. 
sutterworth & Lowe. 
Dunning, W. D. 
Ehrsam, J. B., & Sons Mfg. Co. 
Miscampbell, H. 
Williams Pat. Crusher & Pulverizer Ce. 


QUARRY CARS. 


See Dump Cars. 


ROOFING MATERIAL. 
Carolina Portland Cement Co. 
Patent Vulcanite Roofing Co. 


SAND. 
Ottawa Silica Co. 
Summit Silica Co. 
Union Sand & Material Co. 


SAND AND GRAVEL WASHING 
PLANTS. 

Dull & Co., Raymond W. 

Stephens-Adamson Mfg. Co. 

Webster Mfg. Co. 

Weller Mfg. Co. 


SAND LIME BRICK MACHINERY. 


Amer. Clay Machy. Co. 


SCREENS. 
Butterworth & Lowe. 
Dull & Co., Raymond W. 
Ebrsam, J. B., & Sons Mfg. Co. 
Hendricks Mfg. Co. 
Johnston & Chapman Co. 
McLanahan Stone Machine Co. 
National Eng. Co. 
Stephens-Adamson Mfg. Co. 
Sturtevant Mill Co. 
Tyler Co., W. 8. 
Webster Mfg. Company 
Weller Mfg. Co. 


STEAM SHOVELS AND BUCKETS. 
Edgar Allen Amer. Manganese Steel Ca 
American Locomotive Co. 

Contractors Mach. & Sup. Co. 
Marion-Osgood Co., The. 

Owen) Bucket Co. 

Thew Automatic Shovel Co 

Willis Shaw. 

Willis Shaw Mchy. Co. 


SINK AND FLOAT TESTERS. 


Pennsylvania Crusher Co. 


STEAM SHOVEL TEETH. 


Edgar Allen Am. Manganese Steel Co. 


Taylor-Wharton Iron & Steel Co. 


STUCCO RETARDER. 


| National Retarder Co. 


TIRES—RUBBER. 


B. F. Goodrich Co. 


TUBE MILLS. 
Allis-Chalmers Manufacturing Co. 
Smidth &'Co., F. L. 


WAGONS. 
Troy Wagon Wks. Co., The 


WATERPROOFING. 
Cabot, Samuel, Inc. 
Carolina Portland Cement Co. 
Ceresit Waterproofing Co. 
Maumee Chemical Co. 
Sandusky Vortland Cement Co. 
Trus-Con Laboratories 
Wadsworth, Hlowland & Co., Ine. 


WEIGHING MACHINES. 
Antomatiec Weiehing Machine Co. 
Sturtevant Mill Co. 

WOOD PULP. 
Cottonwood Fiber Co. 
Niagara Gypsum Co. 
Plymouth Gypsum Co. 
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American Motor Trucks 


Use This Tire 














A Fine Grinding Mill of the Swing Hammer Type 


The Jeffrey 


Type “D” Pulverizer 





For reducing lime- 
stone and other 


friable materials. 


to keep back the 





ew pieces of ove! 
on their 1914 output as standard or er o Be 
optional equipment. The almost Distinguishing Features : 


unanimous endorsement of Ball Bearings | , 
Renewable Chilled Liners 


Manganese Steel Hammers 
G O ©O D RI 4 H Automatic Feeder 
Large Capacity 
ae RELES S Minimum Power Consumption 
TRUCK TI RES Further information is yours for the asking. 


Send your samples for free test. 
is presented in concrete form in the second 
volume of ‘‘Motor Trucks of America.” The J ff Mf C C ] b Ohi 
success of the first volume of this handbook has e rey g. O., oium us, oO 
ed us to adop j as ¢ ‘ ‘ feature because New York Boston Philadelphia Pittsburgh Cleveland 
lu ‘ ul pt It a8 an ouren ll featur . - Charleston, W. Va. Birmingham Chicago Denver Montreal 
it fills a constantly growing demand for an 

authentic book of reference for comparing the = - 
motor trucks manufactured in the UnitedStates. 























Illustrations and specifications for insertion in 
Volume II of this handbook were furnished us 
by the manufacturers of practically ninety-two 
per cent of the motor trucks built in the 
United States. 





Truck salesmen who were fortunate enough to 
secure a copy of Volume I called it the most 
helpful piece of selling literature ever published. 
They will be the first to send for Volume II. 


CANADA PEBBLES 


Carefully selected 
as to size. 


If you failed to get a copy of the first volume, 
don’t let the present opportunity escape you. 
The edition is limited. Requests will be filled 
in the order in which they are reeeived. Fill 
out the coupon at once and send to us marked 
for the Truck Tire Department 


Best shapes. 


Will not break or 
flake in Tube Mill. 


The B. F. Goodrich Co. 


Factories: G Branches in all 
Akron, Ohio large cities 


There is nothing in Goodrich Advertising that 
isn’t in Goodrich Goods 


“MOTOR TRUCKS OF AMERICA” 
Volume II-—1914 
THE B. F. GOODRICH CO., Akron, Ohio., Dept. F. 
You may send me a copy of the 1914 editior 
lrucks of America.’’ 


CANADA PEBBLE C0., Limited 


Highest Grade Grinding 
Pebbles for Tube Mills 


Name.. 
General Offices Branch Office 


PORT ARTHUR CHICAGO, ILL. 
Ontario, Canada 537 S. Dearborn St. 


Address 
Fi "mm" N ame 


In what po tiion 
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BOOKS FOR THE BUILDING TRADE 


Contractors, Cement Users, Building Material Dealers, 


Estimators, 


Manufacturers, Engineers 


ESTIMATING AND CONTRACTING 


the differ- 
ence between a profit or a loss on a contract. 


A mistake in estimating means 


In these days of modern construction it is not 
safe to guess or go by “rule of thumb.”” Even 
experienced contractors who rely upon eye- 

ADFOR 
ESTIMATIN 


Easy to Overlook Details ae 


sight or rough calculations make costly errors. 


It is mighty easy to overlook some impor- 
tant 
white. 


detail if it is down in black and 


Jobs 


Profits are lost because prices are too 


hot 


are lost because of to» high 
prices. 
low. Beonsafe ground; have a reliabl!z, ac- 
curate guide to help you in your figuring. 

Radford’s Estimating and Contracting is a 
safe and sure guide for any contractor. Its 
900 pages are filled with up-to-date methods 
for rapid, systematic and accurate calculation 
of costs of all types and details of building 
construction and all related work of con- 
tractors. 

Helps to Easy Figuring 

It gives quotations and other data indicating the cost of mate- 
rials and labor, standard schedules and forms used for measurements 
and estimates, labor-saving tables and all other points a contractor, 
builder or carpenter should know. 


Cement and How to Use It 


“Cement and How to Use 
st” is illustrated with over 350 
drawings, diagrams, details, etc., 
including many pages of full-page 
plates reproducing architects’ 
original drawings and details of 
construction, 


“Cement and How to Use 
it” is divided into many parts 
making it especially valuable for 
the reason that each particular 
use in Which cement can be ap 
plied is given separate and dis 
tinct treatment, and anyone in 
search of needed information can 
find it instantly. 


“Cement and How to Use 
it” is the largest book of its kind 
ever published It consists of 
370 pages, size, 6x9 inches, and 
is printed from large clear type 
on a high grade book paper 
especially made for it. 


“Cement and How to Use 





it” is written so that any reader 
can understand any page, every 
term used, and every detail 
shown It is entirely free from 


technicalities, and yet its pages 
are filled with practical informa 
tion tor all classes of 


users. 


cement 








Two thousand topics relating 
to cement are discussed in this 
great, new book No book a 
tempting to treat this important 











subject has ever before so suc 
cessfully covered the ground. 
very phase, part and use of this wonderful twentieth century 
building and paving material is treated- fully and exhaustively a id 1 00 
With complete details showing eacb successive step to be taken ostpa ” 


Radfords 


Estimating 


Contracting 


Wm A. Radford 





NEW 900 





Condensed Summary of Contents 


ESTIMATING AS A SCIENCE 
General Principles of Estimating; Estimating Essential to 
all Successful Business Operations; Requirements of the Good 
Estimator; Accuracy Versus Guesswork; What to Avcid in 
Estimating; Remedies for Inaccuracies.4 


“7 ESSENTIAL"BASIS{OF/ALL ESTIMATING? 
Analysis of Proposed Operations; Cost Findingfand: Cost 
Distribution. 


CONDITIONS AFFECTING COST 
Local Market Conditions; Freight and Haulage; Rates of 
Wages Paid in Various Trades. i aeeaes 


METHODS OF ESTIMATING “W@ 
Comparative and Analytic Methods; Approximate Detail- 
ed Estimates from Carefully Figured Data; Estimating by 
Cubical Contents of Similar Structures; Estimating by the 
Square of 100 Sq. Ft.; Estimating by Quantities; Unit-Cost 
for Materials. 


COST FACTORS CLASSIFIED 
Factors Common to Construction in General; Factors In- 
olved in Special Types of Construction; Factors Incidential 
or Accessory to Various Constructions. 


COSTS COMMON TO CONSTRUCTION IN GENERAL 

Leveling and Preparing Site; Employer’s Liability Insur- 
ance; Water Supply During Construction; Number of Men and 
reams Required; Rates of Wages; Cost of Superintendence; 
karth and Rock Excavation; Foundations and Footings; 
Back Filling. 


COSTS INVOLVED IN SPECIAL CONSTRUCTION 
CARPENTRY WORK 


Measurements; Timber and Lumber (Grades and Sizes), 


and 


1913 


PAGE BOOK MILL WORK 
Doors and Door-Frames; Sash and Window Frames; 
Blinds; Transoms; Mouldings; Columns and Capitals; Cupboard Doors; Store Fronts; 


Threshholds; Stairs and Handrails; Newels and Balusters; Grills and Spindles; Mantels and 
Consols; Chair and;Plate Rails; Wainscoting; Screens; Weather Strips; Clothes$Line Posts, 


CONCRETE CONSTRUCTION 
Concrete Houses; Reinforced Concrete; Masonry Construction; 
Steel Construction; Heating; Ventilating; Plumbing; Gas Fitting; Price 


Electric Wiring, Plastering, Painting,s Decorating; Paperhanging; Postpaid $2.00 


Glazing; Hardware; Roads and Pavements 


Brick Houses 
And How to Build Them 


Containing 219 (8x11 inch) pages illustrated by over 300 
designs and details of brick house construction, beside per- 
spective views and floor plans of 82 brick houses with esti- 
mates of cost construction and miscellaneous data about the 
use of brick from its manufacture to its placing in the build- 
ing, including ornamental brick and tile work, sewer construc- 
tion, fireplaces, brick veneer construction, arches, cements 
and mortars, how to estimate the cost of brick construction, 
etc., etc. A valuable book for the home builder as well as to 
the builder and bricklayer. 

Che houses shown are all of artistic design, drawn by lead- 
ing architects and show what can be accomplished by the use 
of brick as a_ building material. The floor plans have 
received very careful attention so as Price 


to have a convenient and economical arrangement of rooms, with 
ample closet room and all modern conveniences provided for Postpaid - 





Cement Houses 
And How to Build Them 


Chis large book of 176 (8x11 
trated details of 
tions for cement 


inch) pages contains illus- 
cement construction—standard specifica- 
concrete blocks—general information. con- 
cerning waterproofing, coloring, aggregates, mixtures, pav- 
ng, reinforcing, foundations, wails, steps, chimneys, floors, 
etc., together with perspective views and floor plans of 87 
stucco and concrete block houses. 

Che illustrations show the houses exactly as 
look when built and give a very clear idea of their appear- 
ance. All the floor plans are shown, giving the location 
and dimensions of all rooms, closets, porches, etc., with 
jetailed information as to both interior and exterior. 
rhe houses illustrated range from the small t0 the medium large 


in size, such as will appeal to the average man or woman who in- Price 1 00 
Postpaid ” 


tend to build a home 


they will 


ROCK PRODUCTS, 537 South Dearborn Street, CHICAGO 
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Troys Breaking Ground at 
San Francisco 


Even now the San Franciscans are getting the grounds in shape for the 
Panama Exhibition in 1915. And they’re proud of the fact that the work is 
being done quicker and better than on any Exposition ever held. 


They. are using SYSTEM—and system calls for up-to-date equipment. It’s 
a tremendous job to get these grounds ready and the men in charge have 
bought the very best tools they can get for the purpose. 


They Got Their Dump Wagons From Troy Ohio. They 
Did’nt Buy Troys Because They Got Them Cheaper. (if 
Troys Had to Sell on Price, We Would Never Get an Order.) 
They Bought Troys Because They Had a Hard Long 
Gruelling Job Ahead of Them and They Had to be Sure of 
Top-Notch Service Every Minute. 


The men who want to be sure, the men who investigate each and every 
make before they buy — are buying Troys. We can cite you to a dozen 
other sales made recently which are just as significant as the troop of 
Troys at San Francisco. 
Won’t you write for catalog P-R and let us 
tell you what we have? 


THE TROY WAGON WORKS CO. 

















101 East Race Street TROY, OHIO 
DISTRIBUTORS} 
G. C. HODGES, Brooklyn BEALL & CO., = 2 = - Portland 
STANDARD SUPPLY & EQUIPMENT CO., "Philadelphia E. R. BACON & CO., = - . San Francisco 
EASTERN RY. SUPPLY CO. = = = Baltimore W. L. CLEVELAND CO., - . a Los Angeles 
H. H. HOOVER, = = = = = Pittsburgh LANDES & CO., = - - - Salt Lake City 
W. S. BROWN, “ = < = Birmingham WESTERN METAL MFG. CO.,_ - = - El Paso 
A. BALDWIN & CO., = = . New Orleans N. J. DINEEN & CO., = . - - Winnipeg 
SO. TEXAS IMP. CO., - = = Houston C. PAQUET & CO., - - . “ * Quebec 
W. M. PATTERSON SUPPLY Co., = = Cleveland W. MeNALLY & CO., * * . - Montreal 
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WANTED: Live Dealers for a Live Line. It will only 
cost you a letter and a little time to write for full infor- 
mation regarding our attractive proposition to live dealers. 
We will reply in detail and convince you that we have the 
best line of Waterproofings, Dampproofings, and Technical 


Paints in the World. 


If you are in business for profit and satisfied customers, you want this information 
for you need The Trus-Con Line. Act quickly as territory is being rapidly'taken up. 


THE TRUS-CON LABORATORIES 


26 Trus-Con Building 


Waterproofings, Dampproofings, Technical Paints 





Detroit, Michigan 

















eT) 


|'The Bates System 














SUS UUENAOENEE aes 
paper | DAGS 
PAPER ! 

FOR SACKING 


Cement, Lime, Plaster, 
Alea, Ground Stone, Etc. 








Valve Bagger 


Automatically and accurately 
fills and weighs every sack. 
150 tons per day of lime— 
one machine. 

















Write for particulars. 


The Urschel-Bates Valve-Bag Co. 
TOLEDO, OHIO 
Branch Plant: 7 ‘ Niagara Falls, Ont., Canada 
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There’s one ‘‘best”’ in every line, but that is not always best for everyone 
concerned. In the building trades 


Ricketson’s Mineral 
COLORS 


are acknowledged to be the best choice for Everybody. Best for the 
architect because purest. Best for the contractor | overs they go 
farther. Best for the owner because they never change their color. 
For Mortar, Brick, Cement, Stone, Etc. 
Red, Brown, Buff, Purple and Black 


| RICKETSON MINERAL PAINT WORKS MILWAUKEE, WIS. 


























Red, Brown, Buff and Black 





*) The Strongest and 
Most Economical 
in the Market. 








Our Metallic Paints and Mortar Colors are unsurpassed in 
strength, fineness, and re durability, covering power and 
permanency of color. Write for samples and quotations. 


CHATTANOOGA PAINT CO. 


Chattanooga, Tennessee 
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“NATIONAL BRAND” PLASTER BOARD idan Waris 24. Le ee 


























WHEELING\ 
KEEPS OUT THE COLD tgiiwa ro) 
Used instead of wood lath, it makes the house PLASTER) ¢ 
warmer and saves 23% of the fuel Bills. Winter Wr aaanre 
is the time to talk “National Brand” Plaster See ; 
Board to the prospective home builders. Deal- 
ers, investigate this board before ordering 


elsewhere. 


NATIONAL PLASTER BOARD CO. 
1408 Rockefeller Building, - CLEVELAND, OHIO 














QUALITY is the chief aim of 











CROWING Fo, PLYMOUTH PLASTER Wheeling Wall Plaster | 


WOOD FIBER PLASTER 
PLYMOUTH FIREPROOF 
PARTITION BLOCKS 
SACKETT PLASTIC BOARD 
STEEL STUDDING 

THE QUALITY BRANDS 











Z Pumoua | | ee 
pLYROUTH GYPSUM CO. 
poe’ Plymouth Gypsum Co. 


Fort Dodge, lowa 


WHEELING, W. VA. 

















| WHEELING WALL PLASTER COMPANY 









































eo) ARP t ees ee 1 ees 
: ACME CEMENT PLASTER MAKES A STRONG 
APPEAL TO DEALERS IN SEARCH OF AN EX- 
TRA GOOD BUILDING MATERIAL WHICH THEY 
—'| CAN ADVERTISE AND FEATURE. 
1k “Agents for Genuine Acme Cement Plaster” 





IS A MESSAGE of QUALITY THAT SELLS GOODS. 
ACME IS ORIGINAL AND GENUINE NOT “JUST 
AS GOOD.” 


He Who Substitutes Suffers in Pocket and Reputation 


Acme Cement P laster Co. 


St. Louis, Missouri 





ACME MILLS: GYPSUM MILLS: GYPSUM MINES: 

Acme, Texas Grand Rapids, Mich. Ft. Dodge, lowa 

Acme, New Mexico Los Angeles, Cal. Cement, Okla. 

Acme, Oklahoma Gypsum, Oregon Winslow, Anz. 
>. Laramie, Wyo. 
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Back of UNIVERSAL’S 
production of 12,000,000 barrels of 
Portland cement per year are 
basic reasons. Chief among 
them is the unshaken confi- 
dence of cement users — great 
and small in 





its proven quality, absolute uniform- 
ity and unvarying results. 





Universal Portland Cement Co. 


Offices: 


Chicago—72 West Adams Street 
Pittsburgh—Frick Building 
Minneapolis—Security Bank Building 


Plants at Chicago and Pittsburgh 


Annual Output 12,000,000 
Barrels 


The Choice of Discriminating Cement Users 
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OUR Cement need is our 


Northwestern Portland Cement Sliding: same teltvree 


The Reliable Portland when you want it. 
Cement 


A Portland Cement Ma rquette 


for the Portland Cement 


NORTHWEST itt 


NORTHWESTERN STATES PORTLAND CEMENT COMPANY tant work done by 


a Cay ss ee particular people. 











“WOLVERINE” 


The Alright Cement 


Best in color with 











life everlasting. 





C Zr \ MADE RIGHT SOLD RIGHT Marquette Cement 
WORKS RIGHT : 
WEARS RIGHT Manufacturing Company 
The Best is None Too Good For You. Marquette Building, Chicago 


Insist Upon 


© “WOLVERINE” 


Write for Booklet and Quotations. 
Factories at Coldwater and Quincy, Mich. 
Capacity 3500 Daily. 


WOLVERINE PORTLAND CEMENT COMPANY | 
"Coldwater Michigan” Main Office, Coldwater, Mich. 


= 


Works, La Salle, Illinois 









































Tyler Standard Screen Scale 


Ratio ve or 1. 414 
. : Diam. Wire, 











‘ penne — Mesh Dec. of an 
. Inct 
Inches  Millimeters sags ” x 
1.050 26.67 -149 
.742 18.85 135 
525 13.33 105 
371 9.423 092 
.263 6.680 3 070 
185 4.699 n 065 
131 3.327 6 .036 
-093 2.362 8 -032 
.065 1.651 10 .035 
.046 1.168 14 -025 
29 72 
HE Tyler Standard Screen Scale Sieves have been constructed from wire cloth, specially prepared, with accurate- =— 4 4 rit 
ly measured openings that increase and decrease throughout the series in a fixed ratio. The Screen Scale has as .0164 417 35 0122 
its base an opening of .0029 inches which is the opening in 200 mesh .0021 wire—the standard sieve as adopted yet a aS = 
by the Bureau of Standards. “0058 147 100 “0042 
The diameter of the openings as shown in the table increase in the Rittinger ratio of the square root of 2 or 0041 104 150 0026 
1.414, making the area of each sieve in the scale just double that of the next finer or half that of the next coarser. -0029 074 200 | _—«-0021 


The Tyler Standard Screen Scale Sieves divide the tested product in much better proportion than a Sieve 
series with no relationship between the openings. Specially ruled paper is furnished in connettion with: the Sieves for making either a cumulative direct plot 
or a cumulative logarithmic plot showing a graphic illustration of screen analysis. 

“We use our set of Screen Scale Sieves in the Highway laboratory and in testing materials generally. When it comes to studying aggregates and making 
up mixtures of two or more materials whose sieve analyses overlap, there could be nothing better than the Screen Scale Sieves and the Logarithmic Plot.’ 

The above quotation is from a ietter from Mr. 8. H. Graf in charge of the Experimental Engineering Laboratories of the Oregon Agricultural College. 


CERTIFIED BY THE BUREAU OF STANDARDS 


20 and 30 mesh Sand Sieves. 100 and 200 mesh Cement Sieves. " ; : 
Orders for these Certified Sieves can be filled from stock and Bureau of Standard certificates are furnished with 
the Sieves. e 


The new Testing Sieve Catalogue describes fully the Tyler Standard Screen Scale Sieves, the method of plotting curves; also showing the Government 


ie aan for Sand and Cement Sieves. 





—— —— Write jor Testing Sieve Catalogue No. 36 “F” — 


The W. S. Ty ler Company CLEVELAND 


MANU Ly RERS OF DOUBLE CRIMPED WIRE CLOTH AND TON-CAP SCREEN 
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EFFICIENCY ann ECONOMY 


THE DULL REAR DUMPING EXCAVATOR 


Rapid operating, loads and discharges automatically and rapidly. 
Exceptionally efficient in hard service. All parts are extra strong 
and wearing parts interchangeable. Its simple construction means | 
less repairs. | 








Also conveying and elevating machinery, sand and 
gravel plants, equipment, etc. 


THE RAYMOND W. DULL COMPANY 
719 Chamber of Commerce Bldg., Chicago 
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Rather Heavy Work 
This 32-Ton Thew Shovel Handles It Readily 


| The owner of this shovel writes as 
follows: ‘We are loading at pres- 
ent 350 tons of rock. For this 
output the engineer does his own 
firing and is the only man required 
on the shovel. We expect to in- 
crease our output to 600 tons and 
believe we will then have to put a We 
fireman on the shovel, as we do not ed 
believe the engineer will be able to 
handle 600 tons and do his own 
firing. With an output of but 350 
tons we find that we are handling 
our stone for less than half what. it | A 
cost us to load it by hand.’ i 











antenna nD 


Thew Shovels Are Made in Sizes | te 
to Meet All Requirements From i 
Shallow Stripping to Heavy Rock Work ; 


ge 








Knits sil ts others , , 
SE a a he 








Type 1—32-Ton Thew Shovel in Rough Rock Work 


Write for Catalogue “R” and Full Information 


The Thew Automatic Shovel Co., - - Lorain, Ohio 























ie ee 
I \ 














Increase Your Daily Output a 
with i 


noite ioe 


Qwen Clam Shell Buckets 


The success of a clam shell bucket when rehandling materials depends 
upon its ability to take big grabs and take them quickly. Therefore, a 
bucket with a quick and powerful digging action is desirable. The Owen 
Bucket possesses these qualities. 


ly oes? Z 
. ph ntgaie an 
peed ca Be 

aah tah 8 


Its adjustability of digging power insures maximum efficiency of 










and gravel from the stock pile. Closing 
Cable and Sheaves do not come in contact with the material. 


operation in all classes of ‘‘digging’’ running from | Ta 

. « — ; eee 

the unloading of packed slag and crushed stone | 

from cars to the easy handling of loose sand | 
| 


4 atte 


Investigate the “Owen” feature of Extension Plates for 
economical dredging and rehandling of sand and gravel. Write 
for our illustrated booklet and general catalog today. 








THE QWEN BUCKET COMPANY 


629 Rockefeller Bidg. CLEVELAND, OHIO 
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WELLER MACHINERY 


embodies quality and serviceability 


LL your Elevating, Conveying and Power Transmission problems can 


be solved by employing the Weller Machinery. It is built to SERVE 
and to SATISFY. @, Weller machinery is recognized as the correct method 
for handling rock and other heavy materials. It saves labor and minimizes 
your running expense. [he Weller 
Power Transmission mach- 
inery is known and approved 
for its quality and utility. 





WRITE for our catalogue No. 20, 
containing all the Weller products 
free on request. 


Weller Mfg. Co., chiceso 


New York Office: 50 CHURCH ST. 


























Shearer & Mayer Dragline 
Cableway Excavator 


Patented 


Digs equally as well from either a wet or a dry 
pit. Operates over a wide area. Digs, Elevates, 
Conveys and Dumps in one continuous opera- 
tion under Positive Control of one operator. 


A Simple, Rapid, 
Efficient, Economical 


Machine for hand- 
ling gravel and sand 








Write us your Conditions 
and Requirements 





Delivering Gravel to Gravity Screen for Highway Construction 


See us at the CEMENTZSHOW, Feb. 12 - 21 


BOOTH 67,,. COLISEUM 


SAUERMAN BROS. caicaco, 11. 














Engineers and Dealers in Delivesing. Sand ond Geovel — ~ oe 2 Sons Awey Piose to Rotary 
° ° . * t: i 
Wire Rope, Aerial Tramways, Cableways and Cableway Appliances EE ——e———EE 
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STEAM SHOVELS DIPPER DREDGES BALLAST UNLOADERS 


M-O “120” 6-yd. Shovel 


Equipped with 4-yd dipper, in stock for 
immediate shipment. Shipping 
weight, 120 tons. 





THE MARION-OSGOOD COMPANY 


M-O “43” I}-yd. Traction Shovgl. Siege Quarey of John D. Owens & Son, 51 STATE STREET. ALBANY, 4. ¥. Marion, Ohio, U. Ss. A, 











H. 
¢. 


Quarry Cars 


OF All Types 


Designed and built to suit the conditions under which*each car 





will operate, thereby getting greatest efficiency at minimum cost. 


End Dump Quarry Car for Tipple Use 


W. PICKETT OD. Eastern Regessaaie, Pidadubhin, Po. The Youngstown Car & Mfg. Co. 
E. HILLSMAN, 857 Peoples Gas Building, Chicago, Illinois. Youngstown, Ohio 






































CARS CARRYING 20 TONS OF ROCK ON 6% GRADES. 


Two Men in the Controlling Tower at This Plant Handle 7000 Tons of Rock 
every ten hours a Distance of One Mile and to an Elevation 
of 90 Feet and Dump It Into the Crushers 


The WOODFORD SYSTEM OF CENTRAL CONTROL is a haulage system which provides for the operation of a multiplicity 
of cars electrically driven, and operated and controlled by one man at a Central Controlling Tower. 

Instead of a man going with each car or train of cars, as with a locomotive and train, one man at the controlling tower operates 
all cars on all tracks from this central point. 

Haulage under all conditions is accomplished with this system, on level tracks or on grades, whether in sight ot the operator or not. 
Flexibility in the manipulation and distribution of cars could not reach such a high degree of perfection through any other means. 

We equip cars of all descriptions having truck capacities ranging from 14,000 to 120,000 pounds. 


The Woodford Engineering Company  13.North Le Salle street 
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Wall Plasters Have GagaieGCoverins a acity; Wa tk Smoother Under the 


Tro . 1 
Niagara Neat Ce! fone EN wicca 


N 


in 100-lb. Jute Sacks and 80-1 
Finishing Lime, Plasteriiaam 
These Products Mean 


NIAGARA 









Mtaye, Greater Final/Stgength 


ae ty 


ia sSanded Mor t : 
(2 Niagara Wood Fiber (Wood Pulp) 
: aper Sacks. Mixed Car Loads i Wall Plasters, Hydrated 


} Plaster and Calcined Plaste : for Finishing Purposes. 
walers in Builders’ Supplies. ] Write today for prices. 


SUM COMPANY 


, 


| 
al 


ee 
aie 
~ 
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BF, 








uN 
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: 
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“THE BEST UNDER THE SUN” 


Manufacturers of 


EVERYTHING IN 
BUILDING MATERIALS 





¥ 


—————— — 


White Enamel Finish Hydrated Lime 
White Lily Finish Hydrated Lime 


The Woodville Lime & Cement Co., Toledo, O. 
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This Country is 








PYROBAR GYPSUM TILE 





Recognized highest standard of efficiency 


THE LOGICAL LATHING MATERIAL Bw YORK CULVELAND CHICAGO MINNEADOUS KANSAS CITY SAN Fa in Fire-Proofing 
THE BEST IN GYPSUM PLASTER 
U.S. G. PRODUCTS—“THE PROGRESS OF THE GYPSUM IN DUSTRY” 














AUTOMATIC WEIGHING MACHINE COMPANY 
High Grade Automatic Scales 


No. 134-140 Commerce Street NEWARK, N. J. 




















LEWISTOWN FOUNDRY & 

T i © Cc Oo MANGANESE MACHINE CO. Lewistown, Pa. 
STEEL CASTINGS 

FOR SEVERE SERVICE 


TAYLOR - -amemeaae — & STEEL CO. 
HIGH BRIDGE, ‘ . NEW JERSEY 











Builders of heavy duty crushers and 
glass sand machinery. 


Glass sand plants equipped 




















Sead Weibina Write fer prices and catalog 


HOWELLS DRILLS] | | IT PAYS DIVIDENDS 


————— efficiency and economy. - 


















Standard Howells T H IS aes —_ 

Rock Drills lA 

Drill of Bore the BULLETIN PPLICITION 

the World. World’s suman ic HOLsT 
Gypsum. It explains just how Quarry WORK 


the big-hole method of | 

blasting reduces the cost | BULLETIN No.4 

of stone. : | THE CYCLONE Dents 
he analysisembraces | |  *®mviiz.onious4 

not only drilling and 

shooting operations, but Siiisaee 





Fastest Howells 








Strongest Heavy it deals with the quarry 
most Geared plant as a whole and shows how the big drill in- 
Durable Post creases output and reduces cost in ALL depart- 
Rock Drill. Drill eS ; ae 
| THE BULLETIN contains 68 pages, with illus- 
Th ds of these drills doing dut — trations showing 82 plants where CYCLONE 
for Pomme we ier aay er ee DRILLS ave earning from 100 to 500 per cent on 
These drills have a record — can’t be beat. Will drill from the investment. , ma he 
five to seven inches per minute in gypsum or soft rock. We will be glad to furnish Bulletin No. 4 to all 


who are interested in high-efficiency plant oper- 
ation. Send for it. 


We make over 40 different kinds of Auger 
Drills, operated by Hand, Electricity and Air. 


Howells Mining Drill Company THE CYCLONE DRILL CO.. ov22%.2”2 


ey ORRVILLE, OHIO 
Plymouth, Pa., U. S. A. e ae ee 
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“Clipper” 
Blast Hole Drills 


Driven by 


Steam, Compressed Air, 
Gasoline or Electric 
Power 


are made in many sizes and types and 
are thoroughly up-to- date: 


This simple, economical, and long lasting 
machinery is used by the leading Cement 
Manufacturers, Stone Producers and Con- 
tractors of the present day. 


No Brag—No Bluster — No 
Ridiculous Claims, BUT 
RESULTS THAT COUNT! 


Notice that there are no cogs in the drill- 
ing part of the “CLIPPER!” All changes 
are made with lightning speed. 

MADE BY 


The Loomis Machine Co. 
TIFFIN, OHIO 
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The “CLIPPER” is used by the Lehigh, the Atlas, the Alpha, the Huron, the Inland and many other Portland Cement Companies. 


See Next Page—Read Carefully 
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An Important Letter! 


MR. BLAST HOLE DRILLER: 
DEAR SIR: 


We want this letter to prove of interest. We want you to give it unusual attention. 

What matters it to you Mr. Quarryman, or Mr. Contractor, if an expert, paid a 
big bonus to make a record, succeeds in drilling 70, 80 or 100 feet per day of 10 hours, 
in soft rock, for thirty or fifty days in succession ! 

Why should you be particularly interested in our statement that our “CLIPPER” 
Machine drilled an average of 104 feet per day of ten hours for six days in succession ! 
Or, that it drilled 9.62 feet per hour for 300 hours in the contest at the quarry of the 
United States Crushed Stone Co., near Chicago, when its nearest competitor drilled but 8.36 
feet per hour in the same time! 

Outside of showing the possibilities when a machine is handled by a driller of exception- 
al ability, who is paid for making an abnormal record, these things mean little to you! 
In fact, they are not worth your serious consideration ! 

But the points that should interest you most are as follows: 


1. With what machine can my own men drill the greatest number of feet 
per month or per year in my own quarry? 

2. What machine will cost me the least for repairs each year? 

3. For what machine can | procure needed tools or repairs with least delay? 

4. What machine will serve me longest? 


These are the only vital questions for you to decide. 

From the light of past experience in Blast Hole Drilling there can be but one honest, 
business answer to these questions and that is, “THE CLIPPER”! It is the machine that has 
stood the test of time and it more nearly fills all the requirements of such work than any other 
machine used for the purpose, and this is the opinion of ninety-nine per cent of those who 
use it for Blast Hole Drilling. 

The following list shows but a very few of the many users of “CLIPPER” Machines 
who first investigated carefully and then wisely bought. 


The France Stone Co., Toledo, Ohio,..........11 Machines United States Crushed Stone Co., Sina: Illinois, 4 Mac hines 
Brownell Improvement Co., Chicago, Ill.,....... 8 ™ Universal Crushed Stone Co., C hicago, 


Casparis Stone Co., Columbus, Ohio,.......... 9 Illinois Stone Co., Chicago Ill, od sald ; 
Toledo Stone & Glass Sand Co., Toledo, Ohio,.. 4 Illinois State Penitentiary, Joliet, Iil., 2 
Toledo-Owens Glass Sand Co., Toledo, Ohio, 2 Artesian Stone & Limeworks Co., Chicago, I., 2 
Wagner Quarries Co., Sandusky, Ohio,.. ...... 5 “a Alpha Portland Cement Co., Easton, Pa.,. ~ 
Kelley Island Lime & Transport Co., Cleveland, O., 3 a5 Lehigh Portland Cement Co., Allentown, Pa., 6 
Solvay Process Co., Syracuse, N.Y. & Sibley, Mich., 9 i Atlas Portland Cement Co., Northampton, Pa.., 2 
Michigan Alkali Co., Alpena & Huron, Michigan, 6 Coplay Cement Mfg. Co., Coplay, , 2 
Michigan Limestone & Chemical Co., Rogers, Mich.,| | = Tomkins Cove Stove Co., Tomkins Cove, N. Y.. 3 
Martin International Trap Rock Co., Sault 7? Standard Limestone Co., Baltimore, Md.,. ieee a 

Marie, Mich., & Bruce Mines, Ont., Canada, 7 Canada Cement Co., Montreal, Canada, . 3 


Rogers & Quirk, Montreal, san a: atinceicee a 6:6 od a EM ee ea 
Besides these there are innumerable quarries throughout the country where “CLIPPER” 
Machines are used exclusively. 
Many prominent contractors are also using “CLIPPER” Machines with most 
satisfactory results, among them the following: 


The Hardaway Contracting Co. The Hydraulic Engineering Co., of Maine 
Builders of Ly Government dam across the Great Warrior River in Alabama Builders of ms great dam across the Mississippi River at Keokuk 
and of the dam across the Yadkin River in North Carolina Lathrop &S o. "Brien Construction Co. 
The = Coes Conennaen <2. Brocklehurst & ‘Poser Co. Read Construction Co. 
canal work at Montr + 
Holbrook, Cabot & Rollins Corporation Great Lakes Dredge and Dock Co. 


With more than thirty years experience in this business, we are at your service. 


Yours truly, 
THE LOOMIS MACHINE CO., TIFFIN, OHIO 


P. S. It is a remarkable fact that ninety per cent of the Stone Producers who attended the large 
meeting at Columbus, Ohio, in January 1914, use “CLIPPER” Machines exclusively, and the others, 
with the possible exception of one man, also use a majority of “CLIPPER” Machines and prefer them to any 
other. Nothing can show more plainly than this the direction in which the wind is blowing. 
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Over 40 Years’ Experience 


Built Into This Machine 


The experience of over two-fifths of a century in designing 
and building drilling machines for all kinds of deep drilling 
has enabled us to incorporate the most practical knowledge 
of the requirements in the design of 


The ‘‘New American”’ 


Blast Hole Cable Drilling Machine 


First of all the machine is built low to give it greatest stability, and the der- 
rick is placed at one side of the center to balance the band wheel on the other. 


The derrick is one of the strongest ever constructed and is de- 
signed to be raised by the power of the machine, 


The important feature of the design of this machine is that it 
carries drilling tools weighing up to 1200 pounds, and the machine is 
so simple in design that it is not of excessive weight and therefore 
readily portable. 


ItJdelivers 55 to 60 strokes per minute and will maintain a 
speed_of 60 strekes per minute in a dry hole to a depth of 40 
feet. 

[t will drill 50 to 100 feet of 5$ inch hole ina 10-hour day 
in average working conditions. Not a record day, mnd you, 
but average conditions, 


The drilling tools are always hung up off the bottom 
when spud beam is stopped and always start on the down 
stroke. 


There are no gear wheels or clutches and the spud- 


ding motion is stopped instantly regardless of the speed 
of the engine. 


Fit ted with gasoline, 
steam, or electric power. 
Bulletin 129 tells about 
this improved machine. 
Shall we mail you a copy? 





The American 
Well Works 


General Office and Works: 
Aurora, Ill. 





ANA A 


Chicago Office: 
First National Bank Building 
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“Our Experience with Cable Blast Hole Drills” 


WHAT FIVE 
ROCK PRODUCTS HAVE TO SAY aniaaniin 


The Armstrong Special Blast Hole Drill 


HERE’S 


THE CASPARIS STONE CO. 
Columbus, Ohio 
Your machine on Havre de Grace hard rock has so far 
done much better than any machine we have used heretofore at 
that quarry. 
K. E. re Ass't Gen. Mgr. 





KOSMOS PORTLAND CEMENT CO. 
Kosmosdale, Ky. 


Before our company purchased machines from you, | went 
over to the Casparis Stone Company's plant at Fairmount, Illi- 
nois, and | saw that your drills beat everything at their works, 
and I then advised our people to purchase your drills. 

Fred Boehme, Foreman. 


FORT DODGE PORTLAND CEMENT COR'P 


Fort Dodge, lowa 
Judging from our experience (since June 1911) with your 
machines, we would not hesitate in advising a prospective pur- 
chaser that he is getting a much better machine for his money 
than anything else that we know of on the market today. 


R. A. Mair, Gen. Mgr. 


CARNEGIE STEEL CO. 
Pittsburgh, Pa. 

I think it a very valuable type of drill for a number of quar- 
ries. | have recommended your machine to several persons who 
should have it, or something of that type. 

| B. H. Taylor, Special Agt. 


THE OHIO AND WESTERN LIME CO. 
Huntington, Ind. 


I met our Genoa, Ohio, superintendent last week and he is 
using one of your drills. | asked him how the drill is working 
and he said it is giving good satisfaction. We are also using 
your drills at our Gibsonburg, Ohio, plaft, as well as at our 
Logansport, Indiana plant, and our superintendents have never 
said anything against the drills.and have never made any com- 
plaint, so they must be giving satisfaction. 


Peter Martin, Pres. 


Eastern and Export Office 
11 Broadway, New York City 


Canadian Branch 
Saskatoon, Sask 


SUBSCRIBERS 











The “Armstrong” is the Only Special 


Blast Hole Cable Drill Ever Design- 
ed. Made for One Purpose Only— 
Drilling Blast Holes 





Every quarryman wants to obtain the greatest possible efficiency in his oper- 
ations. If you are not using the _f7: Blast Hole Drill, you are 
not drilling your blast holes as efficiently as you should be. 

Reduce your production costs where they begin—in the operation of 
your drilling equipment. 

saving of 2c or 3c a ton in drilling costs is just as essential as a similar 
saving brought about by installation of more modern and expensive crusher equip- 
ment—has it been given the same consideration? 


A Few Reasons Why the .A/“adseong Will Give You More 


and Better Service at Less Cost 


|. Employs a straight crank motion—raises the tools in the same length of time 
required in the drop. 

2. Cable holds tight in sheave—reduces cable wear and delivers a “ springy” 
blow, necessary in fast drilling. 

3. Compensating Band Wheel Clutch eliminates the use of gears or pinions—has 
greater strength—operates easier—is more efficient. 

4. Friction Hoists do away with sliding pinions and attachments—require no ad- 
justment—are more dependable. 

5. Heavy and durable construction insuring longer service—less renewals—less 
cost for operating and upkeep. 

6. Is not a Well Drill but the only Cable Drill manufactured exclusively for Blast 
Hole purposes. 


Write Today For Detailed Information 


ARMSTRONG MANUFACTURING COMPANY 


HOME OFFICE AND FACTORY W A T E R 4 O O 4 


| O W A ESTABLISED 1867 


Western Branch 
400 East Third St., Los Angeles 
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SALEM Lime 
LOUISVILLE CEMEN 
Famous “Black Diamond 
PORTLAND CEMENT 
‘American and lraperted 
PLASTER OF PARIS 
ACME CEMENT PLASTER 
PLASTERING HAIR 
WHITE SAND 

FIRE BRICK; FIRE CLAY 
ATLAS-WHITE CEMENT 
MEIER'S NON-STAINING 


This dealer sells 


ood for him in 
Sales & for his customers 
in Results 


Makes ¢ 


oo 


Maybe we haven’t a dealer in your city. If 


not, we want you. Ask for our liberal dealer’s 





Chicago, 


Union Cement & Lime Co. 


CEMENT 
Best BROS. KEENE’S CEMENT 
MASTER BUILDER'S HARDENER 
SERESIT WATERPROOFING 


Ceresit Waterproofing Co., 


Gentlemen: 


We have your letters of January 3rd and January Stb 


ge you for the information they contain, 


We thank you for the clippings from "The American 
Contractor”. They will be followed up with perscverance. 


It gives us pleasure to write you that we have never heard 
e single complaint from CERESIT, 
failed to give complete satisfaction. We believe there are 
possibilities here for much larger business this year than we 
did last year, and it is our purpose, 
for the year, 
crease than in 1913, To this end we want to work very closely 
with you and to ask a continuation of that which we have always 
bad, your hearty and efficient co-operation. 


We believe in CERESIT, 
elp we can put mich more of it into this market, 


Your CERESIT Sales Talk #1 has been received and we shall 
watch your advertising campaign with interest, 


Ill. 


F. A, SAMPSON, Secwetany & THEA SURE 


QUOTATIONS Subject 
to Change 
Without Notice 


SUCCESSOR TO 


UTICA LIME CO. 


All Agreements Contingent 
upon Strikes, Accidents. 
and other Conditions Beyond 
Our Control 


413 WEST MAIN STREET 


BLACK 
DIAMOND 
CEMENT 


Ky. January 7, 1914, 


Louisville 


nor a single instance where it 
and a part of our plan 


to make our CERESIT sales show a much larger in- 


and there is no doubt thet with your 


Yours truly, 


UNION CEMENT & LIME CO. Inc. 








proposition. Ask also for our ‘‘ Book of Evi- 
dence’ and a copy of our Sales Talks. 

Don’t forget the Cement Show, Feb. 12-21. 
You'll find us at Booth No. 33. 


Factories: 


Ceresit Waterproofing Company, 924 Westminster Building, Chicago 


CHICAGO; UNNA, GERMANY; LONDON; PARIS; VIENNA; WARSAW 





ae: AREER 
UNIVERSAL DUPLEX 2, PATTERN 1914 





ESPECIALLY BUILT FOR REJECTIONS, MAKING SMALL SIZES 
CRUSHED STONE FOR WHICH THERE IS A GREAT DEMAND 


Write for Price Folder Address 


UNIVERSAL CRUSHER CO. :: CEDAR RAPIDS, IOWA 


(Our Cement Show Exhibit at Booth 144-45) Dept. K. 




















STOP! LOOK! LISTEN! 


JUST THE MIXER YOU’VE BEEN WISHING FOR 


The BIG-AN-LITLE 


Just a Little Bit Better Than The One You Thought Was Best 
1914 MODEL NOW READY 


The small mixer has proved its worth. Contractors see that it pays better to 
have one or more small portable Mixers, than to mix by hand or to have a great 
big clumsy Mixer. The question has been to getga Dependable Small Mixer at 
a Low Price. 

_ The Big-an-Litle is the biggest and best small Mixer on Earth and our Low 
Prices amaze the Mixer world. 

Your neighbor has one. 

write us—AND 


See the One Bright Spot of the Chicago Show, Feb. 12th to 21st 
The “BIG-AN-LITLE” Exhibit 


JAEGER MACHINE CO,., 219 _W. Rich Street 


A-1 Catalog 


They are used everywhere. Ask him. Then 
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The most thorough and efficient 
Mixe..s of Plaster, Cement and 
Dry Materials. Send for Circular. 


W. D. DUNNING, Water st. Syracuse, N.Y. 


Do You Have Cars to Haul? 


The Davenport Locomotive 
Will Save Money 


ee 


AS 


CHICAGO 


SS ee 


Special Designs for Special Purposes 
Any Size, Any Gauge, Any Weight 
Write for Prices and Particulars 


DAVENPORT LOCOMOTIVE WORKS 


DAVENPORT, IOWA 


BRANCH OFFICES: 
Chicago, 12 and 14 So. Canal St. New York, 30 Church St. 
Seattle, 617 Western Ave. St. Paul, 1308 Pioneer-Press Bidg, 
St. Leuis, 654 Peirce Bldg. Cincinnati, 0., 703 Ist Nat. Bank Bidg 
Canadian Representatives: 
F. H. Hopkins & Co., Montreal, Que., 
Dominion Equipment & Supply Co., Winnipeg, Man., Edmonton, Alta. 











The Sultan Contractors 
HOISTING OUTFIT 


A Boy Can Saves 


Operate it 


AllDay Long That 
70 Cents 
an 
Hour 
Hoist 
Man 


No delays on account of Engineer laying down on the job. 














Seven Dollar a day man eliminated and two dollar man substituted 


Mr. Contractor 

Have you ever thought how much time is lost by that steam 
hoisting outfit on medium sized jobs that only require a 2,000-pound lift? 
A lift that you are lifting with a five-ton hoist when you should be doing 
it with a one ton-hoist operated by the most reliable, economical gasoline 
engine made. Well the Whitman six horse gasoline engine, geared direct 
to the hoist, does the work with a two-dollar man, cheaper and better, 
without breakdowns, delays or lost time. 


Write for Special Engine Catalog on Hoists, Pumps, Engines, Etc. 


WHITMAN AGRICULTURAL COMPANY 


6930 South Broadway, ST. LOUIS, MO. 








i Tront 


NO FAN 
NO FREEZING 
ROUBLE 


yine Running a 
e Mizer 


It Takes a Real Engine 


BE: To Run a Mixer 
ENGINES steadily, day in, day out; to furnish the 


ANDQUTFITS uninterrupted power a contractor must 

have to make a job profitable. The 

Novo engine has proved that it is truly a 

contractor’s power plant and its lack of lateral vibrations makes it 
particularly adaptable to running cement machinery. 

Novo Engines are vertical, four-cycle, self-contained and the 

lightest engines for power developed. Made in 10 sizes, 1 to 15h. p. 


Send for “Reliable Power” —The Novo Book 


and get the details you’ll want about this engine and the big line of 
Novo Hoists and Pumping Outfits. 


ENGINE CO. 


1 ; Clarence E. Bement, Sec’y and Mgr. 


350 Willow St. LANSING, MICH. 
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No. 258 
Heavy Duty Quarry Car. 





~~ No. 217-H 
Side Dump Car, Heavy Construction 
for Steam Shovel Use. 


. ° 
Cars and Electric Locomotives 
Especially adapted for use in quarries 
and cement works. 

We aim to reduce your handling costs. 

Let us build you a car to suit your 
requirements. Complete industrial rail- 


way equipment. 


THE ATLAS CAR & MFG. CO. 





No. 6500 
Electric Locomotive. 


909 Marquette St. Dept. 6 


CLEVELAND, OHIO 


No. 805 
Dumping Stone Carrier. 
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THE CURRY BAG TYER 
IS SENT ON 30 DAYS’ TRIAL 
It has proven in hundreds of cement, plaster, lime, and other bagging 


concerns, for over three years, that its security and efficiency are far 
greater than any possible use of twine. 


Test it without cost. 





Catalog E and Prices 





J. P. CURRY MFG.CO,, Inc. Ab 98828 


(Formerly Curry Bag Tyer Dept. of Clifford L. Miller & Co.) 


























THE MODERN ROCK 
OF AGES—ATLAS 
PORTLAND CEMENT 
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